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That’s an Eagle on Your Dollar—Not an Ostrich! 


The Eagle is Y. YF as DY He is an 
a Fighter <a G07 American Bird 


The eagle is a fighter—he is an American bird. alert for opportunities, and swift to take advantage of 


oe ; them. 
The ostrich is a quitter. He doesn’t belong in t 


country. He was imported. The dollar that sticks its head in the sand at the slight- 
est pretext isn’t an American dollar— it isn't a fighting 

It doesn’t take much to scare an ostrich, and when he dollar. It’s a quitter. And quitters never get any- 

gets scared he sticks his head in the sand. Then itis where in this world. 

an easy matter to sneak up behind him and steal his 

tail feathers for a hat. 


Put your dollars in a HOME. 


A home is the best investment in the world—best for 
you, best for your family, best for your community, 
The eagle—the fighter—is an American bird. best for your country. 

That is why he was put on the dollar. 


You never saw eagle feathers on a hat. 


Help make America—the home of the eagle—a nation 
Your dollars should be fighters—fighting eagles—ever of homes and home owners. 





A Home is the r i ef Make America 
Best Investment « (4 a Nation of 
in the World Ai Home Owners 
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FROM 


The famous Mississippi delta sec- 
tion. Plain or quartered, in all 
grades or thicknesses from 3-8” 


to 10-4”. 


We can furnish surfaced, ki!n dried 
or rough hardwoods. 


The above are ready for prompt shipment and can be loaded in mixed cars. 
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Northern White = 


Norway Pine Hemlock 


Basswood Rock Elm 
Birch Soft Elm 
Hard Maple Red Oak 
Cedar Black Ash 





Lath 
Hardwood Squares 
Crating 
Softwood Pickets 
Slat Stock 

tall Forest Products: Hemlock Bark, 
Planing Pulpwood, Ties, Posts and Poles. 
Mill so 

that stock Have you heard of the Indian Mills on the 
oni “4 Menominee Reservation? Two hundred and 
sesamin fifty square miles of virgin timber! No wonder 











we produce stock that is famous and to fit any 
wants. Courtesy and service extended to everybody. 


Write us for Prices 
TERMS OF SALE: Net cash, f. 0. b. Neopit, = notice to comomes that 


caris beingloaded. Standard Association grades, ade and scale assure: 


The Menominee Indian Mills 


€ NEOPIT, WISCONSIN J 














VIRGIN Getting What 
You Order 


will no longer trouble you 
when you put your needs up 
to our special lumber sales 
service for requirements in 


Shingles Northern Hardwood 
and Hemlock Lumber 


Your invoice comes directly from the 
mill, thereby enabling you to check up 
on every shipment. We handle the 
entire output of the Weidman Lumber 
Co., Trout Creek, Mich., and Bergland 
Lumber Co., Bergland, Mich. 


Let us tell you more about 
our service 


Weidman -Vogelsang 


205 Grand Rapids 


National Bank Bldg., Lumber Co. 


GRAND RAPIDS, MICH. 
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Shingle Opponents Grasp At 


66 NCE more a fire of the conflagration type has swept thru 
a wooden house district. . . . Once more the charge 
is made that responsibility rests on the wood shingle 

roofs.” These are opening sentences of an editorial in Engineering 

News-Record of June 22, which quotes W. E. Mallalieu, head of the 

National Board of Fire Underwriters, as follows: “The Arverne 

(L. I.) fire is what is known as a wooden shingle roof conflagra- 

tion. . . . It is probable that if there. had been no wooden 

shingle roof the original fire would never have spread as it did.” 

The editorial mentions also a letter in the same issue from R. S. 
Moulton, of the National Fire Protection Association, who makes 
similar charges against shingle roofs and refers to earlier con- 
flagrations in support of them. Regarding the two communications 
the editor says: 

“Both utterances, like most of what has been written previously 
on shingle roof dangers, fail to offer any proof that wooden house 
colonies are not subject to substantially the same conflagration 
danger with or without shingle roofs, and without such proof they 
miss the convincing effect they aim at.” 

Statements of Mr. Moulton apparently are based upon news- 


Straws 


paper accounts of a fire in Lynn, Mass., 
American Waterworks Association. 

It is indeed strange that anyone will seriously quote a daily news- 
paper account of a fire as testimony in support of any cause. Some- 
thing specific and spectacular as a cause for the fire is demanded 
by daily newspaper policy and it is always used by the reporter to 
give to his account the sensationalism that is deemed essential. The 
wood shingle has so long and so well served that purpose that its 
omission by the reporter would be thought an oversight by editor 
and copy reader. 

The report of the convention as quoted by Mr. Moulton hardly 
deserves respectful mention. Made by Frank Jordan, of Indian- 
apolis, Ind., it contains this illuminating statement: “We have 
approximately 60,000 buildings covered with wooden shingle roofs, 
and during the first two months of this year we had 850 shingle 
roof fires, the maximum for one day being on Feb. 6, when we had 
63 fires, every one of which was due to defective flue or (italics 
ours) sparks on a shingle roof.” 

Anybody citing such a statement in support of an argument 
against shingle roofs deserves ridicule and must expect to be 


and a report before the 
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laughed at. Mr. Jordan says his city has an anti-shingle ordinance, 
but he deplores its failure to fix definitely a time when all shingle 
roofs must be replaced by fire-resistant (italics ours) roofs. 

Love of precedent and eagerness to grasp at straws of evidence 
characterize the enthusiastic advocate, and the opponents of the 
wood shingle in their efforts at proselyting succeed only in dis- 
crediting themselves, because both their evidence and their argu- 
ment offend the intelligence of those to whom they make their 
appeal. The opposition to the wood shingle owes the little progress 
that it is making to precedent. The most convincing argument 
most of the advocates of anti-shingle ordinances can bring forward 
appears to be that such an ordinance has been passed somewhere 
else. Hence it is to the interest of all good citizens, particularly 
lumbermen, to keep such “precedents” at a minimum. Legislation 
takes the aspects of village gossip, when the only thing that can be 
alleged in its favor is “They say.” 





Forestry, Like Farming, Must Pay Its Way 


N THE CONTROVERSY regarding the transfer of the Forest 
I Service from the Department of Agriculture to the Depart- 
ment of Interior important analogies between forestry and 
farming have been noted. The dispute has afforded an occasion for 
pointing out the fact that trees are a crop in some respects like 
wheat and corn. Trees are planted, grow to maturity, and are 
harvested and sold like cereals; but with this difference, that while 
the owner of the farm may grow, sell and reap the profits from 
many crops of cereals, the owner of the forest would require an 
entire lifetime to grow one crop of trees to the marketing stage. 

Most men of necessity live day by day, giving little thought to 
their own future and none at all to the future of the race. Habitual 
concentration upon matters of immediate and vital personal concern 
forbids looking ahead or planning for posterity. The day to day 
struggle for subsistence and a competence comprehends their in- 
terests if it does. not exhaust their energies. 

For these reasons the farmer must continue to grow and market 
his crops even tho as a consequence he leaves to posterity an im- 
poverished soil if not a barren waste. The exhaustion of soil fer- 
tility—the most vital of natural resources—is not so readily ob- 
served while it is going on as is the exhaustion of forests and mines; 
and yet agriculture has during the ages made vast contributions to 
the sterility of the earth. 

Most of the food crops as now cultivated take from the soil more 
of fertility than is returned by rotation or the application of ferti- 
lizers. Slowly but none the less surely the productivity of the soils 
is being reduced, and unless radical changes are made in methods of 
farming ultimate sterility will result. 

Farming methods, however, are subject to the same economic law 
that in the past has determined the methods of lumbering. As the 
abundance of excellent farm lands and the correspondingly cheap 
prices of farm products made conservation of the soil unnecessary 
and unprofitable for the farmer, so the abundance of timber and the 
low prices of lumber made forest conservation and reforestation 
unnecessary and unprofitable for the timber owner and the lumber- 
man. Better farming methods and better lumbering methods await 
the operation of the inevitable law of supply and demand. 

The analogy between farming and lumbering is well expressed by 
Gray Silver, of the American Farm Bureau Federation, in a letter 
to the National Lumber Manufacturers’ Association, appearing on 
page 64 of this paper. Mr. Silver writes: “Men will grow timber 
crops only when the conditions are such that it will pay.” The 

private owner “will not regrow his forests if it is not remunerative 
" to do so. * * * * It was, however, the lack of a public forest policy 
in the past that made it economically inevitable that the virgin 
forests should be consumed with little regard for the future.” 

The manner in which economic law operates alike upon forestry 
and farming is described by Mr. Silver as follows: 

“In the same way the farmers have been compelled by economic 
conditions to treat farm land as a mine of crops rather than as a 
vehicle for their production. We are still compelled to mine fertil- 
ity and sell it in the form of crops. We deplete the plant producing 
content of the soil much as the lumbermen have exploited the forest 
wealth. It will not be until market conditions are such that we can 
afford to replace the plant food we take from the soil that we will 
get into the era of conservative farming. The scientists and pro- 
fessors lecture us about our wasteful methods, but we can not 
abandon them until it pays us to do so. So, I agree that we shall 
not have conservative or continuous lumbering—that is silviculture 
—until it pays. And it will not pay so long as the fire risk is so 
great and the system of taxation so discouraging.” 

There is no real difference, so far as its relation to the public 
welfare is concerned, between ownership of timber land and owner- 
ship of agricultural land. Ownership in one case is burdened with 
no greater public interest than in the other. Less than three hun- 


dred years’ experience in the United States has demonstrated the 
folly of clearing for agriculture vast forested areas that have since 
been largely abandoned. There has been in the past no scruple in 
sacrificing forests for agriculture. 

But experience has taught the necessity of perpetuating the 
timber supply as well as perpetuating the fertility of the soils for 
agriculture. Unquestionably, the coming agriculture will be a sort 
that permits a profit to the farmer under methods that do not 
deplete fertility; and the same conditions that make sane agri- 
culture practicable will permit reforestation and the perpetuation 
of the lumber industry on a profitable basis. The tendency is toward 
restricting agriculture to the richest soils and the most favored 
localities, leaving for reforestation an abundance of lands suited 
to no other purpose. This development may be hastened by a 
mutual understanding of their problems by lumbermen and farm- 
ers that shall result in a treatment of both trees and food crops as 
products of the soil for which consumers must pay enough to com- 
pensate those who supply their needs. 





PROPONENTS OF Government ownership of railways will find 
food for reflection in the results ot that system as demonstrated in 
the republic of Chile. In his book entitled “Working North from 
Patagonia,” recently published, Harry A. Franck draws this pen 
picture of the fruitage of Government ownership: “There are more 
employees to the mile on Chilean railroads than on any other rail- 
way system in the world—not because the Chilean is a particularly 
poor worker but because politicians foist upon the public carriers 
so many needy but inefficient constituents. Notwithstanding this, 
both the road beds and rolling stock are astonishingly uncared for, 
the latter dust covered, unwashed, loose, broken, out of order, and 
inadequate, with whole trainloads of perishable goods rotting in 
transit, while wrecks are frequent. It is common rumor that the 
Government pays twice the market price for all railroad supplies, 
thanks to the carelessness and the grafting tendencies of the per- 
sonnel, while every year finds the railroads with a million or more 
deficit.” 





Vertical Grain Fir Shop, a Business Miracle 


HAT HE WHO SAYS THAT ROMANCE is not found in the 
realm of business speaks without knowledge is shown by recent 
developments in the manufacture of Douglas fir. Under usual 

methods of sawing, most of the fir mills have accumulated large 
piles of low grade stock, which under existing conditions they can 
neither sell nor even give away. Yet, they have been shown that 
by a comparatively simple change in manufacturing operations 
they can avoid cutting stock of that character and can secure in- 
stead a product that is readily salable at a price at least twice 
as great as is obtainable for such low grade stock as is sold. 

Is this magic? Is it the moonlight fantasy of some necromancer 
of old suddenly come to life? No, it is the work of modern magi- 
cians of business, who have been carefully and exactly trained in 
fundamentals of lumber manufacture and who have done some of 
the best and most careful trade promotion work ever performed in 
this country. It is the result of the labors of the West Coast 
Products Bureau, directed by C. J. Hogue, assisted by H. S. Stro- 
nach and L. P. Keith. 

The latest development of this program, as has been frequently 
mentioned of late in the columns of the AMERICAN LUMBERMAN, 
is the cutting of vertical grain fir shop. The possibilities in the 
manufacture of fir shop are very great, a careful investigation 
having shown that a ready market can be found for practically all 
that is correctly cut and seasoned. 

The following incident discloses the shop potentiality of many 
Douglas fir logs, particularly of those in which large black knots 
are found. Mr. Stronach, to demonstrate the possibility of saw- 
ing shop, visited a plant where a great many sash and doors were 
made. The manager said that owing to his inability to obtain 
sufficient shop at his own mill, he contemplated a trip to buy stock 
of this character. While he and Mr. Stronach were discussing the 
subject a very rough fir log was on the carriage. In the sawyer’s 
judgment, about all that could be obtained from it would be ties 
and mining timbers. Mr. Stronach’s statement that it was a good 
source of shop was laughed at, but finally the sawyer was induced 
to remove a cant of the proper size. When this was run thru a 
gang saw every piece graded No. 2 or better shop. From the man- 
ager down, all were amazed; but today that particular operation 
has all the shop it needs. 

All up and down the Coast interest is being aroused in sawing 
vertical grain fir shop, as it is realized that the possibilities for 
developing the market are very great. Information regarding 
this subject has been spread broadcast by the West Coast Forest 
Products Bureau, whose efforts now are being supplemented by 








s1¢ 








Jury 1, 1922 


AMERICAN LUMBERMAN 


37 





the West Coast Lumbermen’s Association, which is distributing 
among its members a bulletin containing examples and diagrams 
showing how to saw to secure the stock. This is one of the most 
intelligent, carefully planned and well carried out trade promo- 
tion plans ever devised in the lumber industry. 


A Reason for Standardizing Grade Names 


N GENERAL THERE ARE two ways followed by retail lum- 
bermen in seeking business. By far the larger number specify 
high grades and good materials in making an estimate on a 

house bill. However, thert is another class of dealers who seek to 





get business at a specific price and then seek to make a profit 
by supplying low grades and poor materials. 


of the idea by the purchaser that the “No. 2” drop siding was a 
better grade than the “No. 3 Clear,” offered by A. As a matter of 
fact, B meant No. 2 common drop siding and that was the grade 
delivered. The purchaser got what he thought was better material 
when actually he secured inferior material. 

It is competition of this kind that is causing a great many re- 
tail lumbermen to advocate standardization of grades and grade 
names. The public is not acquainted with the grades and grade 
names, a statement which even is true to . considerable extent of 
the retailers themselves. Reputable retailers who want to make 
an honest profit by selling honest grades for purposes for which 
they are entirely suited favor a standardization of grades and a 
standardization of grade names. This situation must also be 
taken into account in grade marking lumber. With a complexity 
of grade names there is sure to be confusion, and it is doubtful if 





Not long ago, two retailers, one from each class, were bidding 
To illustrate the character of the bids, take the 
A specified “No. 3 Clear” drop siding, and B 
The bid was awarded to B because 


on a house bill. 
siding figured. 
specified “No. 2” drop siding. 





May Shipments of Western Pine Mills 

{Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., June 28.—The mills of the 
Western Pine Manufacturers’ Association 
shipped 160,809,000 feet of lumber during May, 
the greatest. volume shipped by this association’s 
mills during any month. March, 1920, was the 
highest previous month with shipments of 156,- 
211,000 feet. May shipments show an increase 
of nearly 30,000,000 feet over the preceding 
month, and are more than double the shipments 
for May, 1921. Production for the month was 
157,153,000 feet, which brings the total cut for 
the first five months to 409,418,000 feet. This 
exceeds the cut for the corresponding period of 
last year by nearly half, and is greater than the 
cut for the first six months of 1921. 


Bureau Will Supervise Transit Tariff 


Announcement is made that the Chicago, In- 
dianapolis & Louisville (Monon) Railway has 
made arrangements with the Western Weighing 
& Inspection Bureau to supervise and police 
its new lumber transit tariff, whch became ef- 
fective June 1, 1922. In this matter the Monon 
has followed the example of the Chicago, Bur- 
lington & Quincy Railroad, initiated by its vice 
president, Conrad E. Spens. 


National Statistics for 25 Weeks 
[Special telegram to AMERICAN LUMBERMAN] 
WasuHineTon, D. C., June 29.—Telegraphic 
reports received by the National Lumber Manu- 
facturers’ Association today, from all the re- 
gional softwood producing associations, show a 
slight decline in shipments and a somewhat 
larger falling off in production and orders last 
week as compared with the week before. As a 
smaller number of mills report, revised reports 
may tell a different story. Despite last week’s 
recession, the general volume of business—con- 
sidering orders, production and shipments—is 
about 50 percent greater than for the same week 
of 1921. 

The number of mills reporting for the week 


ending June 24 was 382, compared with a re- 


vised total of 408 for the week before. 

For the week ended June 24, total produc- 
tion of the eight regional associations aggre- 
gated 236,118,664 feet; shipments, 253,071,849 
feet, and orders, 203,832,322 feet. The respec- 
tive increases over the same week of 1921 were: 
Production, 73,161,095 feet; shipments, 100,- 
262,036 feet, and orders, 55,909,054 feet. 

For the first twenty-five weeks of 1922, soft- 
wood production of reporting association mills 
aggregated 5,028,912,098 feet; shipments, 
5,111,829,397 feet, and accumulated orders, 
5,525,903,201 feet. The respective gains over 
the same period of 1921 were: Production, 
1,323,288,203 feet; shipments, 1,297,126,348 
feet, and accumulated orders, 1,611,208,021 
feet. 

For the five larger softwood associations 


* eral years. 


which have established a normal production 
figure, production was 97 percent of normal; 
shipments 107 percent and orders 85 percent 
of normal weekly production. 

Indications are that the lumber industry is 
forecasting a general return to normal condi- 
tions by stabilizing, after a rapid recovery, on 


a basis not far from normal. Unemployment 
thruout the industry has been followed by a 
shortage of labor in some regions, and con- 
siderable wage increases have been granted in 
these. 


Severely Injured in Auto Accident 


New York, June 26.—Mrs. Lena Cady and 
Miss Octavia Cady, wife and 17-year-old daughter 
of William M. Cady, head of the W. M. Cady 
Lumber Co., of McNary, La., suffered severe 
injuries when an automobile in which they were 
returning from the New York Athletic Club, 
Travelers Island, collided with another car, a 
few days ago. Both of the ladies were cut about 
the head and face. Harry 8. Lafond, eastern 
sales representative of the Cady Lumber Co., 
was driving the car at the time the accident oc- 
curred, and Mrs. Lafond, who was in the car 
also, suffered severely from the shock. The 
Cadys were stopping at the Waldorf-Astoria 
Hotel, and expected to sail for Europe on the 
Olympie last Saturday. 


Small Vessel Clears for West Indies 


PascaGouLa, Miss., June 26—One of the 
smallest vessels ever loaded here for a foreign 
port was the German schooner Pirat of 99 tons, 
which cleared a few days ago with a cargo of 
113,000 feet of lumber for Antigua, British West 
Indies. 


Start Hardwood Commission Concern 


Sr. Louis, Mo., June 26.—William Dings & 
Son is the name‘of a new St. Louis commission 
firm, specializing in the sale of hardwoods. The 
senior member is the dean of St. Louis lumber- 
men, having been in the lumber business here 
for more than forty years. He has been repre- 
senting Case-Fowler Lumber Co. here for sev- 
The junior member, W. W. Dings, 
has resigned as secretary of the Garetson- 
Greason Lumber Co., with which he has been 
connected for the last twenty-five years. 


(af a@2@2ea2@20202 4228 


Establishes Welding Record 


HATTIESBURG, Miss., June 26.—A new welding 
record for this section was established recently 
by the Burkett Machine Co., of this city, when, 
in twenty-four hours, it repaired a broken frame 
of a locomotive belonging to the Helen White 
Lumber Co., of Clyde, Miss. The break occurred 
at 2 o’clock one day, and at 12 o’clock the next 
day the locomotive took out a load of cars. The 
record was established by the thermit process 
of welding. a 


the full benefit expected from grade marking can be obtained until 
standardized grade names have been adopted by the principal 
lumber manufacturers. 


’ 


Western Pine Rates to Eastern Points 


[Special telegram to AMERICAN LUMBERMAN] 
PORTLAND, ORE., June 28.—The traffic depart- 
ment of the Western Pine Manufacturers’ As- 
sociation today issued information on lumber 
rates to become effective July 1, as follows: 
From reliable sources we are informed that the 
rate to Chicago, St. Louis and common points will 
be reduced 1 cent, or to 69 cents a hundredweight. 
The rate to St. Paul will be 56 cents; to Kansas 
City, Omaha and stations on the Chicago, St. Paul, 
Minneapolis & Omaha railroad between Omaha 
and St. Paul (St. Paul not included) will remain 
at 62% cents. As far as can be ascertained State 
rates generally will be reduced 10 percent on or 
about July 1, which includes reductions on log 
movement. The rates to North and South Dakota 
generally will be reduced 10 percent. 


'SRLBBSBESSSAS: 


Louisville Lumberman Weds 


The marriage of Herbert E. Gernert, secre- 
tary of Gernert Brothers Lumber Co., of Louis- 
ville, Ky., and Miss Judith Cattell, daughter of 
Archibald Cattell, attorney of Chicago, took 
place at the Hyde Park Congregational Church 
in Chicago on Wednesday evening, June 28, the 
ceremony being performed by Dr. Aimes, of 
the Episcopal Church. A reception at the Hotel 
Windermere followed the wedding and the young 
couple left for a honeymoon trip in the West. 
The bridegroom is the son of a well known 
Louisville lumberman, Fred Gernert, of the Ger- 
nert Bros. Lumber Co. 


All Invited to Chicago Conference 


[Special telegram to AMBRICAN LUMBERMAN] 

WASHINGTON, D. C., June 29.—There seems to 
be some misunderstanding concerning organiza- 
tions to be invited to the general conference in 
Chicago next month for the further development 
of the lumber industry’s standardization pro- 
gram. Some organizations, to whom invitations 
have been sent, have written to the National 
Lumber Manufacturers’ Association indicating 
that they have been left out. Possibly Uncle 
Sam fell down with the mail, but certainly the 
National association has combed the highways 
and hedges looking for all organizations compe- 
tent to represent the producer, distributer or 
consumer and sent an invitation to everyone so 
far located to have representatives at the gen- 
eral conference, likewise all associations of pro- 
ducers are expected to have representatives at 
the lumber manufacturers’ conference to be held 
in the same connection and have been sent in- 
vitations. 

In short, the idea is to have everybody there 
and no organization will be left out if it can be 
located in advance by the National association. 

Wilson Compton, secretary-manager of the 
National association, has been in correspondence 
with Canadian lumber organizations and has just 
received a letter expressing the hope that the 
standardization program may go thru success- 
fully on this side of the border and may be 
extended into Canada. 
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OSAGE ORANGE POSTS OFFERED 

I have approximately 1,000 to 1,200 Osage 
orange fence posts and would like to know of a 
market for them. These posts are all of standard 
length, about 700 of them will average at least 5 
inches top diameter and the remaining 500 will 
average 4 inches top diameter. The posts are all 
fairly straight and uniform in size. I would also 
be glad to know what would be a reasonable figure 
for which to sell these posts.—-INquIry No. 653. 

{The above inquiry comes from the assistant 
professor of forestry of a middle Western 
State university. Osage orange or Bois d’Are 
originally was found in a very restricted re- 
gion, but has been planted almost everywhere 
in the United States and in most eases has 
grown well. The wood is extremely lasting and 
makes excellent fence posts. It is well-known 
as a material for the manufacture of wagon 
felloes, particularly where the wagons have to 
yo into extremely arid regions, the wood hav- 
ing a remarkable ability to stay in place when 
dry. Osage orange finds its best development 
in that section of the country immediately con- 
tiguous to the Red River in Oklahoma and Texas 
and that is the section where most of the lumber 
of this species is produced. For posts it is sold 
in small quantities in many localities now, but 
the supply is small and the transactions are not 
numerous enough to establish a market price. 
The name of the inguirer will be given upon 
request.—EDITOR. } 


LOOKING FOR STUCCO LATH 

Can you tell us of a concern manufacturing %x1 
inch white pine lath? We wish to use this lath as 
a base for stucco, as we notice that most concerns 
manufacturing stucco recommend inch lath. We 
have made several inquiries among local mills but 
have been unable as,yet to find any concern manu- 
facturing this product.—Inquiny No, 656. 

[The above inquiry comes from Wisconsin. 
At one time several mills in the North started 
to manufacture % x 1 inch stucco lath, but in 
most cases they have discontinued this item 
because of slight demand. The inquirer has 
been referred to several lath specialists. On 
the face of it, it does not seem that it would be 
difficult to manufacture % x 1 inch lath on an 
ordinary lath mill. Seemingly the only thing 
necessary is to cut the bolts so that one inch 
stock will be produced instead of 15% inch stock. 
The manufacturers in most cases would want 
the customer to take the droppings from this 
grade, inasmuch as there is little demand for 
them. This, of course, would entail some delay 
in getting the delivery, provided the customer 
wanted the lath dry and further if the manu- 
facturer did not use a dry kiln.—EpIror. ] 


WANTS TIMBER STACKER 

I would like to know if you can put me in touch 
with any firms manufacturing mechanical loading 
machines. What I have in mind is a machine to 
be used in loading mine props, ties, timbers etc., 
something on the order of those used in carrying 
boards up to the top of high lumber stacks. Such 
# machine should be readily movable and also easy 
to control and operate. I would like the names 
of any firms who manufacture such machinery or 
who might manufacture a special machine for us. 
—Inquiry No. 633. 

[The above inquiry comes from the manager 
of the timber department of a West Virginia 
lumber company. It opens up a very interesting 
field for the machinery maker. Presumably the 
inquirer wants a portable machine which may 
be used for loading cars or possibly trucks. If 
available electricity would be preferable as mo- 
tive power, but if that power is not available, 
the machine would probably have to be run by 
gasoline motor. It is possible that the ordinary 
lumber stacking machine could be modified to 
suit the requirements, and upon that chance 
the name of a manufacturer has been supplied 
the inquirer. 

This problem is similar to the one that con- 
fronted the sawmill man before the invention 
of the bull chain. This chain hauls the logs 
up into the mill endwise; whereas, it prob- 
ably would be more convenient for this device 





to haul them up sidewise; that is, at right angles 
to the direction in which the chain turns. The 
bull chain idea might well be employed in this 
case, but the problem would be to provide a 
machine which could be raised and lowered. Such 
a machine would take the timber or mine prop 
up on a slant and the timber or mine prop would 
have to be removed at the top. 

A light, rapid, portable derrick might prove 
satisfactory for work of this kind, provided it is 
not necessary to load the timbers in closed cars 
very often. Such a machine could be easily moved 
and would give excellent service. The names of 
several companies which might be able to manu- 
facture equipment suitable for the purpose of 
the inquirer have been furnished.—Kprror. | 


MATCH BLOCKS AND CROSS ARMS 

Can you give me a list of concerns which might 
be interested in the purchase of cross arms manu- 
factured from Idaho fir or tamarack, and also a 
list of concerns in the market for match blocks 
manufactured from Idaho white pine ?—INQuUIRY 
No. 632. 

| The inquirer is located in a section of Idaho 
that is famous for white pine. Large manu- 
facturers of matches generally maintain exten- 
sive match block manufacturing operations. 
There are also a number of companies that 
specialize in cutting match block stock. In 
the New England States particularly a great 
deal of white pine waste is successfully utilized 
by cutting it into match block stock. There are 
lumbermen who specialize in products of this 
kind but their names are not available. The 
inquirer, however, has been given a list of match 
manufacturers who might take the blocks. 

There are lumbermen also who have worked 
up a good business in cross arms. In fact, 
many companies which sell telephone poles 
handle cross arms also. The inquirer has been 
given a list of such companies.—EbITOR. | 


REJECTION OF PART BELOW GRADE 

Some months back there was an article published 
in your magazine relative to a court decision 
handed down in a suit brought to determine 
whether stock received must be held intact if the 
entire shipment does not hold up to grade. We 
would like very much to receive the issue with this 
article in. We would also be pleased to receive 
your opinion in a case of this kind: Must a ship- 
ment be held intact in order to secure a proper 
adjustment on defective stock or must just the 
rejected stock be held?—INQuIRY No. 657. 

[The case to which the querist refers is that 
reported in the AMERICAN LUMBERMAN of 
Dec. 3, 1921, page 41, under the caption ‘‘ De- 
cision Regarded as Far-Reaching.’’ The case 
was decided by a Tennessee court and the de- 
fendant was expected to appeal. 

Another case covering the same question— 
acceptance of part of a shipment and rejection 
of the rest—was that of the Phil A. Ryan Lum- 
ber Co. vs. the Sabine Tram Lumber Co., de- 
cided in a Texas court. Editorial comment 
was made on this decision in the AMERICAN 
LUMBERMAN of June 3, 1922, page 33, under 
the title, ‘‘Custom Controls as to Part Accept- 
anee.’? 

The Texas court held that the custom of ac- 
cepting the part up to grade and rejecting the 
part not up to grade prevails in Texas. The 
general situation in the lumber industry is 
fairly set out in the June 3 editorial. Only a 
decision of a court in the State where the ques- 
tion arose would determine whether the custom 
prevails in that State. At any rate, arbitration 
offers an amicable method of settling such dis- 
putes. 

The sales code adopted by the National Hard- 
wood Lumber Association contains the follow- 
ing provision bearing upon the question: 

Article X: Section 2—When a shipment is re- 
ceived under an order which does not stipulate na- 
tional inspection, the buyer shall pay the freight 
charged against the shipment and unload the ship- 
ment unless it be plainly obvious that the contents 
do not substantially conform to:the requirements 


of the order, or unless the carrying charges are in 
excess of the value of the shipment. 


In the event of either of these contingencies, 
the buyer shall immediately wire the seller that 
the shipment is subject to the disposition of the 
latter, stating conditions fully. Where these con- 
tingencies do not exist, the buyer shall cause ship- 
ment to be inspected and measured, and if an un- 
satisfactory difference exists between the amount 
of seller’s invoice scovering the shipment and the 
value of the shipment computed from the buyer’s 
measurement and inspection, the buyer shall hold 
the entire shipment intact, and immediately report 
this difference with piece tally to the seller. 

Section 3—If it be impossible to adjust such 
difference by compromise, an inspector of the Na- 
tional Hardwood Lumber Association shall be 
called to inspect the stock under dispute. 


Section 4—Should this original official inspec- 
tion result in not more than 4 percent deductible 
difference in money value from the invoice, the 
buyer is to pay all expense of the inspection. If 
the deductible difference be more than 4 percent 
money value, the seller is to pay for the inspection. 


Section 5—If the result of the inspection deter- 
mines that there has been a substantial perform- 
ance of the contract, the buyer shall retain and pay 
for all of the stock that is up to grade ordered 
at the price named in the order. The stock not up 
to grade shall remain the property of the shipper, 
and shall be subject to his disposition. 

—EDITOoR. | 


WANTS HARD MAPLE FOR EXPORT 

We shall esteem it a favor if you will give us 
the names and addresses of first class exporters of 
prime hard rock maple, equal to Michigan, in 3-inch 
and 2-inch thicknesses. Or perhaps, in order to 
save time, you will mention the name of our firm 
to some of these shippers. 

Our business is chiefly that of timber agents 
and brokers, and we may say we have prospects 
of doing a considerable business in American 
maple ec. i. f. Manchester if we can get in touch 
with the right people on your side.—INQuiry No. 
649. 

| The above inquiry comes from a Manchester 
(England) firm that is well established in the 
lumber trade, that furnishes references and 
offers a good opportunity to manufacturers who 
have maple suitable for export. The name will 
be supplied upon request.—EDITor. ] 


STANDARDIZING STILES AND RAILS 

We would like to ask if any attempt has ever 
been made to standardize the manufacture of two- 
panel and five-panel softwood interior doors and 
what the results of that effort have been. By 
standardization in this connection we mean uni- 
formity of width in the stiles and rails as well as 
the size and type of moldings. To our mind this 
standardization would be a great help to the retail 
trade.—INquiry No. 642. 

[Some time ago the matter of standardization 
of stiles and rails was gone into quite extensively 
and standard sizes were adopted for use in the 
Universal List. To this extent they may be said 
to have been standardized, but it is a fact that 
many manufacturers today are placing on the 
market a product which varies slightly from the 
standard. In the early part of this year there 
was considerable discussion and correspondence 
relative to further standardization of sash, doors 
and millwork, but so far nothing definite has de- 
veloped. 

The National Lumber Manufacturers’ Asso- 
ciation has sponsored several meetings during 
recent years to discuss standardization of sizes 
of lumber and molding and very considerable 
progress has been made. The work as yet has 
not been wholly completed and consequently the 
recommended sizes are not as yet upon the mar- 
ket. One trouble that lumbermen very frequent- 
ly have with moldings is that altho the same 
pattern is ordered time after time, separate runs 
vary considerably in size. This, of course, is due 
to the grinding of the knives at the planing mill 
and it is one of the practical problems which 
must be taken into consideration in efficiently 
standardizing molding patterns. There is no 
advantage to be gained by stipulating certain 
sizes and patterns if no two mills are going to 
produce the same pattern in the same size. The 
standardization movement for all forest products 
is slowly but surely gaining strength, and, if all 
interested will get together and help discuss the 
problem, a satisfactory solution will be arrived 
at just that much sooner.—EDITOR. ] 
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Northern Pine and Hemlock 


The northern pine market has not been greatly 
influenced by the recent decrease in wholesale 
trade, which is regarded as merely temporary. 
Factory trade has held up excellently and man- 
ufacturing consumers have bought so liberally 
of selects that stocks of these are running very 


low at most mills. Retailers in the cities and 
larger towns are busy, building going forward 
uninterruptedly, and the manufacturers regard 
the outlook for the farm trade as very bright. 
They also report that the lower grades are in 
increasing demand, and that prices on them are 
strengthening. Reports from the eastern mar- 
kets say that business in white pine has shown a 
spurt during the last few weeks. The bulk of 
this business originates with the builders, who 
are rushed; but industrial buyers are also show- 
ing more interest in this wood. As a result of 
good lake receipts, stocks in nearly all eastern 
markets are much improved. Hemlock also 
shows activity, both in the northern and eastern 
markets, tho demand has not been so insistent 
lately as it was some weeks ago. Very little dry 
hemlock is available at the mills, and certain 
items, especially long stock, are almost impos- 
sible to secure. Prices are practically un- 
changed. 


Southern Pine Trade Features 


The lull, usual at this season, which now pre- 
vails in the southern pine trade will speedily dis- 
appear soon after the Fourth and will be sue- 
ceeded by a market activity which will equal if 
not exceed that of last spring, according to 
present indications. Undeniably the southern 
pine market, as indeed the entire lumber mar- 
ket, fundamentally is exceedingly strong, and 
any weakness now in evidence may be expected 
to disappear very shortly. The comparative dull- 
ness of retail demand as reported from various 
sections is in part traceable to desire of the re- 
tailers to take advantage of whatever benefit 
they may receive from the reduced freight rates 
effective July 1, and partly to some uncertainty 
regarding the volume of late summer and fall 
building and of the future course of lumber 
prices. The atmosphere is rapidly being cleared 
of these uncertainties, however. Judging from 
the large number of building permits still be- 
ing issued, from the encouraging reports 
emanating from architects’ and contractors’ of- 
fices, and from the interest in home building 
otherwise evidenced by the public, little doubt 
remains that the building movement, which re- 
ceived such an auspicious start in the spring, 
will be sustained during the second half of the 
year. It is also becoming quite clear to the 
retailer who studies the market that there are 
no present factors warranting the expectation 
of lower prices in the immediate future. As re- 
gards the retailers’ current trade, it remains 
excellent. They are moving lumber into con- 
sumption as rapidly now as earlier and, as they 
are not buying in equal volume, they are de- 
pleting their stocks. Building in cities and 
larger towns progresses steadily, and a substan- 
tial increase in the inquiry—accompanied by a 
slight expansion in demand—from country yards 
reflects the improved condition in the agricul- 
tural sections and indicates the development 
of widespread building construction as soon as 
the crops are harvested and sold or stored away. 
Building activity in the small towns shows a 
tendency to increase, and farmers in the middle 
West are beginning to build a large number of 
granaries, hog houses and similar smaller struc- 
tures, and are known to contemplate barns and 
residences enough to make sure that their pur- 
chases later in the season will bulk large. Mill 


prices on southern pine have shown little change 
during the last three or four weeks, the slight 
weakness which is apparent in the principal mar- 
kets resulting from the numerous transit cars 
which have lately been put afield. These, how- 
ever, are being cleaned up and, as mill stocks 
have been only slightly improved during the 


last few weeks, a continuously strong market 
may be looked for. The one big cloud on the 
horizon so far as lumbermen are concerned is 
the approach of a car shortage which many pre- 
dict will become exceptionally acute when the 
big crops now being harvested begin to move. 
The railroads meanwhile are increasing their 
orders for car repair material, and are making 
every effort to get their rolling stock in condi- 
tion. 


Features of the Cypress Trade 


The cypress industry enjoys a steady demand. 
While June bookings probably will not attain 
the same volume as those of May, they have not 
declined to anywhere near the same extent as 
have bookings of most other softwoods, accord- 
ing to reports from mill centers. As a result of 
the heavy demand of the recent two months, 
mill stocks have become somewhat broken, so it 
is not always easy to secure requirements. Prices 
on No. 1 common have been advanced $6, and 
those of No. 2 common, $1, for the purpose, it 
is explained, of readjusting these items to cur- 
rent stock and market conditions. Outside of 
these, there have been no changes during the 
week, tho a number of items continue to show 
an upward tendency and may soon advanee. 
Production continues steady. 


The Douglas Fir Situation 


The general opinion among manufacturers of 
Douglas fir is that there will be a heavy influx 
of orders from the rail trade immediately after 
July 1, and most of them are making their plans 
accordingly. The middle West retailers have 





Statistics on production, orders 
and shipments appear on page 48 





for some weeks held back in their purchasing, 
seemingly for no other reason than to secure 
the benefit of the reduced rail rates which take 
effect Saturday. In the meantime they have 
been moving lumber out of their yards in un- 
diminished volume, with the result that their 
stocks have been materially reduced, so that it 
is becoming imperative that a great many of 
them secure new supplies without delay. This 
is the manufacturers’ reason for expecting an 
immediate upturn of demand. Business, how- 
ever, is very good on the west Coast—in fact, 
above normal. It is only in comparison with 
the unusual volume of a month ago that one 
can refer to a lull at this time. Latest avail- 
able statistics showed production to be 8 percent 
above normal; orders, about 9 percent above, 
and shipments, 22 percent above. This per- 
sistent holding up of demand on a level with or 
above the output has given the mills little or 
no chance to accumulate stock, and the difficulty 
of securing lumber for prompt shipment is 
therefore not at all lessened. There is hardly 
a mill on the Coast, according to reports from 
that section, that has any dimension to ship. 
Even supplies of boards and shiplap have dwin- 
dled to almost nothing. However, the mills 
have been able to accumulate a little shed stock, 
which, in the words of one west Coast lumber- 
man, ‘‘is a good thing for all concerned, as it 
may tend to keep prices from soaring clear out 
of sight.’’ Export demand continues very 
light. Building construction in California holds 
up to an unprecedented level and the lumber 
trade consequently remains brisk. Atlantic 
coast shipments are heavy and meet with the 
same favor and ready consumption as earlier 
in the year. There has been a very satisfactory 
amount of car material business offering on the 
west Coast thruout this month, at good prices, 
but the mills complain that timber orders have 
not been especially plentiful, and prices on 
these are rather weak. The unfilled domestic 
cargo orders on hand June 17 at 131 represen- 





tative mills totaled 121,152,065 feet; unfilled 
export orders, 77,371,946 feet, and unfilled rail 
trade orders, approximately 189,700,000 feet— 
or a grand total of 388,224,011 feet. This 
means 2,967,542 feet per mill, or four and a 
half weeks’ steady production at normal. An 
interesting sidelight on the west Coast situation 
is that the Douglas fir industry has so far this 
year, for the first time in its history, outdis- 
tanced the southern pine industry in point of 
production, orders and shipments, and promises 
to continue to lead for the rest of the year. 


In the Hardwood Field 


The hardwood trade holds up excellently, and 
strength continues to feature the market. Prices 
on all the upper grades of the popular woods 
show a distinct upward tendency which is likely 
to materialize into substantial advances very 
soon, especially in view of the large expansion in 
demand which is expected after July 1, when the 
new freight rates have become effective and 
the furniture exhibitions have closed. Reports 
from these exhibitions are decidedly encouraging, 
being to the effect that large numbers of buyers 
are in attendance, that aggregate sales are heavy 
and that a great deal of additional business is in 
definite prospect following the shows. The fur- 
niture manufacturers consequently view the fu- 
ture with keen optimism, To justify their san- 
guine expectations they point out that retailers’ 
stocks are in practically all cases badly run 
down, while this year’s building construction is 
producing many thousands of new homes that 
must be furnished from garret to cellar. Also, 
surveys have shown that replacements of old fur- 
niture are being extensively contemplated. The 
factories are preparing to key up their produe- 
tion to capacity and, as their lumber stocks 
generally are close to bedrock, the hardwood dis- 
tributers expect a heavy demand from this 
source very shortly. The automobile industry 
continues to take large quantities of hardwoods, 
especially thick elm, ash and maple. The agri- 
cultural implement interests are increasing their 
takings. They look forward to considerable busi- 
ness this fall, after the farming population has 
begun to realize on this year’s crops, and if this 
business materializes it naturally will find no 
table reflection in the demand for hardwoods. 
Building continues heavy in practically all the 
cities and larger towns and is starting up in 
the smaller communities and rural districts. 
The trade of the flooring and interior trim pro- 
ducers is very active, and they are scoring the 
market for suitable supplies. Miscellaneous 
industrial consumers are also actively on the 
market, with the exception of a few branches 
such as the wagon and certain musical instru- 
ment industries. The export trade is disappoint- 
ingly slow. The production of hardwoods in the 
meantime is increasing slowly but steadily, bet- 
ter weather and the drying out of the woods 
permitting resumption of logging operations 
over a wider territory. Stocks remain very low, 
and under the present demand are decreasing 
rather than increasing, supplies in many items 
now being almost impossible to obtain. 
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COMPLAINS OF RATES ON LOGS 


LovuIsviLLE, Ky., June 26.—The Southern 
Hardwood Traffic Association, Louisville divi- 
sion, will intervene in a complaint filed by the 
Public Service Commission of Indiana, attack- 
ing rates on logs thruout Central Freight Asso- 
ciation territory, including both interstate and 
intrastate rates. The Louisville office is now 
preparing exhibits, briefs and other data show- 
ing unfairness in rates now in effect, and will 
present this matter at the hearing in Indianapo- 
ilis July 10. In diseussing Indiana freight rates 
on logs J. 8. Thompson, manager of the Louis- 
ville office, said they were much higher in Cen- 
tral Freight Association territory than in other 
sections of the country. 
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The Opportunities Offered by Small Communities to the Ambitious—Hard 
Work and Self Development Open the Door to Those Who Want to Advance 


Altho the ladies who do us the honor of fol- 
lowing along, week by week, as we browse 
thru the lumber retailing field have not been 
mentioned for several months, they have not 
been out of sight nor out of mind. It is our 
theory that their presence in the Realm circle 
is explained by their interest in the business of 
retailing and that this is what they want to 
have talked about. But retailing is becoming 
a pretty inclusive business; and we are edified 
these days by seeing large, two-fisted retailers 
laboring over problems of interior decorating, 
kitchen design and the planting of pansy beds. 
There probably was a time within memory when 
a two-fisted retailer, seeing a so called lumber- 
man involved in such alien occupations, would 
have questioned seriously whether the sixth 
commandment had been intended to cover such 
cases. 

But the kitchen designing retailer knows ex- 
actly what he’s doing 


enough to run into the tiny holes. As it cools 
it solidifies and forms a stopper, the paraffin 
meantime destroying the small boring bectle. 


Oiling the Veneer 


‘*Veneered furniture is very liable to get 
over-dry and thus crack or blister. An oiling 
will generally put this right. Pure linseed oil 
is the best, and should be applied warm on a 
pad or folded cloth, rubbing it in evenly all 
over the surface. When a thoro rubbing has 
been given the superfluous oil should be wiped 
off with a soft dry duster. The wood only re- 
quires as much oil as it can absorb, and if any 
is left on the surface it merely causes stickiness 
and spoils the polish. After an oiling the fur- 
niture should be given a polish with furniture 
cream. 

‘“It is best to remove brass fittings, handles 
ete., from chests and bureaus before cleaning, 


oil, repeating the process until the marks are 
toned down. A rubbing with a beeswax polish 
will restore the shine. 

‘The art of washing painted and enameled 
furniture is little understood, and the results 
are often unsatisfactory because the wrong 
method is used. The furniture must first be 
carefully washed, using very little Castile soap 
and warm water only. After this every trace 
of soap must be removed with warm water and 
soft cloths, and the furniture dried thoroly. 
It is then ready for a polish with a good furni- 
ture cream, which will restore the surface and 
make the paint look like new. No other method 
is as satisfactory, and the results justify the 
trouble taken. 

‘*Upholstered furniture is most satisfactorily 
cleaned with a suctign cleaner, which draws the 
dust and dirt out of the crevices and deep 
places as nothing else can do. The surface can 
be cleaned and the 
color of the upholstery 





and why he’s doing it. 
So for the benefit not 
only of the ladies in 
our circle but also of 
those dealers who like 
to have something of 
purely household in- 
terest to slide into 
their advertising, 
we’re going to copy 
a little article from a 
famous English pub- 
lication. The Man- 
chester Guardian is 
one of the great news: 
papers of the world. 
It has a standing and 
an authority in state- 
craft, politics, eco- 
nomics, letters and art 
held by few other 
papers. But it knows 
how to play not only 
the thundering, stormy 
passages but also the 
little, homely tunes. 
The article we are 
printing below ap 
peared in the weekly 








revived by rubbing 
with liot, dry bran. 
The bran should be 
put in deep tins or 
dishes, and heated 
thru in the oven. One 
lot should be kept hot 
while the other is be- 
ing used. As the hran 
becomes soiled _ it 
should be brushed off, 
and fresh bran used. 
It has a _ wonderful 
effect as a cleaner and 
brightener of color.’’ 


Taking Inventory of 
Needed Repairs 


We have asked a 
lady in whom we have 
confidence if these 
suggestions are good. 
She said she had not 
tried all of them but 
that most of them were 
good and that doubt- 
less all were satis- 








edition in a depart- 


ment headed ‘‘ From a Porch swings are articles for which retail lumbermen can work up a good demand. As will be 
noted, these seats can largely be made from s hort length material or from waste. They are 
easily sold not only for porches but for perg olas 


Woman’s Standpoint’’ 
and deals with house- 

cleaning hints. Here 
it is: 

‘‘One of the special tasks at spring-cleaning 
time should be the thoro overhauling of the 
furniture, scrutinizing each piece carefully 
for any necessary repairs or replenishings. 
Equipped with note-book and pencil, the house- 
wife should make a note of loose screws, strained 
hinges, faulty locks and keys, loose handles, 
protruding nails, ‘rocky’ casters etc. Neglect 
of such details may lead to serious inconvenience 
at some time or other. Furniture examination 
should therefore be an annual event, and may 
fitly be included in the preliminaries of spring 
cleaning. 

‘Special care should be taken to detect the 
slightest signs of wormwood, as this is a con- 
stant source of deterioration in furniture. The 
feet of gate-legged tables, the lining of drawers, 
and all the more inaccessible portions of furni- 
ture are likely spots, proof of mischief being 
found in the presence of wormholes from which 
a little dust is emerging. One of the simplest 
and best specifics for checking this trouble is 
prepared by shredding one or two candles in 
some parafiin, placing the mixture in a jam jar, 
and heating in a pan of water. It should be 
applied hot, as the wax will then be liquid 


as both wood and brass can best be cleaned 
separately. A simple and effective way of 
cleaning brass fittings is to rub them with a 
cut lemon, and after leaving the juice on for 
a few minutes, rub it off again. The rust and 
dirt comes away in flakes, leaving the brass per- 
fectly clean. 

‘‘Oak furniture should be thoroly washed from 
time to time. For this some Castile soap should 
be dissolved in a bowl of warm water, and the 
table ete., thoroly rubbed with the soapy water, 
using a very soft cloth or muslin for this pur- 
pose. As the cloth becomes soiled it should be 
rinsed, and it is surprising how much dirt is 
removed in this way. A fresh cloth should then 
be wrung out in boiling water, and a tea- 
spoonful of good furniture cream poured on to 
it, and the table rubbed with this until it is 
dry and shining. Warm, dry dusters will give 
a final gloss. 


Getting Rid of the Stains 


‘*French-polished furniture is highly suscep- 
tible to damage. Every mark and stain shows 
badly, and the least friction causes scratches 
and ugly marks. Quite the best way of lessen- 
ing these marks is an application of linseed 


factory. We want to 
call attention to the 
first suggestion, that 
of making an inven- 
tory of needed re- 
pairs before any work 
is undertaken. This is a method much to be 
recommended, not only in cleaning house but 
in running a lumber yard. No busy yard is 
in perfect repair for long at a time. Equip- 
ment needs small repairs almost constantly, 
and what might be a trifling job if taken in 
time becomes serious if neglected. It has been 
suggested that the yard manager keep such a 
list, marking each item in some way to indicate 
its comparative urgency. Even in the busiest 
season there are scraps of time when the yard 
help is not busy; and if some bit of repairing 
is done at such a time and is checked off the 
list the physical equipment will look better, 
last longer and give more complete service. 
The value of the list is both as a reminder and 
as an indicator of progress made. A few car- 
penter tools and paint brushes will cost little 
in original investment and not much of any- 
thing in labor overhead; and a stitch in time 
still saves nine. 

Has any good customer ever asked you how 
to stop borers that are ruining furniture and 
woodwork? We’ve never tried the combination 
of candle wax and paraffin recommended in this 
article. Probably it is good in many cases. If 
it will not work in your locality and against 
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the particular doodle bug that attacks your 
customer’s oak and mahogany, the Realm would 
suggest a little effort expended in finding out 
.what will discourage the pest. We know one 
type of dealer who will want to mention t> 
his customers the usefulness of the ‘‘suction 
cleaner’’ in getting dirt out of upholstered 
furniture. This is the boy who carries a line 
of vacuum sweepers in his lumber store. Yes, 
there are quite a few of these merchants. Ge.- 
erally they have a line of electric lamps and 
grills and fans and such stuff. We know some 
who not only sell the electric appliances but 
who also sell the power plant to generate the 
juice. 


Makes Success as Banker and Merchant 


A few evenings ago we spent an hour or 
two in talking to a successful banker who has 
spent most of his life in a town of five or 
six thousand people. It is a good little town, 
has a long history as a place in which people 
like to live, has its share of wealth and in- 
dustry and offers a 


right, and that Harry wouldn’t consider they 
were doing anything out of the way. But they 
wonder why they don’t get on faster, and why 
their wages are not raised. If they could have 
seen themselves as I saw them I believe they 
would have known why their pay envelopes are 
no heavier on Saturday night. 

‘*The human race is made up in such a way 
that an employer can get a score of men who 
will do a piece of work that he blocks out for 
them when he has difficulty in getting one who 
will see the business from the employer’s point 
of view. The employer must work for the good 
of the business and not to fulfill any minimum 
requirement laid down for him by a responsible 
boss. He must know the stock, how fast it is 
moving, what needs to be reordered, where to 
find the stuff instantly, what to show certain 
people, how to keep it clean and how to keep 
it from deteriorating and a score of other things 
which a good clerk ought to keep upon. In 
addition he has responsibilities which the clerks 
ean’t well share. It is a surprising thing to 


‘*Most of the young fellows of energy and 
ability in this town go to college, and most 
college graduates get a chance at what seems 
to them bigger work. Those who do not go to 
college generally get out to a bigger place and 
start working at jobs that in many cases have 
less of a future than the ones we could offer. 
There’s long been a feeling that merchandising 
in a village or small city has little to offer a 
boy who has ambition, and as a result these 
boys have gone out hunting for bigger oppor- 
tunities. My experience of a good many years 
both as a storekeeper and as a banker tells 
me that this is wrong; that for many years 
real opportunities for making comfortable for- 
tunes and for serving the public have gone 
begging. To be sure, somebody has sold goods 
in all these places. But in too many instances 
this has been done by an unskilled and even 
ignorant storekeeper who has not had any real 
leadership to offer his customers. He has let 
his customers lead him. He has not used his 
imagination and his powers of observation to 

see in what ways he 





reasonable opportunity 


could inerease his 








to young men looking 
for a place in which 
to get a start in life. 
This banker has been 
and still is a mer :hant. 
He devotes most »f his 


LUMBER TALKS 





sales to his own and 
his customers’ advan- 
tage. The old saying 
that a man must sell 
what his trade asks 
for has much truth in 


time to the bank, but 
he is as much inter- 
ested in selling goods, 
In fact, I imagine he 
is a merchant first and 
a banker second; and 
he has made a distinct 
success of his bank 
and his two stores. He 
is well educated, is a 
good citizen, plays a 
fair game of golf, 
goes to church, be- 
longs to several trade 
associations and is a 
wise and admirable 
man. He is the kind 
of person a young man 


Renaissance 


Prehistoric forests, buried in the swamps of 
New Jersey, have been unearthed and made 
into merchantable lumber. 

Under the drifting tides of earth 
The lost trees lay in slumber, 

Hidden away from the sun and the dew 
Thru ages we cannot number. 


Trees that had lived o’er hist’ry’s dawn 
Thru the years of an age-long day— 

Caught in the wrack of primeval storms 
And buried in mire and clay. 


And there, forgotten, they longed in vain 
While the centuries hurried by, 

For the rippling murmur of forest streams 
And the sweep of a wide blue sky. 


But at last there came to the waiting trees 
A call from the realms of light 
That bade them rise from the slimy ooze 


We are well acquainted with the great antiquity and 
durability of many historic wooden buildings, and 
have learned that trees from prehistoric forests may 
be unearthed, made into lumber, and used for interior 
finish, shingles, telegraph poles, etc. 


Wood Is the Building 
Material of America 


It is the gift of our “templed hills,” a part of our 
“great outdoors,” a vital factor in the development 
Po our history, and the advancement of our national 
ife. 

The mythographer and the poet find in forests and 
trees ne for their most beautiful conceptions, 
and in the paneled walls of our homes the hand of 
Nature has traced patterns and designs that the most 
skillful artists can never hope to emulate. 

The durability of wood cannot be questioned, and the 
romantic sentiment of its appeal is irresistible. 


it; but it has enough 
error to make it pretty 
dangerous. It has led 
hundreds of men to 
slide along at a 
slovenly, lazy rate, 
buying and _ selling 
only those things for 
which they know there 
is a ready and as- 
sured marked. This is 
in no sense mercantile 
leadership; and many 
a storekeeper has re- 
alized for the first 
time that his custom- 
ers might like such 
leadership when a, 





would go to for advice 


And the horrors of endless night. 


trained competitor 
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ness success. He is 
not a lumberman, but 
I imagine he could 
make a success of a 











But the long lost trees are well content— 
They are happy now, as then; 

From the far dim past, thru a weary night, 
They have come to the Homes of Men. 


12th and North B Sts. 





—A. M. C. 


FRED E. CONNER, Manager 


SIGNAL SERVICE 


‘*T believe there’s a 
wonderful chance for 
developing a sound 
and conservative busi- 
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lumber yard in a rea- 








sonable length of time 
were he to undertake 


‘*One of the hard- 
est things a young 
business man comes up against in a small 
town,’’ he said, ‘‘is getting good help. He may 
be a well educated, industrious young fellow 
with a good idea of what he must do to build 
his business; he may be willing to pay good 
wages and give his men a chance. But it’s 
a ten to one shot he’ll not be able to find young 
people who will earn the wages he is willing to 
pay. I’ve worked pretty hard all my life, at 
least during the time I have worked. When I 
play I want to play and do nothing else. To- 
day I was in the store my son manages, and 
I found him hard at work. He always is busy 
at the endless jobs that have to be done around 
a store. He has pretty good helpers, intelligent 
young fellows who seem to be interested in the 
welfare of the business. I don’t want to com- 
plain about them, for I really believe they are 
as good as the average. But when I went in 
there today and found my son working with 
a new shipment that had just come in I saw 
a couple of thé clerks standing with their hands 
on their hips and staring out of the front door. 
There were no customers in the place, to be 
sure, and I suppose they thought as long as 
Harry didn’t ask them to help him they were 
free to loaf. I suppose in one sense they were 


Conner under the title of ““AMC.” 


The copy for all the advertisements run by the Sacramento Lumber Co. is prepared by Mrs. F. E. 
These ‘‘Lumber Talks’’ or advertisements are carried In 
it practically all the papers of Sacramento, are generally educational in character and are 
‘ particularly clever in their get up. The people of Sacramento watch for them and read them 
as eagerly as they do any other part of the paper 


me that when a young fellow has a job which 
gives him a chance to learn so many things that 
will add to his value and hence to his wages 
and that will make possible a preparation for 
running a store of his own that he takes so 
little interest in the whole matter. 


Hard to Find Right Man for Country Store 


‘‘Not long ago we had a vacancy in one 
of our two stores. We were looking for a young 
fellow who was willing to learn. He didn’t 
even need previous experience. In fact, all we 
asked was that he be honest and industrious 
and possessed of a degree of intelligence. We’d 
have paid him fair wages from the start and 
would have given him every chance to advance. 
Naturally in our store a man can’t rise to an 
excessively high wage, but if he really becomes 
too valuable for us we’ll be glad to help him 
get a job in a city store, or do what ‘we can 
to see that he gets a store of his own in some 
other small town. But we couldn’t find the 
right man, and the place went vacant for 
months. There were plenty of boys we could 
have hired, but not one of them would have 
been of the least value to us. We know just 
what they were like. 


ness in the small city, 
but it has to be ob- 
tained by merchandis- 
ing skill. Between the 
mossback who never 
changes unless forced 
to do so by heavy pressure and the flighty boob 
who takes on every innovation that is suggested 
to him lies an ample field for‘an alert, up and 
coming and yet sound merchandising practice. 
The people who are going to carry this business 
on, it seems, are the young fellows who are 
getting a training in country merchandising 
thru working in small city stores as clerks. At 
least they have the first call on these jobs. 
The boys who go to the big cities learn nothing 
about the country field and very often can’t be 
convinced that it is worth bothering with. They 
stick to the cities where competition is very keen 
and where scientific merchandising is fullest de- 
veloped. Perhaps within the next few years 
there will be a return drift of these young 
fellows to the smaller stores. But what a 
shame it is that the boys who are on the ground 
in the country stores are content merely to do 
the work the boss lays out for them. It’s serious 
for the employer, of course, that he can’t get 
employees who work to full capacity at the jobs 
they hold. But it’s more serious for the boys 
themselves. A boss who has the stuff in him can 
handle most of the work requiring initiative 
and judgment and can train his help in a nar- 
row routine so that they can do the rest. In 
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such an arrangement he is often able to keep 
these helpers for years at a time and pay them 
comparatively small wages. Nobody else wants 
them very badly, and a laziness that prevents 
their exceeding this simple routine makes them 
unwilling to break away and stand the knocks 
and uncertainties of trying for something 
bigger. The boss gets along pretty well, but the 
clerks settle themselves into a groove that is 
pretty narrow and that promises little future 
reward. You’ll find these fellows saying that 
the boss will not give them a chance. Some- 
times this is true; but more often it is the 
clerk himself who will not give himself a chance. 
When he could be perfecting himself in his 
job, making himself really too big for it, he 
stands with his hands on his hips, stares out of 
the door and waits until time and chance sends 
a customer drifting in.’’ 


Hard Work and Self Development Will Win 


Thus the banker. Our readers may make any 
application they wish of his observations. For 
ourselves we shall be content with a single 
observation: More and more dealers in lumber 
who are located in small towns are finding that 
one way of expanding the business is by buying 
up one or two yards in neighboring villages. 
This is in one sense an entry into the line-yard 
business but in another sense it is not. A big 
line-yard business involves detailed reports of 
sales, stocks, credits, general conditions and 
the like. The general manager must depend 
largely upon these reports for his knowledge of 
conditions, and he must formulate his policies 
from a study of tables and figures. But the 
man who has a few yards in neighboring villages 
ean know all these things at first hand. He 
can know most or all of his customers and can 
conduct the little line just about as he would a 
single yard. The big difference will lie in the 
fact that the local manager must be more than 
a capable yard man. Here is a chance for 
the ambitious boy who is piling lumber out in 
the yard. If he is content with just a yard 


and determination are worth much at any time 
and under any conditions. In the retail lumber 
field they have been known to win real oppor- 
tunities for young fellows who had little else 
with which to start. 


[How much benefit to a business is the vaca- 
tion season? is a question asked and answered 


in the next instalment of the Realm of the Re- 
tailer.—Eb1Tor. | 

TO REFOREST THE GROUND from which it de- 
rives water, the Scranton Gas & Water Co., of 
Scranton, Pa., has planted 985,000 trees, of 
which 505,000 are white pine. 





Celebrate Opening of New Building 


CANTON, OHIO, June 26.—Towering above its 
surrounding structures like a giant sentinel at 
Fifth Street and the Baltimore & Ohio railroad 
tracks, is the new 4-story building of W. H. 
Schneider. It stands as the first development 
of ‘‘iudustrial southwest Canton.’’ With ap- 
propriate pomp and ceremony this new build- 
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Exterior of Splendid New Headquarters of W. 
H. Schneider 


ing was formally opened to the public Saturday, 
when officers and employees of the House of 
Schneider acted as hosts to the people of Can- 
ton. 

A complete building show, together with a 
score of interesting features, helped make the 
opening a success, and efforts of Mr. Schneider 
and his employees were highly appreciated by 











Display of native American hardwoods which attracted a great deal of 
attention at opening of new plant of W. H. Schneider. Note particularly 
the window arrangement to let in light and the method of ventilating 


job, he probably can hold it without much 
trouble. But if he wants to advance, the old 
channel of hard work and self development is 
open to him. He will need a certain amount 
of education, which he can get. He should be 
able to speak simple and straightforward Eng- 
lish and to make clear reports. He will need to 
master the making of estimates, and to do other 
things involving a knowledge of arithmetic. In 
many places there are night schools, and if a 
lad is in earnest he can get this needed knowl- 
edge in some way, whether he can go to a formal 
school or not. He will need to know the busi- 
ness; and it is a dour boss who will not help 
a young fellow of energy and intelligence to 
learn it. 

More than one yard owner has been per- 
suaded to expand his business by adding an- 
other yard simply because he has had in his 
employ a young fellow who is capable of under- 
taking the management of the branch. Energy 











visitors was the new Kelly truck, which was 
seen in operation for the first time in Canton 
during the opening. It is said to be the only 
one owned by a Canton lumber concern. It was 
the center of interest. 


Upon entering the first floor the visitor was 
attracted by an unusual exhibit of old lumber. 
There was also displayed some pine and poplar 
said to be 100 years old and taken from the 
barn of J. L. Schneider, near North Canton. 
Linn or basswood rafters from the same barn 
were also shown. 

The opening program was featured by educa- 
tional movies entitled ‘‘From Tree to Home,’’ 
followed by a comedy depicting the experiences 
of Buster Keaton, the popular screen comedian, 
with a made-to-order house. Stereopticon slides 
bearing on the lumber industry were also shown. 
This part of the program took place in the 
basement, where a radio concert also was en- 
joyed. 

In the evening building and loan officials, 
building supply men and others prominently 
identified with the lumber industry in this dis- 
trict spoke on subjects of interest to the trade. 
Many lumber dealers from nearby cities were 
in attendance and many sent congratulatory 
telegrams, 

Another interesting feature of the opening 
was the exhibit of fifty species of native hard- 
woods, in addition to building materials, such 








the thousands who visited the new building on 
the opening day. 

Costing approximately $100,000 and requiring 
more than seven months to build, the new 
Schneider building ranks with those of dealers 
in larger cities. It is of brick and structural 
steel construction and is thoroly modern. 

Four floors and basement in the new addition, 
which measures 95x120 feet, gives the company 
approximately 55,000 square feet of floor space. 
The entire three upper floors will be used for 
storage, while the main floor is to be used by 
the Schneider concern for storage and sales 
purposes. Beautifully appointed offices are 
located on the first floor. The basement is 
given over to the storage of roofing. 

A score of building supply firms of Canton 
cooperated with the Schneider company in mak- 
ing the opening a success. They had exhibits 
on the second floor, and many of the concerns 
held special demonstrations. Of interest to 


Part of the second floor exhibit at the opening of W. H. Schneider, show- 
ing how other dealers took part in the display. This view gives a good 
idea of the spaciousness of the interior 


as lumber, hardware, plumbing, painting, 
electric supplies, roofing, heating system and 
sheet rock. 

The Schneider company invited every visitor 
to the new building to register, and at the con- 
clusion of the evening program selected four 
prize winners from the list. These prizes were 
all the lumber required for a garage, an ironing 
cabinet, hardwood flooring for one room and 
a medicine cabinet. 

Every employee of the concern was attired in 
a natty overall suit, with the name of the con- 
cern stenciled on the bosom. Souvenirs were 
given all visitors. 

W. H. Schneider started in the lumber busi- 
ness in 1907, opening a yard on the North 
Canton Road. In 1911 he opened a yard at 
Fifth Street and the Baltimore & Ohio tracks. 
The new building is directly across the street 
from the original Schneider yards, which will 
be retained and operated by the company. 








J UI 


tim 
and 
in | 
its 
ane 
its 
In 
the 


ers 
a le 
we 
the 
hor 


no 
per 
des 
aff: 

‘ 


bro 
qui 
tha 
ser 
is 
or 


of 


oul 


the 
gel 
Te 
is © 
pre 
a ¢ 
wh 


Wi 
res 
an 


na 
ho 
wa 
the 
lif 
fo. 
to 

fir: 
ers 
wa 
on 
sp 
wi 
tr 
th: 
fo 
pe 
ha 
lo} 
tir 
te! 


¥e 








JuLy 1, 1922 


AMERICAN LUMBERMAN 


43 





Department to Help Financing 


The D. J. Fair Lumber Co. has for a long 
time carefully and thoroly sought to understand 
and assist its customers. It has been a pioneer 
in many modern merchandising ideas. One of 
its latest contributions is the offering of assist- 
ance in securing funds for financing building of 
its customers, particularly country customers. 
In a recent announcement sent out to the trade 
the company said: 

‘*TIn addition to counseling with our custom- 
ers on their building problems, we have felt for 
a long time that there is another service which 
we should be in position to perform, namely, in 
the matter of farm loans and the financing of 
home building. 


‘“Nearly everyone borrows in order to build, 
no matter how well fixed financially, and in this 
period of reconstruction many farmers find it 
desirable to borrow in order to shape up their 
affairs in the best possible manner. 

‘*Our desire is to make our service just as 
broad and farreaching as our customers’ re- 
quirements, and so we are pleased to announce 
that we are in a position to render a definite 
service along these lines, and that this service 
is available to any of our customers, whether 
or not they expect to build. 

‘This department of our business is in charge 
of G. A. Mikesell, who has been identified with 
our organization for a long time and is well 


known to many of our customers. Mr. Mike- 
sell was born and raised on a farm, owns several 
farms in Kansas and knows the requirements of 
the farmer. His office is with our Hutchinson 
yard, and he will be glad to consult with anyone 
interested in farm loans, by appointment in his 
office, at any of our local yards, or at your home. 

‘*To prospective home builders we also ex- 
tend a cordial invitation to talk over their 
financial problems. The question of financing 
a home depends so much upon the type of home 
and other considerations that we recommend 
taking the matter up with our local manager, in 
order to determine what is required. Our aim 
is to make it possible for anyone to own a home 
who is in a position to do so. 

‘“In making this announcement we wish to 
emphasize several points. We are merchants 
first and last. We have no money of our own to 
loan, and it is only by connecting ourselves with 
other capital that we are able to perform this 
service. It should be remembered too, that the 
use of money is a commodity which is sold just 
as any other commodity and must conform to 
established principles. 

‘“Because of our intimate contact with our 
customers, our understanding of their needs, 
and our sympathy with their problems, we be- 
lieve we can render a needed service. In any 
case, consultation with us involves no obliga- 
tion on your part, and we welcome the oppor- 
tunity to serve you.’’ 


Tightens Up Terms of Sale 


In most cases the retail lumberman realizes 
that his terms of sale are not very carefully 
drawn and are not designed to give the proper 
protection to the interests of the retailers. This 
is just another way of saying that in a great 
many cases almost unlimited credit is given 
by retail lumbermen and sometimes as a result 
very serious losses occur, and at best the use 
of large sums of money is lost for a long time. 
More and more retailers, however, are tighten- 
ing up on their terms of sale and are doing 
their best not to extend unnecessary credit. 


Not long ago the Kellogg Brothers Lumber 
Co., of Wisconsin Rapids, Wis., drew up and 
distributed to its customers new terms of sale. 
These terms are as follows: 


All credit purchases will be due in sixty days 
unless other definite arrangements for payment are 
made at time of purchase. 


We will allow a 2 percent discount for cash on 
building material (except cement) when payment 
is made at time of purchase. 


Interest at the rate of 8 percent will be charged 
on all past due accounts. 


_ Please do not ask for credit on coal, salt, fertil- 
izer, limestone etc. These materials are to be paid 
for at time of purchase. 


Unless definite arrangements for delayed pay- 
ment are made at time of purchase, we will assume 
that all purchases will be paid for in full in ac- 
cordance with these terms. 





A SYSTEM THAT AIDS IN SELLING HOMES 


There is no more enthusiastic exponent of 
the selling of homes than W. A. Clampitt, mana- 
ger of the Kingsville Lumber Co., Kingsville, 
Tex. It is his belief that selling it as homes 
is the modern way to sell lumber. The average 
prospect can not from raw materials visualize 
a completed home. It is the completed home of 
which he dreams and for which he plans. If 
a retail lumberman can visualize these dreams 
with a correct plan service and sell homes, the 
results will be more agreeable to the retailer 
and infinitely more agreeable to the customer. 
The Kingsville Lumber Co this spring attracted 
national attention because of its aggressive 
home building campaign. Before this campaign 
was instituted, business, while not dead, to say 
the least was not brisk. It seemed to have lost 
life, tho the volume was equal to that secured 
for some time previous. Mr. Clampitt decided 
to embark upon an advertising campaign. He 
first called together the contractors and build- 
ers, gave a dinner and talked over plans. It 
was suggested that these contractors take space 
on a full page of advertising which would be 
sponsored by the Kingsville Lumber Co., a plan 
which was heartily entered into by the con- 
tractors. No sooner was this campaign launched 
than results began to appear. During the first 
four or five days of the campaign more pros- 
pects were unearthed than the company had 
had during the previous month. It was not 
long before Mr. Clampitt was devoting his en- 
tire time to discussing with customers plans and 
terms of sale for homes. His method of show- 
ing plans is somewhat unusual and has proved 
very effective. 

The Kingsville Lumber Co. has a simple sys: 
tem for filing plans which makes it the work 
of a moment to secure a plan for any type 
of building. Mr. Clampitt is very enthusiastic 
about his method and the very marked saving 
of time and effort it effects. The following 
description of the system and the way in which 
it works is in the language of D. B. Dillehunt, 
advertising manager of the company. 

‘*Tt’s not a patented, copyrighted or mail 
order system, but purely a home-made service— 
so simple as to be almost amusing, yet ever 
so convenient and 90 per cent effective. 

“*Tt’s just this way: When a fellow enters 
a clothing store to purchase a suit he has a 
fairly good idea as to what he wants (if he 
has any brains dt all). If he happens to want 
a straight style, full-cut business coat and a 
medium full straight style trouser, it’s dollars 
to doughnuts he’ll never thank any $12-a-week 
silk-shirt-clerk for pulling a corset-waisted coat 
and flared bottom trousers on him. 


‘“You need a pair of shoes. You walk into 
the store and ask to be shown a pair of No. 
11’s, black calf. If that shoe clerk starts 
taking down all the tans, russets, oxbloods and 
other colorful creations common to shoedom, 
you’re going to become just a trifle impatient. 
But when he takes to pestering you with 6’s, 
7’s, 9’s, 13’s, you’re going to get up and get 
out of that store before you murder somebody’s 
perfectly well meaning but tactless clerk. 

‘¢Just that way with homes. When folks 
come in and tell you they’re figuring on erect- 
ing a 5-room cottage or a 6-room bungalow of 
a certain design, you know perfectly well that 
they didn’t come in to be pestered with all the 
mansions, palaces, auditoriums and museums 
that you may have on tap. You may prefer 
to sell them a winter menagerie, but if you’re 
on perfectly good terms with the welfare of 
your business and what it needs you’re going 
to sell them exactly what they want and not take 
a chance of losing out on a sure shot sale. 

‘¢There’s where the modern plan and building 
service comes in. That’s what we call our sys- 
tem. You can decorate your system with any 
apt and effective name that your fancy may 
dictate. An onion, equipped with any other non 
de plume, would bring just as many tears. 

‘Our modern plan and building service is 
original and exclusive so far as we know, tho 
there is nothing particularly mystifying or com- 
plicated in connection therewith. It might well 
be termed The Envelope Unit System, since we 
employ special made-to-order 9x12-inch enve- 
lopes on which appears, in addition to an orna- 
mental border, the following: 


MODERN PLAN AND BUILDING SERVICE 
THE KINGSVILLE LUMBER COMPANY 


We furnish complete plans and estimates, 
including materials and labor, from the 


FOUNDATION TO THE CHIMNEY Top 


In the Northwest corner of each envelope ap- 
pears: 

{ —————— Rooms | 

[ No. —_—_———— | 
—which, when filled in, indicates the number 
of rooms in that envelope’s home and the num- 
ber of the plan corresponding to that home. 

‘‘Thus we are enabled to classify our enve- 

lopes in keeping with the number of rooms of 
the home that each envelope represents. Each 
envelope contains the photo, print and plan of 
its specific home, whether it be 3,-4,-5,-6,-10 or 
20-room. This envelope system also enables us 
to classify by ‘‘cottage,’’ ‘‘bungalow,’’ ‘‘ resi- 





dence, ’’ ‘“store building, ’’ ‘“ barns, ”* 
‘* garages,’’ ‘machine sheds,’’ ‘‘lawn improve- 
ments’? ete. 

‘‘Of course, it is found to be more useful 
in connection with homes, as it enables us, with- 
out a moment’s delay, to produce a cottage, 
bungalow or residence—and the exact number 
of rooms that our prospect has in mind. Thus 
we pluck a cottage from section No. 1, a bun- 
galow from section No. 2, a residence from 
section No. 3. Ordinarily we are able, in two 
or three plucks, to produce the photo and plan 
of the very home our customer wants. 


‘*Our envelopes are also classified by colors: 
Those printed in brown, bungalows; blue, 2- 
story frames; red, brick and tile; green, garages, 
and black, barns, pig pens, chicken houses ete. 

‘*Perhaps the best feature of our service is 
that the minute we produce the photo and plan 
that appeals to our home buying friend, just 
that quick we are enabled to give him a material 
and labor estimate, for that estimate is just as 
important a feature as the photo and plan. 


‘<These estimates, while altered from time 
to time to meet the trend of the market up or 
down, are sufficiently liberal to enable us to 
assure our home buying friends that the total 
cost will not exceed the figures at hand. Nothing 
hurts a home builder so much as having to go 
beyond the figures contained in the original 
estimate, making it necessary for him or her 
to pay out extra cash for this and for that not 
originally included in the estimate, or care- 
lessly overlooked. Indeed, it is gratifying to 
a home builder to find his outgo keeping well 
within the limits of the estimate. 


‘«The time to sell a man a home is when he’s 
in the notion, and when he’s in the mood we 
can see no real advantage in confusing him with 
all the photos, pictures and plans ever produced. 
A little chat brings out his idea of a home, 
the number of rooms, the dimensions, the ar 
rangement, even his requirements in the way 
of terms if he can not pay all cash, and 90 
percent of them can’t. Don’t know but that 
it’s fortunate that they can’t. If they could, 
they’d invest in autos, player pianos, phono- 
graphs and oil stock. 

‘*The point is this: When folks want a home, 
they want it—want it right now, just the same 
as they want clothes, food or anything else. 

‘“We use a mere cabinet with suitable dividers 
in which to file our envelopes, such as any 
competent carpenter might easily construct. Thus 
in the bungalow section we have sub sections 
containing the 3-room, 4-room, 5-room ete. bun- 
galows.’’ 
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Well Equipped for Large Volume 

New York, June 26.—Leary & Co. and Leary 
& Reid, occupying the same office building at 
their enormous yard on Whale Creek, Brook- 
lyn, have their own docking facilities and the 
plant, in all respects, is one of the best equipped 
in the Greater City. Both companies are strict- 
ly retailers and are so situated that in their 
manner of handling business they employ all 
kinds of transportation facilities-boats, rail- 
roads, motor trucks and horse drawn vehicles. 
Lumber is received in steamers, schooners and 
on barges and widely distributed. 

The yards cover two city blocks and a tremen- 
dous basin is kept constantly filled with logs 
for Leary & Reid. Leary & Co., deal principally 
with contractors, ship yard repair plants and 
dock builders. The company covers all of Man- 
hattan and Brooklyn and ships occasionally 
down to Long Island. The firm deals mainly in 
southern pine, spruce, Oregon pine and Douglas 
fir vertical grain decking. 

William C. Reid, one of the chief members of 


— 


the two firms and regarded as one of the lead- 
ing lumbermen of the East, is president of the 
New York Lumber Trade Association. J. A. 
Thornton, of Leary & Co., one of the most active 
men in the two firms, spoke enthusiastically of 
business conditions and says ‘‘May had quite 
a steady push to it.’’ 

‘“ June has moved along in a still better ratio,’’ 
he added. ‘‘The spruce piling business of Leary 
& Reid, the product being obtained from New 
Brunswick, is meeting with a constantly in- 
creasing demand. Business has been picking 
up consistently for the last month or two. Leary 
& Co. also deal extensively in Pacific coast 
spruce, all of which is lightered to the yards on 
Whale Creek. ’’ 

Leary & Co. are one of the few firms that 
plan to continue the use of horse drawn vehicles 
in certain branches of their work. They have 
recently completed concrete stables and the 
office building also is comparatively new and 
of concrete. The company operates a fleet of 
auto trucks and its docking facilities are second 
to none in Brooklyn. 




















Lumber schooner unloading 1,000,000 feet of longleaf southern pine on Whale Creek, Brooklyn, 
N. Y., for Leary & Co. The yards are directly behind the schooner 


Issues Monthly Price List 


MILWAUKEE, WIs., June 26.—A complete re- 
tail lumber price list, published every month, 
containing changes in prices necessitated by 
market conditions, is the new unique feature of 
the John Schroeder Lumber Co.’s complete 
‘“lumber service.’’ 

The new price list is noted for its complete- 
ness, and the variety of stock it covers. It is 
published once a month and is sent to all the 
retail lumber yards of the city, to contractors, 
manufacturers and other large buyers. _ 

This is the first instance here of a retail lum- 
ber company publishing a price on its entire 
stock, and an explanatory announcement by 
Fred J. Schrceder, president of the company, is 
printed on the first page of the price list, the 
space that will hereafter be used for editorials. 
He explains as follows: 

In presenting this price list we feel that we are 
extending a real service to the lumber buying 
public. It will be convenient for the buyer of 
lumber and is useful also for reference to the esti- 
mator and appraiser. We trust that this list 
will be received in the spirit in which it is sent 
out, because there are, unfortunately, unscrupu- 
lous persons, who, under cover of competition, mis- 
use a list of this kind to further their own ends 
by misleading the customer regarding the prices 
quoted. 

All prices quoted are based on purchases of 
approximately 500 feet of lumber. Discounts 
are granted on larger quantities. Practically 
every commercially used wood is included in the 
company’s quotations. — : ; 

In addition to editorials, printed with the 
price list, ‘‘specials’’ are quoted. The initial 
list also contains quotations on Tone Crest 
stained shingles, manufactured of Wisconsin 
white cedar, out of the company’s own stock 
and dipped at its plant. A choice of sixty col- 
ors is offered in this popular shingle. ; 

The first editorial printed with the new price 
list treats with the slogan of the company, ‘‘A 
Dozen Boards or a Dozen Carloads.’’ Fred 
Schroeder, editor, writes: 

Our slogan has become closely identified with 
our name. It is indeed no idle combination of 
words, for no matter how small or how large the 
quantity of lumber or material you may buy, 
whether it be a dozen boards or a dozen carloads, 
we serve you as to quality, as to variety, and as 
to quantity, selling you, not just lumber, but a 
greater lumber service. 





SALESMEN START ON TOUR OF INSPECTION 


SPOKANE, WASH., June 24.—Discussing the 
trip of the seventy-five salesmen, officers and 
owners of the Weyerhaeuser Sales Co., who 
are to leave St. Paul, June 28 on a month’s 
trip of inspection of the mills whose product 
is sold by the company, one of the high officials 
of the Weyerhaeuser Sales Co. made the follow- 
ing statement this week: 


For a great many years the Weyerhaeuser mills 
each sold its own products under a high selling cost 
at an unwarranted expense and necessarily a higher 
ultimate cost to the consumer. About six years ago 
the sales company was organized with the idea that 
where these mills had common owners, the selling 
expenses would be reduced and the public better 
served by a common selling organization in which 
each man would be assigned a small territory to 
work intensively soliciting orders for all of the 
mills and reporting the sales to a central or- 
ganization to be distributed to the mills that could 
best handle them and in that way render a real 
service. With this idea, the sales company devel- 
oped and more than fifty men are now selling the 
mili products from Seattle to Boston. 


We have always recognized the value of co- 
operative effort and have always built up an ac- 
quaintance in our own _ organization, altho 
geography has been against us and made it prac- 
tically impossible to get all our men together. 


We also recognize the fact that the ownership 
in many instances has proceeded to the third gen- 
eration and is growing more diverse all the time. 
Many sons and grandsons do not have the knowl- 
edge of the mills or of the sales organization that 
they should have. 


It was a puzzle for a long time how to over- 
come the long distances so that the men could be 
got together and particularly more first hand in- 
formation be given them about stock processes so 
that by the better knowledge of the stock of each 
mill and men'behind, more intelligent selling and 
better public service would result. 


Bullding Up Organization Spirit 


We are advertising service extensively now and 
that advertising puts a very definite obligation on 


us to increase our selling facilities and to be sure 
we are putting the right goods in the right place. 
As a result of the obligation thus put upon us and 
the necessity of increasing our service to the 
public, better educating our own men and still 
further building up the spirit of the organization, 
it was finally decided that there should be a trip 
to all of the mills participated in by the salesmen 
and owners, starting for those in the East at Chi- 
cago and for those in the middle West at St. Paul, 
which would give a month’s close contact. : 


It was felt that this would permit each man to 
bring the particular problems of his territory and 
the needs of his trade before the mills, and would 
give the men a better understanding of the prob- 
lems of the mills and would enable them to go 
back to their territories with a full knowledge of 
all the facts that will enable us to still better 
serve the trade and to distribute this lumber more 
intelligently, giving each man the exact grade and 
species that will best serve his needs. 


We have thought that all the information that 
will come out should not be confined entirely to 
our own organization, but that facilities should be 
provided for giving the story of each mill and the 
conclusions reached in the various discussions to 
the buyers of lumber. 


Together with these stories from each mill will 
go out an extra sheet which will be a daily log 
covering the events of the day and the happenings 
on the trip so that we shall as nearly as possible 
be taking the buyer on the trip as well and sharing 
py gaiaamaas feature and daily happenings 
Ww m. 


We think it a courageous thing to do to take our 
salesmen off the road in the busy season and at- 
tempt to keep our mills running to capacity, but 
this is information our men should have and we 
are taking a chance that our customers will come 
thru in sufficient numbers to keep the mills going 
during July and until they can be at their homes 
again. 

We must of necessity follow a definite and very 
fast program to cover all the territory and give 
very little time to play. There will be two and a 
half days in the Yellowstone National Park and 
a day’s rest in Spokane and also in Seattle, apart 
from which all other time is to be fully occupied 
at each mill. So far as we know, no other trip 


of this kind has ever been undertaken in the lum- 
ber industry. 


START ON TOUR OF FIR MILLS 


SEATTLE, WaSH., June 24.—Unusual interest 
attaches to the forthcoming visit of salesmen of 
the Weyerhaeuser Sales Co. into the Pacific 
Northwest, since the expedition is unique in the 
history of the fir industry. Preparations are 
being made at various points for the entertain- 
ment of the visitors, it being understood that 
Spokane in particular is making ready with a 
bountiful supply of the hospitality for which 
that commercial center is noted. The prelimi- 
nary itinerary of the trip of the salesmen to the 
Weyerhaeuser mills shows that the start will be 
made from, St. Paul Wednesday, June 28, with 
return to Chicago and St. Paul Friday morning, 
July 21. The train will be run most of the way 
as an extra section of the regular train. It will 
include a dynamo baggage car, a diner, three 
standard Pullman sleepers and an observation 
ear. Out of St. Paul it will start on the tour to 
the Coast as the second section of the North 
Coast Limited. The excursionists will spend the 
Fourth in Yellowstone Park. They will reach 
this city Thursday, July 13, with trips to the 
big mills at Snoqualmie Falls and Everett sched- 
uled for Friday and Saturday. There is a pos- 
sibility that the schedule for Puget Sound may 
be so revised as to include a side trip by steamer 
to Victoria, B. C. The preliminary itinerary 
follows: 

June 28—St. Paul. 

29 and 30—Cloquet, Minn. 


July 2, 3 and 4—Yellowstone Park. 
5—Sandpoint, Idaho. 
6—Bonners Ferry, Idaho. 
7—Newport, Idaho. 
8—Coeur d’Alene, Idaho. 
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9—Spokane, Wash. 

10—Elk River, Idaho. 

11—Potlatch, Idaho. 

12—Spokane. 

13—Seattle. 

14—Snoqualmie Falls. 

15—Everett. 

17—Emmett, Idaho. 

18—Boise, Idaho. 

20—Omaha. 

21—Chicago; St. Paul. 

In order to facilitate the tour of the various 

mills, the sales forces have been divided into 
squads: 


_ No. 1—Archibald (captain), Barker, Bengston, 
Childs, Hedlund, McClanahan, 





No. 2—Lewis (captain), Barbour, Hughes, 
Loisel, Norton, Roy. 

No. 3—lIsenberger (captain), Bovee, Constans, 
Greer, Welpton, E. D. Williams. 

No. 4—Stevens (captain), Bushong, Grosart, 


Moore, Strey, Tuerffs. 


No. 5—Markham (captain), Burke, Mundinger, 
T. A. Stewart, Watts, W. A. Williams. 


No. 6—Rumbold (captain), Grace, Gifford, Mil- 
lener, Morrison, Shurtleff. 


No. 7—Rick (captain), Fredrickson, 
Goodrich, Kay, Stetson. 


No. 8—Clute (captain), Feinaugle, 
Knox, MacDonald, Lauren, C. M. Stewart. 
Eighty Leave St. Paul 


MINNEAPOLIS, MINN., June 28.—Eighty offi- 
cials and salesmen of the Weyerhaeuser Sales 
Co. and other Weyerhaeuser corporations are 
assembled today for a trip which will carry 
them 6,000 miles, visiting Weyerhaeuser sawmills 
and offices in nine States.- It is expected to take 
more than three weeks. The party includes 
salesmen from all the offices of the company 
from the Twin Cities to the Atlantic coast. C. A. 


Goodhue, 


Kellogg, 


INTRODUCED COAST FIR TO THE EAST 


New York, June 26.—The John C. Orr Co., 
which enjoys the distinction of having handled 
the first boatload of lumber to be brought thru 
the Panama Canal from the west Coast, is one 
of the largest firms in the Newtown Creek section 
of Brooklyn, which probably handles more lum- 
ber than any area of its size in the world. The 
first boatload of lumber to arrive thru the canal, 
thereby inaugurating traffic that was destined 
to revolutionize the lumber industry, came on the 
steamer Pleides, which trailed the Government 
ship Anchor on the memorable voyage soon after 
the great waterway was opened. The Pleides 
was loaded with 4,000,000 feet of fir and very 
few larger cargoes have come on any succeed- 
ing vessel. R. S. White, president of the Or 
company, said the first cargo of fir came to a 
market that knew very little of its fine qualities, 
but the Orr company disposed of every foot ot 
that cargo and in a way really introduced this 
great western product to the builders of the 
metropolis. Moreover some of this first cargo of 
fir was shipped into New England, and, altho 
the amounts so disposed were small, in some in- 
stances they brought return orders and the Orr 
company thus had been instrumental in intro- 
ducing fir to another vast territory of lumber 
users. 

The Orr company operates two yards on New- 
town Creek, another on East River. Of the two 
yards on Newtown Creek, one has a water front- 
age of 280 feet and a depth of 419 feet. Boats 
of low draft come to this yard from all lumber 
producing centers, as it has a 20-foot channel. 


been made for a storage capacity of 2,000 car- 
loads of lumber. Lumber wholesalers here have 
long felt the necessity for such a plant and are 
welcoming the formation of the company. At 
first about twenty-five men will be employed in 
the new yard. 


The officers and organizers of the new com- 
pany are E. W. Clark, president; E. J. Clark, 
vice president, and R. H. Van Doren, formerly 
sales manager for the Jamison Lumber & Shingle 
Co., secretary and general manager. 


SPREADING THE GOSPEL OF MAHOGANY 


Formed about a year ago to let the world at 
large and the public in general know of the many 
uses to which mahogany can be put and to 
restore ‘‘genuine mahogany’’ to its former 
prestige in the American household, the Mahog- 
any Association (Inc.), with headquarters in 
New York City, has been utilizing considerable 
advertising space in trade papers for featuring 
the good qualities of mahogany and emphasiz- 
ing particularly that no substitute can take the 
place of the real article. The publicity cam- 
paign has now been so far advanced that space 
is being taken in the daily papers, and in a 
Chicago daily of June 28 a very attractive ad- 
vertisement has been inserted citing what good 
furniture standards are and giving definitions 
of and distinctions between ‘‘ solid mahogany,’’ 
‘‘mahogany,’’ ‘‘combination mahogany,’’ and 
‘imitation mahogany’’ as applied to furni- 
ture. The advertisement also stresses the im- 
portance of demanding from the store making 














(Left) The immense planing mill of the John C. Orr Co. 
has at last been adjudged inadequate for the concern’s needs. 


Weyerhaeuser, R. M. Weyerhaeuser and J. W. 
Mahan will head the party. 

The salesmen spent today in visiting the 
wholesale distributing plant of the Thompson 
Yards (Inec.) at Minnesota Transfer. They will 
leave at midnight for Cloquet, and will spend 
Thursday at that place. 


CONSCIENCE COST HIM ONE DOLLAR 


A copy of a letter of decidedly unusual char- 
acter received recently by John S. Anderson, 
president of the Southern Lumber Co., James- 
town, N. Y., was shown to the AMERICAN LuM- 
BERMAN by that gentleman, who attended the 
annual of the National Hardwood Lumber As- 
sociation held in Chicago last week. The letter, 
dated at Atlanta, Ga., on May 28, enclosed a 
one dollar bill and read as follows: 

““Please aecept the enclosed amount as pay- 
ment for a piece of lumber which I took out 
of Pennsylvania railroad car No. 38,819. I 
trust this will cover the loss to you if it is 
noticeable. ’’ 

No name was signed to the letter. The writer 
evidently wanted to ease his conscience but did 
not care to reveal his identity. The car of 
lumber was shipped by the Mobile River Saw- 
mill Co., of Mobile, Ala. Evidently the piece 
of lumber was abstracted from the car when 
passing thru Atlanta on its way north. 

It would be a great thing for the lumber 
dealers of the country if the awakening of con- 
science evidenced in this case should prove 
contagious, impelling every person who ever 
‘“swiped’’ a piece of lumber from a car in 
transit, or from a dealer’s yard, to make restitu- 
tion—but it is to be feared that no such happy 
denouement is in sight. 


The second yard on the creek is the company’s 
railroad yard, where unloading is carried on 
from an 18-car siding, which has a width of 200 
feet. At one time the company carried here 
stocks of 20,000,000 feet of lumber. The yard 
at the main office on the East River, at the 
foot of Java and West streets, Greenpoint, 
covers two and a half city blocks. The firm 
contemplates moving its entire establishment to 
Newtown Creek. The yard on East River has 
a frontage of 200 feet and here a large planing 
mill is operated. 

The company does a large hardwood busi- 
ness, mainly in carload lots, but very few hard- 
woods are maintained in stock. It deals ex- 
tensively in southern pine, longleaf and short- 
leaf North Carolina pine, Inland Empire and 
Minnesota white pine and Canadian and east- 
ern spruce. A few shingles are carried. -It is 
one of the oldest concerns in Brooklyn, having 
been established fifty-five years. The vice pre- 
sident is P. M. White. While the firm engages 
primarily in the retail business, it handles this 
trade in exceptionally large lots. No wholesale 
business is solicited, but some is done for accom- 
modation. R.S. White said the company caters 
to a general commercial, manufacturing and 
industrial business and that no speculative build- 
ing work is attempted. 


sauadaaaeaaasanaeae 


TO ACT AS SALES AGENT FOR COAST MILLS 


Kansas City, Mo., June 27.—Announcement 
was made here today of the organization of the 
Gateway Warehousing & Lumber Co., with a 
capital of $50,000, to act as a sales medium for 
lumber mills in the Pacific Northwest. A large 
tract of land on terminal tracks in the northeast 
part of town has been purchased and plans have 


(Center) Main office of the firm. This building was erected fifty-five years ago, but 
(Right) The East River yard of the firm. 


the sale of a piece of mahogany furniture ‘‘a 
guaranty that it conforms to the mahogany or 
solid mahogany classification.’’ Then follows 
this statement: 


The next step is interior woodwork to match. 
Already there is a trend toward the dignity and 
simplicity of colental interiors. Bear in mind that 
genuine mahogany trim is just as appropriate in 
the small house as it is in the mansion or office 
building—and the cost is very little, if any, more 
than ordinary cabinet woods. 


Those doubtful of this assertion or wishing to 
obtain more information are requested to ad- 
dress the association’s headquarters at 1133 
Broadway, New York City. 


PORES SSS SE EET TEES 


NEW MEXICANS ARE GREAT HOSTS 


DENvER, CoLo., June 26.—How lumbermen do 
things was demonstrated for the benefit of four 
score Denver business men, on a trade extension 
tour of southern Colorado and northern New 
Mexico, June 23, when they sat down to a ‘‘sur- 
prise’’ banquet at the plant of the Pagosa Lum- 
ber Co., at Dulee, N. M. The hosts were T. A. 
Schomburg and E. M. Biggs, officials of the 
Pagosa company, which has its headquarters in 
Denver. 

‘‘T never saw so much good food at one time,’’ 
said one of the excursionists. ‘‘I’ll say lumber- 
men do things up in grand style.’’ 

Among Denver lumbermen who made the tour, 
which ended June 24, were J. Elmer McPhee 
and A. 8. Chappell, of the McPhee & McGinnity 
Co.; Bert Coldren and I. F. Downer, of the Hal- 
lack & Howard Lumber Co.; E. W. Robinson, of 
the E. W. Robinson Co., and James D. Maitland, 
of the Colorado Builders’ Supply Co. 
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NEWS FROM THE HOME BUILDING FIELD 


LOAN MILLIONS FOR HOME BUILDING 

INDIANAPOLIS, IND., June 27.—Some idea of 
the volume of new home construction in Indian- 
apolis may be obtained from recent statements 
of officials of the two big building and loan 
companies of the city. The money they have 
advanced has been loaned for the best construc- 
tion possible. The larger institution has ad 
vanced at the rate of $1,000,000 a month since 
the spring building season began. Approxi- 
mately sixty percent has gone into new residen- 
tial construction and the remainder for improve- 
ments. This is by far the largest volume han- 
dled by this company in its thirty-three years 
of existence. Officials of the company said that 
a total of about $6,000,000 would be loaned by 
the end of the season for new residential con 
struction. Officials of the other company report 
similar conditions. They say the demand for 
financial aid in new construction has booked 
their loaning capacity up for at least ninety days 
in advanee. Both institutions look for a good 
fall and winter for the building industry. 
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GARAGES SERVE AS HOMES 

BuFrFaLo, N. Y., June 28.—Building permits 
for the past week numbered 229, with cost of 
$648,800. The amount is above the average and 
includes 42 frame dwellings to be ereeted by the 
Bickford & Wallace Co. in the Kensington see 
tion at a cost of $105,000. 

Just outside the city line, on Page avenue, is 
a ‘‘garage colony,’’ where 120 families are 
living in garage-houses. The first of these 
houses was built a year ago by Conrad Siebert, 
realty man, and the inducement drew a colony 
almost over night. The houses were originally 
intended for garages. They were twenty by 
twenty feet in size, but now they are being built 
ten feet larger, and contain three rooms. In- 
novations are made by the owners, such as a 
veranda or bay window, so that variety is shown. 
Mr. Siebert says that this is an American com- 
munity of thrifty people and he believes that 
every garage will be supplanted in five years by 
a large home. 


BUILDING PERMITS KEEP GAINING 


A continued and widespread gain in poten- 
tial construction as evidenced by building per- 
mits issued is indicated by the American Con- 
tractor’s comparative tabulation of permits 
issued thruout the country during the months 
of May and April this year, and May last 
year: 

One hundred ninety-nine cities reporting 
give a total estimated valuation of $247,192,- 
158 for May permits issued. The valuation 
for the corresponding month in 1921, which 
will be remembered as a record-breaking year 
both in issuance of permits and in contracts 
awarded, was only $147,107,323 and the valua- 
tion for April of this year was only $212,735,- 
607. In percentages, this means a 67 percent 
gain over May, 1921, and a 13 percent gain 
over April, 1922. 


BUILDING SITUATION IN DETROIT 


Detroit, Micu., June 26.— The Associated 
Builders of Detroit, located in the Grand River 
Realty Arcade, has sent to dealers and build- 
ing material men the following circular: 


We are desirous of calling your attention to a 
condition existing in the building trade in Detroit 
today, which has already resulted in a slump in 
buying of new homes by the public, and promises 
to develop into a complete tie-up, unless it is 
checked. 

In March and April the public were buying new 
homes as fast as completed, and at reasonable 
prices. As soon as the building boom was well 
under way, lumber, brick, heating apparatus and 
building supplies began to go up, “price boost” 
notices coming along at regular intervals. Labor, 
quick to grasp an opportunity, fell in line, and is 
demanding an exorbitant price, until today a home 
that could be built and sold at a profit for $9,000 
four months ago, must be sold at $9,700 to $10,- 
000 to give the builder any profit at all. 

The buying public became wise to the situation 
and began to talk “Wait.” People are still waiting 
and hundreds of new homes, built to sell, are 
standing vacant. 

To add to the difficulty, the insurance companies 
loaning money in Detroit are becoming alarmed 
at the steady increases in prices, and do not hesi- 


tate to announce that they will not continue to 
make loans if fictitious prices are to prevail. 

Someone is killing the goose that lays the golden 
eggs. 

We are asking you to codperate with us to check 
further price boosting. If you are not at fault, 
take it up with those from whom you purchase. 

Let us all get together and make this Detroit’s 
biggest building year. It can be done if this price 
boosting habit is thrown in the discard. If not, 
several hundred of Detroit’s biggest home builders 
will cease building to sell, many of them having 
already done so. Won’t you help? 


‘‘FIRST AID’’ TO HOME BUILDERS 


MILWAUKEE, WIs., June 26.—Introduced by 
an extensive advertising campaign, including the 
erection of sign boards at strategic points, dis- 
play cards in the street cars, and large adver- 
tisements in the newspapers, containing illus- 
trations of more than 200 designs of bungalows, 
houses and duplex flats together with plan num- 
bers and directions for their inspection, the 
builder’s aid department of the John Schroeder 
Lumber Co., Milwaukee, is returning its first 
dividends on the company’s investment. 

Prospective home builders, interested by 
bungalow or summer home designs in the com- 
pany’s advertisements, come to the builder’s 
aid department and are furnished blue prints, 
complete specifications and estimates on their 
choice of the large number displayed. All de- 
tails of construction are discussed, advice of- 
fered on building problems, and an experienced 
architect is given charge of the plans. The 
company profits by this service in receiving the 
lumber contracts from the contractors who had 
furnished estimates on the home chosen. 

B. F. Springer, secretary of the company, 
organized the new department and conducted 
the active advertising campaign that has inter- 
ested so many prospective homebuilders in the 
free plan service. The Schroeder company for 
a considerable period has furnished estimates on 
factory built garages and contracted for their 
construction and erection. The plan worked so 
successfully that the company now maintains 
its own crews of carpenters and a fleet of trucks, 
labelled ‘‘Garage Construction Department.’’ 
The success of this department was the inspira- 
tion for the organization of the builders aid 
department, said Mr. Springer, explaining the 
organization and working plan of the new fea- 
ture department. ‘‘At first we offered a series 
of plans and designs and gave advice on build- 
ing problems in a small way, but the plan met 
with such a surprising response from prospec- 
tive home builders who were glad to be relieved 
of the details of construction by our simplified 
system that we organized a separate department 
and placed F, M. Schoen, an experienced arehi- 
tect and lumberman, at its head. Since that 
time, hundreds of men and women, whose fancy 
had been caught, while reading their evening 
papers, riding in a street car, or touring the 
country roads, by some striking illustration of 
a home, came to our offices, viewed the pictures 
that line our lobby, chose their blue prints, 
read the specifications and considered our con- 
tractors’ estimates. Prospects who wished to 
see homes already completed were shown a 
large map of Milwaukee dotted by colored pins, 
homes in the various stages of construction, and 
the nearest home built under the Schroeder 
builders’ aid plan was visited by the client 
in his home neighborhood. The success of this 
department is seen in our increase of sales to 
home builders. The building boom in the city 
is responsible to a great extent for the healthy 
market conditions and I believe that our build- 
ers’ aid department has been the greatest fac- 
tor in our success in securing the cream of the 
year’s home building trade.’’ 

New offices will be constructed by the com- 
pany to care for the increased patronage of 
the new department, and two more men will be 
added to the advisory staff, Mr. Springer said. 
A simplified, compact display stand, for the 
exhibit of the 200 types of homes featured by 
the company, will be manufactured. 

The outstanding feature of the department is 
its simplicity of operation. No bulky rolls of 


blue prints have to be examined, no volumes of 
technical specifications have to be perused. 


Everything is arranged in neat order and simply 
and compactly exhibited. A young couple en- 
ters the office of the lumber company, seeking 
information on the cost of construction of a 
certain type of home they had seen illustrated 
on a bill board near tneir present residence. 
They are shown into the rooms of the depart- 
ment and invited to inspect the rack of blue 
prints in the corner of the room. If they have 
not fully or definitely decided on the first home 
they had seen, they are escorted to the lobby of 
the company(s office building and shown the 
pictures of the 200 homes that line the walls. 
Kach design is numbered, and under the bunga- 
low, home or duplex flat of each illustration is 
lettered: ‘Ask For Plan No. .’’ Estimates 
and specifications are filed under the number 
of the exhibit and within a few minutes the 
prospect can ascertain the exact cost of his 
favorite design. 

The company sells its lumber, for it is pri- 
marily in the lumber and not the construction 
business, to its contractors who submitted the 
estimates of the home chosen. It is in this man- 
ner that the company benefits by its builders’ 
aid department service. 


TO BUILD SEVERAL HUNDRED HOUSES 


Gary, Inp., June 27.—Officials of the Na- 
tional Tube Co., which is to put a large 
plant in Gary, were here recently making ar- 
rangements for the construction of several hun- 
dred homes for officials and employees. More 
than $2,000,000 will be spent here in new home 
construction during the next twelve months. 
W. M. Hogg, representing the tube company, 
was accompanied by several housing officials ot 
the United States Steel Corporation. 
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COMPANY TO BUILD FIFTY HOUSES 

CLARKSBURG, W. VaA., June 26.—The J. F. 
Evans Lumber Co. of Clarksburg, has been 
awarded a $100,000 contract for the construc- 
tion of 50 mine houses for the J. C. Taylor Coal 
Co., with headquarters at Flemington. It will 
also be necessary to construct one-half mile of 
railroad siding. J.B. Thorn has been appointed 
foreman to superintend the construction of the 
houses which the Evans company will build, 
and A, G. Slabaugh has been made carpenter 
foreman, 





PLAN BOOK IS IN GREAT DEMAND 

NEW ORLEANS, LaA., June 26.—Distribution 
of the special edition of 100,000 copies of the 
Southern Pine Association’s plan book ‘‘ Mod- 
ern Homes,’’ thru the Frederic J. Haskin News- 
paper Syndicate will begin immediately, accord- 
ing to word just received at the offices of the 
association. Mr. Haskin writes that the book 
promises to be exceedingly popular among the 
newspapers in his syndicate, and expresses the 
opinion that the large edition already provided 
for will probably have to be augmented later. 


ENLARGES HARDWOOD FLOORING PLANT 


PINE Buurr, ARK., June 26.—An increase of 
50 percent production in its hardwood flooring 
plant at a cost of $100,000, and the employment 
of a hundred men with a monthly payroll of 
$10,000 additional, was announced by J. M. 
Sowards, manager of the Arkansas Short Leaf 
Lumber Co. The flooring plant of the Saline 
River Hardwood Co., owned by the Long-Bell 
Lumber Co., operators of the Arkansas Short 
Leaf Co., will be enlarged to increase its pro- 
duction from 2,000,000 to 3,000,000 feet a 
month. To make the necessary changes the 
company will install four boilers and machines 
which, including installation, will cost approxi- 
mately $100,000. When running full capacity, 
the flooring plant will employ between fifty and 
seventy-five additional men. Altho it will be 
impossible to obtain delivery on needed machin- 
ery before sixty days, Mr. Sowards declared 
that the plant will be run at its present capacity 
until the maximum is reached. Decision to in- 
crease its flooring production came as a result 
of a recent fire which caused between $200,000 
and $300,000 damage. . 
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BUSINESS IS DEVELOPING FAST 


SoutH BEnp, INp., June 27.—The Charles O. 
Maus Lumber Co., of this city, is finding busi- 
ness very good and is rapidly building up an 
extensive list of customers. ‘The company 
handles southern hardwoods and a large quan- 
tity of birch from Canada, the last being ex- 
ceptionally high quality stock. The two prin- 
cipals of the company are Ray B. Maxson and 
Charles O. Maus. The two make an unusually 
capable team to supply the needs of consumers 
of hardwoods. Mr. Maxson has the viewpoint, 
the understanding and the experience which 
come from long years of connection with a 
large consuming firm. For sixteen years he was 
with the Studebaker Corporation—the last three 
years being lumber buyer. Charles O. Maus 
is one of the most widely known and experienced 
hardwood salesinen in Indiana, having spent 
twenty-two years in selling to the trade. At pres- 
ent the company is perfecting plans to open an 


eastern selling office to take care of business 
originating in that territory. 

Mr. Maus was made chairman of arrange- 
ments of a committee to tender a formal dinner 
to John I. Shafer, this dinner to be in honor 
of his election as third vice president of the 
National Hardwood Lumbermen’s Association. 
Mr. Shafer is also president of the South Bend 
Hardwood Club, which made South Bend high- 
balls famous at the recent annual of the Na- 
tional Hardwood Lumber Association. These 
highbails are very dry and were much ap- 
preciated. It is said that the South Bend 
Hardwood Club still has a number of them avail- 
able and that they will be distributed publicly 
to anyone who desires them. The banquet 
to be tendered Mr. Shafer was held at the South 
Bend Country Club at Chain of Lakes. 

THERE NOW are over 700,000 radio receiving 
outfits in use in the United States, whereas a 
year ago there were less than 50,000. 


BUY 40,000,000 FEET OF PINE TIMBER 


CUTHBERT, GA., June 26.—A deal has just 
been closed by the King Lumber Co., of this 
city, covering the purchase of 40,000,080 feet 
of pine timber at Wayside, Jones County, 
Georgia, for which it paid $100,000. A planer 
and sawmill will be erected at Wayside to 
manufacture this timber. At Cuthbert the com- 
pany has a mill of 100,000 feet capacity, with 
sufficient timber to run ten years. It also owns 
the Enterprise Lumber Co., Lumpkin. This 
mill has a capacity of 60,000 feet a day, with 
timber to last five years. C. B. and W. E. King, 
who compose the King Lumber Co., started in 
the lumber business at Thomaston, Ga., twenty- 
six years ago in a very small way, the mill at 
that time having a daily capacity of but 3,000 
feet. Their success, they claim, is due to honest 
endeavor and high grade stock. They make a 
specialty of roofers and have an extensive trade 
in the central western and eastern States, 








Lumbermen of Grand Rapids Start Big Building Boom 





Grand Rapids, Mich., is having the greatest 
building boom in its history. Perhaps the 
word ‘‘boom’’ should not be used. Grand 
Rapids is a city that has never boomed. Its 
growth has always been slow, sure 
and healthy. 

There are two reasons for the 
present unprecedented building 
activity in the ‘‘Furniture City.’’ 
One is the fact that there was a 
tremendous shortage of housing 
facilities, due to the World War—a 
condition which existed everywhere 
in this country. Probably no other 
city has plunged into building 





with the vigor exhibited by the 
people of Grand Rapids. Literally 
thousands of new homes are being 
built. In a ride around the city 
one comes across piles of building 
materials in every block. 

New allotments are being opened 
up all over the town. Everybody 
is talking building. ‘‘ Home Own- 
ership’’ is the slogan of the hour. 
The lumber dealers of Grand Rap- 
ids brought this building activity 
to a focus. In the early spring 
there was a seeming hesitancy. 
Everybody knew there was a hous- 


OY 1S is 


the (adillac - 


[By George R. Cullen] 








subcaption read ‘‘Your banker will tell you 
that a good home is your best investment.’’ 
In the dead center of the ads, ‘‘ Build Now’? 
appeared in bold hand lettering. 


The copy, 






ing shortage. A great many who Ask your lumber dealer . 
were renting wanted to build homes plans isorany other : “AK 
of their own. that you nsay haven mind eee Ve 


Advertising Campaign Started 
Ball Rolling 


The thing that started the build- 
‘ing ball rolling was an advertising 
campaign by the lumber dealers, 
who associated and appropriated 
the necessary funds. The adver- 
tising, which began late in March, 
was of the most striking char- 
acter. A prominent advertising 
agency was entrusted with the 
preparation of the copy. A care- 
ful survey of conditions was made. 
Nothing was neglected to make the 
campaign sure-fire, distinguished 
and resultful. Large space was 
used, beginning with pages and 
scaling down to four columns by 
twelve inches. 

On every ad was the illustration 
of a tag on which was printed 
‘Build Now.’’ This tag was run 
frequently on various pages of the 
newspapers between the appearance of the large 
space ads. ‘‘ Build Now’’ was staring at the 
people of Grand Rapids almost every time 
they opened up their favorite newspaper. 

The first big page ad carried portraits of 
the leading bankers and building and loan asso- 
ciation officers of Grand Rapids. ‘‘Take Your 
Banker’s Advice’’ was the bold caption. The 






Call 
<n YOUR LUMBER DEALER 
he knows.— let him help you 


One of the advertisements inserted in newspapers by Grand Rapids lum- 


Costs are low: 


BUILD NOW 


There has been a decided drop all through the list 
of building materials. You can build now for al- 
most half what it cost eighteen months ago. It 


may be years before these costs sider it. 


will be lower than right now 
you in many Ways. 


bermen to boost building 


hooked up with the captions, gave the reasons 
why now was the best time to build. At the 
bottom all across the ads in big lettering was 
‘Call Your Lumber Dealer. He Knows, Let 
Him Help You.’’ 

The whole series of advertisements followed 
this general tenor. The illustrations on all 
except the first page, the one carrying the por- 


Why not, then, own your own home, with its 
greater comfort and the protection it gives your 
loved ones. It is a ggod move, any way you con- 
The lumber dealers are waiting to 
counsel with you, to make suggestions, to serve 


traits, showed busy carpenters, great stacks 
of lumber and building materials—striking line 
drawings. These ads were sure attention- 
getters. The people of Grand Rapids reacted 
to their appeal. In an ineredibly 
short time hundreds — and finally 
thousands — were consulting the 
various lumber dealers about home 
building. The city hall offices were 
deluged with applications for build- 
ing permits. 


Every Dealer Swamped With 
Business 


Today every Grand Rapids lum- 
ber dealer is swamped with busi- 
ness. The vast store of building 
materials stocked to meet the ex- 
pected demand is melted and re 
newed from week to week. All 
available labor is employed. Much 
money is in circulation. Grand 
Rapids is enjoying a degree of 
prosperity which is probably un- 
equaled in any other American city 
at this particular time. 

It is generally conceded that the 
associated lumber dealer’s cam- 
paign, more than any other thing, 
brought about this building aetiv- 
ity. Once more has the power of 
bold and well planned advertising 
plus team work demonstrated its 
power to move the public to action. 
The lumber dealers of Grand 
Rapids have not only done a good 
thing for themselves, but benefited 
their city and men in many other 
lines of business. Meanwhile, 
Grand Rapids real estate holds its 
own at the highest prices in the 
city’s history. 

While thousands of new homes 
are being erected, two $2,000,000 
hotels are under way—the new 
Rowe, and a fine hotel on the 
site of the old Morton House. Be- 
sides this, a $750,000 addition of 
500 rooms is being made to the 
Pantlind Hotel. Actual need of 
these hotel accommodations exists 
to shelter the hosts of visitors to 
the semiannual Grand Rapids fur- 
niture market, and who flock to the 
city on various errands of business 
and pleasure thruout the year. 

Verily, the dealer in building ma- 
terials and the artisans of Grand Rapids, Mich., 
are having their day. 

ONLY FAMILIES with children are allowed in a 
6-story apartment building owned by John 
Swanson, Jersey City, N. J. A perambulator 
garage in the rear has space for 100 baby car- 
riages. 
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Lumber Movement for Twenty-four Weeks* 


Southern Pine Association...............-00000- 
PAE bnew dated aaa eeRO MPR wba b9.4404 


eee 1,628,619,661 1,656,047,988 
78,869,224 68,496,582 80,296,125 


Production 
1922 1921 1922 


Shipments Orders 
1921 1922 1921 
1,675,287,789 1,746,087,869 eS 1,732,232,059 
69,742,156 4,000 66,116,085 


PEG: 6.0665 S056 6 CSO ORRIN S EE HH RdTS 2 uoene sh <2 OISCOE 1,707,488,885 1,724,544,570 1,755,583,914 1,815,830,025 2 51073" ‘667 1,798,348,144 
West Coast Lumbermen’s Association................0005 1,844,411,676 1,092,558,659 1,783,153,320 1,181,095,73 1,887,016,817 1 -~ +45 599 
BONO ET 6546.56 9.5865 6450 1S OPTED SES OED S ODS HEGRDE 92,446,122 59,085,541 104,749,785 60,038,730 92,660,068 8,151 
EN oii GRE eed EE ORNS ANNE EIERE ES 6/8 sere eA we 1,936,857,798 1,151,644,200 1,887,903,105 1,241,134,467 1,979,676,885 1, 268, ah 740 
Western Pine Manufacturers’ Association................ 384,276,000 252,519,082 517,146,000 260,156,728 586,400,000 254,075,000 
PP AS, sithcr stu ghuc wanes wees eb bewe aides seis arte Ree 33,425,000 25,805,000 35,022,000 14,436,000 26,100,000 13,700,000 
BOGE. c'6t5bs. ce ie oes Dede ROE OES SSSR OS SHS 4 RSD eos OSS 417,701,000 278,324,082 552,168,000 274,592,728 612,500,000 267,775,000 
California Ww hite & Sugar Pine Manufacturers’ Assn...... 118,279,000 78,370,000 120,420,000 96,096,000 256,222,000 228,876,000 
BEE £9956 e.bauvhsmdneas sone peeuedesicds Heads Soe 5,779,000 5,661,000 3,881,000 1,712,000 3,477,000 1,333,000 
BOA: WSN ia Sie Rig C8 Ria h Se See orelsiw OSS aE: Se ars uae 124,058,000 84,031,000 124,301,000 97,808,000 259,699,000 230,209,000 
California Redwood Association ..............00ccceee uae 167,839,000 108,197,000 159,660,000 76,734,000 169,629,000 67,185,000 
CCE Siena eGo OC CREDA ORE RES SAE ERE aie AO 10,190,000 8,271,000 10,201,000 3,320,000 6,003,000 3,771,000 
ION 55 WR rhie 41 S06 wie SRS ae. bra eS 5 His) kon SSO OLS EE 178, 4029,000 116,468,000 169,861,000 80,054,000 175,632,000 70,956,000 
North Carolina Pine Association. .. .. 0.60. icc cccccweeeas a yt 117,200,779 182,778,105 105,954,632 193,317,565 95,037,264 
DF er ee mr ee re 6,103 6,596,664 8,165,317 7,414,619 7'590,025 6,828,516 
BOA oH) SR SUITS Kea esd Sa EMER ere ewan 205 jae 414 123,797,443 190,943,422 113,369,251 200,907,590 101,865,780 
Northern Hemlock & Hardwood Manufacturers’ Assn...... 43,603,000 39,516,000 59,383,000 30,865,000 60,040,000 27,472,000 
MUMS: ath ais arate sidv@atedivna cis is ais ce nncn losis skuwes 2,266,000 2,206,000 ,892,000 1,495,000 1,976, 1,929,000 
IEE ic SKS Mae CRESS SAS ESS ENG S AOS + A eae eek eee 45,869,000 41,722,000 61,275,000 32,360,000 62,016,000 29,401,000 
Northern Pine Manufacturers’ Association ............... 175,434,433 No Report 143,576,942 No Report 156,631,000 Not Reported 
SRD OAS « osiwrsss nos ebnbd6SeUS b6ins CA eee we ciewS SET ES 10,424,644 No Report 8,632,341 No Report 6,046,000 Not Reported 
BRE 63:55:64.4 cd: ds SRAKAOSREEE AES SASSEODU ake 185,859,077 152,209,283 162,677,000 


Total for Twenty-four Weeks (Cut, Shipments and Orders) .4,801,211,174 4,800,327,174 


Michigan Hardwood Manufacturers’ Assn., Jan.-May, 1922: 


CE | a ee ee ee 
PERRO ES ~ oS 5:0446420se Kee eee sen webu ssa 


Grand Total (Cut and Shipments)...... 


4,894,444,724 3,655,148,471  5,344,182,142 3,764,080,664 


No Report Not Reported Not Reported 


Seema Maas 18,900,000 No Report 25,823,000 
wae tr 56,286,000 No Report 45,716,000 No Report Not Reported Not Reported 
pieleew ee ae 4,876,397,174 4,965,983,724 


*The 1922 figures begin with the week ended Jan. 7 and include those for the week ended June 17. The 1921 figures are for the corrsponding 
period. Compiled by the National Lumber Manufacturers’ Association. 





Record of Direct Sales of Douglas Fir 


SeartLe, WAsH., June 24.—Direct sales of Douglas fir from June 12 to 17, as recorded by the sales reporting department of the West Coast 


Lumbermen’s Association, were: 








Prices 
V.G.Flooring— No. Fect No. High Low Spread Ceiling— No. 
Oe oe er 19 177,000 7 $57.00 $48.00 $9.00 %x4” No. 2 & btr..117 
hey SC eae ee 133 567,000 10 53.00 43.00 10.00 5x4” No. 3 ....... 27 
SSO: Sivas xceeve 34 181,000 6 41.00 30.00 11.00 Drop Siding— 
: 1x6 No. 2 & btr....134 
S. G. Flooring— REG TIOSGG) Sccestiasee's 36 
4° No, 2 & btv. sc 27 171,000 4 36.00 34.00 2.00 Common— 
G6: OD ouesseecen 20 202,000 6 33.00 28.00 5.00 Bh 10” NO. Ds soe 0% 137 
6” No. 2 & btr..... 50 157,000 6 41.00 36.00 5.00 12" No, 1 Si8.....<.. 26 
eS Re 9 26,000 6 38.00 30.00 8.00 2x4” 12-14’ #1 S&EH..224 








Orders—— Prices————_—___ 
Feet No. High Low Spread 
568,000 10 $36.00 $30.00 $ 6.00 
163,000 9 31.00 22.50 8.50 
759,000 8 38.00 33.00 5.00 
260, 000 9 33.50 28.50 5.00 
1,287,000 12 20.50 11.50 9.00 
109,000 6 18.00 14.00 4.00 
813,000 11 18.50 12.50 6.00 





Data on California Pines Sales and Prices 


San Franeisco, Cauir., June 24, —The California White & Sugar Pine Association’s sum- 
mary of sales (sidings, battens and lath not included) by member mills during the week ended 
June 17 gives California sales as 3,396,500 feet at an average price of $34.15 f. o. b. mill; and 
total sales as 9,712,000 feet at an average price of $45.55 f. o. b. mill. Total sales by grades 


and average f. o. b. mill prices realized follow: 


Feet Av. Price 
California White Pine 


Feet Av. Price 
Mixed Pines 


Feet Av. Price 
White Fir 


Nos. 1 & 2 clr. 280, 500 $106.80 Common— 

C select....... 406,500 92.55 No. 1........ ace * ores ae com © 482,000 $ 20.85 

D select....... 171,000 75.65 No. 2........ 175,000 50° =No. 4 com..... 179,000 13.30 

No. 3 clear.... 218,000 77.55 No. 3........ 173,500 19-45 | eon 37,000 19.85 

inch shop. .... “slr 00 37.40 1a ‘wai’ “ee, aeae |e 2 aimen... Soneee ihe 
is) shop. 15 2,4 : . 

No. 2 shop....1,269,000 48.95 Form stock.. 70,000 17.70 ao. 5 Gilman. SO.600 13.00 

No. 3 shop.... 687,000 27.95 Misc. ....... 28,000 26.30 Sees Fir 

Short C&btr... 2,000 60.90 No. 1 dimen... 185,000 18.60 Geptr. ........ 16,000 $ 55.00 

Stained ....... 125,500 40.05 No. 2 dimen... 25,000 8.75 §Gommon ....:: 37,000 19.25 

Lin. Ft. Av. Price p 
Sugar Pine Siding— 

Nos. 1 & 2 clr. 110,000 $157.70 B&btr bev 89,000 $ 45.50 — s2000 $ 20.20 

C select....... 11,500 136.00 OEY. .<.o0s — 

No. 3 clear.... 209,500 98.20 i | ae 10,000 27.25 Battens 

Inch shop..... 71,000 50.25 B bev........ BOOP. 405 kk ainwaiseusinens 6,500 $ 33.45 

No. 1 shop.... 565,000 177.65 Short C&btr.. 285,000 28.35 Lath 

No. 2 shop.... 483,000 55.35 Stained ..... 40,000 30.90 Pieces Av. Price 

No. 3 shop.... 147,000 29.95 MABE: viintienes ,000 56.50 No. 1 pine..... 259,000 $ ry 75 

Stained ....... 1,000 126.10 Fon, At Price No. 2 pine..... 85,000 4.95 

Cedar Panels, w. p. 6,500 $ 96.45 B2” PINE.....0000 102,000 2.60 

iekehebaaerre 500,000 $ 24.10 Box ..........-1,100, 300 21.45 White fir....... 505,000 4.10 





National Analysis 


WASHINGTON, D. C., June 26.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of figures appearing in the 
table at the top of this page. Orders and ship- 
ments are shown below as percentages of pro- 
duction: 


During During 24 
Week Ended Wks. Ended 
June 17 June 17 


No. of Ship- Or- Ship- Or- 

ASSOCIATION— mills ments ders ments ders 

Southern Pine ........ 132 102 106 103 111 

West Coast..... ~- 181 113 100 97 102 
Western Pine .... E 





California Pines 4 67 60 100 209 
California Redwood.... 14 96 65 95 99 
No. Carolina Pine..... 44 105 97 93 98 
Nor. Hemlock & Hdwd. 14 83 87 134 135 
Northern Pine ........ 8 838 58 82 88 








Cement Statistics 


WASHINGTON, D. C., June 26.—The United 
States geological survey’s May bulletin shows 
that more cement was produced in that month 
than in any previous month, and that shipments 
also broke all records. Comparative figures for 
1921 and 1922, in barrels, are: 


Production and Shipments for May 
1922 19 


z 
eG, 11,176,000 9,287,000 
SIMMONS) 6665-09. 6 aes 12,749,000 9,488,000 
POOCK MAF Sl. sce sac 12,897,000 12,450,000 
Statistics for First Five Months 
192 
PROGUCHON 6.6 5.6.66 aeeus 35,763,000 33, tis 500 
SRIPMCNES 24. . 60055508 34,559,000 29, 498, 000 


THE PROPELLER SHAFTS of all naval and com- 
mercial steamships turn in bearings of lignum 
vitae, a tropical wood found in Central and 
South America. 





California Redwood Data 


San Francisco, Cauir., June 24.—The fol- 
lowing informafion is summarized from the 
California Redwood Association’s statistical re- 
port for the week ended June 17: 


Member mills reported Entire 
Percent industry 


No. of of pro- (estimated) 
mills Feet duction Feet 
Production .. 15 10,190,000 100 13,200,000 
Shipments .. 15 10,201,000 100 13,200,000 
Orders— 
Received .. 14 6,003,000 59 8,200,000 
On hand.. 14 57,445,000 78,700,000 


Detailed Distribution for Week 





Shipments, Orders, 

15 mills 14 mills 

Northern California*..... 4,054,000 1,463,000 
Southern California*..... 3,784,000 2,155,000 
So Ce rer One 33,000 90,000 
HEREIN: 5.554-corasteaiewnaa ee 1,684,000 2,119,000 
eee rarer ny 646, 000 176,000 
GUA GiiciisiiesmcsGiwen® 10,201,000 6,003,000 


*North and south of San Luis Obispo-Bakersfield 
ne. 





Oak Flooring Statistics 

The Oak Flooring Manufacturers’ Association 
has prepared the following reports: 

Relation of Orders Booked to Stock, June 17 








Stock Unfilled Percent 
on hand orders sold 
BEI” La cesiewnn 1,939,000. 2,212,000 114 
a rare 588,000 286,000 49 
| 4! Seal ae ee 6,397,000 23,167,000 362 
Total 43” . 8,924,000 25,665,000 288 
a) ll rR ee 3,044,000 3,815,000 125 
SO ae ere eee 3,426,000 3,915,000 114 
Total %”.... 6,470,000 7,730,000 119 
xi ee 180,000 220,000 122 
WM Sieve Swe liwie 629,000 1,307,000 208 





Total %4”.... 809,000 1,527,000 189 
Grand total...16,203,000 34,922,000 216 


Comparative Weekly Statistics 
1922— Shipments Production Orders 
Week June 17 4,695,000 3,978,000 3,536,000 
Week June 10 5,554,000 4,542,000 4,285,000 
May 29 to June 


ois Sasece 14,487,000 12,077,000 12,092,000 
May 30 to June 
| 6,178,000 6,692,000 5,832,000 
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HERE is no more impor- 
tant factor in the opera- 
tion of a manufacturing 
plant than the transmis- 
sion and application of 
power. Be the machinery 
and all the other equip- 
ment of a mill or factory 
never so perfect, if the 

= power transmission is 
faulty there is bound to be waste and loss at 
one of the most vulnerable points in the entire 
operation. 

In view of its vital importance, the wise manu- 
facturer, plant superintendent or engineer, looks 
well to the belting equipment of his plant. In 
no line of industry is this more true than in 
the manufacture of lumber. There are abun- 
dant and valid reasons why the Schieren 
leather beltings, manufactured by the Charles A. 
Sechieren Co., New York City, are extensively 
used wherever lumber is manufactured. One of 
these reasons is that, altho numbering among 
its thousands of customers manufacturing con- 
cerns in every line of business and in all sec- 
tions of the country, as well as having an ex- 
tensive foreign trade, from the inception of 
the business until now the needs of the lumber 
industry have been especially studied and catered 
to, both by the elder Charles A. Schieren, the 
honored founder of the firm, who passed away 
in 1915, and by the present head of the company, 
who bears the same name, and whose constant 
aim is further to develop the basic principles 
and policies that have placed the Schieren com- 
pany among the leaders in its line. Charles A. 
Schieren, the present executive head of the busi- 
ness, is in close and constant touch with the 
lumber industry, understands its special needs 
and requirements, and takes the keenest possible 
satisfaction in the constantly increasing demand 
for Duxbak and the company’s other brands of 
leather belting from lumber manufacturers 
situated in all parts of the country—north, south, 
east and west. 

The Schieren company has from the begin- 
ning given to its product that exhaustive, scien- 
tific study and care characteristic of the suc- 
cessful manufacturer whose product has at- 
tained a high degree of favor in the eyes of its 
clientele. Marked success in any line does not 
come by accident. The Schieren company has 
a most comprehensive knowledge of the quali- 
ties and attributes required for the production 
of the best possible belting, gained from long 
continued study and experimentation in its own 
laboratories, as well by the utilization of the 
results of research by other agencies. From 
the animals yielding the raw material from which 
its product is made, all thru the processes of 
tanning, cutting and manufacture, until the fin- 
ished product leaves the factory to fulfil its 
mission in the world of industry, the scrutiny 
of the Schieren technicians is never relaxed. A 
rigid system of inspection weeds out all raw 
material falling below the high standards set, 
as well as any finished product in which the 
slightest flaw in manufacture is discovered. 
Perfection is the ideal constantly held in view, 
and while it possibly may be argued that noth- 
ing into which the human factor enters can quite 
attain that plane, the keenest observer of the 
company’s manufacturing processes would be 
at a loss to suggest anything further that could 
be done to approximate perfection. Or if by 
happy chance he should be able to suggest any 
practical method for further improving its prod- 
uct he would find the Schieren company ready to 
pay roundly for the suggestion and immediately 
to adopt it, for that is exactly what it is con- 
stantly on the lookout for. 

As no product can be better than the material 
of which it is made, it is of interest to note that 
all brands of Schieren belting are made from 
genuine oak bark tanned leather. This is the 
slow, natural process of converting hides into 
leather, and for belting purposes it excels any 
other. First quality beltings are cut from choice 
center stock and differ only in weight and thick- 
ness of leather as indicated by the various 
brands and trade descriptions under which they 





———__) 


are sold. To insure the highest quality and uni- 
formity in the leather used the Schieren com- 
pany in 1893 established its own tanneries, at 
Bristol, Tenn., where more than 150,000 hides 
are tanned annually for belting and allied uses. 

To do anything well requires time, and in 
this old fashioned ‘‘lay away’’ process of tan- 
ning the hides are allowed to remain in a solu- 
tion of oak bark for several months, until the 
transformation from green hides to leather is 
completed. There are two processes of tanning 
leather for belting purposes—quickly by the 
use of chemicals, and slowly by the tannin de- 
rived from oak bark. By the slower but better 
method the durable texture of the hide is pre- 
served, and the fiber kept intact. Strength, 
toughness and elasticity—qualities that taken 
together spell good belting—are the result of 
this treatment. Thus it will be seen that the 
company’s claim for Duxbak and its other belt- 
ings of ‘‘ perfect manufacture from the tough- 





CHARLES A. SCHIBREN, NEW YORK; 
President Charles A. Schieren Co. 


est part of good hides, insuring maximum en- 
durance and load capacity,’’ is well founded. 

Supplementing the factors already enumer- 
ated, of careful selection of hides and their 
tanning in the manner best caleulated to impart 
the qualities essential for good belting, and care- 
ful and efficient manufacturing processes, there 
is another element that has added greatly to 
the Schieren prestige, because based upon the 
idea of rendering real service to the users of its 
products. That element is the Schieren engi- 
neering service, which is defined by the company 
as ‘‘a definite plan for making belting cost less 
and go further.’’ 

The purpose is to insure the customer buying 
just the belting that will most efficiently and 
economically meet his requirements. Like gear- 
ing, ropes, chains, shafting and a hundred other 
things about a manufacturing plant, leather 





Quality and Service Are This Firm’s Ideals 


belting is designed to render a given service 
under certain specified conditions. To give that 
service it must be properly selected and cor- 
rectly installed. 

Briefly explained, the service is as follows: If 
exhaustive correspondence with a prospective 
buyer of belting does not unmistakably indicate 
its most serviceable and economical use, the 
Schieren company will send to the purchaser’s 
plant a member of its engineering service de- 
partment—an expert who is thoroly familiar 
with the best adaptation of belting and its pos- 
sibilities as an essential of power transmission— 
who will make an exhaustive study of the re- 
quirements and advise the size and kind of 
belting needed for the plant, giving his personal 
service also, if deemed necessary or advisable, 
in installing the belt, or belts. This service is 
available not only from the headquarters in New 
York but also from all of the company’s sixteen 
branches. 

As has been intimated before in this article, 
Duxbak and the other brands of Schieren belt- 
ings are as well known abroad as they are in 
this country. In fact, they are regarded as 
standard thruout the realm of industry, both 
domestic and foreign. Schieren belting was 
awarded the highest prize at the Brussels ex- 
position in 1910, and achieved the same distinc- 
tion at Turin in 1911. At the Paris exposition 
of 1900 it received a gold medal for excellence. 
An entire page in the company’s catalog is 
devoted to the reproduction of the numerous 
medals and awards with which the Schieren 
products have been honored at American and 
foreign expositions. 

This article would be incomplete without some 
mention of the personality behind the business, 
which was founded in 1868 by Charles A. 
Schieren, father of the present head of the com- 
pany—who bears the same name. The elder 
Schieren was a man of marked force and enter- 
prise, prominent not only in the business life 
of his generation, but also giving freely of his 
time and labor for the service of his community. 
He was mayor of Brooklyn when that city was 
an independent municipality, before becoming 
merged into the Greater New York. He laid 
the broad foundations of a business which has 
descended to his sons and by them has been 
carried forward to a point not only attaining 
the founder’s ideals, but perhaps exceeding 
even his fondest hopes. 

Charles A. Schieren, the present head of the 
great enterprise, received his education in the 
Brooklyn schools, notably the Polytechnic Insti- 
tute of that city, which training has been broad- 
ened and amplified by wide observation and 
travel in this country and in many foreign lands. 
He has thoroly familiarized himself with every 
phase of the manufacture, distribution and utili- 
zation of belting. His first step in practical 
business life was the serving of an apprentice- 
ship in his father’s tannery, from which he 
graduated into a position as traveling sales- 
man, and continued on the road for a period of 
seven years, gaining much first-hand experience 
which has been of the greatest possible value to 
him in these later years. 

It would almost seem that a man charged with 
the responsibility of directing the affairs of so 
vast a business enterprise would find little time 
for diversions. Yet, like other successful men 
of affairs, Charles A. Schieren has his outside 
interests and hobbies, time for indulging which 
is gained by a systematization of effort and by 
utilizing the services of able lieutenants. Mr. 
Schieren is very fond of yachting, and for a 
number of years has been rear commodore of the 
Columbia Yacht Club, to which position he was 
again reélected this year. He also is a member of 
the New York Yacht Club, and holds membership 
in a number of social, technical and business or- 
ganizations, including the Union League, New 
York Athletic, India House, Engineers’ and 
Rocky Mountain clubs. He is one of the found- 
ers, and a former president, of the Machinery 
Club of the City of New York. He has filled 
the office of vice president of the American 
Manufacturers’ Export Association, and is a 
member of the Foreign Trade Council. 
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FLYER PHOTOGRAPHS MILLS AND TIMBER 


PORTLAND, ORE., June 24.—The aerial pho- 
tographing of timber and sawmills is becoming 
a highly developed art here as a result of the 
experimental work of C. S. Woodruff, commer- 
cial photographer, and his pilot, Bill Graham, 
a daring aviator who had much flying experi- 
ence during the war. Woodruff, too, has been 
taking long flights. He was one of the first 
photographers to see the possibilities of com- 
mercial photographs from the air. 

During the Jast week, Woodruff, who makes 
his home here, has been busy taking snapshots 
of sawmills in the Portland districts, and thru 
the invention of a new combination lens has 
had remarkable success, the prints showing mi- 
nute details. The lens or lenses are so fast 
that altho the plane skates along at the rate 
of 110 miles an hour pictures are caught that 
show without the slightest blur even signs 
painted on the mill roofs. 

While the photographs are of value in show- 
ing birdseye views of sawmills, Woodruff says 
they will be of immeasurable value in making 
records of timbered areas. He declares the time 
near when photographic records of standing 
timber will be general. To demonstrate what 
can be done in the way of checking up on 


tract can be photographed in a series of close- 
up views. 

One of the exposures that came out remark- 
ably well and of which Mr. Woodruff is justly 
proud is that showing the various activities of 
the Charles R. McCormick interests at St. 
Helens. In the foreground is shown the big 
mill, while on the islands are seen, to the left, 
the tie cutting plant, and to the right about 
three inches, the creosoting plant of St. Helens 
Creosoting Co. 


MADE SALES MANAGER OF COAST MILL 


SEATTLE, WASH., June 24.—It is announced 
that W. L. Westover, general manager of the 
White Star Lumber Co. at Whites, Wash., has 
named Finley Downs as sales manager and 
office manager, to fill the vacancy caused by the 
passing of W. L. Langridge, who died suddenly 
while in the office June 12. Mr. Downs is widely 
known as an experienced lumberman. He was 
with the Long-Bell organization in Kansas 
City; afterward spent some time in Alaska; 
then became sales manager for Vance Lumber 
Co. at Malone, Wash.; bought a mill at Mes- 
kill, Wash., and later entered into a consolida- 
tion with the George Duncan mill at Dryad, 
Wash. The Meskill mill was burned about a 




















Photo from airplane of Charles R. McCormick 
Ore. Exposure made 


cruises or reports of engineers, he tells of pho- 
tographing a thickly timbered tract of one 
acre. The picture came out so clear that the 
trees could be easily counted and the count came 
out to within three trees of the actual number. 
And as to these three there was room for argu- 
ment, he explains, because they were on the 
boundary line. 

In photographing standing timber, Woodruff 
at first took the exposures from a height of not 
less than 1,500 feet, but now he sometimes 
descends as low as 200 or even 150 feet when 
conditions are exceptionally favorable. For 
a mill picture he drops usually to between 300 
and 400 feet above the subject. 

The value in taking pictures from the air of 
standing timber lies not only in getting a record 
of the stand, explains Mr. Woodruff, but also 
in the fact that they show topography and 
conditions difficult to describe otherwise. He 
says he has seldom shown a picture of timber 
without the owner saying in surprise ‘‘ What’s 
that I never knew that was there?’’ Invariably 
this will refer to fallen trees, debris, or clumps 
of dry brush, and as fire hazards they are 
promptly removed. 

When fully loaded the camera earries 200 
films, so that in one continuous flight a large 


interests and industrial activities at St. Helens, 


at elevation of 400 feet 


year ago, since which time Mr. Downs has 
spent most of his time in California. 


PREDICTS PROSPEROUS YEAR FOR INDUSTRY 


SEATTLE, WASH., June 24.—Seth E. Barwick, 
manager of the Chicago office of the Long-Bell 
Lumber Co., is in Seattle with Mrs. Barwick, 
to attend the marriage of their son, W. E. Bar- 
wick, to Miss Edna J. Howarth, next Wednes- 
day. Mr. Barwick, alluding to the fact that 
fir is making noticeable headway in the lumbe1 
district of which Chicago is the center, fore- 
zasts a prosperous year for the lumber industry, 
saying: 


To my mind, one of the most significant facts 
in Chicago territory is indicated by a sudden end 
of speculative building operations, accompanied by 
a softening tendency in rentals and a little lower 
values in real estate. Altho there has not been 
much of a decline in real estate valuations, the 
tendency has been remarked on every hand, and 
it has had an effect that is sure to be beneficial in 
checking the tendency toward runaway conditions. 
The immediate needs for housing seem to have 
been overcome, and as a result rentals are per- 
ceptibly easier than they were a short time ago. 
The big fact is that building costs—not lumber 
alone but everything else that enters into con- 
struction—had gone up to a point where it was no 
longer safe to build on a purely speculative basis. 


The encouraging aspect of the situation is simply 
this—that business, as going on at present is 
steady, and I might say strong, but it has entirely 
lost its speculative trend. In lumber there is a 
steady, healthy demand. We feel that there is 
not going to be any serious slump in business, but 
it may settle back in some degree. 

It is known in lumber circles that fir has en- 
eroached very seriously on southern pine in that 
particular territory, many items of southern pine 
having been almost entirely supplanted by fir. 
This shifting process in favor of west Coast woods 
includes such items of uppers as flooring, ceiling 
and drop siding, while common fir timbers and 
long joists have the preference on account of 
their price being less than that for southern pine. 
Chicago is so situated that it can draw on almost 
any kind of wood and take that which is cheapest. 
On the whole, I think the year will terminate very 
profitably for the lumber industry, in a satisfactory 
manner to both the retailer and the manufacturer. 

This is Mr. Barwick’s second visit to the 
Coast. He was here about two years ago, and 
on this visit he is renewing the acquaintances 
he then made among the millmen and whole- 
salers. He and Mrs. Barwick will return to 


Chicago about July 5. 


SEEKS REDUCTION IN TAX ASSESSMENT 


SEATTLE, WASH., June 24.—A number of well 
known lumbermen went to Montesano, Wash., 
Wednesday, to testify in an action brought by 
the North Western Lumber Co. for a reduction 
in the tax assessment of March 1, 1920. The 
contention is made that the assessment is $500,- 
000 in value too high, having been based on the 
accumulation of lumber in the yard at the time 
given, when shipping facilities were insufficient, 
and the valuation fixed on the basis of the 
Weyerhaeuser price list at that time for stock 
loaded on cars. The showing was also made 
that a car shortage prevailed, and that the mills 
were able to get only a small portion of neces- 
sary equipment. Howard Jayne, of the Wil- 
lapa Lumber Co., Portland, Ore., testified, as did 
the following lumbermen from Seattle: C. C. 
Bronson, C. C. Bronson Lumber Co.; J. J. Jen 
nelle, Lumber Manufacturers’ Agency; L. L. 
Hillman, Carstens & FEarles; S. L. Johnson, 
Washington Cedar & Fir Products Co.; M. H. 
Williams, J. E. Morris Lumber Co.; Paul R. 
Smith, M. R. Smith Lumber & Shingle Co. Sim- 
ilar litigation early in the year resulted in 
substantial reductions in the assessment, on the 
showing that the valuations had been based on 
peak prices during a car shortage. 


WHOLESALER SPECIALIZES ON RED CEDAR 


SEATTLE, WASH., June 24.—After July 1 the 
J. EK. Pinkham Lumber Co. will deal exclusively 
in cedar, specializing on shingles and siding, 
under the management of Ed H. Luke, who is a 
stockholder and who has been manager of the 
red cedar department for thirteen years. J. M. 
McKee will continue as auditor and treasurer of 
the company. The offices will be moved next 
month from the fourth floor of the Stuart 
Building to 1139 Henry Building. The changes 
have been made in compliance with the wishes 
of the late Mr. Pinkham, as expressed in his 
will, resulting logically in the discontinuance of 
the fir department. Mrs. Pinkham, in announe- 
ing the company’s plans, pays a graceful trib- 
ute to Harry I. Worth, general manager, and 
to Harry D. Krebs, saying: 

Thru the change in our business we are termi- 
nating a very happy association with Mr. Worth, 
Mr. Krebs and with some mill connections and cus- 
tomers who have been loyal friends over a period 
of many years. It is with regret that this connec- 
tion, which meant far more to Mr. Pink>am than a 
mere business relationship, is severed ; ...d we want 
you to realize that it has been greatly appreciated 
by us all. 

Mr. Worth, as previously announced, will 
take a motor trip into California, and will then 
return to Seattle. Mr. Krebs has not yet an- 
nounced his plans for the future. 


THE TOTAL number of foreign students at- 


tending American colleges and universities is. 


6,900, according to report of the United States 
Bureau of Education for 1920-21. China leads 
with 1,443, and Canada is second with 1,294. 
Other countries are represented as follows: 
Japan, 525; South American countries, 563. 
Russia, 290; India, 235. 
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DISCUSS PLANS TO INCREASE MEMBERSHIP 


SEATTLE, WASH., June 24.—Members of the 
American Wholesale Lumber Association met 
early in the week on call of Louis Schwager, of 
the Schwager-Garland Lumber Co., and second 
vice president of the association, and discussed 
plans for increasing the membership. The point 
was made that the American association did not 
in any way conflict with local organizations, and 
that the dues had been reduced, making it pos- 
sible for active wholesalers to join. W. M. 
Beebe, of the Burton-Beebe Lumber Co., pre- 
sided, and after a full discussion appointed the 
following membership committee: William D. 
Garland, Schwager-Garland Lumber Co., chair- 
man; L. H. Ives, L. H. Ives & Co.; Dean Car- 
penter, W. I. Carpenter Lumber Co., Everett: 
Fred H. Parks, of Parks & Lawton; R. G. King, 
jr., Pioneer Lumber Co.; Walter R. Fifer, West- 
ern Lumber Sales Co. The meeting decided to 
conduct an active campaign for new members, 
and authorized Mr. Garland’s committee to 
divide the entire membership in this district 
into ten teams of three members each in order 
to make a thoro canvass. Another meeting will 
be held next Monday. 


PREPARE FOR FORESTRY CONFERENCE 


SEATTLE, WASH., June 24.—A number of im- 
portant matters were discussed at a recent meet- 
ing at the Chamber of Commerce rooms in this 
city of the Forestry conference committee ap- 
pointed early in the year at the session of the 
State Development League. Among the mem- 
bers of the committee present were Dean Hugo 
Winkenwerder, of the college of forestry, Uni- 
versity of Washington, chairman; Dean Henry 
Londes, of the University; George S. Long, of 
‘:acoma, president of the Weyerhaeuser Timber 
Co.; Frank B. Kellogg, of the Forest Service; 
Fred E. Pape, forest supervisor of Washington 
State; George G. Joy, chief fire warden of the 
Washington Forest Fire Association; Donald 
H. Clark, secretary-manager Rite-Grade Shingle 
Association; R. L. Fromme, supervisor of the 
Olympic National Forest; B. P. Kirkland, pro- 
fessor of forestry, University of Washington, 
and Thomas B. Hill, secretary. 

Chairman Winkenwerder stated that the ob- 
ject of the meeting was correlation of the work 
of the various committees and the pushing for- 
ward of the work just as rapidly as possible. 
Dean Landes, of the land classification commit- 
tee, stated that future progress in his commit- 
tee would depend on ability to get data cover- 
ing the logged-off areas in the State. In con- 
sideration of his report, members representing 
the forest policy and taxation committees urged 
that this information would be fully as impor- 
tant for the promulgation of certain of their 
work. As a result of the discussion, plans were 
outlined for collecting all of the available in- 
formation on the area and present condition of 
logged-off Jands in the State. Prof. Kirkland 
agreed to arrange this material for the use of 
the different committees. Mr. Long reported 
for the forest policy committee, speaking par- 
ticularly of the need of action on the part of the 
State authorities toward reforestation. The an- 
nouncement by Mr. Long advising that the trus- 
tees of the Weyerhaeuser Timber Co. had, on his 
recommendation, voted a gift of 5,000 acres of 
logged-off land to the State for the purpose of 
reforestation, was a special feature of the meet- 
ing. Mr. Kellogg, of the taxation committee, 
reported that he had been collecting consider- 
able information on this topic, and had been 
conferring from time to time with Reeves Ayl- 
more, of the State taxation commission. Mr. 
Pape and Mr. Joy both spoke for the forest pro- 
tection committee, stating that the committee 
had held a meeting in which they had carefully 
considered a number of the points referred to 
in the instructions sent out by the general chair- 
man. Mr. Clark reported for the forest prod- 
ucts extension committee, complimenting the 
work of the -West Coast Forest Products Bu- 
reau and urging that steps be taken to establish 
a forest products laboratory at the University 
of Washington. A letter was read from Prof. 
E. H. Steffen, of Washington State College, 
Pullman, concerning the work of the committee 


on farm forestry. Mr. Fromme, of the forestry 
education committee, offered suggestions for 
publicity in connection with the work of the 
conference. Prof. Kirkland presented, in con- 
nection with the work of the forest policy com- 
mittee, a questionnaire to be sent out to other 
States. <A letter was read from J. J. Donovan, 
of the Bloedel Donovan Lumber Mills, Belling- 
ham, chairman of the committee on forest taxa- 
tion. 


EXHIBIT OF CALIFORNIA PINE 


San FRANcisco, Cauir., June 24.—The Cal- 
ifornia White and Sugar Pine Manufacturers’ 
Association joined with the United States Forest 
Service in making an exhibit of California white 
and sugar pine during the recent national con- 
vention of the Mystic Shriners in San Fran- 
cisco. A large space in the Civic Auditorium 
was occupied by exhibits of California products 
under the direction of the California Develop- 
ment Association. The United States Forest 
Service installed an exhibit, calling attention to 
the necessity for tourists and campers to take 
precautions against spreading fires in the woods. 
Trees from National Forests were combined 
with a large painting as a background showing 
the damage that could be caused by carelessness. 
P. J. Fair was in charge of installing this fea- 
ture. The exhibit of the California White and 
Sugar Pine Manufacturers’ Association is also 
shown in the accompanying illustration. White 
and sugar pine lumber of the principal grades 


to increase its rate from $1.8144 a thousand feet 
for logs hauled from Gold Bar to Everett to 
$2.27. The commission, upon hearing, fixed the 
rate of $1.85. The superior court reversed the 
commission, but the supreme court on appeal 
remanded the ease to the commission with direc- 
tions to proceed in accordance with the findings 
of the supreme court. These findings held that 
the commission should not have taken into ac- 
count in fixing the rate the use of log bunks, 
extra service at the unloading point and switch- 
ing done by the timber company. On rehearing, 
the court was asked to modify the departmental 
decision because of its bearing on the general 
log rate case, now in the courts, and because 
efforts of shippers to facilitate shipments of logs 
by service aids were general in Washington and 
not isolated instances applying only to this case 
and possibly a few others. 


HOLD RUNAWAY MARKET IN CHECK 


SEATTLE, WASH., June 24.—Manufacturers 
who were hoping that the fir industry would be 
spared the peril of a runaway market this year 
are feeling easier, from the fact that the atti- 
tude of buyers is more encouraging. While the 
market is tremendously firm, there does not now 
seem to be so much danger of competitive bid- 
ding for items that happen to be scarce. A 
healthful influence in this respect has been given 
by the behavior of southern pine, thru the effect 
of an overplay in transits. A well-known Coast 














Exhibit of the United States Forest Service and the California White & Sugar Pine Manufacturers’ 
Fn et gts at Civic Auditorium, San Francisco, during the recent convention of the Mystic 
riners 


was effectively displayed. A piano keyboard 
of sugar pine was shown. White and sugar 
pine doors were effectively displayed; also, 
various articles manufactured of sugar pine. 


WASHINGTON RAILROADS TO REDUCE RATES 


OLYMPIA, WASH., June 24.—Effective July 1, 
railroads operating in Washington will make 
freight rate reductions proportionate to the in- 
terstate reductions. The reductions will apply 
to large and small railroads on all except a cer- 
tain few specific commodities on which reduc- 
tions have already been made as a result of 
special investigations. Before entering a formal 
order on State rates the State department may 
await the result of the conference in Washing- 
ton, D. C. 

According to W. H. Somers, traffic expert, who 
was here Thursday, reductions in freight rates 
to a permanent low level close to the 1914 basis 
are being planned by the Stone-Webster lines, 
the Pacific Northwest Traction Co., the Puget 
Sound Electric Co., and the Puget Sound Inter- 
national Railway & Power Co. The Puget Sound 
& Cascade railroad, which Mr. Somers also rep- 
resents, is preparing similar reductions. 

The State supreme court en bane Monday 
affirmed the departmental decision rendered in 
February in the case of the Wallace Falls Tim- 
ber Co., involving log rates from Gold Bar to 
Everett. The Great Northern originally sought 


buyer states his opinion that the producers have 
not placed themselves in the position of having 
encouraged runaway conditions. The mills must 
sell their output; but regardless of price they 
can not sell more than they produce, nor can bid- 
ding up the price effect much of an increase in 
production. The potency of this point has been 
recognized by those mills which have adopted 
a sales policy of booking so many orders each 
week, and of passing up additional business 
offered until the following week. An exporter 
ventures the following opinion: 


This curtailment of orders does not seem to 
satisfy the buyer. Last week I saw one order that 
had been returned to the mill by wire three times, 
after the mill had originally declined it. This mill 
had sold its quota for the week when the order 
was received, and consequently declined it. The 
buyer came back with an increase of $2 in price, 
and it was again declined by the mill. The order 
was then offered to the same mill for the third 
time at a further $2 a thousand advance, and it 
was again declined—but last Monday morning it 
was booked at the price originally offered. 

If all of the mills would adopt this policy a 
runaway market would be impossible, but few of 
them are long-headed enough to see the wisdom of 
such a course. Some have put on night shifts for 
selfish reasons, but others have done so in an 
attempt to make production equal to consumption, 
— thereby prevent a radical upward swing in 
price. 

If there could be intelligent coédperation between 
the buyers and the sellers, we would have a nice, 
consistently strong market all of the time this 
year, with no radical fluctuations, but no such co- 
operation seems possible. Personally, I am not 
predicting a runaway market. ‘The situation is 
too complex and the influences in different direc- 
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tions too numerous, to enable one clearly and ac- 
curately to point the way as to what the future 
may hold. 

In the foreign field, Japanese prospects are 
correctly described as ‘‘just over the hill.’’ 
Notwithstanding financial troubles, it is be- 
lieved that the extensive building program from 
the modernizing of six of the principal cities 
can not be abandoned, and that exports to Japan 
are bound to increase as soon as methods of 
financing are worked out. Business with the 
southern hemisphere, which norm: illy starts with 
mid-June, is increasing. 

Atlantic coast rates are firm at $13.50 to $14, 
with steamship lines reporting space booked up 
for six or eight weeks ahead. 

The West Coast association review for the 
week ended June 17, covering 131 mills, shows 
that orders at 92,660,068 feet offset production 
at 92,446,122 feet, production being 8 percent 
above normal. Shipments at 104,749,785 feet 
were 13 percent above orders. Thirty-five per- 
cent of ali new business was for water delivery. 
This amounted to 32,330,068 feet, of which 
24,706,686 feet was for domestic cargo delivery, 
and 7,623,382 feet for overseas shipment. New 
business for delivery by rail amounted to 2,011 
ears. Thirty-seven percent of the week’s lum- 
ber shipments moved by water. This amounted 
to 38,599,785 feet, of which 26,800,750 feet 
moved coastwise and intercoastal, and 11,799,035 
feet export. Rail shipments amounted to 2,205 


SAWMILL AT SITE OF GOLD DISCOVERY 


SACRAMENTO, CALIF., June 24.—On the occa- 
sion of the recent celebration here of ‘‘The 
Days of ’49,’’ replicas of the Sutter sawmill 
and waterwheel that were located on the site of 
the original discovery of gold in California 
were displayed. The story of the finding of 
gold by James W. Marshall, partner of Gen. 
John Sutier, makes interesting reading as the 
story goes: Gen. John Sutter, on May 16, 
1845, sent James W. Marshall to find a suitable 
place to build a sawmill. He was accompanied 
on this journey by an Indian guide and two 
white men. After a little traveling and hunting 
they discovered Colma, which they all agreed 
would be an ideal location for the mill. Gen. 
Sutter was very much pleased with the site and 
urged Mr. Marshall to become a partner in 
the new enterprise. 

After erecting several log cabins on the mill 
site the construction of the mill began. <A great 
many difficulties arose and it was only with a 
good deal of hard work the mill was completed 
after nearly a year’s work. 

On the afternoon of Jan. 24, 1848, Mr. 
Marshall was strolling around the mill and 
dam, which was in a way a tour of inspection, 
and while walking he noticed small particles 
of yellow dirt mingling with the excavated 
earth which had been washed by a recent rain. 
He did not pay much attention to it at first, 


tion when he was 10 years old. George Patrick, 
still living in Colma, was one of his playmates 
at the site. Mr. Clark claims the mill site is 
surrounded by large boulders and old tree 
stumps. In later years Dave Manter, Colma 
pioneer, mined around the site. He had a crew 
of Chinese working for him and Manter had 
them wall up the mill foundation, and Clark 
claims the foundation will be exposed some day, 
either by winter freshets or exploring parties 
trying to locate it. 


MOVEMENT OF SOUTHERN PINE 


Southern pine continued to move into con- 
sumption in volume considerably in excess of 
production, as shown by statistics of 172 sub- 
seribers’ mills submitted to the Southern Pine 
Association for May. Stocks on hand at these 
mills at the beginning of that month were 
1,093,658,779 feet, the cut during the month 
was 437,478,552 feet and the shipments, 507,- 
767,173 feet. Stocks at the end of May had 
been reduced to 1,023,370,158 feet, or 70,288,- 
621 feet, during the month. This occurred 
despite the fact that production was 99.01 per- 
cent of normal. 

At 157 identical mills stocks at the begin- 
ning of May, 1922, were 43,604,936 feet, or 4.02 
percent, below May 1, 1921. Cut during May, 
1922, was 74,175,267 feet, or 22.11 percent, 





























The mill race built in connection with the replica of the sawmill. An old The water wheel that was used to drive the replica of Sutter’s original 


miner panned gold here every day during the celebration 


ears. Unfilled domestic cargo orders total 121,- 
152,065 feet. Unfilled export orders, 77,371,946 
feet. Unfilled rail trade orders, 7,588 cars. In 
twenty-four weeks production has been 1,936,- 
857,818 feet; new business, 1,979,676,885 feet ; 
shipments, 1,887,903,105 feet. 


SEES EVIDENCE OF GOOD FEELING 


MIAMI, Ariz., June 26.—Attendance at the 
annual convention of International Rotary Clubs 
in Los Angeles, Calif., prevented John C. Light, 
of the Norman-Light Lumber Co., this city, 
from attending the annual convention and outing 
of the Lumbermen’s Club of Arizona, held this 
year at Douglas on June 9 and 10. However, 
his nonattendance did not prevent the club mem- 
bers from naming him for the office of presi- 
dent for the coming year. He was also appointed 
State councilor of Hoo-Hoo for Arizona. 

Mr. Light spent four weeks away from home, 
and declared that Rotary had a wonderful meet- 
ing at Los Angeles. Twenty-two countries were 
represented, he said, and one of the prettiest 
sights was that when the flags of each country 
were brought into the convention and placed 
upon the platform. ‘‘The thing that interested 
me most,’’ added Mr. Light, ‘‘ was the evidence 
of good feeling existing between all countries 
and the universal thought and expression of 
peace between all nations. Undoubtedly a great 
deal was accomplished and a better understand- 
ing exists because of this gathering of many 
representatives from many nations.’’ 


but after seeing a great deal of it, he began 
to think about it, until he finally decided that 
it was gold. He "washed some of the dirt in a 
tin plate and separated the yellow particles 
from the rest. The next day he discovered 
some more, this time in larger pieces and ex- 
amining further he found still more. He 
showed these particles to his friends and several 
days later left for Sutter’s fort. 

Arriving at the fort he showed his discovery 
to Gen. Sutter. The latter tried all kinds of 
experiments, even consulting an encyclopedia 
before he was convinced that Mr. Marshall had 
found gold. After it became known that the 
land around the mill contained gold, workmen 
in the sawmill quit to hunt for the yellow 
particles. James Marshall had practically be- 
come famous overnight. 


Pioneer Knows Site of Sutter’s Mill 


Charles F. Clark, Colma pioneer, is one of two 
living Colma pioneers with = ~—— of 
the site of Sutter’s sawmill. Clark came 
with his parents to Colma in 1852, and spent his 
boyhood there. Following is his account of the 
gold discovery site: 


Sutter’s sawmill was standing intact in 1854. 
In 1856 the miners mined around the mill and 


‘dismantled it. The framework stood until 1861, 


when a freshet uncovered. the two rocks that are 
known in present times as the site. The mill stood 
below the rocks and the foundation is still in the 
river. The end of the mill race where a large 
nugget was found is marked by a flag pole further 
down the river. 


Mr. Clark played around: the old mill founda- 


sawmill near which first California gold was found 


more than during May, 1921, and yet the 
stocks on hand at these mills on May 31, 1922, 
were 88,798,517 feet, or 8.36 percent, less than 
on May 31, 1921. Shipments from these 157 
mills during May, 1922, amounted to 479,052,- 
382 feet, as compared with 359,683,534 feet 
during May, 1921. Cut during the later month 
was 409,591,233 feet and during the earlier, 
335,415,966 feet. Shipments during the two 
periods were 479,052,382 feet and 359,683,534 
feet respectively. 

During the first five months of 1922 the cut 
of 144 subscribers’ mills was 1,782,929,418 
feet, and during a corresponding period of 
1921, the cut was 1,461,277,457 feet. These 
same mills during the five months period of 
1922 shipped 1,818,881,575 feet, and during 
the corresponding period of last year they 
shipped 1,536,369,247 feet. During the first 
five months of 1920 the same 144 mills shipped 
1,483,304,458 feet. 

Movement of lumber thru Gulf ports during 
May, 1922, totaled 59,569,933 feet, of which 
37,606,582 feet was southern pine lumber and 
13,574,712 feet, timber of that species. Other 
kinds of wood shipped out thru Gulf ports 
amounted to 8,388,639 feet, or 14 percent of 
the total outward movement during May, 
1922. 


THE GREATEST percentage of illiteracy today 
exists in China, which country expends only 
9 cents per capita per annum for education, 
whereas Japan expends $1.72, and the United 
States $5.72. 
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TAKING OVER LARGE TEXAS PROPERTIES 


ORANGE, TEX., June 26—A contract to bid 
$650,000 for the three sawmills and a large part 
of the standing timber of the Miller-Link Lum- 
ber Co. when it is put up for sale by the re- 
ceivers, was entered into Saturday by G. M. 
King, Willis P. Weber and Ben. M. Talbot, of 
the Powell Lumber Co., of Lake Charles, and 
J. O. Sims and G. W. Brown, Federal receivers 
for the Miller-Link Lumber Co. 

Several weeks have been spent in perfecting 
the abstracts to the lands involved, and all titles 
are now declared to be perfect. The receivers 
will put the tentative contract up to the court 
and if it is approved the sale will be ordered 
and will take place after it has been advertised 
for thirty days. As it is hardly likely there will 
be other bidders, the sale to the Powell people 
may be said to be certain. 

That this is so understood by the contracting 
parties is attested by the fact that the Texla 
mill, which has been thoroly overhauled, will be 
started up at once. Just when the Orange and 
Lemonville plants will be put in operation is 
uncertain. There has been tentative discussion 
of bringing Pacific coast timbers here for re- 
manufacture into lumber at the Orange plant. 

When the sale has finally been consummated 
the properties will be operated by a newly chart- 
ered firm to be known as the Powell Lumber Co. 
of Texas. 

The receivers will retain 83,000,000 feet of 
virgin timber in upper Newton County and some 
valuable holdings in the Orange oil field. The 
indebtedness of the company at the time of the 
receivership was placed at $1,400,000, and so 
well have the assets been conserved that it is 
understood the receivers will be able to pay the 
creditors 100 cents on the dollar when the prop- 
erties have finally been liquidated. 

In addition to the mills at Orange, Texla and 
Lemonville, the Powell people are purchasing 
from the receivers 97,000,000 feet of standing 
pine and 37,000,000 feet of fine hardwood. The 
purchase price of $650,000 is to be paid $100,000 
in cash and the balance in equal amounts over a 
period of four years. 


SEES DANGER OF CAR SHORTAGE 


Sr. Louis, Mo., June 27.—The latest number 
of Frost Pine Barks, prepared and issued by 
R. B. Bearden, general sales manager of the 
Frost-Johnson Lumber Co., this city, gives some 
pointers on the business outlook, stating that 
prospects for July and August are most favor- 
able. Says Mr. Bearden: 


Announcement of freight rate reductions, effec- 
tive July 1, was made May 24. The reaction on 
the lumber business was an immediate decrease in 
-demand. Orders dropped off from 30 to 35 percent. 
It was evident the buyer felt that his interests 
would best be served by withholding purchases 
until the new rate was in effect. 

Here was recorded, probably for the first time 
in the history of the business, a marked slump in 
orders which was welcomed by the manufacturer. 
In late May order files had reached proportions de- 
idedly out of the ordinary. Stocks at the mills 
were very light and poorly assorted. Dealers were 
insisting by mail, telegraph and telephone on ship- 
ment of their orders. Indeed, the stage was prop- 
erly set for an early appearance of a market con- 
‘dition which would bring disaster to the entire 
lumber industry. There was lacking only a very 
-short time more of the insistent demand with re- 
sultant radical price advances and the country’s 
tremendous building program would have been 
throttled. 

The horizontal rate reduction, long looked for 
‘by lumbermen, could not have been announced at a 
more propitious time. Its effect brings the saw- 
mills to July 1 with somewhat modified order files 
and better assorted stocks. They may now hope 
to meet the country’s demand for lumber with the 
kind of service and a price level that will encour- 
age rather than discourage building activities, 
this provided the dealer codperates by spreading 
‘his purchases over the period from July 1 and on 
thru the fall demand. 

An inadequate supply of cars is already reported 
by many mills. From now on this condition may 
be expected to become progressively more acute, 
culminating in a more severe shortage. Moving 
‘the bumper crop this year will tax the resources 
of the railroads to the very limit and, as usual, 
the lumber movement will suffer. 

The present prosperous condition, based upon 
the solid foundation of actual demand from the 
-econsumer or builder and grown to its present stage 
over a six months’ period of natural increase in 
-that demand, shows no likelihood whatever of un- 
‘favorable change until stopped by the winter sea- 


-son. 
The outlook for July and August is most favor- 


able. The demand this year obviously will be 
much in excess of what is considered usual for 
those two months. - Looking forward to an ex- 
ceptional fall business, the manufacturer will be 
bending his efforts toward the accumulation of 
stock. Shipments will of necessity be curtailed 
by the lack of cars. There will be little, if any, 
encouragement for the sales department putting 
on new business unless it be for cleaning up odds 
and ends or accumulations of “off lengths.” 

The buyer will profit by the knowledge that 
values thru these two months are predicated more 
on the outlook for fall than on the immediate sup- 
ply and demand. 


MISSISSIPPI PLANT SUSTAINS FIRE LOSS 


New Or.eEans, La., June 26.—Fire at noon 
Saturday, June 24, caused the loss of dry kilns, 
planing mill, rough and dry sheds and a stock 
of about 2,000,000 feet of southern pine lumber 
to the Hillsdale (Miss.) plant of the Southern 
Lumber & Timber Co., according to a long dis- 
tance telephone report from N. P. Hatten, gen- 
eral manager of the company. Mr. Hatten said 
that the cause of the fire was unknown. It 
started in the rough shed at the noon hour when 
the men were gone to lunch and it is thought 
that a spark from the burner may have been the 
cause. As soon as insurance adjustments have 
been made, Mr. Hatten announced, rebuilding 
will begin. The company also has a mill 
just below Hillsdale, and unfilled orders as far 
as possible will be supplied from this mill’s 
stocks. The double circular mill of the Hillsdale 
plant was saved from loss thru strenuous efforts 
of the fire fighters. 


ORGANIZE FOR RIVER FLOOD CONTROL 


MEMPHIS, TENN., June 27.—Congressmen, 
planters, lumbermen and other professional and 
business men who participated in the confer- 
ence held here last Thursday under the auspices 
of the Mississippi River Flood Control Asso- 
ciation, acting in their individual capacities, 
unanimously endorsed the Humphreys-Wilson 
flood control bill now pending in Congress, 
which provides for a long time Federal loan 
as the quickest, best and most effective method 
of building the levees to proper standard and 
strength along the lower Mississippi and its 
tributaries in so far as the latter are affected 
by bank waters during flood periods. 

Congressman Humphreys, of Mississippi, one 
of the authors of the Humphreys-Wilson bill, 
United States Senator Joseph E. Ransdell, of 
Louisiana, and former United States Senator 
Leroy Perey, Greeneville, Miss., were among 
the more prominent participators in the con- 
ference. 

W. H. Dick, president of the recently formed 
Mississippi River Flood Control Association, 
occupied the chair. This organization is now 
being rapidly perfected. Eleven directors 
have already been chosen and the remainder 
will be selected in the near future. The asso- 
ciation exists for the specific purpose of ex- 
erting every possible effort, thru Congress and 
other channels, for bringing the levees up to a 
point of perfection where there will be none 
of the danger to life and property which char- 
acterized flood conditions some weeks ago from 
Cairo to the Gulf. 
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ST. LOUIS HARDWOOD PRICES 


Sr. Louis, Mo., June 26—W. W. Dings, of 
William Dings & Son, has prepared the follow- 
ing table showing wholesale prices f. o. b. St. 
Louis, as of June 1, on a few standard items of 
hardwood lumber for the years 1916 to 1921, in- 
clusive: 
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Mr. Dings comments that the advance in 
prices for June, 1920, over the same month of 
1919 was caused by shortage of stocks at the 
mills, coupled with demand and increased cost 
of production. 


er 
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LOOKS FORWARD TO GOOD BUSINESS 


Altho the hardwood market is now a little less 
active than it was a few weeks ago, this is a 
purely seasonal occurrence, and the outlook is 
very encouraging, in the opinion of R. H. Collier, 
assistant sales manager of the Wisconsin Lum- 
ber Co., Chicago. In an interview with the 
AMERICAN LUMBERMAN this week, Mr. Collier 
attributed the present comparative dullness to 
the absence of furniture interests from active 
participation in hardwood buying. The atten- 
tion of furniture men just now is centered on the 
midsummer furniture shows; but all indications 
point to a lively trade developing shortly follow- 
ing their close. 

The furniture manufacturers are very opti- 
mistic, Mr. Collier has found, and expect an 
excellent business during the latter part of the 
summer and in the fall. They point to the great 
number of homes that have already been, are 
being and will be built this year, in every section 
of the country. These homes will all have to 
be furnished, and in addition there is much 
replacement of old furniture in prospect. The 
aggregate of the consequent business naturally 
ean be expected to be heavy. The attendance 
at the furniture shows is large, according to 
all reports, and a sizable volume of business is 
being placed. Stocks carried by the retail furni- 
ture dealers are depleted, as a rule almost to bed- 
rock, making imperative extensive replacements 
to meet the expected big volume of fall business. 
Manufactured stocks on hand at the factories, 
too, are very low, and a material increase in pro- 
duction appears necessary. As stocks of lumber 
carried by these factories also are far below 
prospective requirements, hardwood sellers are 
led to expect a very considerable increase in 
buying on the part of the furniture interests, be- 
ginning soon after the close of the present shows. 

Automobile interests are buying hardwood 
lumber in heavier volume than heretofore, ac- 
cording to Mr. Collier’s experience. These are 
on the market especially for thick elm, ash and 
maple. Wagon builders still find their business 
quiet, and do not look for an early spurt; but 
agricultural implement manufacturers report 
a steady betterment in their trade due to the 
vastly improved financial condition and pros- 
pects of the farmers. They expect that the agri- 
cultural population will have money to spend this 
fall, after the crops have been harvested and 
sold, a good deal of which will surely be devoted 
to purchasing new equipment and making gen- 
eral improvements. Builders in the rural towns 
and districts entertain the same conviction, and 
look for much new construction and repair work 
on the farms this fall. 

While hardwood distributers have noted a re- 
cent slight drop in demand from flooring manu- 
facturers, this is undoubtedly merely a tempo- 
rary fluctuation such as must be expected even 
in boom times. Much building is still going on, 
and much more is in prospect, which assures a 
continuation of a good flooring business for an 
indefinite period. The interior trim people are 
enjoying a splendid call for their products and 
are heavy consumers of hardwood lumber. 

All in all, Mr. Collier finds reason to be very 
optimistie regarding the immediate future, and 
he not only believes that demand will be heavy 
during the last half of the year, but that hard- 
wood prices will develop further strength. 


From Richwoop, W. VA., comes a report that 
in the Kanawha State lives Jack Clark, who 
claims to be 108 years old, and is still actively en- 
gaged in hewing cross ties for a lumber company. 
He is handicapped by the loss of one eye, has 
buried five wives and is the father of thirty-five 





1916 1917 1918 1919 1920 1921 
$52.50 $58.50 3.00 8.50 $191.00 $91.00 
33.5 36.50 41.00 50.50 146.00 46.00 
35.50 43.50 49.50 60.00 180.00 82.00 
25.50 33.50 38.50 49.00 150.00 41.00 
26.50 31.50 37.00 42.50 110.00 37.00 
21.50 27.50 31.50 35.50 90.00 26.00 
18.50 21.50 28.00 27.00 50.00 20.00 
77.00 77.50 88.00 140.50 271.00 130.00 
47.00 47.50 52.00 95.50 191.00 68.00 





children, but finds that the world still holds out 
some enjoyment for him. He was born on a 
farm in New York State on April 20, 1814, and 
spent his early life in Potter County, Pennsyl- 
vania, where he followed the lumber industry. 
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National Hardwood Lumber Association Adopts Sales Code 
—Asserts Competency and Independency of Hardwood Industry 


The opening ses- 
sion of the second 
day of the twenty- 
fifth annual meet- 
ing of the National 
Hardwood Lumber 
Association, held in 
the Congress Hotel, 
Chicago, on Thurs- 
day and Friday of 
last week, June 22 
and 23, was called 
to order at 10:30 
? a.m. of the day last 
named, President 
Horace F. Taylor, 
of Buffalo, N. Y., 
presiding. [A com- 
plete report of the 
first day’s proceed- 
ings appears on 
pages 50 to 54, in- 
clusive, of the June 
24 issue.—EpITor. } 

As on the first day, the attendance was very 
large. The first business taken up was the 
presentation of the report of the inspection rules 
committee, by Charles N. Perrin, Buffalo, N. Y., 
chairman of that committee. Mr. Perrin statea 
that the recommendations made in the report 
were all of minor character, tho constructive, 
and to the advantage of the association and 
all users of the rules. He proceeded to outline 
briefly some of the activities of the committee 
not reflected in the formal recommendations, as 
follows: 
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National Hardwood Lum- 
ber Association 25th 
Silver Anniversary ; 
Compliments of E. C. 
Atkins & Co., Indian- 
apolis, Ind. ; Silver steel 
saws, saw tools, ma- 
chine knives, feed roll- 
ers 





Report of Inspection Rules Committee 


In the matter of small dimension stock, which 
is receiving close attention at present both from 
the United States Forest Service and from the 
consumers’ associations, we have been in close touch 
with the situation and have informally taken the 
position that this small dimension stock should be 
of such a nature and of such specifications that it 
could be manufactured by the ordinary sawmill 
outfit without the addition of elaborate and highly 
specialized machinery. Clear small dimension 
stock properly manufactured has a high intrinsic 
value—and its advent into common usage would 
be not only in the interest of conservation but 
would assist in the solving of our low grade prob- 
lem, and would obviate the paying of vast sums in 
freight on the unusable portions of our lower 
cutting-up grades. 

Your association is officially represented on the 
committee for the standardization of cross ties 
and switch ties, which committee is meeting under 
the sponsorship of the United States Forest Service 
and the American Railway Association. This 
standardization committee has held several meet- 
ings and we hope soon to present for your ap- 
proval and for incorporation in our rule book an 
American standard that will cover all railroad 
material of this character. 

We have also been working directly but in- 
formally with certain representatives of the Amer- 
ican Railway Association in an effort toward a 
clearer and more precise understanding of their 
requirements in timbers, planking, car material 
etc. Our present specifications covering this class 
of material should be revised and reorganized on 
a clearer and more logical basis. 

This association is also officially represented on 
the standardization committee of the American 
Mining Congress, which committee is endeavoring 
to work out a single American standard for mine 
timbers, props, mine boards, mine ties etc. 

The importance of this standardization work 
should be apparent to every lumberman, for if 
the work is successfully done the lumber manu- 
facturer will be able to cut his sound low grades 
into a standard article for which there is a large 
and steady demand, said standards being incor- 
porated in our rule book and subject to official 
inspection by our inspection department. 

The éxport problem is also receiving careful con- 
sideration in an endeavor to work out a system 
that will insure better protection to our members 
engaged in the exporting of hardwoods, and more 
accurate service to their customers in foreign 
countries. 

The work done by our official inspectors during 
the last year has been outlined to you in the re- 
port of the secretary. The department is func- 
tioning smoothly and apparently to the satisfaction 
of the users of the service. 


Mr. Perrin then said that before reading the 
formal recommendations of the inspection rules 
committee he wished to acknowledge the pain- 
staking labor and the constructive technical 


knowledge contributed by John W. McClure 
and Chief Inspector Buck in the rearrangement 
and reclassification of the rules as they appear 
in the latest edition. He then read the recom- 
mendations of the committee, as follows: 


Change in Finished Sizes of Bevel Siding 
(See page 47 of rule book) 

The following changes in the finished sizes of 
bevel siding are recommended by request of a num- 
ber of manufacturers and distributers for the rea- 
sons that present practice and improved methods 
of manufacture demand them. 

The paragraph as amended will read as follows: 


“Bevel siding shall be made from strips S48 
to 4% inch by 3%, 4% and 5% inches and re- 
sawn on a bevel, and shall be measured as 
4, 5 and 6 inches wide, respectively. 


Restriction Regarding Defects Admitted in No. 1 
Common Siding, Flooring, Ceiling and Partition 


(See page 48 of rule book) 


The present rule was doubtless written before 
the adoption of the present definition of a standard 
defect in wane. A technical application of the 
present rule would mean that a piece of siding, 
flooring, ceiling or partition 15 feet long could 
have wane 1 inch wide, two-thirds the length of 
the piece, which would be four standard defects. 
This is unreasonable, because this material is used 
in cross cuttings the full width. 

The addition of the following clause is recom- 
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mended to be applied in reference to the standard 
defects admitted : 
es which defects, however, shall not 
cause a waste of more than one-sixth the 
length of the piece.” 
Short Lengths in Panel and Wide No. 1 
(See page 53 of rule book) 

The present rules contain no restriction as to 
short lengths in wide No. 1, and this is sometimes 
the cause of embarrassment in transactions where 
the percentage of lengths is not specified. 

The insertion of the following clause is recom- 
mended : 

“The combined grade of panel and wide 

No. 1 will admit 30 percent shorter than 12 

feet.” 


Firsts and Seconds Rock Elm, Hickory and 
Pecan 
(See page 25 of rule book) 

The present rules on firsts and seconds rock elm, 
hickory and pecan are more severe on pieces 16 
feet and over surface measure than on any other 
domestic wood. In view of the scarcity of these 
woods this is considered unreasonable and not in 
harmony with the idea of uniformity of grades. 

It is therefore recommended that the second ex- 
ception under the caption of seconds on page 25 
be eliminated. 

This will make the grade standard, with the 
present exception regarding the minimum width. 


No. 1 Common Quartered Poplar 
(See page 56 of rule book) 

The present grade of No. 1 common quartered 
poplar is the only grade of No. 1 common in the 
rules which is required to work 75 percent. 

In the interest of uniformity and the prevailing 
custom of the trade, it is recommended that this 
grade be made standard. (See page 16, para- 
graphs 55 to 65.) 


Black Gum and Tupelo 
(See pages 26 and 22 of rule book) 

Owing to the great similarity of black gum and 
tupelo, which are really two species of the same 
family, and the impossibility of positively separat- 
ing them in every case, it is recommended that the 
rules on black gum be changed to read the same 
as the rules on tupelo. 

The recommendations were unanimously 
adopted, to become effective Sept. 1. 


The Chair then appointed the following gentle- 
men to constitute the committee on nominations: 
Edward J. Young, chairman; W. L. Saunders, 
Joseph Thompson, Daniel Wertz and W. R. 
Butler. 


Manufacturing Small Dimension Stock 


Next came a very informing address on 
‘*Small Dimension Stock—Its Production From 
Lumber at the Factory,’’ by Arthur T. Upson, 
in charge of the section of industrial investi- 
gations, Forest Products Laboratory, Madison, 
Wis. 

‘“We of the Forest Service,’’ said Mr. Upson, 
‘‘have felt for many years that great savings 
in raw material could be effected thru manufac. 
ture from the lower grades of lumber, of the 
small clear stock required by the various wood 
using industries, utilizing the slabs, edgings and 
short lumber byproducts of the sawmill, and 
the lower grade logs now left in the woods.’’ He 
said that actual investigations by the laboratory 
in connection with the ready-cut stock problem 
have been under way for more than a year, 
the first industry selected for study being the 
chair industry. The results of this study he 
summarized as follows in part: 

In brief, the results of these studies have borne 
out the contention of the Forest Service that it 
was not economical for wood fabricators to cut 
all of their small wood stock from lumber at the 
factory regardless of the grade of lumber; that in 
so doing they were using a high grade mill product 
of a shape and size not particularly suited to their 
needs and reducing it to high grade small products 
which could, in general, have been produced from 
a low grade mill byproduct; that needless expense 
was incurred for freight on waste and for the extra 
material required to produce a thousand feet of 
small clear stock ; and that storage space, overhead 
costs etc. could be saved by the purchase of small 
ready-cut stock. 

Mr. Upson said that within a few weeks 
accurate and detailed information covering this 
study will be available to producers and con- 
sumers of hardwoods. He stated further that 
the laboratory intends to continue this work 
until every hardwood using industry has been 
covered. According to present plans, it will 
study the wood turning 
industry, beginning in 
July. Then, beginning 
early next winter, will 
be taken up detailed 
scale studies at hard- 
wood sawmills. A third 
activity to be undertaken 
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in conjunction with the 
other two is the compila- 
tion of a record of mills 
that are properly 
equipped to produce 
small dimension stock of 
good manufacture and 
quality. 

‘¢The whole problem of ready-cut stock manu- 
facture,’’ said Mr. Upson in closing, ‘‘is one 
which will require the coérdinated efforts of 
manufacturer, distributer and consumer. Never- 
theless, the results to be attained fully warrant 
the closest codperation of all interested, since 
undoubtedly there is no better means of solving 
the question of disposition of low grade logs, 
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low grade lumber and sawmill byproducts at 
a profit than thru a small dimension stock busi- 
ness.’? 

At the conclusion of Mr. Upson’s address, F. 
S. Underhill, of Philadelphia, offered a resolu- 
tion heartily commending the work done by 
the Forest Products Laboratory in helping to 
solve the problem of waste, especially in the 
distribution and use of low grade lumber, and in 
promoting an intelligent knowledge of the pro- 
cess of kiln drying. The motion was adopted 
without a dissenting vote. 

C. V. McCreight, of Pittsburgh, Pa., expressed 
the opinion that hardwood men should avail 
themselves more freely of the valuable informa- 
tion obtainable from the Forest Products Labo- 
ratory. ‘‘In the distribution of box lumber,’’ 
said he, ‘‘I think many of the industries are 
buying thicknesses and widths that have unneces- 
sary tensile strength. If you will go to the 
laboratory for information you will be able 
to merchandise lumber that you have on your 
yards to advantage to the box industry, and 
will get results that you could not otherwise 
obtain.’ 

Edward J. Young, of Willetts, La., said that 
one of the companies in which he is interested 
recently had occasion to try out some of the 
suggestions regarding dry kiln operation made 
by the Forest Products Laboratory, at a cost 
of about $800, saving thru the laboratory’s 
suggestions over $17,000 in seven months. 


FRIDAY AFTERNOON 


First on the afternoon schedule was the re- 
port of the sales code committee, presented by 
Karl Palmer, of Memphis, chairman of the 
committee. Mr. Palmer prefaced the reading 
of the formal report, which was printed and 
in the hands of all present, by saying that if 
the committee had acted merely under the 
terms of the resolution by which it was 
created at the Philadelphia meeting of a year 
ago it would simply have drawn up a code 
and submitted it, but performing its duties in 
so perfunctory a manner would not serve the 
inferests intended to be served by the pro- 
posed sales code. The committee felt that a 
sales code adopted only by the selling side 
of the industry would not be of very much 
use or last very long. Therefore, the com- 
mittee had taken the matter up with various 
consuming associations and organizations, re- 
sulting in the conference held at the Drake 
Hotel, Chicago, on June 21, attended by rep- 
resentatives of thirty hardwood producing, 
distributing and consuming associations. At 
that conference the proposed code was dis- 
cussed exhaustively, and adopted. The fol- 
lowing list of organizations was read by Mr. 
Palmer as those whose representatives had 
voted to present the matter to their associa- 
tions for favorable action: 

The Buffalo Lumber Exchange; Northern Whole- 
sale Hardwood Lumber Association ; Indiana Hard- 
wood Lumbermen’s Association; Louisville Hard- 
wood Club; Lumbermen’s Association of Chicago; 
Lumbermen’s Club of Memphis; the Lumbermen’s 
Exchange of the City of Philadelphia; the Mahog- 
any Association (Inc.) ; Maple Flooring Manufactur- 
ers’ Association ; Michigan Hardwood Manufactur- 
ers’ Association ; Music Industries Chamber of Com- 
merce ; National Association of Purchasing Agents ; 
National Refrigerator Manufacturers’ Association ; 
National Veneer & Panel Manufacturers’ Associa- 
tion ; National Wholesale Lumber Dealers’ Associa- 
tion ; Northern Hemlock & Hardwood Manufactur- 
ers’ Association ; Oak Flooring Manufacturers’ As- 
sociation ; Philadelphia Wholesale Lumber Dealers’ 
Association ; Toy Manufacturers’ Association; Na- 
tional Association of Farm Machinery Manufac- 
turers; New York Lumber Trade Association; Na- 
tional Hardwood Lumber Association. 


Sales Code Adopted Without Dissent 


Mr. Palmer then read the sales code, and 
moved its adoption as a whole. The motion 
was seconded by J. H. Hines, and several 
others, and upon being put to a vote was 
earried unanimously. 

Upon motion by Mr. Cheyne it was voted 
that the sales code committee should be con- 
tinued for another year, with the same per- 
sonnel, in order that the association might 
have the benefit of its experience as to mat- 
ters of interpretation, and also that the com- 
mittee might serve as a clearing house for any 
suggestions as to later amendments, if in ac- 
tual practice any changes should be found 
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desirable, and bring such suggestions before 
the next annual meeting. 

A question from the floor as to when the 
sales code becomes effective was answered to 
the effect that, as it applies only when speci- 
fied by the buyer and the seller, it becomes ef- 
fective whenever and wherever the parties 
at interest choose to apply it. If not speci- 
fied it is without effect at any time. 


Corrections Made in Sales Code 


The sales code was printed in full on pages 
49 and 71 of the AMERICAN LUMBERMAN of 
June 24, but as a number of corrections were 
ordered by the convention, rectifying obvious 
errors appearing in the original draft, the 
paragraphs affected thereby are reprinted be- 
low in corrected form: 


Corrected Sections of the Code 


Article Ill, Section 3 


Special quotations made at request of the buyer 
shall be protected for a specific period by mutual 
agreement. 

Article IV, Section 3 


An order taken by a salesman is nat binding 
upon the seller until it has been accepted in writ- 
ing by competent authority, or until delivery under 
the order has begun; and in the absence of either 
of these forms of acceptance it is subject to can- 
celation by the buyer. 


Article VIII, Section 1 


Deliveries and acceptances of shipments under 
this code are subject to the following contin- 
gencies: Fires, floods, strikes, delays of carriers, 
acts of God, or other conditions beyond the con- 
trol of the contracting parties. 
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Article IX, Section 2 
Strike out the words “and duty assessed on 
goods,” making the section as corrected read thus: 
Unless otherwise’ stipulated all switching 
charges, demurrage and other terminal charges, 
and all tax on freight, shall be paid by buyer, un- 
less any of these charges result from negligence 
on the part of the seller in not conforming to the 
shipping instructions contained in the order, in 
which event the seller shall assume payment of 
charges that have accrued by reason of his neglect. 

Article X, Section 2 
At the end of second paragraph of this section, 
following the clause reading, ‘“‘the buyer shall hold 
the entire shipment intact, and immediately report 
this difference with piece tally to the seller,” add 
the words, “unless buyer and seller agree other- 


wise.”’ 
Article Xl 

In the footnote following Article XI the sen- 
tences reading: “If the market goes up the buyer 
is obliged to receive the stock purchased by him,” 
and “If the market goes down the seller is obliged 
to deliver and receive payment for the stock sold 
by him,” should read, “If the market goes DOWN, 
the buyer is obliged to receive the stock purchased 
by him,” and “If the market goes up, the seller is 
obliged to deliver and receive payment for the 
stock sold by him.” 

The paragraph headed “Substantial Perform- 
ance,” appearing at the end of the original draft, 
should follow Article X. 

Resolutions Unanimously Adopted 

Next came the report of the committee on 
resolutions, which was read by W. E. Cham- 
berlin, of Boston, chairman of the committee. 
The resolutions follow in full: 


Suggests a Separate Hardwood Conference 

WHEREAS, It appears that there is not a com- 
plete understanding on the part of some of the 
public as to the purposes and accomplishments of 
the National Hardwood Lumber Association, and 


WHEREAS, In an address delivered on June 22, 
before the association by an official of the Depart- 
ment of Commerce, it was made evident that in 
the department’s suggestions for standardization 
within the lumber industry there have not been 
taken into account salient facts with which the 
industry itself is thoroly acquainted; and 


WHEREAS, It is in the interests of the public 
and of the industry, and of the Department of 
Commerce as an agency for the public interest, 
that a brief statement by those competent to know 
the facts be made; now be it 


Resolved, That the members of the National 
Hardwood Lumber Association, in their twenty- 
fifth annual convention, reaffirm the original pur- 
poses of their organization as set forth in Article 
3 of their articles of association, to-wit: 

“To promote the welfare and to protect the 
interests of the hardwood trade; to establish, 
maintain and apply a uniform system for the 
inspection and measurement of hardwood 
lumber.” 


Resolved, That this association confirms the 
pledges already given by its representative at the 
Washington conference to support and further, as 
far as practicable, the purposes of the national 
Government as expressed by Secretary Hoover of 
the Department of Commerce; and to this end 
tenders, for the consideration of the department, 
the suggestion that there be called a conference 
of all hardwood manufacturing and distributing 
interests, with a view to the practical develop- 
ment of the department’s ideas. To such a con- 
ference the National Hardwood Lumber Associa- 
tion will gladly send a delegation ; 


Resolved, That the National Hardwood Lumber 
Association is qualified, as an organization, to deal 
directly with the government thru the Department 
of Commerce, upon any and all questions affecting 
the hardwood industry : 


Resolved, That in the judgment of the members 
of the National Hardwood Lumber Association, a 
truly national organization and admittedly oc- 
cupying a commanding position in the industry by 
reason of its membership of 1,408 representative 
hardwood producing and distributing concerns, 
located in thirty-six States and three provinces of 
Canada, it is essential to the Department of Com- 
merce, in its contemplated undertaking in the 
public interest to foster and promote lumber stand- 
ardization, that the measure of standardization 
and simplification of hardwood already achieved 
by the National Hardwood Lumber Association be 
taken fully into account and that due recognition 
be given the facts, that during its twenty-five years 
of activity, this association has succeeded in stand- 
ardizing to the general satisfaction alike of pro- 
ducer, distributer and consumer, the twenty-eight 
or more species of commercial hardwoods under a 
single simplified system of grading and measure- 
ment, recognized and honored thruout the world, 
and which provides at the same time complete 
protection to the consumer as to quantity and 
quality ; 

Resolved, That questions affecting the hardwood 
industry must, as a matter of practical necessity, 
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be considered and administered separately from 
those affecting the softwood industry; that in the 
hardwood standardization already developed within 
the industry itself by this association there has 
been provided a foundation upon which may readily 
be built such additional structure as will further 
serve the practical advantages of the consuming 
public as well as of the industry. 


Commercial Bribery Condemned 


WHEREAS, Fair and honest dealing is the founda- 
tion of confidence and promotes the responsible 
sales of properly advertised quality goods; and 

WHEREAS, The high standards of American busi- 
ness are seriously threatened by the widespread 
practice of commercial bribery which penalizes 
honest salesmanship, impairs effective advertising 
and prevents efficient purchasing; be it therefore 

Resolved, That the National Hardwood Lumber 
Association in twenty-fifth annual convention as- 
sembled at Chicago condemns the giving or receiv- 
ing of secret commissions to influence business 
transactions, on the ground that the practice is 
a moral obliquity without justification or excuse 
and that it destroys legitimate competition, and 
furthermore be it 

Resolved, That the officers and members of this 
association are hereby urged to help in securing 
the elimination of commercial bribery by law, by 
advocating adequate national and State legislation 
and that this association codperate with the Com- 
mercial Standards Council in its endeavors to 
stimulate and direct an organized effort to pre- 
serve the big, clean, constructive principles in 
American business. 

Donors of Badge Thanked 

Resolved, That the National Hardwood Lumber 
Association nuw assembled extend a vote of thanks 
to E. C. Atkins & Co., of Indianapolis, Ind., for 
their very neat convention badge donated to us. 


The resolutions were adopted without a 
dissenting vote. 


Recent Washington Conference Discussed 


The place on the program for the considera- 
tion of new business having been reached, an 
interesting and at times very pointed discus- 
sion of the standardization conference re- 
cently held at Washington under the auspices 
of the Department of Commerce was opened 
by B. C. Currie, of Philadelphia. He said 
that the members of the association were en- 





THOMAS O’BERRY, ENTERPRISE, N. C.; 
Elected a Director for Three Years 


titled to know just what was going on, and 
that this was the place to find out. Elements 
were at work seeking to undermine the asso- 
ciation, built up by a quarter of a century of 
unremitting labor. The membership was en- 
titled to know what element is working in its 
behalf and what is ‘‘lurking at the back door, 
ready to put a stick of dynamite under the 
back stoop and blow it to perdition.’’ There- 
fore, he asked that the president or others 
who attended the Washington conference 
make a clear and detailed statement of every- 
thing that took place there, so that when the 
members returned to their homes ‘‘they may 
properly uphold the dignity, the reputation 
and the standards of this great association.’’ 


In response President Taylor said, in effect, 
that up to the convening of the confer- 
ence on May 22 ‘‘the hardwood industry 
enjoyed a practical and very desirable state 
of peace.’’ Disclaiming any desire to start 
contention, he nevertheless felt impelled to 
say that since that time ‘‘we have had all the 
elements of conflict, but the causes did not 
arise from this association.’’ There was 
ample evidence, he said, to support the con- 
clusion that the governmental authorities had 
not taken into consideration all the obvious 
and salient facts bearing on the situation, 
known to everyone before him and to thou- 
sands of other hardwood men. He said that 





W. L. SAUNDERS, CADILLAC, MICH. ; 
Elected a Director for Three Years 


Secretary Fish doubtless could offer some m- 
teresting information regarding the meeting. 

Secretary Fish thereupon outlined the de- 
velopments that led up to the Washington 
conference, saying that a prominent lumber- 
man had been quoted by an official of the 
Department of Commerce as saying that the 
inspection rules of the National Hardwood 
Lumber Association were not generally fol- 
lowed in the trade—that most manufacturers 
and shippers of hardwood applied their own 
individual standards, and that the association 
rules were rather in the nature of a bluff. 
This statement, together with assertions made 
to Secretary Hoover at the time of the fourth 
American Lumber Congress, in Chicago, were 
largely responsible for the calling of the con- 
ference, in Mr. Fish’s judgment. 

John W. McClure said that the representa- 
tives of the National Hardwood Lumber As- 
sociation present at the conference had con- 
sistently taken the position that the hard- 
wood industry should be recognized as a 
separate group. He said that they were sup- 
ported in this position by the representatives 


of the other hardwood groups, with the ex-, 


ception of those representing the American 
Hardwood Manufacturers’ Association, who 
argued against separation of the hardwood 
and softwood industries. Their opposition, 
he said, resulted in a vote being taken, in 
which the representatives of the American 
Hardwood Manufacturers’ Association ‘aligned 
themselves with the softwood industry, on the 
ground that there was no reason why the 
standardization. program should not cover 
hardwood and softwoods alike. Three gen- 
eral committees were formed, in accord with 
Mr. Hoover’s suggestions. The National’s 
representatives declined to be represented on 
those committees, because, said Mr. McClure, 
they did not assume to possess the special 
ability or the knowledge to vote on questions 
affecting the softwood industry, nor would 
they admit the ability or the knowledge of 
the softwood industry to legislate or vote on 
those problems which affect the hardwood in- 
dustry. ‘‘Tho not represented as an asso- 
ciation on any of these committees,’’ said Mr. 


McClure, ‘‘we remained to be of any use we 
could in the proceedings of the conference, 
and appeared again in the conference when 
the reports of the committees were presented. 
These reports, in the getting up of which the 
representatives of the American Hardwood 
Manufacturers’ Association aided, and for 
which they voted, stated that a _ general 
standardization program, embracing hard- 
woods and softwoods, was practicable and 
should be carried out. Your representatives 
could see nothing in that effort but an at- 
tempt to destroy this association and the 
standards which we have endeavored to set 
up during the twenty-five years of our exist- 
ence. Our action in voting against these 
propositions has been twisted in statements 
that have appeared in the public press to 
make it appear that we opposed the Hoover 
program in its entirety. On the contrary, 
your representatives repeatedly emphasized 
their desire to codperate with Mr. Hoover in 
his program.’’ 

Charles A. Goodman, of Marinette, Wis., 
who attended the Washington conference as 
a representative of the Northern Hemlock & 
Hardwood Manufacturers’ Association, and 
Earl Palmer, of Memphis, Tenn., also spoke 
briefly upon the subject under discussion. 


Election of Officers and Directors 


The election of officers and directors re- 
sulted in the unanimous choice of the fol- 
lowing: 

President—John W. McClure, Memphis, Tenn. 

First vice president—Ben C. Currie, Philadel- 
phia, Pa. 

Second vice president—John R. Thistlethwaite, 
Washington, La. 

Third vice president—John I. Shafer, South 
Bend, Ind. 

Directors for three years—Horace F. Taylor, 
suffalo, N. Y¥.; E. V. Babcock, Pittsburgh, Pa. ; 
Cc. F. Maples, Knoxville, Tenn.; L. H. Wheeler, 
Wausau, Wis.; R. C. Stimson, Memphis, Tenn. ; 
D. E. Chipps, Fort Worth, Tex.; Thomas O’Berry, 
Enterprise, N. C.; W. L. Saunders, Cadillac, Mich. 

Director to serve one year—Frank G. Otis, New 
Orleans, La. 





President McClure and the other newly 
elected officers were greeted with enthusiastic 
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acclaim, and each in turn expressed in fitting 
language his appreciation of the honor be- 
stowed upon him. 

The greetings and congratulations of the 
Canadian members of the association, who 
number about ninety-seven, were conveyed in 
appropriate remarks by Mr. Oliver, of Canada. 

The convention then adjourned. 


The Entertainment Features 


The entertainment features were of a very 
high order, in keeping with the traditions of 
the association. On Thursday evening an 
elaborate banquet was served, about twelve 
hundred members and guests filling the Gold 
Room of the hotel, including the balcony, and 
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overflowing into the adjoining wings and 
foyers, where extra tables had been placed. 
The entertainment program opened with a 
striking tableau representing the National 


Hardwood Lumber Association, featuring the - 


attributes of good fellowship, loyalty and co- 
operation. This was followed by a number of 
star acts, ranging from tabloid grand opera 
to acrobatic dancing. On Friday evening a 
dinner and smoker was given, with an enter- 
tainment program fully up to the standard of 
that of the preceding evening, but sufficiently 
varied to hold the interest of all present, the 
number in attendance falling but little below 
that of the first night. 


New Executive Committee Named 


President John W. McClure, of the National 
Hardwood Lumber Association, has appointed 
the following persons to constitute the execu- 
tive committee for the ensuing year: 

J. W. McClure, Memphis, Tenn., chairman; 
KE. V. Babcock, Pittsburgh, Pa.; Horace: F. 
Taylor, Buffalo, N. Y.; Charles A. Goodman, 
Marinette, Wis.; Charles H. Barnaby, Green- 
‘ eastle, Ind.; Earl Palmer, Memphis, Tenn.; 
W. E. Chamberlin, Boston, Mass. 


CENTRAL MISSOURIANS GET TOGETHER 


JEFFERSON City, Mo., June 26.—The annual 
‘“get-together’’ of the Central suissouri As- 
sociation of Retail Lumber Dealers, which has 
formerly been held at Sedalia, was held here, 
June 22. The Jefferson City dealers had de- 
cided to make this the greatest meeting of the 
Central Missouri association and succeeded far 
beyond their expectations. 

There was continual entertainment from 2 
o’clock in the afternoon until midnight. The 
delegates assembled at the Madison Hotel for 
registration and were then led by the ladies’ 
reception committee, composed of Mrs. Louis 
Ott, Mrs. Hy Guhleman, Mrs. Otto Schwarts 
and Miss Irene Ott, to the governor’s mansion 
where permission had been given the visitors to 
roam from cellar to attic. They were then 
taken to the new State Capitol where they pro- 
ceeded to the governor’s office and were then 
turned over to Lester Parker, a local artist and 
composer, who ushered them thru, explaining 
the mural decoration, these proving very in- 
teresting. At 4:30 o’clock the visitors boarded 
street cars which had been held for them and 
were taken to the State Park where they passed 


a social hour and at 5:30 partook of a fine 
lamb barbecue, with all the trimmings added. 
Afterward they were addressed by Prof. Sam 
Baker, State superintendent of public schools, 
who kept them amused for some time; also by 
J. E. Johnston, Kansas City, Mo., traffic man- 
ager of the Southwestern Lumbermen’s Asso- 
ciation and James E. Gatewood, of St. Louis. 
They then boarded cars for the State peniten- 
tiary where the entertainment committee had 
provided for a minstrel show given by the in- 
mates of the ‘‘ Peaceful Village.’’ This was a 
rare treat for the visitors, very few of whom 
had ever had the pleasure of entering the peni- 
tentiary at night. After an hour and a half 
of entertainment they were taken to the Peacock 
room of the Madison Hotel, where they danced 
until 12 o’clock. All of the members left the 
city feeling that it was the most pleasant day 
that they had spent in many months. 

Among the 250 in attendance were traveling 
lumber salesmen, and the retail trade was repre- 
sented from a section of a hundred miles square. 
The local dealers spared no pains in providing 
entertainment for the visitors, and never before 
were the ladies made to feel their attendance 
was so appreciated. 





‘ July 12—Pacific Northwest Golf Tournament, Ingle- 
re ‘ee & Country Club, Seattle, Wash. 
nnual, 


July 14—Northern Wholesale Hardwood Lumber 
a Minneapolis, Minn. Summer Meet- 
ng. 

July 14-15—Pennsylvania Lumbermen’s Association, 
Wildwood Manor, Wildwood-by-the-Sea, N. J. 
Summer meeting. 

July 26—Western Pine Manufacturers’ Association, 
Portland, Ore. Semiannual. 

July 27-28—National Lumber Manufactyrers’ Asso- 
ciation, Portland, Ore. Mid-year meeting of 
directors. 

Aug. 28-Sept. Safety Council, 
Technical High School, Detroit, Mich. Annual. 

Oct. 25-28—Pacific Logging Congress, Scottish Rite 
Cathedral, Tacoma, Wash. Annual. 

Sept. 7-9—Concatenated Order of Hoo-Hoo, Hotel 
Statler, Detroit, Mich. Annual. 


1—Niational Cass 


NATIONAL SAFETY COUNCIL ANNUAL 


The National Safety Council announces that 
its eleventh Safety Congress will be held at 
Detroit, Mich., on Aug. 28 to Sept. 1, all meet- 
ings to be held in the new Cass Technical High 
School. As has been the custom in other years, 
several sessions of the congress will be devoted 
to the activities of the woodworking section of 
which Harry Guilbert, of the Haskell & Barker 
Car Co., Michigan City, Ind., is chairman. The 
first session of the woodworking section will 
begin on Tuesday morning Aug. 29, and among 
the topics that will be discussed will be ‘‘Safe 
Practices in Sawmill Operation,’’ ‘‘ Accident 
Hazards in Lumber Yards,’’ and ‘‘ Preventing 
Lumber Yard Fires.’’ The second session on 
Wednesday morning will be devoted to the 
report of the nominating committee and to a 
number of addresses, among them ‘‘How to 
Lay Out a Woodworking Plant for Safety and 
Efficiency.’’ The third session will be held 
Friday morning and will be a roundtable dis- 
cussion on ‘‘ What Is an Efficient Saw Guard?’’ 


PENNSYLVANIAN’S SUMMER MEETING 


PHILADELPHIA, Pa., June 26.—The Pennsyl- 
vania Lumbermen’s Association announces that 
it will hold its summer meeting at Wildwood-by- 
the-Sea, N. J., on Friday and Saturday, July 14 
and 15. Headquarters will be at the Wildwood 
Manor. The first business session will be held 
Friday afternoon, followed by a banquet at 
7 o’clock in the evening. Saturday morning 
there will be a bathing and beach party and in 
the afternoon an automobile ride to Cape May 
County and a trip to the new 18-hole golf course. 
A real old fashioned clam bake will be given on 
the beach in the evening, after which there will 
be dancing, card parties and other amusements 
at the hotel. A fishing and sailing party is 
planned for Sunday morning for those who care 
to go. 

Announcement is made by the association of 


the appointment of a field secretary, John H. 
Reiter. Even tho having no experience in 
the lumber business, he has a large acquaintance 
with many people thruout the State. He will 
begin immediately with the organization of 
local units of the association, giving a week 
to each unit, in order to visit all the lumbermen 
in the territory. 


SOUTHERN PINE DIRECTORS TO MEET 


New ORLEANS, La., June 26.—Important 
matters affecting the southern pine industry, 
including questions developed at the lumber- 
men’s recent conferences in Washington with 
Secretary of Commerce Hoover, trade extension 
projects, home building, transportation and 
various other activities, will be considered at a 
special meeting of the board of directors of 
the Southern Pine Association to be held in 
the Blackstone Hotel, Chicago, on Friday, July 
7. Call for this meeting was sent out from the 
offices of the association today. 

John H. Kirby, of Houston, Tex., president 
of the association, will preside at the directors’ 
meeting and reports of various committees and 
activities will be presented and acted upon. Rep- 
resentatives of the association at the conferences 
with Secretary Hoover, which dealt with grade 
marking, standardization and inspection of lum- 
ber, will report to the directors on the results 
of the conferences, and propositions arising from 
those conferences requiring action by the diree- 
tors will be considered. 

Report also will be made by the trade exten- 
sion committee, of which R. A. Long, of Kan- 
sas City, is chairman, showing the extent to 
which the widespread distribution of plans for 
small houses by the association has stimulated 
home building in the country. 

The trade extension committee has authorized 
a campaign to be undertaken next fall in connec- 
tion with the association’s publication, entitled 
‘“Farm Buildings,’’? to encourage construction 
on farms and in agricultural communities of the 
United States. Extensive plans also are being 
made for exhibits of southern pine woods, mate- 
rials and ‘‘Own Your Home’’ displays at 
various State and district fairs thruout the 
land this fall. In addition, the association 
is engaged in an extensive campaign to counter- 
act the erroneous impression that southern pine 
of dependable quality may not be available in 
large quantities in the near future. 

The directors’ meeting also will consider a 
report from the transportation committee of 
which E. A. Frost, of Shreveport, La., is 
chairman, concerning the freight rate situation 
as affecting southern pine shipments. The 
directors will authorize the withdrawal of the 
association ’s action, filed some time ago, against 


all the railroads in the United States, seeking 
to obtain reductions in tariffs. 

Action looking toward the appointment of a 
director to fill the position on the board, made 
vacant by the death some weeks ago of W. S. 
Hollister, of Waycross, Ga., also will be taken, 
and representatives of the Southern Pine Asso- 
ciation will be appointed to attend the meet- 
ing of the board of directors of the National 
Lumber Manufacturers’ Association, which 
meets in Portland, Ore., July 27 and 28. 


REDUCED FARES FOR HOO-HOO MEET 


St Louis, Mo., June 28.—Reduced railroad 
rates have been granted for the Hoo-Hoo annual 
at Detroit, Mich., Sept. 7, 8 and 9. H. R. Isher- 
wood, secretary-treasurer of the order, said 
today that the concession granted is one and 
one-half fare on the certificate plan, provided 
250 attend with certificates. The concession ap- 
plies to all members of the order and their 
families. 


PACIFIC LOGGING CONGRESS PLANS 


TacoMA, WASH., June 24.—At a recent meet- 
ing which the trustees of the Pacific Logging 
Congress held here, a program, subject to revi- 
sion, was drafted for the annual convention 
which is to be held here at the Scottish Rite 
Cathedral on Oct. 25, 26, 27 and 28. It had 
been purposed to hold this convention on Oct. 
11 to 14, but the dates were changed because 
President L. T. Murray intends to take a trip 
to Europe and will not return until the latter 
part of October. 

The names of many of the speakers and their 
topics have been selected and among the many 
important matters that will come up for dis- 
cussion are: Cost accounting; forest fire pro- 
tection in the camps; foremanship training in 
the logging industry; apprenticeship system in 
connection with logging engineering courses; 
possibilities for reforestation on the Pacific 
coast etc. There will also be a number of 
5-minute talks on any subject the speakers 
choose to speak upon, and it is suggested that 
there be a number of side trips made to nearby 
mills and camps to watch some of the latest 
logging and mill machinery in operation. Very 
elaborate plans are being made also for the 
entertainment of the delegates. 


GOLF SHAFTS, for which hickory is the most 
suitable wood, require heavy, tough, straight, 
tight gained, stiff stock. Mountain hickory is 
generally considered the best and the tight bark 
species are preferred. Only a small part of 
hickory is suitable for golf shaft making, the 
percentage rarely being greater than 10 percent. 
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Oklahoma Lumber Dealers in Great “‘Get Together” Meeting 
Plan to Promote Home Building and Ownership 


OKLAHOMA Ciry, OKLA., June 26.—One of 
the best conventions or rather ‘‘ get together’? 
meetings of lumbermen from Oklahoma, Kan- 
sas, Missouri and Arkansas that have ever been 
held in this State was concluded here at the 
Huckins Hotel last Thursday. [NoTe—A tele- 
graphic report of the first day’s session ap- 
peared on page 63 of the June 24 issue,—EbI- 
Tor.| About 275 were in attendance. ‘‘ Tome 
before auto—get your home first and your auto 
next,’’ was the slogan adopted by the conven- 
tion. The lumbermen assembled planned to put 
on next year the biggest home building cam- 
paign that has ever been tried in this section of 
the country. It is purposed to bring about 
closer coéperation with the building and loan 
associations so that greater facilities than ever 
before will be offered working men to own their 
homes. 

The theme of the principal speaker on 
Wednesday morning, Parson Simpkin, of Salt 
Lake City, Utah, concerned home building. The 
parson urged the lumber dealers to make their 
business their church and to conduct it with the 
dignity of a court or school room. Lumbermen 
are the cleanest set of business men today, he 
said, and they should endeavor to place their 
business on the highest possible plane and main- 
tain this high level constantly. Every lumber 
executive should see, he declared, that every 
man on his payroll is satisfied as to hours, work- 
ing conditions and wages. Another thing—the 
boss must put his entire efforts into his business 
and not keep too many engagements with his 
golf sticks. The parson urged lumbermen to 
read their trade papers, particularly the edi- 
torials, as they are worth a hundred times more 
today than they were ten years ago. He also 
advocated the use of advertising space in the 
local newspapers. He concluded by saying: 

You are in close touch with the biggest cam- 
paign ever advocated for the welfare of America. 
You are in position to render a great patriotic 
service in pushing forward with all possible effort 
the home building campaign. Nothing will make 
the real 100 percent American as much as feeling 
the responsibility of owning his home. Here is 
where the lumberman has a_ public mission to 
perform. 


Discusses Retail Competition 

W. 8. Dickason, of Kansas City, president of 
the Southwestern Lumbermen’s Association, 
was the chief speaker at the Wednesday after- 
noon session. Mr. Dickason’s speech practically 
in full follows: 

You and I may differ regarding a business policy 
or methods of buying, selling, crediting, managing 
of employees ete., but there can be no honest dif- 
ference of opinion regarding what is right or 
wrong, therefore I hope we may have open and 
frank discussion, after I have finished, of this 
principle I shall present. This principle is ap- 
plicable to all business, but because of the prac- 
tices tolerated and indulged in by retail dealers it 
is more pertinent to our industry. 





Too Many Yards for the Possible Business 


Owing to the rapid development of our natural 
resources which creates unusual and abnormal 
business growth and demand, every line of busi- 
ness is too often overdone, resulting in keen, 
vicious and inexperienced competition, investments 
unwarranted by the volume of business or probable 
prospects. The lumber business is being overdone. 
A dealer, who is well informed regarding the num- 
ber of lumber yards and the business they are 
doing, made the assertion recently that if every 
third yard in Oklahoma were closed out, there 
would still be more yards than the business could 
profitably support. I believe this is a conservative 
statement, for many of us know of towns where 
there are double the number of yards needed to 
handle the business, and where none of them are 
making interest on the investment. 


Yards Being Started That Are Not Needed 

Regardless of this, however, many new yards 
are being started and in most cases are not war- 
ranted, either by the present volume of business 
or the prospects. <A revival of business or a little 
building boom or a new oil well is the occasion 
for one to six new yards, and the surprising and 
unfortunate thing is that these yards are started 
by dealers who are complaining about these very 
conditions and have yards located in towns that 


are suffering from too many yards for the volume 
of business in the district. These conditions ob- 
tain not only in Oklahoma but in Kansas, Texas, 
Nebraska—in fact in the entire middle West and 
westward. Yards are established without a thoro 
study of conditions; the volume of business being 
done, the reasonable prospects, or whether condi- 
tions are permanent or temporary. The man who 
starts a new yard is not taking a financial risk, for 
he knows from past experience that if the business 
is not profitable he can force someone to sell to him 
or the old dealers to buy his yard and stock. 


’ 


Salesmen’s Suggestions Sometimes Unethical 
Often yards are started on rumor or reports— 
often by reports made by traveling salesmen. I 
have had salesmen come to me telling me of the 
large volume of business that is being done in 
certain towns and advising and soliciting our 
company to put in a yard. I not only rejected 
the suggestion but told him that I considered it 
unethical and unbusinesslike. Don’t talk about 
other people’s business. If you know some dealer 
who is having'‘a fine trade, he is probably needing 
it, and deserves it for the lean years he has ex- 
perienced. It is not only legitimate but the duty 
of every salesman to give every assistance possible 
to his customer, so long as he is honorable and 
fair in his efforts, but he owes no duty to his 
customer that requires that he be unfair or un- 
ethical to another dealer. As I sold lumber on the 
road several years, traveling in this territory 





J. E. MARRS, OKLAHOMA CITY, OKLA. ; 
Who Was Master of Ceremonies 


Texas, Kansas and Missouri—I know whereof I 
speak. 
Priority Rights Should Be Respected 

I have said that yards are established without 
any regard or consideration for those already en- 
gaged in business in the town, and some will say, 
“Why should I consider them? MHaven’t I the 
right to invest my money when and where I want 
to?’ No one will dispute his legal rights. No 
one will contend that any one dealer or number of 
dealers have a right to a monopoly of the business 
of a town or city because they were first to locate 
there. But I contend there are certain moral laws 
or obligations and the dealers have certain rights 
that no man should ignore or disregard. That is 
the right of priority, that has been recognized and 
respected ever since man inhabited the earth. The 
homesteads in old Oklahoma and every other State 
became the property of those who first settled on 
them. If you go fishing on some lake or stream 
and locate a good spot where the fish are biting 
fast and furious, your location is respected. 
-atent laws and trade mark laws were enacted for 
the protection of those who invented something 
new or who adopted something original for their 
own use. But in business no one respects any 
laws of priority or other rights. You are pro- 
tected just so long as you make a nickel, but if 


you make a dime somebody wants you to split it 


with him. 
Unfair to Unload Losses on Other Dealers 


Go to some high grass town and start a lumber 
yard, nurse it thru the years of the town’s develop- 
ment, thru drouth, panics and pestilence and then 


be hit by a wave of prosperity and a building boom. 

sefore you have earned enough to repay the losses 
you suffered, some one, or two, or three will drop 
in. Tell him that there is not room enough for 
another yard, and he will probably agree with you 
but will suggest that you pay him a bonus to get 
out, or that you sell your yard to him, and if you 
reject his proposition he will raise h—l with 
prices. No one approves of the acts of those who 
establish yards with the avowed purpose of forcing 
the dealers to pay a bonus to get them to sell. 
Many of us have had experience with this class of 
vultures. But I contend he is no worse than the 
dealer who engages in business and whose pur- 
poses are legitimate until he finds that he has 
made a mistake, and that there is not business to 
support his yard and the others, and then insists 
that someone sell to him or buy him out, paying 
for his improvements, their cost, but more often 
asking a profit and a bonus. If this is fair and 
businesslike I never have learned the definitions, 
and yet it is a common practice. sIlf any class of 
business, because too many engage in it, shall put 
an extra burden of expense on society and require 
an increase in the margin of profit to take care of 
this unnecessary and unwarranted investment and 
expense, the people in it will find that while the 
number of those engaged may not be restricted, 
there will be restrictions as to the margin of profit. 
If a man in any other line of business makes an 
unprofitable venture he takes his loss and charges 
it to experience, but when a retail lumberman 
makes an unprofitable venture, an error of business 
judgment, he eithers asks the other dealers to take 
him out, without loss to himself, or he asks that 
one or more of the other dealers sell. Why should 
he begin selling goods at cost or at unprofitable 
prices to drive someone out, or to force someone 
to buy him out, because there was not the business 
in the town he thought there was, and the busi- 
ness is not sufficient to support all the yards 
profitably? It would be just as reasonable to ask 
the other dealers to bear a part of the loss he 
might sustain on an account that proved uncol- 
lectable and worthless. There is no difference; 
both losses are the result of poor business judg- 
ment. The dealers—and I include our company— 
are responsible for this condition, for we all have 
submitted to the claim jumper and paid blackmail. 
It is probable that he did not investigate the con- 
ditions as he should have before he located his 
yard. Had he located at a place where there 
was no yard and later found that there was not 
business to justify maintaining the investment, he 
would have no one to fall back upon or to ask to 
bear a part or all of his loss and he would have 
to swallow his medicine. 


It Is Businesslike to Back One’s Judgment 


There is a policy if pursued in establishing a 
business that will command the respect and the 
good will of those already engaged in business and 
with whom a new retailer wil have to compete. 
Some may criticize his business judgment but they 
can not question his fairness. That policy is to 
assume the responsibility for success or failure 
the same as any other class of merchants does. Let 
him say to the dealers already established, “As 
soon as it is evident that there is not business 
enough for all engaged in it—that there is not 
room for me—I will close out my yard and I will 
not ask any dealer to buy my stock, real estate or 
improvements, but will get out without cost or 
loss to anyone but myself.”’ Is there any reason 
why one should not make and keep this promise? 
If this policy is adopted and practiced it will cause 
everyone thoroly to investigate conditions first 
hand before deciding upon a location and making 
an investiment that may prove unprofitable. I 
realize that there are a great many conditions to 
be considered. For instance, in an old settled 
community there may be three or four or half a 
dozen lumber yards, all of which have been there 
a long time. If the town has reached its growth 
and there is not enough business to support the 
yards, and no propects of any increased activity, 
common business sense demands a reduction in the 
number of yards. In a new field, in the rush to 
get in, there may be difficulty in determining the 
order of location, but if everyone is honorable 
and fair there should be no trouble in eliminating 
when the time comes, and by priority rights. 


Public Good Demands Restricted Competition 


Whenever any line of business is overdone there 
is an economic waste; the investment in stocks of 
goods is far beyond the needs and requirements of 
the community—in fixtures, delivery equipment, 
operating expenses, insurance, taxes and deprecia- 
tion of stocks and improvements. This is a loss 
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to the public as well as to the proprietors of these 
numerous stocks of goods and sound business de- 
mands that this waste be stopped, that this capital 
be reinvested in needed and profitable industries, 
agricultural or housing. I would support a plan 
that would prevent waste and loss in business due 
to misunderstandings and ignorance of conditions. 
Applications for charters to establish banks have 
been refused by the banking board in some States 
because the boards believed that there were al- 
ready established sufficient banks to take care of 
the needs of the community, and that more banks 
would merely divide the business, adding more 
expense without giving any more or better service 
to the public and without any gain to anyone, 
and that even the safety of those already en- 
gaged might be threatened by overdoing the bank- 
ing business in that community. Why should not 
this same rule be applied to other lines of busi- 
ness? Some States protect their citizens against 
the blue sky investments—why not have some reg- 
ulations regarding what is termed legitimate busi- 
ness which develops into illegitimate and vicious 
competition? The first obligation, when one en- 
gages in business, is to the public. If he can not 
give them goods they need nor the service they 
require at a margin of profit that is fair to them, 
because he lacks the ability and initiative to make 
a success, he will have to find other employment, 
for the consumer must not be taxed to pay in- 
efficiency. If the territory is already covered he 
must seek new fields, for he must not lay a burden 
on the public or those engaged in business, unless 
he can sell them something better for the same or 
less money or effect a saving for the buyer; but 
this must not be done at a sacrifice of legitimate 
profits, for merchants have a right to demand the 
economic level be maintained. The workman is 
worthy of his hire, whether selling goods or dig- 
ging a ditch, and capital is also entitled to its 
reward. 


Overcompetition as Costly as Monopoly 


We are standing on the threshold of a new order 
of business. It will certainly, when the time 
comes, include some restrictions of retail business 
to prevent waste and overcrowding that prevail 
in many lines and will result in saving to the 


public, to those engaged in busines, to banks who 
loan money and to manufacturers and jobbers who 
sell the merchandise, and this too without public 
suffering because of lack of competition, for too 
much competition is just as serious and wasteful 
as a monopoly might be extortionate, and there 
must be a line between these two extremes that 
is sane and safe and that will protect the buyer, 
the public and those who engage in business. 


James R. Moorehead, of Kansas City, secre- 
tary of the Southwestern Lumbermen’s Associa- 


‘tion, closed the afternoon session by conducting 


a question box from which much productive 
argument was developed. Mr. Moorehead told 
of the work of building and loan associations in 
which he is particularly interested and how lum- 
bermen may benefit by codperative work along 
with these associations. So interesting and so 
convincing was the talk of Mr. Moorehead that 
the convention gave him a vote of thanks for the 
successful work he has done so far. Mr. Moore- 
head stated that F. A. Chase, the building and 
loan promoter of the Southwestern Lumber- 
men’s Association, was an expert in the forma- 
tion of building and loan associations and that 
should any lumberman in any particular com- 
munity desire his services they could be very 
easily secured. 


The program Wednesday evening concluded 
with a banquet at which J. E. Marrs, of the 
Minnetonka Lumber Co., officiated as master of 
ceremonies, and which was followed by a con- 
catenation of Hoo-Hoo. 


THURSDAY MORNING 


Mr. Chase, the building and loan expert, 
opened the Thursday morning session with a 
lengthy and interesting talk on building and 
loan associations. He regards the building and 
loan association as a codperative organization 
so far advanced that it is now possible for 90 
percent of the poor people of America to own 


their own homes, a situation which heretofore 
has been impossible. Mr. Chase stated that at 
the present time in America there are 100,000 
men serving on the building and loan boards, 
carrying on the work without one cent of com- 
pensation for their services, and that generally 
they are of a high type of business man. The 
Southwestern Lumbermen’s Association, Mr. 
Chase declared, is backing the building and loan 
program to its greatest extent and intends to 
continue to extend this work to the utmost. Any 
community having a population of 1,000 or 
more is a possible prospect for a building and 
loan association, he said. The lumber industry 
as a whole spends six times as much in further- 
ing and increasing the interests of building and 
loan as does the United States Government for 
the same purpose. Mr. Chase coneluded his 
lengthy discourse on the economic situation of 
the present day by urging the lumbermen to 
watch their expenditures carefully and to save, 
save, save. 

At this point Senator E. E. Woods, of Clare- 
more, Okla., chairman of the convention, intro- 
duced W. G. Hollis, of Minneapolis, secretary 
emeritus of the Northwestern Lumbermen’s As- 
sociation. Mr. Hollis endorsed heartily the 
building and loan program outlined by Mr. 
Chase and declared that as a general rule lum- 
bermen are too modest and that they should 
not be afraid to take an active part in the for- 
mation and furthering of building and loan as- 
sociations. 

J. N. Daniels closed the convention with a 
brief general discussion of the problems and 
difficulties confronting the lumber business of 
today. 

As this convention was not a regular associa- 
tion meeting, but simply a gathering of lum- 
bermen from this section of the country, no 
officers were elected nor were any resolutions 
passed. 





NATIONAL WHOLESALE TRUSTEES MEET 


The National Wholesale Lumber Dealers’ 
Association board of trustees met June 24 at 
the Congress Hotel, Chicago. Those present 
were: W. H. Schuette, president, Pittsburgh, 
Pa.; C. A. Goodman, first vice president, Mar- 
inette, Wis.; John McLeod, Buffalo, N. Y.; 
George F. Kerns, Chicago, Ill.; J. W. McClure, 
Memphis, Tenn.; F. R. Babcock, Pittsburgh, 
Pa.; H. F. Taylor, Buffalo, N. Y.; F. 8S. Un- 
derhill, Philadelphia, Pa.; Daniel Wertz, Evans- 
ville, Ind.; W. W. Schupner, secretary. 

President Schuette announced that in ae- 
cordance with action at the annual meeting, he 
had appointed a committee on standardization, 
which had issued its report in a bulletin, and 
Secretary Schupner reported on the conference 
with Secretary of Commerce Hoover, both an- 
nouncement and report being approved by the 
trustees. The delegation at Washington had 
requested that hardwoods be considered sep- 
arately from softwoods. Since then the com- 
mittee on lumber standardization recommended 
that the trustees regard the inspection rules of 
the National Hardwood Lumber Association 
sufficiently satisfactory to make additional 
standardization in hardwood grades unneces- 
sary, this recommendation being accepted and 
the decision of the trustees embodied in the 
following telegram dispatched June 10 to Secre- 
tary Hoover: 

Our board of trustees consisting of lumber 
producers and wholesalers has unanimously and 
emphatically endorsed the statement our presi- 
dent, W. H. Schuette, made to the standard- 
ization conference on May 25, that softwoods 
and hardwoods should be considered separately. 
Our trustees believe that the inspection rules 
of the National Hardwood Lumber Association, 
now nationally and internationally used by the 
hardwood industry and accepted by consumers 
and wood using industries, make an additional 
standardization in hardwood grades unneces- 
sary. These standards and inspection protec- 
tion are the result of twenty-five years’ effort, 
in which consumers’ interests and requirements 
have always received consideration, and the 
manner in which-these rules are administered 
affords complete protection to hardwood con- 
sumers. 

The trustees affirmed this action and, further, 
voted to codperate with the National Hardwood 
Lumber Association in carrying out the pro- 
gram of cooperation with Secretary Hoover, 


. manufacturers. 


outlined at its recent convention. C. V. Me- 
Creight, chairman of the lumber standardization 
committee, will represent the National Whole- 
sale association at the second standardization 
conference to be held in Chicago on July 21-22. 

The hardwood sales code was reported on 
in detail by F. 8. Underhill, chairman of the 
delegation that pat: voir: in the Chicago 
conference, and the trustees, regarding it as a 
step in the right direction, voted to recommend 
it to members. 

The association has communicated with 
United States Senator Edge offering its co- 
operation in connection with his bill to regulate 
trade association activities. 

The trustees paid a tribute to the late Wil- 
liam 8. Hollister, a former board member who 
died May 13, passing a resolution that ex- 
pressed high esteem for him as a friend and 
business man who had the interest of the in- 
dustry at heart and whose counsel and advice 
were always helpful. 

T. T. Adams, of Richmond, Va., who was 
elected trustee at the annual meeting in Wash- 
ington, regretted his inability to act and his 
resignation was accepted. M. J. E. Hoban, of 
the Hoban, Hunter, Feitner Co., Brooklyn, 
N. Y., and the Osceola Cypress Co., Osceola, 
Fla., was elected to fill the unexpired term. 

Reports were received from committees at- 
tending the American Construction Council, 
Washington, National Foreign Trade Council, 
Philadelphia, and the Chamber of Commerce of 
the United States. 

The manufacturers’ wholesale sales service, 
recently instituted, is developing into a most 
important association privilege. Thru this 
means, manufacturing members offer their sur- 
plus items to wholesaling members, and the 
latter list their purchase requirements with the 
While this plan is in its initial 
and experimental stages, half of the members 
are using it and excellent results are already 
reported. 

‘The statistical reports submitted indicate a 
large increase in all association activities, par- 
ticularly the credit bureau. 

+ Numerous other matters affecting the interest 


and welfare of the association were considered, 
and plans outlined for summer and early fall 
activities. 

The growth in membership is reflected not 
only in larger numbers, but broader territory, 
resulting in an increase in all the service and 
facilities of the association, and C. V. Me- 
Creight, general chairman of the membership 
committee reports that the prospects for a 
further early substantial increase in member- 
ship are most gratifying. Since the annual 
meeting, seventeen applications from new mem- 
bers and other reinstatements of old members 
were considered, bringing the membership to 
525, compared with 513 a year ago. Three mem- 
bers were expelled for noncompliance with by- 
law requirements. 

At the annual meeting at Washington a 
strong invitation was received from the Pitts- 
burgh Wholesale Lumber Dealers’ Association 
to hold the next annual in Pittsburgh. This 
was accepted by the trustees, the matter of 
time and other details being referred to the 
executive committee. 
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CATS GOING TO CATALINA 


Los ANGELES, CALIF., June 23.—Hoo-Hoo of 
this jurisdiction plan an outing for Saturday 
and Sunday next that is of novel character—a 
‘‘stag’’ fishing party at Catalina Island, to 
which all members and their friends are invited. 
While the announcement declares this to be a 
stag affair, ladies are not barred, but no sepa- 
rate reservations or plans for additional rooms 
or entertainment have been made for them. 
Plans for the Hoo-Hoo are comprehensive. They 
include special trains hence to the harbor ter- 
minal, a rate of $10 a person for the trip to and 
from the island, which includes all meals and 
accommodations ‘at island hotels, and the assur- 
ance of ‘‘a very enjoyable time for everyone.’’ 

From present indications, a big crowd will 
attend the two-day outing and will materially 
reduce the finny population of one of the richest 
fishing grounds in the world. 
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LUMBERMEN PICNIC, GOLF AND PLAY BALL 


WINNERS IN SECOND GOLF TOURNEY 


Sr. Louis, Mo., June 28.—J. D. Ferguson won 
first prize in the handicap tournament of the 
Lumbermen’s Golf Association of St. Louis held 
yesterday afternoon at the Normandie Golf 
Club. It was the second tournament of the 
season. The attendance this year has been 
much larger than ever before. Following the 
play, dinner was served. 

The scores of the prize winners follow: 


Gross Net 
oS eee 87 75 
Ti Ee NID. so % 6.56: 9.0 iso ore sas 101 76 
TE ES 101 78 
Roy R. Siegel...............00.00. 84 78 
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Mh Se 0 SS Ee ee 97 79 
PeReE A EOD 6.5.0 Sud: @ 0 6 0 HSK ISS 104 81 
CF Bs DOIN 6. 6.5:5.0 06,96 9:00 48 00 0S 106 82 
2 ar 101 82 
SE rn 105 82 
OUR 5. 65:9 03s, a's wie. 4's, 6 waar 106 82 
eS a ee eee 95 83 
Oe a ST eres 91 84 
SR OS eee 114 84 
OR, AGED so. 6.0.5.6 Oe «ew a 010 WIS e bre oe 102 84 
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PHILADELPHIA GOLFERS PLAY 


PHILADELPHIA, Pa., June 26.—The regular 
monthly meeting and tournament of the Phila- 
delphia Lumbermen’s Golf Club was held last 
Wednesday on the course of the Tredyffrin 
Club, near Paoli, west of this city. This course 
is in very good condition, but better than that 
was the true spirit of hospitality that was 
shown. There were thirty-one players in the 
tournament, and scores were a little above the 
average. An excellent dinner was served, after 
which Dr. Peters, a guest, spoke of his ex- 
perience as one of the first five to organize 
and start a golf club in Chili. The prize win- 
ners for the day, with their scores, were as 
follows: First, 8. E. Slaymaker, jr., 89-15-74; 
second, W. Howard Fritz, jr., 90-16-74; third, 
J. A. Finley, 84-9-75, and fourth, 8. Ashton 
Souder, 90-15-75. There were several ties, 
which were settled by drawing. 


PLAN COAST GOLF TOURNAMENT 


SEATTLE, WASH., June 24.—July 12 will un- 
doubtedly be written into the annals of golf as 
an epochal date, since it has just been fixed for 
the second annual golf tournament for the lum- 
bermen of the Pacific Northwest. The place 
will be the beautiful course of the Inglewood 
Golf & Country Club, Seattle, and the play will 
attract to this city not less than one hundred and 
fifty enthusiasts from all parts of the Coast 
country. The preparations have been so ample, 
and the arrangements so far advanced that the 
tournament promises to surpass in interest the 
highly successful initial contest which was held 
in Tacoma a year ago. There will be teams 
from each city of the Pacific Northwest, in par- 
ticular from Tacoma, Aberdeen, Everett, Bell- 
ingham, Portland, Ore., and probably from Van- 
couver, B. C.; and there will also be a large 
gathering of individual players. There will be 
team matches, and there will be individual play 
on the handicap basis, with appropriate prizes 
for the leading events, including winner and 
runner-up, low net score, longest drive on No. 1 
tee, and so on. The committee in charge is com. 
posed of W. E. Crosby, chairman; J. L. Colby 
and Carl Blackstock, for the retailers; Gordon 
H. MacDonald, for the manufacturers; A. V. 
Evans, for the exporters; George Lammers and 
Walter R. Fifer, for the wholesalers. 

Mr. Fifer, as chairman of the entertainment 
committee of the Metropolitan Club, also an- 
nounces that the club’s first annual cup golf 
tournament will begin July 1, with a week al- 
lowed for each round of play. It is expected 
that more than thirty club members will enter. 
Play will be on the handicap basis, and every 
player will have a chance regardless of ability 
to hit the ball. A silver prize cup has been 
donated, and upon it will be engraved the names 
of the winner and runner-up—the cup to be in 
the winner’s keeping until the next annual 
tournament, and to be won twice to become his 
own. There will be a runner-up prize of half a 


dozen golf balls; a mystery prize to be awarded 
to the player making the greatest number of 
strokes on a hole the number of which will be 
kept secret until after the tournament; and 
prizes for semifinalist, low net score, and high 
gross score. Play will be match play, eighteen 
holes on any course decided upon by each match. 


TACOMANS SEEK GOLF HONORS 


Tacoma, WASH., June 24.—Tacoma lumber- 
men are planning to send a strong team of 
golfers to the annual Northwest lumbermen’s 
golf championship, which will be played on the 
Inglewood course in Seattle this summer. The 
matter was discussed at the regular meeting of 
the Lumbermen’s Club held June 21, at which 
George W. Cain, member of the tournament 
committee, urged the local players to attend 
the match. Most of the club members are golf 
enthusiasts and all promised to take part in 
the tournament, which will probably be held 
some time in July. The Northwest champion- 
ships were started last year by the Tacoma lum- 
bermen, and the first contest was held at the 
Tacoma Country & Golf Club. 

Discussion of market conditions occupied most 
of the meeting this week. No business was 
transacted. President A. H. Landram, who has 
been ill, attended the meeting but asked Vice 
President John Manley to preside. 


LUMBER NINES PLAY SNAPPY GAME 


DENVER, CoLo., June 26.—The McPhee & Me- 
Ginnity Co. baseball team came off victorious in 
its first clash of the season with the Hallack & 
Howard Lumber Co. nine in the Denver Com- 
mercial League, on Saturday, June 24. The 
score was: McPhee & McGinnity, 7; Hallack & 
Howard, 4. The game was featured by some 
spectacular defensive work on both sides and 
by peppy rooting from the sidelines, where mem- 
bers of the Zip Club of the McPhee & McGin- 
nity Co. and the H. & H. Progressive Club vied 
in making the most noise. 

A. 8. Chappell, advertising manager, and 
Harry Barton, head of the paint and glass de- 
partment of the McPhee & McGinnity Co., are 
making names for themselves as members of the 
‘‘horn-rimmed’? infield of the Denver Optimists’ 
Club baseball team. The infield is so named 


because of the fact that all four of its members’ 


wear horn-rimmed spectacles while playing. Sat- 
urday afternoon, June 24, the Optimists beat 
the Gyro Club aggregation, 14 to 5. Chappell 
featured with the stick and in the field, despite 
the fact he had just returned to Denver from 
a week on the road with a party of Denver trade 
boosters. 
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WON A SEVENTH INNING VICTORY 


MERIDIAN, LA., June 26.—The Meridian base- 
ball team defeated the Long-Bell team at Wood- 
worth, La.; yesterday, by a score of 8 to 1. 
The game was close and exciting until the 
seventh inning when the Meridian lumberjacks 
went on a batting rampage and scored six runs 
before they could be checked. The Meridian 
team has played twelve games, winning all but 
two, one of which was to the Woodworth team. 
Yesterday’s game more than erased one black 
mark from Meridian’s escutcheon. 


JACKSON CLUB HOLDS MEETING 


JACKSON, Miss., June 26.—The Jackson Lum- 
bermen’s Club held a very interesting meeting 
last Thursday during luncheon at the Edwards 
House. B. M. Wakefield, of Monroe, La., and 
J. H. Faust, of Chicago, connected with the 
Faust Bros. Lumber Co., briefly outlined trade 
conditions in their sections of the country, fol- 
lowing which there was a general discussion of 
business conditions. 

Thad Lampton, president of the Capital Na- 
tional Bank and prominent Mississippi mer- 
chant, will speak at next Thursday’s club meet- 
ing. Special music has been arranged for and 
a splendid program is anticipated. 


ANNUAL OUTING DRAWS BIG CROWD 


EVANSVILLE, IND., June 28.—The twentieth 
annual summer outing of the Evansville Lumber- 
men’s Club was held yesterday on the steamer 
Verne Swain on the Ohio River, and nearly three 
hundred lumbermen, their families and invited 
friends attended. The boat left the local wharf 
shortly after 2 o’clock in the afternoon and made 
a trip to the Government dam, No. 47, seven- 
teen miles below the city. This dam was com- 
pleted and turned over to the Federal Govern- 
ment last November and is now in full operation. 
The boat returned before 11 p. m. 


There were music, cards, dancing and refresh- 
ments on the boat during the afternoon and 
evening, and there was not a dull moment in 
spite of the fact that rain fell during the morn- 
ing hours and threatening skies hovered about 
the boat when it pulled out on its trip in the 
afternoon. At 6 p. m. a fried chicken supper 
with trimmings was served on the upper deck 
of the boat. The affair was arranged by the 
entertainment committee of the club, composed 
of Gus E. Bauman, of the G. E. Bauman Hard- 
wood Co.; Carl G. Wolflin, of the Wolflin-West 
Side Lumber Co., and Claude Wertz, of the 
Maley & Wertz Lumber Co. 


Invitations had been issued by the club to the 
retail lumbermen of southern Indiana living in 
towns as far north as Terre Haute and as far 
east as Corydon to come here and take in the 
outing, and many of them responded and brought 
along their families and friends. It was a most 
delightful day for all those who attended. The 
late Benjamin Bosse, mayor of Evansville, who 
died on April 4, was missed on the outing this 
year as he had attended in previous years. A 
good many furniture, chair and desk manufac- 
turers of this city, as well as owners of local 


wood consuming factories, were guests of the 


lumbermen this year. 


J. C. Greer, president of the club, and William 
8. Partington, secretary and treasurer, assisted 
the entertainment committee in looking after the 
wants of the guests. Some of the guests have 
been attending the annual summer outings of the 
local club since they started twenty years ago at 
Kuebler’s Garden at Newburg, Ind., ten miles 
east of Evansville. A good many of the lumber- 
men who attended the first outing of the club 
are dead or have moved away from Evansville. 
President Greer presided at the banquet table. 
On the return trip at night dancing, both the old 
fashioned and the new, was indulged in and 
Oscar Klamer, local furniture manufacturer, was 
voted the best dancer. The outing closed the 
club’s activities for the summer months. 


NEW ENGLANDERS PLAN OUTING 


New HAVEN, Conn., June 26.—The Lumber 
Dealers’ Association of Connecticut is planning 
another of the annual outings that have become 
famous thruout the East. At the outings the 
last few years, lumbermen of the metropolitan 
district and New England have joined with 
the Connecticut contingent and the affairs have 
been remarkably successful. The New Eng- 
landers and the metropolitan district represen- 
tatives really meet at a half-way point and 
besides renewing acquantances with the Connec- 
ticut men, they fraternize among themselves. 


James Cray, secretary of the association, said 
today that everything has been practically 
agreed upon except the date, the place being 
Lake Compounce, located in the town of South- 
ington and noted far and wide for its barbecued 
sheep dinners. The Connecticut outing was 
held at Lake Compounce in 1920 and this was 
one of the big affairs in Connecticut associa- 
tion history. , 

The, menu will comprise barbecued sheep and 
fried corn, and the afternoon will be devoted to 
dancing and outdoor sports. The committee for 
the outing is comprised of Mr, Cray, Treasurer 
H. H. Richards and Director A. C. Tyler. It 
will have all arrangements made by the time 
the board of directors hold its next meeting. 

At a meeting of the directors last week, Presi- 
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dent R. W. Chatfield announced the appoint- 
ment of the following committees: 


Auditing—H. E. Thompson, Watertown: W. E. 
Glenney, Manchester; J. G. Venter, New Haven. 

Legislative—F. H. Barnes, Southington; F. W. 
Bogardus, Stamford; John O. Fox, Putnam. 

Trade relations—A. Seibold, New Haven; W. T. 
Smith, Waterbury; A. Schumaker, Waterbury. 

Finance—H. E. Shepard, New Britain: F. S&S. 
Bidwell, jr., Windsor Locks; H. H. Richards, West 
Haven. 

Membership—N. B. Richards, South Manchester ; 
P. J. Gribben, Willimantic; H. M. Swinney, Nian- 
tic. 

Transportation—C. E. Rogers, Bridgeport; C. 
W. Upson, New Britain; J. C. Barry, Portland. 


When asked for a statement of conditions in 
the lumber industry in Connecticut, Mr. Cray 
said: 


While conditions thruout the State generally are 
reported as satisfactory, still none of the yards 
are selling up to capacity. However, the condi- 
tions are vastly improved over a year ago, except 
in the tobacco belt, where there is little doing. As 
our factories are taking on additional employees 
and the agricultural conditions are most excellent, 
we can safely predict a satisfactory business for 
the balance of the year. 


In connection with the outing, Mr. Cray added 
that in the morning, contrary to the usual pro- 
cedure, there will be a ‘‘get together’’ meet- 
ing of all the lumbermen and that a roundtable 
discussion will be held for the benefit of visitors 
and association members. 

Present business conditions will be the main 
theme of the talk. 


PICNICKERS RIDE IN SPEED BOAT 


ORANGE, TEX., June 26.—The annual outing 
of the office employees of the Lutcher & Moore 
Lumber Co. this year was one of the most suc- 
cessful ever held. About one hundred of the 
employees and their friends were the company’s 
guests on an outing to Grand Lake, La., lasting 
from June 17 to 19, inclusive. The trip was 
made on two fine houseboats, the Stark boat and 
the Texas Co.’s Katherine. Sunday evening 
Mr. and Mrs. H. J. L. Stark and Mr. and Mrs. 
Raymond Hill made the trip to Grand Lake in 
the Stark flying boat and the picnickers all en- 
joyed spins in the ‘‘speed demon.’’ 


CLUB CHAMPION BILLIARDS ARTIST 


NEw OrLEANS, La., June 26.—A. W. (Pop) 
Hyland is the champion pocket billiards artist 
of the New Orleans Lumbermen’s Club. He 
demonstrated that fact when he defeated ‘‘ Grad- 
ing Rules’’ Jones 100 points to 80. Jones had 
defeated Blythe in the semifinals, while Hyland 
put Henry Riecke out of the finals by a score 
of 100 to 82. This was a handicap tournament 
and all the players who came thru to the semi- 
finals were scratch players. Handicaps will be 
announced this week for another tournament. 

ACCORDING TO the United States Treasury 
figures, about $21,000,000 of the 3% percent 
Victory notes still remain outstanding, notwith- 
standing the call for redemption on June 15, 
1922. This figure seems rather large, in view 
of the fact that the Victory 3% percent notes 
were held chiefly by large investors, who might 
have been expected to turn them in promptly for 
redemption. The interest on these bonds ceased 
on June 15. 





ACTIVITIES 


NEW HAMPSHIRE LUMBERMEN MEET 


MANCHESTER, N. H., June 26.—There was an 
attendance of about one hundred at the annual 
convention of the New Hampshire Lumbermen’s 
Association held recently in this city. A report 
on sawed lumber on hand June 1 showed that 
the amount is steadily decreasing. In a dis- 
cussion on box making opened by F.. W. Clancy, 
of Rochester, it was brought out that with pine 
costing $25 and hemlock $18 delivered, there 
was little or no profit shown in present manu. 
facturing costs. H. H. Sturgis, president of the 
Maine Lumbermen’s Association, presented in 
a very forceful manner the justice of the recent 
request for a reclassification on round edge 
lumber. Mr. Gulnac, of the Maine State Cham- 
ber of Commerce, also made an interesting talk. 
There was a lively discussion on taxation, the 
result being that the Chair was authorized to 
appoint a committee of seven to handle this 
matter. 

The following officers were elected: 

President—S. F. Langdell, Manchester. 

Vice president—B. F. Greer, Grasmere. 


‘ Secretary-treasurer—D. C. Woodman, Manches- 
CF. 

Directors—S. F. Langdell, B. F. Greer, Clarence 
E. Clough, Lebanon; Arthur J. Boutwell, Concord; 
William O. Pearson, Keene; W. D. Veazey, La- 
conia; W. E. Dickinson, Greenfield, Mass.; B. T. 
Janvrin, Hampton Falls; S. O. Huckins, Moun- 
tainview ; M. Everett Mathes, Dover; D. S. Stone, 
Woodsville, and E. K. Upton, Hancock. 


JOIN HARDWOOD INSTITUTE 


MEMPHIS, TENN., June 27.—There is a notable 
air of activity about the offices of the newly 
organized Hardwood Manufacturers’ Institute. 
The affairs of the old American Hardwood 
Manufacturers’ Association are being rapidly 
wound up and the decks are being cleared for 
action for the new body. 

C. H. Sherrill, president, passed thru Memphis 
late last week en route to his home at New 
Orleans. He stated, while here, that the statisti- 
eal work of the organization would be under 
way very shortly and that he would, in the 
course of a few days, announce the personnel of 
the more important committees. John M. 
Pritchard, secretary-manager, who returned 
Saturday from Chicago, will leave tomorrow 
evening for a conference with President Sherrill. 
It is probable that, when the former returns 
to Memphis, he will bring with him the names 
of the committees in question. 

While machinery is being created to function 
along the lines of the Hoover standardization 
conference, the membership campaign is pro- 
gressing in a very satisfactory manner. Mr. 
Pritchard announced this afternoon that he had 
received applications for membership from twen- 
ty-one firms since the Louisville meeting, bring- 
ing the total to ninety-eight. He further states 
that applications are coming in at a very 
gratifying rate. Those joining since the meet- 
ing at Louisville are given herewith: 

Cherry River Boom & Lumber Co., Philadelphia, 


Pa.; Davidson, Hicks & Green Co., Nashville, 
Tenn.; Tallahatchie Lumber Co., Memphis, Tenn. ; 
Kitchen Lumber Co., Ashland, Ky. ; Cybur Lumber 
Co., Cybur, Miss.; Hall & Neely, New Albany, 
Miss.; Hunt-Washington & Smith, Nashville, 
Tenn. ; E. C. Artman Lumber Co., Metropolis, Il. ; 
Mobile River Saw Mill Co., Mobile, Ala.; Philip A. 
Ryan Lumber Co., Lufkin, Tex. ; Hodge-Hunt Lum- 
ber Co., Hodge, La.; Stearns Coal & Lumber Co., 
Stearns, Ky.; Southern Pine Lumber Co., Tex- 
arkana, Tex. ; Q. D. Sauls, Tylertown, Miss. ; Mans- 
field Hardwood Lumber Co., Shreveport, La.; New 
River Lumber Co., Cincinnati, Ohio; S. T. Aleus 
& Co., New Orleans, La.; Mowbray & Robinson 
Co., Cincinnati, Ohio; Tremont Lumber Co., 
Rochelle, La.; L. N. Kimerer, Paris, Tex.; and 
Lamb-Gary Lumber Co., Vicksburg, Miss. 




















At the recent annual meeting of the Long Island 
Dealers’ Association, report of which appeared 
on page 63 of the June 17 issue of the AMER- 
ICAN LUMBERMAN, three presidents of New 
York associations were present and happily 
photographed together. From left to right in 
the accompanying illustration they are: H. H. 
Tinkham, Amityville, N. Y., president Long 
Island Dealers’ Association; J. A. Mahistedt, 
New Rochelle, N. Y., president Northeastern 
Retail Lumbermen’s Association; and Fred J. 
Ives, North Tonawanda, N. Y., president New 
York State Building Supply Dealers’ Associa- 
tion 





ASSOCIATION INSURES MEMBERS 


WINNIPEG, MAN., June 26.—The Western 
Retail Lumbermen’s Association (Canada) 
during its convention last January considered 
and unanimously endorsed a plan of life insur- 
ance for association members. The scheme was 
worked out by one of the largest and oldest 
insurance companies of Canada and policies for 
$1,500 up to $5,000 are issued thru the associa- 
tion at a very low premium rate. The associa- 
tion plan was adopted and put into effect in 
May, and Secretary Ritter advises that applica- 
tions have been coming in regularly lately, 
with the result that over $80,000 of insurance 
has already been written. 


OF VARIOUS ASSOCIATIONS 


MAINE ASSOCIATION ELECTS 
PortTLAND, Mz., June 26.—Officers of the 
Maine Lumbermen’s Association were elected as 
follows, at the annual meeting held last Thurs- 
day in the Falmouth Hotel: 


President—H. Herbert Sturgis. | 

Vice president—Walter E. Merrill. 

Secretary-treasurer—C. Samuel Seavey. 

Board of trustees—Above named officers, Samuel} 
H. G. Fitts and John H. Stevens. 


GRADING CALIFORNIA PINE SHOP 

San Francisco, Cauir., June 24.—At a meet- 
ing of the grading rules committee of the Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association held here June 16, a resolution was 
passed stating that, effective Aug. 1, 1922, 1-inch 
shop be graded in accordance with 5/4 and 
thicker rules, and that the official rules of the 
association be corrected accordingly. Hereto- 
fore there has been a lack of uniformity, with 
no rule, in grading 1-inch shop. In future, or- 
ders will be classified in No. 1, 2 and 3 shop in 
this thickness, the same as in thicker sizes. 

Peter Lund was added to the association’s 
force of inspectors. W. P. Johnson was desig- 
nated as chief inspector to hold the title until 
the next annual meeting of the association. 

PLEASED WITH ELECTION RESULT 

MEMPHIS, TENN., June 27.—John W. Me- 
Clure, secretary of the Bellgrade Lumber Co., 
of this city, is very busy receiving the 
congratulations of his friends both in and out 
of the hardwood lumber industry over his elec- 
tion to the presidency of the National Hard- 
wood Lumber Association, at its silver anni- 
versary held in Chicago last week. 

Mr. McClure is very proud of his elevation 
to the presidency of this body to which he 
has given freely of his time and services. He 
has received many honors at the hands of trade 
associations since he became identified with the 
industry. He served the Southern Alluvial 
Land Association as president for two years, 
he has been president of the National Whole- 
sale Lumber Dealers’ Association, and he was 
prominently identified with the old Gum Lum- 
ber Manufacturers’ Association, the American 
Oak Manufacturers’ Association, and _ the 
American Hardwood Manufacturers’ Associa- 
tion, which succeeded the two last named. But 
he has given more of his time to the National 
Hardwood Lumber Association than to any of 
the other organizations with which he has been 
connected. He served on its inspection rules 
committee for ten years, during eight of which 
he was chairman of that important committee. 
During the last year he was first vice president 
of the association. 

Mr. McClure has the executive ability, the 
experience in association work and the person- 
ality to make a splendid leader for the Na- 
tional Hardwood Lumber Association and it is 
freely predicted by his many friends that he 
will reflect credit upon himself as well as upon 
the association, 





62 AMERICAN LUMBERMAN 


JULY 1, 1922 





COMMENTS ON “KID GLOVE FORESTRY” * 


The letter from Mr. Dodge in the AMERICAN 
LUMBERMAN for June 3 interested me very 
much, not only from the title of ‘‘Kid Glove 
Forestry,’’ but from the fact that he was in 
my class in the Yale Forest School. 

To tell you the truth, I can not see just 
the object in publishing the facts which he 
gives in that setting. There is considerable 
criticism in it of the schools and of the pro- 
fession of forestry, but no word of remedy or 
of helpful suggestion. 

Most people, in their criticism of the schools, 
both elementary and advanced, forget that the 
acquisition of facts is the lesser object of edu- 
cation. It is admitted that law schools do not 
turn out graduates fit immediately for a seat 
on the Supreme Court. Neither do the medical 
schools train men for early succession to the 
Mayo brothers. This, I think, is hardly a 
sufficient reason for condemning them, or dis- 
couraging attendance at them. No more is it 
a good reason for condemning the forest school 
because it does not give a man the experience 
and knowledge that is gained by a California 
woods boss in years of work. 


Education Aims to Broaden Viewpoint 


Most educators, fortunately, have kept in 
mind that the main object of their work is the 
training of the ability to acquire knowledge. 
This expression is, I think, only a substitute 
for ‘‘broadening one’s viewpoint.’’? While the 
man who foregoes this training often excels 
the trained man, for a time at least, in his 
influence and prominence in his business of 
profession, I believe that he does not derive 
so much from it himself or give so much to his 
associates of the things that go to smooth out 
the rough spots and make life worth living. 
As I see it, education helps one to see the con- 
ditions he meets with a more disinterested 
viewpoint, helps to keep his nose off the grind- 
stone, so to speak, helps him to see things in 
their proper relations and proportions, so that 
he will be less likely to make decisions that 
will help him a little now and hurt him in the 
long run. It helps also to develop his _per- 
sonality, that quality which gives a man an in- 
fluence with his associates, and which is of 
perhaps more value in the success of any man 
than all the facts and knowledge to be found 
in all the schools of the country. 


Should Teach More History-Economics 

This, for the present at least, must be the 
object of the forest schools. It is true that 
there are many technical points that are essen- 
tial to the profession that must be taught in 
the schools; they can not hope to teach them 
all, and only experience can show which are 
better included and which omitted. My chief 
positive suggestion for them is that they should 
include something more than they do of the 
history and economics of forestry. I do not 
mean, to teach who developed the various sys- 
tems of management and operation, and when; 
but rather how they came to be developed as 
they are, the economic and physical conditions 
that produced them; why the hills of some 
countries have become barren, while others are 
still timbered; why forest utilization has pro- 
ceeded so differently in different regions of the 
world; and how all these conditions differ from 
those of the United States. 


Forestry Student Can Not Specialize 


The true aim of the European forestry schools 
is to train men in the best methods of producing 
trees for timber and other purposes, but in 
America they must have a much wider scope. 
While the profession is not so widely diversified 
as that of medicine or of civil engineering or 
many others, it is new and its problems in the 
various lines have not been worked out so as 
clearly to separate their activities one from the 
other. The average student, when he under- 
takes his professional training, has not de- 
termined which of the various divisions he will 
pursue, and few of the schools are equipped 


[By John H. Keyes, Kansas City, Mo.] 


to offer the intensive training that is desirable 
for each. The ideal is prohibited, as in most 
industrial and professional organizations, by 
conditions over which we have no immediate 
control. For these reasons, comparatively little 
specialization can be furnished in the schooling, 
yet there are all these lines of endeavor to be 
prepared for. There are the technical lines of 
laboratory research and of intensive forestry. 
There are the practical lines of forest operation, 
utilization and marketing, which are again sub- 
divided, and which, tho related, do not call for 
the same assortment of knowledge or of experi- 
ence. Then there is the line of arboriculture, 
erroneously called ‘‘forestry,’’ for which there 
is yet no other source of training. 


All Depends on Educability of Individual 


A great deal must be left to the individual, 
of course. If a man can be equipped with a 
satisfactory assortment of facts, and his judg- 
ment trained so that he knows where to go for 
additional ones, and when he finds them, to 
choose between conflicting ones, he is obviously 
better prepared for responsible occupation than 
the man who has not these advantages. 

Whether the education is thrown away de- 
pends on the use one makes of it. It is really 
not a fair criticism of the profession to say that 
there are no opportunities open to it. It is up 
to the forester to sell his services, to create a 
market for them, just as with any new industrial 
product. That is perhaps why Mr. Dodge is able 
to claim that the best jobs are now in the forestry 
schools; the educational world is ‘‘sold’’ on the 
prospect of the training. The industrial world 
largely remains to be ‘‘sold.’’ 


Often Forestry Does Not Pay—Even Forester 


In the United States economic conditions are 
against the chances of a large number of forest- 
ers creating a demand for their services in the 
truly technical side of the work. There is not 
enough leeway between the market price of tim- 
ber and the cost of producing it to allow for a 
forester’s expenses, and he can not in most cases 
increase the value or quantity of the product or 
decrease the expense of production sufficiently 
to warrant his presence in the operation. This 
is a condition which only time can remedy, altho 
I believe the time can be hastened by favor- 
able propaganda. This is the opportunity for 
the forester in teaching work, so that altho he 
may be a-‘‘Kid Glove Forester,’’ he, never- 
theless, has his place in the progress of events. 


Industrial Management Requires Trained Men 


There is a field in industrial work, it seems 
to me, along lines rather different from those 
which have so far been so largely invaded by 
the trained men. The same line of work is slowly 
developing in other lines of manufacture than 
the wood using industries, notably the machinery 
manufacturing business. I have been following 
this line of work, that of production manage- 
ment, about half the time since I left Yale and 
I applied if| also in a small way to the work 
I was doing with the 20th Engineers in France. 
The office exists in practically every organiza- 
tion, but in a large concern it is usually divided 
among several men, and has not until compara- 
tively recently been concentrated in an individual 
for intensive application. The duties of this 
office, as at present developed, are those of a co- 
ordinator; he keeps the various departments 
moving abreast, helps to lessen friction between 
them and to explain away misunderstandings. 
He is a liaison officer, if you wish, but with more 
powers than a mere reporting office. General 
Dawes, in his work upon the budget and the 
accompanying reorganization of the executive 
departments, is beginning the work in a national 
application. The efficiency engineers have long 
been working along this line, but their emphasis 
upon efficiency has given it a black eye. The 
one who holds such a position is, of course, helped 
by a more or less detailed knowledge of the 
fine arts of the game, but he does not absolutely 
require it. He does, however, require a general 


knowledge of the methods employed and the 
objects to be attained, plus an ability to see 
problems in their proper relation and to help 
others to see them—an ability that comes only 
with experience and hard work. 


Ability Will Find Its Opportunity 

I believe that this ability will come sooner to 
a man with a general and technical education 
than to one without it. His mind has been 
trained to habits of thought that will help him to 
cover at a good pace the ground that the un- 
trained mind will struggle over with difficulty. 
Both will get there, but the trained man has 
the better chance. I believe that there is a 
future in the forestry profession for the man who 
will make it for himself. Not all men are in- 
clined to such work, as not all are inclined to- 
ward the law or the ministry but, for the man 
who wants to try His hand at timber production 
and utilization, I think that the opportunities 
offered compare favorably with those of any 
other line of endeavor. 


SHINGLE DUTY STATUS IN SENATE 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., June 28.—The only hope 
the shingle manufacturers of the Pacific North- 
west have of securing any measure of protection 
on their product against the competition of 
British Columbia lies in the conference between 
the Senate and House after the Senate gets thru 
with its consideration of the pending tariff bill. 

Following quite an exhaustive debate the 
Senate voted for the finance committee amend- 
ment placing shingles on the free list. The 
bill as it passed the House provided a duty of 50 
cents a thousand. The vote was 49 to 18, with 
twenty-nine members absent. If all the absen- 
tees had been present and voted for a duty on 
shingles it would have been lost by a narrow 
margin. 

Following this action by the Senate, Senator 
Poindexter of Washington moved an amendment, 
placing a duty of 25 cents on shingles. It was 





lost by a vote of 19 to 45. 


It was a foregone conclusion that the Senate 
would vote to place shingles on the free list, 
judging from the debate that occurred earlier in 
the consideration of the tariff bill. 

Republican senators who demanded free shin- 
gles were asked why they did not favor free wheat 
also. They made the usual argument that 
farmers produce the foodstuffs of the nation 
from their little farms by the sweat of their 
faces. Senator Borah of Idaho remarked that 
if protection did not extend all around it was a 
fraud, but this did not help a particle. 

The survey of the tariff commission, submitted 
to the finance committee, and on which it largely 
based its action in proposing an amendment 
placing shingles on the free list, contains the 
statement that the cost of production in British 
Columbia is slightly higher than in this country. 
This is shown to be quite erroneous by American 
producers, who submitted a detailed statement 
which also was placed in the record. The tariff 
commission did not state that the 8-hour day is 
in force in this country, while the workmen in 
Canada are on duty nine and ten hours. 

No attention was paid, apparently, to a tele- 
gram from R. B, Allen, secretary-manager of the 
West Coast Lumbermen’s Association, that the 
price of logs has advanced in this country, while 
it has declined very considerably in British 
Columbia. 

As a parting shot, Senator King of Utah 
(Democrat), read extracts from the Federal 
Trade Commission’s report on the lumber in- 
dustry in the Pacifie Northwest, the misleading 
character of which is well known to lumbermen, 
and moved that it be printed as a public docu- 
ment. Senator Poindexter insisted that this 
motion be referred to the committee on printing 
for consideration, and that course was followed. 

The cards were stacked against the shingle 
producers. Some senators apparently justified 
their votes against American industry and in 
favor of Canadian competitors on the ground 
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that the demand for shingles is very great and 
the price advancing, and therefore our shingle 
industry does not require any protection. Sen- 
ator Jones, of Washington, showed the large 
increase in imports of Canadian shingles since 
they have been on the free list in the Underwood- 
Simmons tariff, but this did not cause a ripple. 
The fact that at least some American shingle 
mills are closed did not impress the free shingle 
senators. 


AN UNUSUAL TEMPORARY TIMBER BRIDGE 


In crossing the south fork of Feather River, 
the Hutchinson Lumber Co., Oroville, Calif., em- 
ployed a novel temporary, timber bridge which 
is interesting in that it shows how such a eross- 
ing may be made on a timber bridge and also 
because logging traffic across the bridge has been 
entirely successful. The bridge is composed of 
two distinct parts, namely, the knee-bent con- 
struction between the arrows as shown in the ac- 
companying illustration and the trestle ap- 
proaches beyond these arrows. Regarding this 
bridge, Luther O. Griffith, of the company, had 
the following to say: 

The bridge was designed by Fogelstrom & John- 
ston, of San Francisco, with the idea in mind of 
replacing the knee-bent construction at some con- 
venient time with a 120-foot span steel bridge de- 
signed for Cooper E-40 loading. 

The trestle approaches at each end are perma- 
nent. The piers carrying the 120-foot steel bridge 


Government Sells Coast Spruce Property 


[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., June 26.— Unofficial infor- 
mation was received here today of the approval 
by the Secretary of War of the sale of Clallam 
County (Wash.) property of the United States 
Spruce Production Corporation to Fentress Hill, 
of San Francisco, Calif.; F. S. Scritsmier, of 
Portland; and J. K. Lyon, of Los Angeles, 
Calif., formerly of Lyon, Gary & Co., Chicago. 
The offer of $1,000,000 was accepted according 
to information. Negotiations have been under 
way for two years. The deal covers sawmill 
machinery at Vancouver, Wash., about one hun- 
dred carloads; all spruce division property in 
Clallam County; thirty-six miles of standard 
gage railroad from Disque Station on the Mil- 
waukee line, eighteen miles west of Port An- 
geles, to a point on Lake Pleasant by way of 
Lake Crescent, a distance of thirty-six miles; 
a sawmill that has a capacity of 400,000 feet 
in eight hours at Port Angeles, and a 181-acre 
site with log storage pond which covers seven- 
teen acres having a capacity of 15,000,000 feet, 
and a 3-story, 56-room brick hotel built for 
spruce division men during the war. 

The railroad is to be a common carrier and 
will open huge timber areas, containing fir, 
spruce, cedar, hemlock, among them being large 
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The above illustration shows a temporary timber bridge crossing the South Fork of Feather River 


on a logging railroad built by the Hutchinson Lumber Co. 


The height of this bridge is 70 


feet from the water line to the top of the rail, and approximately 100,000 feet of timber was 


used in 
arrows 


its construction. The 


will be placed on the stream side of both arrows, 
and the bents are so arranged as not to interfere 
with the building of these piers. ‘The central por- 
tion of the bridge will be used as the false work 
for placing the steel girder. 

This bridge was designed mainly to save time 
in construction and was placed in the river after 
the fall and winter heavy rains had fallen. It 
will be replaced by the steel structure before the 
heavy rains of the coming fall and winter. The 
point at which this bridge is placed is the only 
available crossing of the south fork of Feather 
River for several miles on either side, and is itself 
a natural crossing due to projecting ledges of rock 
on each side. 

It will be noted from the illustration that the 
knee-bent construction has spans of 25 feet on cen- 
ters of support, which is rather unusual in this 
type of construction. The structure as it now 
stands is serving its purpose excellently, having 
allowed the construction work to proceed without 
delay and affording an economical means of plac- 
ing the permanent structure when it becomes con- 
venient and necessary to be so placed. 


MOVES OPERATIONS TO MAGNOLIA 

Houston, Tex., June 26.—The C. H. Daniel 
Lumber Co., which has been operating a mill at 
Richards, Tex., has moved its operations to Mag- 
nolia, Tex. 


limits of the knee-bent construction are 


indicated by the 


holdings of the Clallam Lumber Co., Milwaukee 
Land Co., Bloedel Donovan Lumber Mills, C. A. 
Goodyear and the State of Washington. Mr. 
Seritsmier says that plans will be made as soon 
as possible to start operations and the develop- 
ment of the property will be in a manner similar 
to that at Toledo, Ore., the project purchased 
by Hill and Scritsmier in 1920. The formation 
of the operating company is to be made as soon 
as official confirmation is received of the pur- 
chase. The Milwaukee railroad runs thru the 
mill yard and there is deep water for cargo ship- 
ments. 


SECRETARY ANNOUNCES SALE OF ROAD 

WASHINGTON, D. C., June 26.—Secretary of 
War Weeks today announced the sale to 
Messrs. Hill, Scritsmier and Lyon for $1,000,000 
of the remaining real properties of the United 
States Spruce Production Corporation, consist- 
ing of Spruce Production Corporation Railroad 
No. 1, thirty-six miles in length, running from 
Disque Junction to Lake Pleasant, Clallam 
County, Washington, and the Port Angeles Saw 
Mill and hotel owned by the corporation in Port 
Angeles, Wash. 

The purchasers of these properties some time 


ago bought the Alsea Southern Railroad, the 
Toledo saw mill and the Blodgett timber tract, 
since bought and now operated by the Pacific 
Spruce Corporation. The handling of these 
properties was a factor in the decision of Mr. 
Weeks to sell the Spruce Production railroad 
to the same parties. The controlling factor, 
however, was the price. The only other real 
bid was $500,000, offered about a year ago, 
which Mr. Weeks considered inadequate. There 
was a third offer, aggregating considerably 
more than $1,000,000, but the parties found 
they could not go thru with it. 

As readers of the AMERICAN LUMBERMAN re- 
call, the Spruce Production Corporation is a 
Government organization formed during the war 
to stimulate the production of spruce lumber 
suitable for airplane construction. The cost of 
the property involved in the latest sales was 
around $4,000,000. 

Secretary Weeks feels that the purchasers of 
the spruce railroad will take immediate steps 
toward placing the Clallam County properties 
in operation, in order that logging operations 
may be resumed within a reasonably short time. 

The purchasers agree to operate the railroad 
as a common carrier as to freight. The Public 
Service Commission of Washington lodged a for- 
mal protest against the sale of the railroad to be 
operated as a private road only, on the ground 
that such an arrangement would enable the own- 
ers to hold up other concerns having large log- 
ging interests and thus interfere with getting 
out the enormous quantity of timber knocked 
down by the hurricane which swept the Olympic 
Peninsula, and which must be got out within 
the next few years to prevent vast loss thru 
deterioration. 

Secretary Weeks agreed with the Washington 
authorities that the purchasers of the road 
should make it a common carrier of freight. 
Some of the down timber is in national forests, 
some belongs to the State, and several large 
logging concerns own big tracts within the hur- 
ricane area. 

Among other things, the sales contract elimi- 
nates the operating and maintenance charges 
which the Government has been bearing and 
obligates the purchasers to put $200,000 worth 
of improvements on the properties within one 
year. 

The sale of these properties also removes the 
last obstacle to the commencement of the disso- 
lution of the United States Spruce Production 
Corporation. Steps will be taken to file a peti- 
tion of dissolution before the superior court of 
Clarke County, Washington, before July 2. 

The spruce railroad connects with the Chicago, 
Milwaukee & St. Paul system and was built 
primarily with the idea of having that road 
move the traffic from the short line. It will be 
recalled that one of the criticisms made against 
the spruce railroad was that it was designed as 
a sort of gift to the Milwaukee system, which, 
of course, was not true. On account of this 
criticism, however, the Milwaukee system re- 
fused to have anything to do with the short line 
or to make a bid to purchase. In fact officials 
of the Milwaukee declared they weuld not ac- 
cept it under any condition, and it has remained 
inoperative. 


CREOSOTING COMPANY FORMED 


PENSACOLA, FLA., June 26.—The creosoting 
department of the Southern Paving Construe- 
tion Co., of this city, has been incorporated 
under the name of Pensacola Creosoting Co., 
and will handle creosoted products such as 
piling, poles, lumber, paving block, cross ties, 
cross arms, posts etc. The company has made 
a number of improvements and additions to the 
plant. T. H. Lasley is president, C. H. Sexton, 
vice president and general manager, and S. M. 
Postlethwaite, secretary. 

PARSER ZABEBBAAZGZE 

APPROXIMATELY $10,000,000 will be expended 
by the American Red Cross for the relief of 
disabled service men and their families for the 
year beginning July 1, according to an official 
announcement. 
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FARMERS AGAINST FOREST SERVICE REMOVAL 


WASHINGTON, D. C., June 26.—The American 
Farm Bureau Federation is prepared to co- 
operate with the National Lumber Manufactur- 
ers’ Association in the effort to secure the estab- 
lishment of an effective forestry policy and 
commends the lumber organization for favoring 
the retention of the Forest Service in the De- 
partment of Agriculture. 

The position of the farm federation is ex- 
plained at length in a letter written to Wilson 
Compton, secretary-manager of the national as- 
sociation, by Gray Silver, Washington repre- 
sentative of the federation, in response to a 
letter from Mr. Compton, which was published 
in the AMERICAN LUMBERMAN of June 17. Mr. 
Silver’s reply follows: 

Your letter of June 12 strikes a responsive 
chord among our people. When the National Lum- 
ber Manufacturers’ Association, which can have 
no sentimental impulsions in the matter, declares 
in favor of the retention of the Forest Service in 
the Department of Agriculture, it greatly helps to 
dispel the idea that the farmers are merely moved 
by a selfish desire to defend their special depart- 
ment of the Federal Government from a loss of 
power and authority. 

There are sound reasons back of our insistence 
that the Forest Service shall remain in the De- 
partment of Agriculture. That department is es- 
sentially the conservation and production depart- 
ment of the Government, and its attitude toward 
the national forests is therefore 1n harmony with 
the conditions imposed by the portentous depletion 
of our timber resources. It does not regard the for- 
ests as timber mines, but as timber fields. It admin- 
isters them with a view to maintaining continu- 
ous productivity. This is essentially an activity of 
the Department of Agriculture. If the forest lands 
were to be sold off, I agree that they ought to be 
in the Department of Interior, with the rest of the 
public domain. The fact that there are some plots 
within the forest boundaries that are patented 
from time to time, and thus involve the functioning 
of the Department of the Interior as a sales agency, 
is a minor factor in determining the logical alloca- 
tion of the Forest Service. 

The basis of grouping of bureaus should be that 
of function. Viewed in that light the forests be- 
long in the Department of Agriculture just as much 
as the Government experiment farms do. More- 
over, the Department of Agriculture is deeply con- 
cerned in promoting the economical administration 
of the woodlots of farms, which in the aggregate 
make up the largest forest land holdings in the 
country. It would seem to be a fallacious classi- 
fication that would separate forestry on public 
lands from the advancement of forestry methods 
on private lands. Moreover, many of the other 
bureaus of the Department of Agriculture are en- 
gaged in activities that have an intimate relation 
with those of the Forest Service. The crossing of 
departmental lines involved in the present position 
of the Forest Service is slight compared with the 
like crossing that would be involved by trans- 
ferring the Forest Service to the Department of the 
Interior and thus separating it from the bureaus 
on which it is now so dependent. 


Fire Protection and Taxation to Help 


As to the matter of inaugurating a general forest 
policy, with a view of insuring future timber sup- 
plies and making silviculture a permanent industry, 
as contrasted with the lumbering of the past, which 
has been more like mining than a creative industry, 
I have no doubt that the farmers of the country 
take much the same view that you do. Personally, 
I am convinced that we must have adequate fire 
protection and a system of taxation that will pro- 
mote the renewal of forests. In the nature of 
things fire protection is a public function, and is 
not only a matter for State and other local govern- 
ments to attend to, but plainly has a national 
phase. Forests do not respect State lines, and the 
national forests are in many States. While the 
States must provide the legislative enactments and 
the administration of a forest policy, if the Fed- 
eral Government can not or shall not, it seems to 
me that the initiative and inspiration of such a 
policy can best be provided by the Federal Govern- 
ment in any event. 

It will take a national campaign of education 
to build up an adequate system of fire protection 
and to inculcate sound principles of taxation of 
forest land. It is plain that in any large way 
there will be no growing of timber trees if the 
forest is taxed each year on its capitalized value. 
Man will grow timber crops only when the con- 
ditions are such that it will pay. You point out 
that about 75 percent of the merchantable timber 
land of the country is now in private holdings. It 





does not now seem probable that it will ever be 
feasible to extend the public forests to such a 
point that they will supply half the demand for 
forest products. It is therefore evident that for 
some time at least we shall remain dependent on 
the private owner. He will not regrow his forests 
if it is not remunerative to do so. We can hardly 
subsidize him or fix prices to encourage him, but we 
can, and should provide a system of taxation, 
adapted to the nature of his business, and such as 
to encourage reforestation. We can make it possible 
thereby, I believe, in view of the fact that present- 
day conditions tend to make for higher prices, to 
grow timber with a reasonable prospect of being on 
the safe side. The standing timber can be utilized 
conservatively instead of wastefully and afforesta- 
tion or reforestation will be feasible. 


Lack of Forest Policy Caused Depletion 


Of course, it is true that the lumbermen come in 
for much condemnation on the charge of having 
brought us to the present condition of impaired 
timber resources. It was, however, the lack of 
a public forest policy in the past that made it 
economically inevitable that the virgin forests 
should be consumed with little or no regard for 
the future. 

In the same way, the farmers have been com- 
pelled by economic conditions to treat farm land 
as a mine of crops rather than as a vehicle for 
their production. We are still compelled to mine 
fertility and sell it in the form of crops. We de- 
plete the plant producing content of the soil much 
as the lumbermen have exploited the forest wealth. 
It will not be until market conditions are such 
that we can afford to replace the plant food we 
take from the soil that we will get into the era 
of conservative farming. The scientists and pro- 
fessors lecture us about our wasteful methods, but 
we can not abandon them until it pays us to do so. 
So, I agree that we shall not have conservative or 
continuous lumbering—that is silviculture—until 
it pays. And it will not pay so long as the fire 
risk is so great and the system of taxation so dis- 
couraging. 

I do not doubt that you will find organized agri- 
culture standing for a national forest policy. I 
consider that the secretary of agriculture has 
formulated the minimum elements of such a policy 
in asking for extension of Federal financial co- 
operation with the States in the matter of forest 
protection, for extension of the national forests 
and for the initiation of Federal coéperation with 
the States in tree planting. 


LUMBERING DECLINE IN MICHIGAN 


WASHINGTON, D. C., June 26.—Under proper 
forest protection Michigan, which cuts about 
750,000,000 board feet of sawed lumber annually 
and uses twice that quantity, can produce not 
only all the timber it needs but large quantities 
for export to the treeless States. 

This announcement is made by the Forest 
Service following an investigation into the eco- 
nomie effects of forest devastation in the Wolver- 
ine State. 

As late as 1890, it is pointed out, Michigan led 
the United States in the amount of lumber cut. 
The statement continues: 


At the height of its great lumber boom, from 
1880 to 1890, Michigan cut from her forests each 
year approximately 4,500,000,000 feet of lumber, 
of which four-fifths was exported to other States 
or countries. Ninety percent of the cut was vir- 
gin white pine, one of the finest timber trees in 
America. Michigan today is practically negligible 
as a source of this valuable species, and now 
actually cuts less than half as much as Massachu- 
setts. The great bulk of home-grown timber is 
low-grade material, such as fuel, distillation wood, 
posts, poles and pulpwood. Michigan now has to 
depend on imports for a large part of its high- 
grade material, such as construction lumber and 
furniture and vehicle stock. 

Forty years ago Michigan was cutting annually 
three times the amount of lumber it now uses each 
year. It still has, according to forestry experts, 
enough forest land to grow yearly more than twice 
its present annual consumption, but this can be 
done only by planting denuded land and protect- 
ing existing timber lands from fire and overcutting. 

This problem is not merely of State-wide but 
of nation-wide importance. The net effect of forest 
devastation in Michigan, according to this study, 
was practically to destroy the softwood lumber 
industry, convert Michigan into a lumber-importing 
State, and render unproductive vast areas of land 
suitable only for growing timber. 


OPPOSES WORKMEN’S INSURANCE BILL 


WASHINGTON, D. C., June 26.—The Chamber 
of Commerce of the United States today voiced 
vigorous opposition to the Fitzgerald bill pend- 
ing in the House, which provides for the crea- 
tion of machinery to set up workmen’s compen- 
sation insurance for the District of Columbia. 

In a letter to members of Congress, Elliott H. 
Goodwin, vice president of the national chamber, 
points out that the opposition of his organiza- 
tion is based on the ground that the bill pro- 
vides for a form of compulsory monopolistic 
insurance. At the same time he points out that 
the national chamber is not to be understood as 
in any way attempting to express opposition to 
the principle of workmen’s compensation insur- 
ance. 

The reasons for the national chamber’s oppo- 
sition to the Fitzgerald bill are outlined as 
follows: 


1. This bill provides for compulsory monopolis- 
tic insurance, leaving the employer no option on 
the selection of the insurance -carrier. He must 
take Government insurance. 

2. The insurance commission under this bill is 
not only empowered to determine the rate and 
amount of premium, but is also charged with the 
collection of premiums and the determination of 
the amount and the payment of compensation, with 
no check whatsoever upon its decisions and actions. 

8. The insurance commission under this bill 
possesses full authority to review its own de- 
cisions, with right of appeal to the courts only on 
matters of law. 

In short, the commission created under this bil? 
combines normal administrative functions with the 
business of insurance, and has to a considerable 
degree the power of judicial review. Such con- 
centration of authority, we believe, is contrary to 
the inherent principles of good business and good 


government. 
SAGE BBEBEEBEEZABaZaEaAEa. 


FARMERS WOULD ADD TO TIMBER TAX 


ConcorD, N. H., June 26.—The New Hamp- 
shire Farm Bureau Federation, with headquar- 
ters here, has initiated a movement to increase 
the taxes on large timber holdings in northern 
New Hampshire. In a report just made public 
the bureau charges a reduction of 24 percent in 
the number of operated farms and an increase 
of 47 percent in the amount of farm mortgages 
in the State to an unfair system of taxation. 

The bureau cites a tax commission’s report in 
1908 that real estate then was assessed at 70 to 
75 percent and timber land at from 25 to 30 
percent of its real value. The State forester, it 
says, in the same year investigated 126 woodlots 
to compare tax values with real values. In 1914 
he reéxamined the same lots and found 65 of 
them cut off. The remaining 61 showed an in- 
creased tax valuation of 161.7 percent over the 
1908 valuation. The later assessed value he esti- 
mated at 74.6 percent of the actual value. 

These small woodlots, it is explained, are taxed 
by local taxing bodies; whereas, the larger tim- 
ber tracts pay only State and county taxes. In 
1920, the bureau’s report states, the rate on the 
latter was less than one-fourth as much as the 
average rate in towns. The bureau estimates 
that the increase in the total assessed valuation 
of wild timber lands has in ten years amounted 
to 69 percent. Withdrawal of land thru Govern- 
ment purchase for national forests might, the 
report says, tend to increase the taxing value of 
the remaining land, but for the fact that large 
quantities of timber have been cut from pri- 
vately owned land. The actual value of the 
timber, the bureau says, has vastly increased. 
From 1910 to 1920 the tax value of such land 
has been increased 143 percent, but owing to the 
increase in actual value of the stumpage the 
bureau claims the large areas are paying taxes 
on only 73 percent of their present true value. 
This would indicate a more just assessment than 
formerly but for the fact that the valuations of 
lands and buildings in towns have been increased 
from 70 or 75 percent to 85 percent of their true 
value. 

The discrepancy between the taxing of the 
small woodlot and the larger timber tracts is 
indicated by the statement of the bureau that in 
1920 the former and other property assessed in 
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towns paid $2.38, while in unincorporated places 
the rate was 48 cents a hundred. 


In conclusion the bureau’s report says: 


It is probable that undervaluations of timber 
land have been due in part, at least, to the feeling 
that full taxation of timber land will lead to strip- 
ping our hills of merchantable trees. 

It seems to your committee that it would be 


much better and fairer to adopt some other sys- 
tem of taxing growing timber, which would tax the 
small woodlot and big timber tracts on the same 
basis. Such a system should not aim to exempt 
timber from taxation. It should, however, enable 
the owner of young growing timber to pay his 
taxes when his trees are cut or become mature. 
Old timber ready for market should be fully taxed 
like other property. Taxes on young growing tim- 


ber should be partly deferred until it is mature. 
This would encourage the reforesting of our waste 
land and the growing of young timber generally. 
Such taxation is needed to prevent a timber short- 
age and exorbitant prices for lumber. In the long 
run it would add to the State’s revenue. 

So long, however, as we continue the present 
tax system, it should be impartially and equally 
enforced in respect to all classes of property. 





LUMBER TRANSPORTATION DEVELOPMENTS 


GENERAL RATE SITUATION OUTLINED 

NEw ORLEANS, La., June 26.—The general 
rate situation as a result of changes to comply 
with the decision of the Interstate Commerce 
Commission requiring a 10 percent reduction 
from the rates in effect Aug. 26, 1920, has been 
outlined by A. G. T. Moore, traffic manager 
of the Southern Pine Association: 

We have just received copy of Southwestern 
Lines 6th section application 3,406. We also have 
the following wire from Agent F. A. Leland: “Ef- 
fective July 1 same rates will apply on both yellow 
pine and hardwood lumber to points east of 60 
percent (Buffalo-Pittsburgh) group.” 

We understand Agent Spieden is revising all 
southeastern rates to become effective July 1. We 
are actively in touch with Mr. Spieden and will 
advise subscribers promptly on receipt of his ad- 
vices and tariffs. His readjustment should, and 
probably will, be along the lines of Agent Leland’s, 
because of the fixed rate relationships between 
mills east and west of the Mississippi River. 


Territory North of Ohio River 


Mr. Leland has been authorized by the Inter- 
state Commerce Commission to supplement his 
Cc. F. A., E. T. L. and New England Territory 
Tariff No. 110, I. C. C. No. 1,524, effective July 1, 
providing therein for reductions on southern pine 
from the southwestern blanket to the following 
cities as typical examples: 


10% 
Rates on under 
Aug. Aug. Present Re- 
26,1920 26,1920 rates duction 
Chicago, Ill. ....... 44* 391%4* 40%* 1* 
Centralia, Ill. .... 40 36 37% 1 
Terre Haute, Ind. 42% 3814 401% 2 
Toledo, Ohio ..... 491% 44% 45% 1 
Dayton, Ohio ..... 46 41% 42% 1 
Cleveland, Ohio... 51 46 47 1 
Detroit, Mich..... 49% 44% 4514 1 
Buftaio, N. ¥..... 52% 47TY, 50 2% 
Pittsburgh, Pa.... 52% 47% 50 21% 
Boston, Mass..... 60 54 60 6 
New York, N. Y... 54% 49 54% 5% 


* Cents a hundred pounds. 

Generally speaking, we shall receive a reduction 
of 2 cents to Indiana points, 1 cent to Michigan, 
Ohio, Illinois, Minnesota, Wisconsin, 2 cents to 6 
cents to points in Buffalo-Pittsburgh group and 
east thereof, including New England. 

In other words, Agent Leland’s (Hardwood) 
Tariff 110 will be amended to cover softwood rates 
to all destinations not heretofore reduced as a re- 
sult of our negotiations and procedure before the 
I. C. C. Thus we will receive the full benefit of all 
hardwood reductions previously allowed. The final 
rates effective July 1 will be approximately 10 
percent under rates as of Aug. 26, 1920. 


Middle West 

Effective June 12, in supplement No. 5, S. W. L. 
Tariff No. 50-N, rates to points in Missouri, Kan- 
sas and Nebraska on all principal lines were re- 
duced generally 2 cents a hundred pounds. This 
applies also to certain Arkansas points and Coun- 
cil Bluffs, Iowa, and includes such points as Kan- 
sas City, Topeka, Leavenworth, Wichita, Omaha, 
Lincoln, Nebraska City. 

Effective same date in supplement No. 5, 8S. W. L. 
Tariff No. 77-D, rates to other points in Missouri 
and Iowa and certain points in Minnesota were 
reduced in amounts of 4% cent to 34% cents. Most 
of the reductions are closer to 3% cents than % 
cent. This is effective to such points as Cedar 
Rapids, Marshalltown, Dubuque, Des Moines, Bur- 
lington and Waterloo, Iowa; and to Chillicothe, 
St. Charles, Jefferson City, Hannibal and Moberly, 
Mo. 

It is possible that additional minor reductions 
will be made to this territory, altho we are not 
definitely so advised. The additional (10 percent) 
reductions to Oklahoma may, directly or indirectly, 
affect Missouri, Kansas, Nebraska, Iowa. 

To Oklahoma 

Effective June 12, in supplement No. 11, South- 
western Lines’ Tariff No. 48-Q, the Oklahoma com- 
mon point rate of 39 cents was reduced to 37 cents. 
This applies to all principal roads such as the 
Santa Fe, Rock Island, Frisco and Missouri Pa- 
cific systems, Kansas City Southern, Kansas, Okla- 
homa & Gulf, Missouri Valley, Missouri, Kansas 
& Texas etc. 


Effective July 1, additional reductions of 10 per- 
cent will be published, applying generally to Okla- 
homa points west of the Rock Island north and 
south main line thru El Reno. 

To Texas 

Effective July 1, all pine lumber rates to Texas, 
with very few exceptions, will be reduced 10 per- 
cent by the use of a master tariff. 


COAST RATES TO EASTERN POINTS 

PoRTLAND, OrE., June 24.—The Southern 
Pacific Co. has prepared a table showing a 
comparison of rates on fir lumber and shingles 
from points on its lines in Oregon, including 
Portland, with tentative rates to representative 
eastern points, to become effective July 1. 

The table showing rates in cents a hundred 
pounds follows: 





Effective 
duly 1 
Rates Forest Rates Reduction 
Products From Present Effective in Pres- 
“Coast Rate Rates July 1, 1922 ent Rates 
Group’’ To Shgls. Lbr. Shgls. Lbr. Shgls. Lbr. 
DONVEF .occ cee. 69 56%4 62 51 7 5% 
| ee 69 56%4 62 51 7 5% 
Trinidad ...... 69 62% 62 564, 7 6 
Hastings ...... 80 66% 72 60 8 6% 
Grand Island... 80 i 72 60 8 61% 
CN ciccc cee 80 6614, 72 60 8 6% 
TOPCRS cccccces 80 6614 72 8 6% 
Hutchinson .... 874% £74 83%, 1% 4 2% 
Des Moines 86% f 84 2 2% #1 
J 80 6614 72 8 6% 
St. FAG. ccsces 86% 1% 84 72 2% #1 
Kansas City ... 80 6614 72 60 8 61% 
Milwaukee 864%, 73 84 72 2% #1 
Chicago ....... 86% 7 84 72 2% $1 
Indianapolis ... 98% 85 9644 84 2 1 
| ae 98% 85 97 85 0 ee 
Cleveland ..... 102 881% 99 87 3 1% 
Pittsburgh ....102 881%, 102 re 
BURGO ccccescs 102 88% 102 8814 4 
Philadephia 103% 103% 
Baltimore ..... 103% 90 103% 90 
New York . 103%, 90 103% 90 
Boston .... 103%, +90 103% 
Billings. ...... 60 50 54 45 6 5 
Cheyenne ...... 69 5614 62 51 7 51%, 
Salt Lake City. 654% 53 59 48 6% 5 
San Francisco.. 44 31% 3914 28% 4% 3% 
Stockton ...... 44 311% 394%, 31% 4% dss 
Los Angeles ... 654% 65% 65 59 1 6% 


REHEARING DENIED IN DOCKET 11,818 


WASHINGTON, D. C., June 28.—The Interstate 
Commerce Commission has issued an order deny- 
ing the petition of defendants for a reargument 
of Docket No. 11,818—American Wholesale 
Lumber Association vs. Director General as 
agent Aberdeen & Rockfish Railroad Co. et al. 


STAVE CASE REASSIGNED 


WASHINGTON, D. C., June 28.—The Interstate 
Commerce Commission has reassigned Docket No. 
13,192—Lucas E. Moore Stave Co. vs. Director 
General, as agent Atchison, Topeka & Santa Fe 
Railway Co.—for oral argument July 13, before 
Division 2. r 


NEW INTRASTATE PULPWOOD RATES 


Mapison, WIs., June 27.—Reduction of 10 
percent in freight rates charged by Wisconsin 
carriers on pulpwood was ordered by the State 
railroad commission, the new rates to take effect 
July 1. Information furnished the railroad com- 
mission by the Wisconsin traffic association 
shows that in their opinion a cut in paper rates 
would be justified on the basis of lower freight 
charges. 

The schedule ordered by the railroad commis- 
sion follows: 

For 5-mile haul, 2 cents a hundred pounds of 
pulpwood; 10-mile haul, 2.2 cents; 20-mile haul, 
2.5 cents; 30-mile haul, 2.8 cents; 40-mile haul, 
3.1 cents; 50-mile haul, 3.4 cents; 70-mile haul, 
3.9 cents; 90-mile haul, 4.4 cents; 100-mile haul, 
4.6 cents; 150-mile haul, 5.4 cents; 200-mile haul, 
6 cents; 300-mile haul, 7.7 cents; and for 400- 
mile haul, 9.2 cents. Interline movements of pulp- 
wood participated in by two lines will bring an 


_ added charge of 1.1 cents a hundred pounds, and 


for interline movements participated in by three 


“Or more lines there will be an added charge of 2 


cents. 


ASKS RULING ON RECONSIGNMENT 


WASHINGTON, D. C., June 26.—The National 
Retail Lumber Dealers’ Association, thru Frank 
Carnahan, traffic manager, has filed with the 
Interstate Commerce Commission a complaint 
against the Baltimore & Ohio and other rail- 
roads, attacking the practice of evading the re- 
consignment charges applying on lumber and 
forest products held to be reasonable by the 
commission and urging an investigation to deter- 
mine charges which will be just, fair and rea- 
sonable. 


The complaint describes briefly the practices 
and calls attention to a meeting in Chicago 
April 17 at which railroads in good faith agreed 
to restore the $7 a car charge after arrival at 
destination and cancel tariffs which carry a 
charge of $3 a car after arrival at a few speci- 
fied points, the change to become effective July 
1 and apply to all lines. 


The Chicago, Peoria & St. Louis Railroad Co. 
was the only road, according to the complaint, 
that refused to cancel its $3 car charge for 
reconsignment after arrival at East St. Louis, 
Ill. The complaint declares that that road, 
despite the ruling of the commission in Investi- 
gation and Suspension Docket No. 1,421 that 
it must cancel tariffs proposing a reduction in 
the reconsigning charge after arrival from $7 
to $3, has reissued a supplement establishing 
the $3 charge at East St. Louis, while not per- 
forming a like service at that charge at other 
stations on its lines. 


Attention is called to the fact that the com- 
mission on three occasions has suspended tariffs 
of carriers proposing to reduce the $7 charge to 
$3, and: on two occasions has ordered tariffs 
canceled, while the third case has been assigned 
for hearing July 20 as Investigation and Sus- 
pension Docket No. 1,573—Reconsignment of 
Lumber and other Forest Products at Dupo, Il. 
The commission is requested to consolidate this 
complaint with No. 1,573. 

The complaint says further: 

For some months several of the defendants have 
by tariff publication established rules and charges 
whereby lumber and forest products are held on 
their lines at specified points and reconsigned from 
those points at a charge of $3 a car after arrival 
of car at specified points, making the charge at 
those points the same after as before arrival, and 
at the same time maintaining from other points on 
their lines the charge of $7 a car for reconsign- 
ment after arrival. Others of the above mentioned 
lines, without tariff publication, have instituted 
the same practice; namely, on their lines they hold 
ears at a charge of $3 a car, thus defeating the 
purpose of their tariff publications which estab- 
lish a charge of $7 a car if car is reconsigned after 
arrival. That others of above named carriers, 
while making reduction from the $7 a car charge 
have done so under protest, and will welcome this 
complaint in the hope that it will lead to uniform 
rules and practices. 

The case of the Mobile & Ohio is cited as 
having published, effective July 10, a tariff 
restoring that $7 charge and canceling out the 
$3 charge; but, having learned that other Cen- 
tral Freight Association lines have not restored 
the $7 charge, in accordance with the agree- 
ment reached at Chicago, has asked the com- 
mission to suspend its own tariff. 


The complaint declares that the charges and 
practices outlined are unreasonable, unjust, dis- 
criminatory and prejudicial in violation of see- 
tions 1, 2 and 3 of the Act to regulate com- 
merce. The commission is asked to exercise the 
power conferred upon it by section 15 of the 
Act and after investigation determine definitely 
what is a reasonable charge for reconsignment 
after arrival to apply in the future on all roads 
subject to its jurisdiction. 
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O. W. FISHER, known far and wide as one 
of the most eminent lumbermen of the United 
States, died at his residence, 1039 Belmont 
Place, Seattle, Wash., shortly after eleven 
o'clock Thursday morning, June 22, aged seventy- 
nine. Notwithstanding his advanced age, Mr. 
Fisher was actively engaged in business until 
March, 1921, when his wife passed away, with 
the result that a break came in the health he 
had always enjoyed and he practically retired 
from his various pursuits. The sudden death of 
his son-in-law, W. ’. Warren, general man- 
ager of the Snoqualmie Falls Lumber Co., which 
occurred in April, 1921, contributed materially 
to his sickness and he went into a gradual de- 
cline, which resulted in his death. The funeral 
took place from the Bonney-Watson Chapel, 
Seattle, Saturday afternoon, June 24, at three 
o'clock. The pall bearers were W. S. Allen, 
W. H. Irvine, S. C. Armstrong, J. M. Marrow, 
M. A. Arnold and J. T. McVay. Rev. J. Ralph 
Magee, of the First Methodist Episcopal Church, 
officiated. 

Mr. Fisher is survived by five sons, W. P., 
0. D., Dan, Burr, and Wallace Fisher, and by 
one daughter, Mrs. W. W. Warren. O. D. Fisher, 
vice-president and genera] manager of the Fisher 
Flouring Mills Co., who was East at the time of 
the final sickness, was summoned by telegraph 
and arrived in Seattle shortly before his father 
passed away. 

At the time of his death, Mr. Fisher was 
president of the Fisher Flouring Mills Co., the 
Gallatin Valley Milling Co., the Fisher-White- 
Henry Co., the Grandin Coast Lumber Co., and 
the O, W. Fisher Co., all of Seattle, and the 
National Livestock & Mining Co., of Missouri, 
and the Louisiana Long Leaf Lumber Co., of 
Fisher, La. 

Mr. Fisher was born in Scioto County, Ohio, 
September 2, 1842, his parents being Peter and 
Lucretia Fisher. He entered school at the age 
of four years, and his scholastic training ended 
at the age of eight. Soon thereafter he went 
to work in a sawmill which cut about 300 feet 
of lumber a day—an old fashioned portable mill 

-at a place called Pine Creek, in Scioto County. 
In 1854 he was apprenticed to Uriah Nurse, to 
learn the trade of a miller, and remained with 
him until 1857. The next three years he worked 
at Springville, Ky., and for a short time he 
was employed in the circular sawmill of A. 
McManaway, in the Scioto Valley, near Ports- 
mouth. 

In 1862 Mr. Fisher entered the Union army, 
enlisting in the Thirty-ninth Ohio Infantry, which 
was already in the field. He joined his regi- 
ment at Corinth, Miss., and was in active serv- 
ice for nine months. He was in the battle of 
Iuka and Corinth, and at the latter place was 
captured by Forrest’s men and taken to Trenton, 
Tenn. He was paroled at Camp Chase, O. 

Determined to see some of the country, Mr. 
Fisher, in 1865, started out, and for the next ten 
years occupied his time principally in traveling. 
He has said that the first ten years of his active 
life after the war were greatly taken up in 
“going somewhere’’—not looking for ‘‘the pot 
at the end of the rainbow,” but for the groove 
into which he might fit for life. In crossing the 
plains and mountains to California, an incident 
of the trip was the meeting with his old em- 
ployer, Uriah Nurse, who likewise was seeking 
his fortune in the West. 

In 1866, when Mr. Fisher had attained the age 
of 24, he was herding horses between Oroville 
and Marysville, Cal. He also drove mules over 
the mountains from Marysville to Virginia City, 
Nev. In the fall of 1866, being ill, he started 
back to the place of his birth. He was twenty- 
one days making the trip across the Sierra 
Nevada Mountains. On returning east he trav- 
eled by rail and lake to London, Ont., and there 
his illness restrained him from going farther. 
Later, having somewhat recovered, he proceeded 
to Komoka, near London, where he worked ina 
gristmill for some time. 

Thus far his connections with the lumber in- 
dustry had been purely incidental. He worked 
in a sawmill only when he could not get work in 
a flour mill, for flour making was his real trade. 
Mr. Fisher subsequently went to Portsmouth, 
Ohio, where he worked for some time in a flour 
mill. Later, he returned to Canada, where he 
leased a flour mill and operated it for several 
years. His next venture was in the hotel busi- 
ness at Hyde Park Corners, Ont. Once more 
he returned to the States and located at Spring- 
ville, Ky., where he ran a gristmill. 

In 1869 Mr, Fisher’s cousin, L. Dodge, bought 
a sawmill near Louisville, Ky:, and the young 
man was given its management by the owner. 
For three years Mr. Fisher ran this mill, cutting 
poplar, oak, black walnut, beech and maple. 
His next move took him to Missouri. He settled 
at Orleans in Polk County, and bought a small 
stock of goods, but stayed there only a short 
time, returning to Louisville. He took a wood 
contract from the Louisville & Nashville Rail- 
road Co. in the fall of 1872, but the financial 
panic caused a cancelation of his contract by the 
company. He decided to return to Canada, and 
he was at Longwood from 1873 to March 1876, 
and then returned to Kentucky. This time he 
went into business for himself, buying forty 
acres of timber near Louisville, selling the wood 
in advance. His next location was at Orleans, 
Mo., where he repurchased the store and laid 


the foundation of the substantial fortune which 
later came to him. 

A combination flour mill and sawmill was in 
1877 bought by Mr. Fisher. He had at various 
times carried on the operation of one or the 
other, but neither singly paid as well as did the 
combination. This mill was at Humansville, 
in Polk County. He bought the mill on credit 
and was given four years in which to pay for 
it, but he succeeded in cancelling the obliga- 
tion in two years. He remained at Humans- 
ville until 1882, when he sold his mill and bought 
a half interest in the business of Barnett & Pax- 
ton. He started the Farmer’s and Merchant’s 
Bank of Humansville, and was president of the 
institution until 1900, 

O. W. Fisher and his sons in September, 1903, 
bought the flour milling plant operated by the 
Gallatin Milling Co., at Belgrade, Mont., and the 
title was changed to the Gallatin Valley Mill- 
ing Co., and the business incorporated with a 
capital of $75,000. Mr. Fisher and his family took 
up their residence in Boseman, Mont., where he 
remained until 1914, when he moved to Seattle, 
having with his sons and associates in 1911 caused 
to be built on Harbor Island, what is known as 
‘America’s Finest Flouring Mills,’’ the largest 
mill in the West, with a capacity of 6,000 bar- 
rels of flour a day. Mr. Fisher took a deep per- 
sonal interest in this mill almost up to the time 
of his death and spent practically all of his time 
at the plant, where he had his office. The active 
management of the mill was in the hands of 
his sons, with O. D. Fisher as vice-president and 








THE LATE O. W. FISHER 


general manager, and W. P. Fisher as sales man- 
ager. One of the numerous lumber properties 
in which Mr. Fisher was interested at the time 
of his death was that of the Snoqualmie Falls 
Lumber Co., located at Snoqualmie Falls, Wash. 
The site for this magnificent mill was selected 
a number of years ago by Mr. Fisher’s son, O. D. 
Fisher. : 





MAX KOSSE, president of the American Wal- 
nut Manufacturers’ Association, and president 
of the Kosse, Shoe & Schleyer Co., of Cincinnati, 
Ohio, died Monday morning, June 26, following 
an operation at Christ Hospital in that city. 
The death of Mr, Kosse was a distinct shock 
to his business associates as last week he was 
about the trade seemingly in as good health as 
ever. Mr. Kosse went to the hospital on Sun- 
day afternoon to have a boil removed from his 
right cheek. Following the operation for the 
boil, he underwent another operation to relieve 
a catarrhal condition. He failed to rally fol- 
lowing this operation and his death soon re- 
sulted. Mr. Kosse was widely known in the 
lumber field. He was considered an expert au- 
thority on matters pertaining to walnut lum- 
ber and veneer. His company is one of the 
largest walnut and veneer manufacturers in the 
middle west and does a large export business. 
Mr. Kosse was a German by birth. He came 
to this country about thirty years ago as Ameri- 
can representative of Theodore Francke Erben 
and held this position for many years. In 1899 
Mr. Kosse went into business for himself, or- 
ganizing the Kosse, Penrod & Prouty Lumber 
Co., which was succeeded in 1911 by the Kosse, 
Shoe & Schleyer Co. He remained active in the 
business to the last. Mr. Kosse was a member 
of the Business Men’s club of Cincinnati, Lum- 
bermen’s Club of Cincinnati, Cincinnati Automo- 
bile club, Hyde Park country club and of sev- 
eral clubs at Baltimore where the company has 
an export office which he visited frequently. 
Mr. Kosse was 53 years old. He is survived 
by a widow. Mr. Kosse was in Chicago last 


Wednesday attending a meeting of the National 
Lumber Exporters’ Association. He visited In- 
dianapolis on Thursday and it was there that 
the boil began to trouble him. He was prepar- 
ing to motor to Paris, Ky., on Saturday when 
the boil troubled him so much that he gave 
up the trip. On Sunday his condition became 
such that it was decided to remove the boil 
by an operation. Funeral services were held 
at his late residence, 862 Mitchell Avenue, Avon- 
dale, Cincinnati, at 3 o’clock Wednesday after- 
noon. <A large delegation of members of the 
——aas Club of Cincinnati attended the 
uneral. 


FRED G. OWEN, of Medford, Ore., a promi- 
nent timber owner with close connections with 
the lumber industry in various parts of the 
country, met his death early last Monday morn- 
ing, when he fell through a sixth-story win- 
dow of the Congress Hotel, Chicago, to the side- 
walk of Michigan Boulevard. His back was 
broken by the fall, and, being still alive when 
picked up, he was rushed to the St. Luke’s 
Hospital, where he died on the operating table. 

Mr. Owen was a son of John S. Owen, presi- 
dent of the John S. Owen Lumber Co., Eau 
Claire, Wis. Besides his extensive interests 
in west Coast timber lands, he was a stock- 
holder in the California & Oregon Lumber Co., 
3rookings, Ore.; in the Rust-Owen Lumber Co., 
Drummond, Wis., and in various other con- 
cerns in which his father is also interested. 
How the accident occurred it has been impossible 
to determine. Mr. Owen was a guest at the 
Congress Hotel, where he occupied an outside 
room on the sixth floor together with his uncle, 
Sam F. Owen, of Portland, Ore., also a well 
known timber man. The latter was asleep when 
the tragedy occurred, and could shed no light 
as to its cause. At the coroner’s inquest Mr. 
Owen, G. E. Anderson, secretary of the John 
S. Owen Lumber Co., who hurried to this city 
immediately upon receipt of telegraphic notifica- 
tion of the death, and other associates and 
friends of the deceased testified that the suicide 
theory at first advanced by the police was un- 
warranted in view of the fact that Mr. Owen 
had no business or other worries, so far as 
known, and that he had shown no sign of de- 
pression previous to retiring rather early on 
Sunday night. The jury returned a verdict of 
accidental death. It was believed that Mr. 
Owen went to the window, to raise it to secure 
additional ventilation or to ascertain the origin 
of some noise that had attracted his atten- 
tion, that he had lost his balance and that the 
screen which protected the window had given 
way as he fell against it, resulting in his plung- 
ing to the street. The deceased, who was 36 
years of age, leaves a widow and two children, 
aged 7 and 10, in Medford, besides his father 
in Eau Claire, Wis. The body was taken to 
Kau Claire pending definite determination where 
interment would take place, whether in that 
city or in Medford. Early plans were for his 
burial in the Wisconsin city, alongside his 
mother, who was a member of the Rust family, 
for decades prominent in connection with the 
lumber manufacturing industry in Wisconsin. 
Mr. Owen had been a resident of Medford, Ore., 
ever since his going West some fourteen years 
ago, and was a highly respected and influential 
citien in that community, as well as prominent 
in lumber circles up and down the coast. 

CHARLES E. SPIELMAN, secretary and treas- 
urer of the Thompson Hardwood Lumber Co., 
of Cincinnati, Ohio, died at his home in that 
city on Friday, June 23, after three years of 
continued ill health. Mr. Spielman was widely 
known in the hardwood lumber field and was 
one of the veterans in the busines in Cincin- 
nati. He was a native of Columbus, Ohio, and 
his first business connection in Cincinnati was as 
secretary and treasurer of the Otte Carpet Co. 
He later became identified with the lumber 
industry and continued in that field until his 
death. Mr. Spielman was active in religious 
affairs, being a deacon of the Walnut Hills 
Lutheran Church and a member of the general 
committee of the Lutheran Brotherhood of the 
United States. He leaves a widow, one son, 
Howard M. Spielman, and a daughter, Mrs. R. E. 
Thompson, wife of Roy E. Thompson, president 
of the Thompson Hardwood Lumber Co. 


JOHN: GRAMELSPACHER, head of the Jasper 
Desk Co., of Jasper, Ind., and a pioneer in the 
desk manufacturing business, died at his home 
in Jasper recently. Mr. Gramelspacher had the 
distinction of being a veteran of both the Con- 
federate and Union armies. He was a native of 
Kentucky and when the Civil War broke out 
was a young boy. He was anxious to fight and 
so joined the first army he came to which hap- 
pened to be a Confederate force. He served 
sixteen months in that force but his convictions 
led him to join the Union army later and he 
fought with it during the remainder of the war. 
Mr. Gramelspacher was 76 years old at the 
time of his death. He organized the Jasper 
Planing Mill Co. shortly after the Civil War and 
continued in that business until the organization 
of the Jasper Desk Co. 











FRANK J. O'CONNELL was drowned in the 
Atlantic Ocean near Fort Lauderdale, Fla., on 
the afternoon of June 16, while out with a fish- 
ing party. Mr. O’Connell was wading on the 
beach and either stepped into a deep hole or 
off the sandbar into deep water and was not 
seen alive again. Mr. O’Connell was born at 
Montello, Wis., in 1868. After growing to man- 
hood he taught school a few years before en- 
gaging in the lumber business in 1895. In 1902 
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he became associated with the American Hard- 
wood Lumber Co., of Madison, Wis., but closed 
out his interests in 1912, going to Florida to live. 
He was unmarried. Two sisters and three 
brothers survive. 





CHARLES L. MONGER, wholesale lumber 
dealer of Elkhart, Ind., died at his home in 
that city on June 20 at the age of 55. He had 
been in the lumber business for more than twenty 
years. Mr. Monger was well known in lumber 
circles of northern and central Indiana and was 
prominent in civic affairs. He was an active 
leader in the anti-saloon movement of about 
fourteen years ago and head of the Elkhart 
County movement for local option. He was also 
active in the work of the Methodist Episcopal 
Church. A widow, son and daughter survive 
him. 





ISAAC N. LAKE, buyer for the Indiana Veneer 
& Lumber Co., of Indianapolis, Ind., died recently 
at his home there at the age of 69. Mr. Lake had 
been ill for about a year. He had been con- 
nected with the lumber business for more than 
thirty years and as a young man was a sawmill 
operator. He is survived by a widow, sister and 
a son-in-law. 





T. JEFFERSON MULLINS, a veteran lum- 
berman and sawmill operator of Pike County, 
Kentucky, died at his home on Shelby Creek 
on June 23 following a brief illness of pneu- 
monia. Mr. Mullins was about 60 years old and 
leaves six sons and four daughters. Two of the 
sons, James T. and Robert Mullins, succeed 
him in the lumber business. 





JOHN G. ALLEY, lumberman of the Valley 
Creek section of Virginia, near Clintwood, died 
there after a long illness. For many years he 
operated log drives down the Big Sandy River 
in Kentucky, and in later years operated saw- 
mills in Dickenson County, Va. His widow and 
several sons survive him. 





A. B. LEASURE, formerly of the Oliver & 
Leasure Lumber Co., wholesale hardwood dealer 
at Minneapolis, Minn., died at a hospital in that 
city after an illness on June 24. He was 37 
vears old and leaves a widow and two children. 
He sold his interest in the lumber business last 
January because of ill health. 


TIMBER LAND SALES 


LANSING, MicH., June 26.—The Lansing Co. has 
purchased a tract of timber on the Crofoot estate 
south and west of Fowlerville in Livingston 
County. ‘The tract consists of 20 acres and is said 
to be one of the finest pieces of standing timber 
left in Michigan. . The company is negotiating for 
another tract on the same estate. It is proposed 
to place a mill on the estate to cut for the Lansing 
yards. 


MOUNDSVILLE, W. Va., June 26.—The Hood 
Lumber Co. has made a purchase of timber from 
the John Martin heirs said to contain more than 
a quarter of a million feet of white oak timber. 
G. F. Gray and C. H. Hunter, of this city, have 
purchased a tract in Marshall County containing 
about a half million feet of oak and poplar, to- 
gether with 200,000 mine props. <A railroad will 
be built onto the tract. 


HYMENEAL 


KELCHNER—HORNE. W. I. Kelchner, who 
represents William M. Rankin, wholesaler, of 
Philadelphia, Pa., was married on June 30 at 
Allentown, Pa., to Miss Grace E. Horne, of that 
city. Mr. Kelchner covers the south Jersey ter- 
ritory for the Rankin business. The young 
couple will spend a few weeks in the Pocono 
Mountains and will then make their home at 
Fairview, N. J. 


MARCH—BJORNEBY. Miss Grace Bjorneby 
and Willis C. March, both of Kallispell, Mont., 
were married on Tuesday evening, June 20, at 
Christ Episcopal Church in that city. Mr. March 
is a member of the firm of the Empire Lumber 
Co., and has been associated in the business 
there with his father for about three years. 
Mr. and Mrs. March left for a brief wedding 
trip and will make there home in Kalispell after 
their return. 


BARWICK—HOWARTH. William E. Barwick, 
son of Mr. and Mrs. Seth E. Barwick, of Chicago, 
and Miss Edna J. Howarth, daughter of Mr, and 
Mrs. James A. Howarth, of Chilton, Wis., were 
married on June 28 in Seattle, Wash., by Rev. 
Father McCue, of St. Joseph’s Parish in that 
city. The ceremony was witnessed by relatives 
and immediate friends, including the groom’s 
parents from Chicago. Mr. Barwick is sales 
manager of the white pine department of the 
Burton-Beebe Lumber Co., of Seattle, having 
been with the- concern since its organization. 
He gained his lumber experience in the Long- 
3ell mill at Longville, La., and at Weed, Calif., 
and also with a wholesale lumber concern in 
Chicago prior to locating at Seattle with Mr. 
Beebe. Mr. Barwick during the war was with 
the 20th Engineers (Forest), in service in 
France. His father is well known as manager in 
Chicago for the Long-Bell Lumber Co. 





INCORPORATIONS 


ARKANSAS. Helena—Superior Oak Flooring 
Co. increasing capital from $200,000 to $250,000. 

CALIFORNIA. Los Angeles—Los Angeles 
Lumber Products Co., incorporated; capital $10,- 
000,000. 

FLORIDA. Pensacola—Pensacola Creosoting 
Co., incorporated. 

GEORGIA. Camak—Wilson Metcalf Lumber 
Co., incorporated; capital, $20,000. 

IDAHO. Post Falls—Rubedew Lumber Co., 
incorporated; capital, $250,000. 

INDIANA. Marion—Byrd Lumber Co., incor- 
porated; capital, $60,000. 

IOWA. Lakonta—Lanning Brothers Lum- 
ber Co., incorporated; capital, $20,000. 

KANSAS. Moundridge—Moundridge Lumber 
Co., incorporated; capital, $15,000. 

KENTUCKY. Louisville—Louisville Parquetry 
Flooring Co., incorporated; capital, $50,000. 

LOUISIANA. Monroe—Hannen Cooperage Co., 
incorporated; capital, $10,000. 

MAINE, Lubec—L. S. Crane Co., incorporated; 
capital, $100,000; general lumber business. 

MICHIGAN. Battle Creek—Merchant Lum- 
ber & Supply Co., incorporated; capital, $50,000. 

Detroit—Hartwick Lumber Co.,_ increasing 
capital from $225,000 to $750,000. 

Detroit—Northern Lumber & Coal Co., incor- 
porated; capital, $30,000. 

Iron Mountain—B. B. Lumber Co., incor- 
porated; capital, $200,000; succeeds Brauns & 
Bennett, loggers of Ontonagon County; operates 
railroad in connection with logging operations 
and owns timber tracts. 

NEW JERSEY. Newark—Montgomery Lumber 
Co., incorporated; capital, $100,000. 

NEW YORK. Bronx—aA. M. Oesterheld & Son, 
incorporated; capital, $40,000; lumber and tim- 
ber business. 

Geneva—Antrim Co., incorporated; capital, 
$30,000. 

NORTH CAROLINA. Gibsonville—O. W. 
Mann Lumber Co., incorporated; capital, $25,000. 

OHIO. Bryan—L. A. Fish Co., incorporated; 
capital, $25,000; to deal in logs and timber and 
to manufacture wooden articles. 

OKLAHOMA. Muskogee—lIlex Southern Mills 
Lumber Co., incorporated; capital, $30,000; suc- 
ceeds Newton, Allen & Co. 4 

OREGON. Mohawk—H. P. Shannon Lumber 
Co., incorporated; capital, $300,000. 

St. Helens—Howard Lumber Co., incorporated; 
capital, $10,000. 

TENNESSEE. Memphis—Empire Floor & 
— Corporation, increasing capital to $100,- 

VIRGINIA. Newport News—Peninsular Lum- 
ber Co., incorporated; capital, $5,000; retail. 

WASHINGTON. Globe—Globe Lumber Co 
incorporated; capital, $30,000. 

Klickitat—Klickitat Log & Lumber Co., in- 
corporated. 

WEST VIRGINIA. Gilbert—Ellis-Crotts Lum- 
ber & Construction Co., incorporated; capital, 
$5,000. 

WISCONSIN. Green Bay—East River Planing 
Mill Co., increasing capital to $80,000. 

Green Bay—Britton Cooperage Co., incor- 
porated; capital, $100,000. 

Merrill—Smith Kuehl Lumber Co., incorpo- 
rated; capital, $18,000. 


BUSINESS CHANGES 


ARKANSAS. Pangburn—Steve Askew suc- 
ceeded by Shriver Bros. 


CALIFORNIA. Eagle Rock—Shirley Allen 
Lumber Co. succeeded by William J. Dettingen. 

Long Beach—San Pedro Lumber Co. succeeded 
by R. W. Jones. 


FLORIDA. Apalachicola—Jackson River Lum- 
ber Co. purchased by George A. Reed, of Hagers- 
town, Md., and H. P. and John P. Thorn, of 
Martinsburg; purchase includes 12,000 acres of 
oak, gum, cottonwood, ash, cypress and tupelo 
along Apalachicola and Chattahoochee rivers; 
John O. Thorn is manager and will move to 
Apalachicola. The sawmill will begin operation 
at once. The same interests have purchased 
sawmill and timber interests of the Murphy Co. 
at Port St. Joe, Fla. 

Pensacola—Pensacola Creosoting Co., incor- 
porated, succeeds creosoting department of 
Southern Paving Construction Co. Will deal in 
poles, piling and other creosoted products. 

INDIANA. Lynn—Lynn Lumber Co. succeeded 
by Francis & Rosser. 

KANSAS. Ashland—Metz Lumber Co. suc- 
ceeded by Floyd L. Clay. 


KENTUCKY. Richmond—The Savage Smith 
Lumber Co. has filed articles reducing capital 
from $40,000 and changing name to Savage- 
Whalen Lumber Co. Earl Savage, of this com- 
pany, has recently purchased interests in other 
lumber concerns including the Congleton & 
Davis interests at Versailles, Ky., the Lyons 
Lumber Co., of Frankfort, of which he will be 








resident manager, and the McCormick Lumber 
& Supply Co., at Cynthiana, Ky., which is now 
the Savage Lumber & Supply Co. 

MASSACHUSETTS. Shelburne Falls—J. A. 
Richmond’s Son succeeded by Harold P. Daven- 
port. 

MICHIGAN, Bergland—Bergland Lumber Co. 
succeeded by B. & B. Lumber Co. 

Caro—Foote & MacFarlane Lumber Co. suc- 
ceeded by West Side Lumber Co. 


MINNESOTA. Waverly—Newman Lumber Co., 
of Minneapolis, purchased iumber interests of 
Malmer Larson and Andrew J. Osborne will be 
local manager. 

MISSISSIPPI. Morseville—W. B. Downing 
Lumber Co. reported to have sold mill and tim- 
ber near here to Williams & Tisdale Lumber 
Co. which will continue operations. The former 
company will establish another mill near Bass- 
field, Miss., it is said. 

NEBRASKA. Seward—Seward Lumber & 
Fuel] Co. moving yard to new location where un- 
loading facilities will be increased. 

NEW YORK. Dansville—Hornell Lumber Co. 
sold to Pelton & Mehlenbacher. 

OHIO. Columbus—Sowers-Leach Lumber Co. 
changing name to Sowers-Benton Lumber Co. 
—_— E, Foltz (Agent) sold to Boss & 

err. 

OREGON. Portland—Atkinson - Irwin Co. 
changing name to Rose City Lumber Mills. 

PENNSYLVANIA. Erie—William L. Stow, 
president of the Stow Lumber & Coal Co., of 
Erie, has purchased the Elmer Freshwater in- 
terests in the Lake County Coal, Lumber & 
Builders’ Supply Co., of Painesville, Ohio, and a 
yard at Willoughby, Ohio. C. B. Haffey will 
manage the Painesville branch. 

TEXAS. Conroe—Cochran Lumber Co. chang- 
ing name to Grand Lake Lumber Co. and de- 
creasing capital from $50,000 to $30,000. 

Hico—Jordan-Spencer Co. succeeded by Barnes 
& McCullough. 

WASHINGTON. Bickleton—Fred Ballou and 
W. J. Park purchased the Sourwine mill eight 
miles west of here. Will operate under name of 
pe sen Creek Lumber Co., with Mr. Ballou in 
charge. 

Castle Rock—Castle Rock Box & Lumber Co.; 
F. Jordan, vice president, sold interest. 

Kalama—Columbia River Lumber Co. suc- 
ceeded by Oregon-Kalama Lumber Co., of Port- 
land. 

Onalaska—Carlisle-Pennell Lumber Co. suc- 
ceeded by Carlisle Lumber Co., incorporated 
with capital of $2,500,000. 

Winlock—J. A. Veness Lumber Co. succeeded 
by Oregon-Kalama Lumber Co., of Portland. 


WISCONSIN. Kenosha—Bain Wagon Co. sold 
to Dixon & Griswold, of Los Angeles. 


NEW VENTURES 


ALABAMA. Atmore—Ray Lumber Co., re- 
cently began. 

ARKANSAS. North Little Rock—Southern 
Wooden Heel Co. establishing factory here; will 
use birch. 

CALIFORNIA. Palo Alto—Palo Alto Lumber 
Co. opening yard; E. R. and A. C, Ellis, pro- 
prietors. 

ILLINOIS. Evanston—Builder’s Millwork & 
Supply Co. opening plant at 2131 Dewey Ave- 
nue, manufacturing and jobbing in sash, doors, 
screens and general millwork. 

Golconda—J. H. Walker Lumber Co., recently 
began. 

INDIANA. Indianapolis—Henkle Lumber Co., 
recently began; wholesale and commission. 

IOWA. Adel—Emery Skinner, in the imple- 
ment business here, is installing a lumber yard. 

MICHIGAN. Strongs—Chippewa Lumber Co. 
recently began; sawmill. 

MISSISSIPPI. Meridian—W. B. Hamrick Lum- 
ber Co., recently began; wholesale. 

MISSOURI. Union—Willis Lumber Yard re- 
cently began. 

Kansas City—Snyder-Kunkel Lumber Co., re- 
cently began. 

Webster Grove—Wilson Chapman Lumber Co. 
opening new yard. 


OHIO. Cedarville—Thomas & Co. recently 
began retail lumber business. 

Columbus—E. A. Prentice Lumber Co. has be- 
gun manufacture of plywood panels and will in- 
stall additional machinery. 

Dennison—Marsh Lumber Co., of Dover, Ohio, 
will install planing mill and lumber yard here 
under mangement of Mr. Kolp. 

OKLAHOMA, Muskogee—William Wilson 
Lumber Co., recently began; retail. 

OREGON. Portland—Rowell, Brown & Co. re- 
cently began; lumber. 

TEXAS. Anna—Wilcox Lumber Co., of Mc- 
Kinney, will open yard here under management 
of James Douglass. 

Carlton—W. F. & J. F. Barnes Lumber Co., of 
Waco, recently began here. 


VIRGINIA. Graham—C, L. Seyler Lumber 
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Co. recently began; headquarters, Bluefield, W. 
Va.; sawmill and planing mill. 

Winchester—Cornwell Railroad experimenting 
in charcoal burning and will probably engage 
in the business on a commercial basis; Win- 
chester Lumber Corporation, owning 25,000 acres 
of timber in the vicinity, will supply waste mate- 
rial to be used for this product. 

WASHINGTON. Everett—R. W. Robinson re- 
cently began wholesale and commission lumber 
business. 

WISCONSIN. Neenah—Twin City Fuel Co. 
is adding retail lumber department, increasing 
capital from $25,000 to $50,000, and changing 
game to O. K, Lumber & Fuel Co. 

Pembine—J. C. Sweeney Lumber Co., recently 
began. 


NEW MILLS and EQUIPMENT 


FLORIDA. Branford—Branford Lumber Co. 
will rebuild plant recently damaged by fire; cost 
about $60,000. 

INDIANA. South Bend—United States Lum- 
ber Co. building two yards and mills, sheds, 
office building etc. This is a new company re- 
cently organized with a capital of $100,000, of 
which Ulrich J. Hiss is secretary and general 
manager. 

KENTUCKY. Whitesburg — Stony Creek 
Lumber Co. purchased about 15,000 acres of 
hardwood timber lands along Stony Creek in 
Wise County, Va., and is installing two band 
mills of 50,000 feet capacity. Several miles of 
narrow gage lumber road are being constructed 
onto the property. 

LOUISIANA. Monroe—Southwest Pulp & 
Paper Co., of Monroe and Norwich, Conn., is 
reported to have asked for bids on construction 
of million-dollar pulp and paper mill to be erected 
on a 20-acre site in South Monroe. Joseph G. 
Mayo, of Norwich, Conn., is president and man- 
ager; M. J. Leahy, of New York, secretary and 
treasurer. 

MINNESOTA. Akeley—White Pine Lumber 
Co., of Chicago, will erect planing mill 20x75 
feet. 

MISSISSIPPI. Wesson—Furr & Knapp will 
erect box and veneer factory. 


NEW YORK. Syracuse—Wilson & Greene Co., 
erecting addition to lumber yard. 


CASUALTIES 


ARKANSAS. Magnolia—Five kilns of lumber 
were burned at Hammack’s mill, with a loss 
of about $1,500. 

CALIFORNIA. Covina—Baldwin Park Lumber 
Yard, loss by fire, $1,500. 

GEORGIA. Swainsboro—J. R. Coleman’s saw- 
mill destroyed by fire. 

INDIANA. Anderson—J. W. Bailey Co., loss 
by fire. 

LOUISIANA. Tioga—Lee Lumber Co., loss 
y fire. 

MARYLAND. _ Baltimore—Shinnick Lumber 
Co. and Acme Box Co., loss by flre, between 
$150,000 and $200,000; H. D. Dreyer & Co. (Inc.) 
suffered a loss of $5,000 and the hardwood lum- 
ber yard and office of James J. Lannon a loss of 
$50,000 in the same fire. Most of the losses are 
said to be covered by insurance, and the Acme 
Box Co. and James J. Lannon made immediate 
arrangements to rebuild. 


MASSACHUSETTS. Cambridge — Gilmore’s 
barrel factory destroyed by fire; loss $50,000. 


MISSISSIPPI. Hillsdale—Southern Lumber 
Co., shed, planing mill, ramps, dry kilns and 
contents and about 2,000,000 feet of lumber de- 
stroyed by fire; loss covered by insurance, and 
company will rebuild. 


MONTANA. Columbia Falls—Montana West- 
ern Lumber Co.’s planing mill destroyed by 
fire, loss, $20,000. 

Radnor—Hanson Lath Co., loss by fire; mill 
and machinery destroyed; stock saved. 


MISSOURI. St. Louis—Steele & Hibbard Lum- 
ber Co., loss by fire, $2,000. 


OREGON. Ritner—S. A. Foster Lumber Co., 
loss by fire. 


TENNESSEE. Nashville—Farris Hardwood 
Lumber Co., loss by fire, $40,000. 


WEST VIRGINIA. West Charleston—F, Lory 
Sons Lumber Co., loss by fire, $50,000; entire 
plant destroyed except warehouse and filing 
room; loss partly covered by insurance. 


BUYS INTEREST IN OHIO YARD 


Erg, Pa., June 26.—William L. Stow, presi- 
dent of the Stow Lumber & Coal Co., of Erie, 
which has branches at North East, Pa., Ripley, 
N. Y., Dunkirk, N. Y., Depew, N. Y., Lancaster, 
N. Y., Conneaut, Ohio, Medina, N. Y., Perry, 
Ohio, and Alden, N. Y., has purchased the 
Elmer Freshwater interests in the Lake County 
Coal, Lumber & Builders’ Supply Co., of 
Painesville, Ohio, and also a lumber yard at 
Willoughby, Ohio. C. B. Haffey will retain his 
interest in the Painesville concern and will be 
local manager. 


Attractive Treatise on Southern Pine 


NEw ORLEANS, La., June 26.—‘‘Southern 
Pine, What It Is, What It Is Used For,’’ is the 
title of an attractive 52-page, 11x-inch book 
just published and being distributed by the 
Southern Pine Association, and containing tech- 
nical and general information regarding the 
southern pine industry calculated to be of espe- 
cial value to architects, engineers, contractors 
and the building public generally. The book is 
bound in a beautiful cover showing a representa- 
tion in colors of a southern pine forest, and 
some of the illustrations, notably popular fin- 
ishes in southern pine interior trim depicted on 
pages 14 and 15, are also in colors. 

The contents of the new book are divided into 
four parts, as follows: Part 1, ‘‘The Pines of 
the South,’’ by J. 8S. Illick, chief division of re- 
search, Pennsylvania department of forestry; 
part 2, the uses of southern pine; part 3, gen- 
eral specifications for southern pine lumber and 
timbers; part 4, physical properties of southern 
pine, including a table of the Southern Pine 
Association’s recommended working — stresses 
based on the results of the recent timber tests 
at Columbia University, New York City. 

In his article Mr. Illick describes in an in- 
teresting and entertaining style, the pines of 
the Southland, their growth, area and character- 
istics. He tells how even the inexperienced per- 
son may know each of the different varieties of 
southern pine by inspection of the trees, and 
mentions the important place held by longleaf, 
shortleaf and loblolly pine in the lumber world 
and among commercial woods. 

In part 2, referring to the uses of southern 
pine, it is shown that this wood occupies a place 
of first importance in every kind of construction 
and has a multitude of uses in manufacture, the 
important factory uses enumerated in Kellogg’s 
‘¢Tumber and Its Uses’’ including more than 
one hundred and fifty factory made articles. 
The manufacture of boxes and crates consumes 
10 percent of the total lumber output in the 
United States, and southern pine provides the 
material for one-fourth of all such products. 

In railway car construction 1,260,000,000 
board feet is consumed annually and southern 
pine supplies 54 percent of this; in the manu- 
facture of agricultural implements, 300,000,000 





feet is used annually and over 30 percent of it 
is southern pine; in normal times 200,000,000 
feet of lumber is required annually in ship and 
boat building and 33 percent is southern pine; 
of wood paving materials and conduits 86 per- 
cent is southern pine; in machine construction 
southern pine supplies more than 33 percent of 
the wood used; in freight and passenger ele 
vators, consuming 10,000,000 annually, 36 per 
cent is southern pine. These figures are quoted 
from Government statistics. Immense quanti- 
ties of southern pine also are used annually in 
the construction of homes, both in towns and 
cities and in the country for all kinds of farm 
buildings and industrial plants. It is exceed- 
ingly popular for interior finishing and for 
flooring. 

In addition to the illustrations already men- 
tioned, there are views of southern pine forest 
scenes showing longleaf, shortleaf and loblolly 
varieties; cones and needles; a picture of the 
great ballroom floor of the Southern Yacht 
Club in New Orleans, showing the southern pine 
edge grain flooring; a photograph of the inte- 
rior of the Government machine shops at Bal- 
boa, Canal Zone, in which southern pine block 
flooring was used; scenes in turpentine and log- 
ging camps, with pictures of a typical sawmill, 
logging machinery in operation and other fea- 
tures of life in the woods; methods of storing 
lumber in yards, and views of other phases of 
activity connected with the industry. 


ASSOCIATION AIDS TORNADO SUFFERERS 


MILWAUKEE, WIs., June 27.—D. 8. Montgom- 
ery, secretary of the Wisconsin Retail Lumber- 
men’s Association, has sent an urgent appeal to 
all the retail lumbermen of Wisconsin requesting 
their assistance in contributions to the tornado 
relief committee. Loss estimated at $500,000 
was sustained when a tornado swept St. Croix, 
Polk, Dunn and Barron counties, making hun- 
dreds of farmers and men actively engaged in 
lumber mills and logging camps destitute and 
homeless. Gratifying results have been reported 
in responses from the Wisconsin lumbermen, 
Secretary Montgomery declared. 





Wholesale Prices of Building Materials 


Building Material 


Brick, Cormmon. 
at kiln, Chicago. 


Gravel, 
Average Sox U.S. 


Hollow Tile. 
Chicago. 










Lime, C — 
average sor US. 


Portland Cement 
at plant. 


Building Sand. 
Average for U.S 


Bars, Reinforcing 


Bureau of Labor Statistics Figures—Chart pre- 


pared by Department of Commerce, Division of 
Building and Housing of Bureau of Standards 


CL] Maximum Price Level 


ME Prrice Level April, 1922 


1913 AVERAGE PRICE = 100 


INDEX NUMBERS 
Feb. March April 


COMMODITY At Peak 1922 1922 1922 


Date Index Index Index Index 


Building material index..Apr. 1920 299.7 156.3 154.6 155.8 


Pittsburgh Brick common, at kiln 
‘ : CRIGREO  onicinices weeieea Oct. 1920 251.1 169.7 173.1 172.5 
Nails, Wire, Gravel, average for U. S.Jan. 1921 2383.7 191.5 185.2 181.5 
Pittsburgh: Hollow tile, Chicago..-... June1920 236.9 128.3 128.3 128.3 

Lime, common, lump, aver- 
Megiesl Se. nog ae Bepeeeer Oct. 1920 286.0 206.8 210.2 210.2 
: Portland cement, at plant.Sept.1920 192.9 148.4 148.4 148.4 

Dougag Fe, Moz. Building sand, average 
at mills. rere Jan. 1921 209.6 167.6 158.2 159.2 

: Bars, reinforcing, Pitts- 
"ore" OO" gee pre neeee July 1917 327.1 109.0 105.4 109.0 























Lath, Yellow pine 
af wills. burg 

Red Cedar Shingles, 
at mills. 


Nails, wire, Pittsburgh...Jan. 1920 252.9 136.1 1387.5 137.5 

Structural _ steel, Pitts- 

Di «sans ares sana June1917 331.0 99.3 96.0 99.3 

Douglas fir, No.1, at mills.Jan. 1920 407.8 185.8 124.9 124.9 

Hemlock, No. 1, northern, 
CRIBS oik.seccseanee M 


1920 282.1 156.4 156.4 156.5 


r . ar. 
O6-Am ee , Lath, yellow pine, at mills.Feb, 1920 582.0 140.7 140.5 148.1 
mee le pn a atneb, 1920 346.8 148.0 148.5 155.1 
Yellow Pine Flacring. Re Ry eb. 16 a : A) 5. 
we wis Oak, white, plain, Cinci..Mar. 1920 419.0 155.4 158.9 168.9 
Yellow pine flooring, at 
Plate Circe, SL. os jacake ca news Feb. 1920 455.3 189.0 177.8 179.5 
i Plate glass, New York...Aug. 1920 329.5 169.0 169.0 169.0 
Window Glass Window glass, f. 0. b. 
Fob. works. ORM Ni anciien weleence ‘Aug. 1918 295.2 154.0 154.0 154.0 
Linseed Oil Linseed oil, New York...Aug. 1919 480.4 176.9 177.4 179.6 
New York. Putty, New York.......- Jan. 1920 226.4 179.2 179.2 179.2 
Turpentine, New York...Apr. 1920 601.8 210.9 203.2 202.3 
Potty. White lead, New York...Mar. 1920 229.3 181.2 181.2 181.2 
lew York. ; 
Turpentine. Lath and oak have been revised due to 
New York. receipt of more recent information 
White Lead, 
New York. 
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A FRIEND 


A friend, to me, has seemed to be 
A thing akin to yonder tree. 


Pleasures, like flowers, within life’s bowers, 


Blossom their few and fragile hours. 


But if the sky above is dry, 
The day too hot, your flowers die. 


Or, be the wind of night unkind, 
A broken stem is all you find. 


But yonder tree courageously 
Will face whatever storms there be. 


Thru thirsty days will still up-raise 
Its head to shade the dusty ways. 


For this I know: that far below 
Its roots eternal ever grow. 


Yea, rooted deep their hold they keep, 
Whatever storms the meadows sweep; 


And, sun o’erhead and grasses fled, 
Their roots by deeper springs are fed. 


A friend, to me, has seemed to be 
A thing akin to yonder tree. 


One wintry gale that may assail, 
Will never make the tree to fail. 


One tale of ill can never kill 
The roots of friendship, deeper still. 


The brimming glass, the laughing lass, 
Blossom a little while, and pass. 


But friendship stays thru thirsty days 
And shades life’s hot and dusty ways. 


Pleasures, like flowers, within life’s bowers, 
Blossom their few and fragile hours. 


And lips may cling and fools may sing, 
But friendship is a deeper thing. 


The kiss is art, and fools depart, 
But friends are rooted in the heart. 


No storm can slay, no slander sway 
A friend, and that is why 1 say: 


A friend, to me, has seemed to be 
A thing akin to yonder tree. 





WE SEE B’ THE PAPERS 
In his oratory, Senator La Follette seems to 
curb the court and court the curb. 
We can think of only one thing that resembles 
paying a war debt and that is paying a bar bill. 


Senator McCumber is so much the farmer’s 
friend that there are even farmers that admit it. 


One of the most hopeful signs of the times 
we have seen is a sale of swivel chairs by the 
Government. 

English bankers are said to be ready to lend 
China $200,000,000. Why not lend it to Eng- 
land to pay us? 

We don’t know where the New York High- 
landers are going to land, but it doesn’t seem 
likely it will be high. 

We have paid off nearly a billion dollars of 
the war debt already, but you know how it is 
with anything you buy on instalments. 

The new tariff bill will help the farmers but 
cost consumers $1,316,569,449. We hope the 
farmers will spend some of it on their roads. 

Thibodaux, the 35-1 shot which ran half a 
length second in the Latonia Special, belongs to 
a negro; so, not only was the horse dark—but 
the rest is obvious. 

Senator McCormick, of Illinois, calls the 
United States ‘‘an oasis of prosperity.’’ But 





an oasis, senator, we always understood to be a 
place where you could get a drink. 

It is costing $50,000,000 a year, besides de- 
preciation, interest and insurance, to operate 
Government-owned ships. It is almost as bad 
as running the third yard in a two-yard town. 

After Mr. Harding has had another term, the 
Republicans will have to look around for some- 
body else; and it doesn’t seem likely that even 
Mr. Hughes’ friends can beat Mr. Hughes 
again. 

The parents of two Chicago girls were nearly 
distracted when the girls disappeared, but they 
have been found in Omaha, married to two auto- 
mobile thieves. Which just proves again that 
it is foolish to worry. 

A Missouri woman asked for a divoree when 
she discovered her husband was an ex-convict, 
but was refused. A woman ought to be glad 
to know that there was some period in a man’s 
life when he behaved himself. 


BETWEEN TRAINS 

Minot, N. D.—When the North Dakota Bank- 
ers’ Association invited this department to its 
annual convention at Minot, we accepted with 
more than our usual alacrity, believing that we 
would observe some more than interesting things. 
We had heard so much about North Dakota in 
recent years, and so little to its credit, thanks 
to the Non-partisan League, that we were glad 
to come, and we are glad we came. 

But, first of all, we got an entirely new slant 
at rain. We arrived some time in the night, and 
immediately retired. When we awoke this morn- 
ing it was to find a drizzle drizzling. ‘‘ Hard 
luck for the bankers,’’ said we to ourself. ‘‘ This 
will spoil their convention. ’’ 

Then we went down prepared to sympathize 
with them about the weather, and to express the 
hope that it would clear up later in the day, and 
to remind them that, if it rained before 7 it 
would undoubtedly clear before 11, and all that 
sort of thing. 

At the foot of the stairs we plumped into 
Jim Falconer, now a Minot newspaper man but 
former scribe in Michigan. Jim had an um- 
brella that was far from wearing a down-hearted 
look. Around the lobby were gathered the bank- 
ers, each wearing a badge and all wearing a 
smile. Meanwhile, Mother Nature was dripping 
from every pore and pouring with every drip. 

‘‘Raining, isn’t it?’’ said we, in the bored 
way that city men wear when the heavens leak. 

““Tsn "t that great?’’ said Jim. 

‘*Maybe,’’ said we, ‘‘but hard luck for the 
bankers.’’ 

‘*Hard luck, your eye! That rain is worth 
a million dollars. If it rains all day and until 
tomorrow, it will be worth forty million.’’ 

And that is just the way the banking frater- 
nity looked at it. As we left the convention 
that afternoon the Associated Press dispatches 
were being read from the platform—dispatches 
like this: ‘‘Raining at Stanley. Two inches 
have fallen.’? And messages like this were 
received and applauded by the bankers as if 
they had been election returns. In fact, a good 
rainstorm in North Dakota is considered of as 
much importance as a world’s series in Chicago 
or New York. 

Incidentally, we found the North Dakota 
bankers as enthusiastic about the Non-partisan 
League program as we are about some of these 
jazz programs we hear nowadays. The creation 
of an agrarian class appealed to the farmers at 
first; but they are making the discovery (one 
every class makes) that a State can prosper only 
by considering the rights of all and not the 
rights of a class, no matter how large that class 
may be. 

Our impression of Minot was an impression 
of a courageous city. Northwest North Dakota 
had its last bumper crop seven years ago, but 
nevertheless the people of the city have — 
right on with city building and, by thrift and 
industry, have accomplished more than they 
might have accomplished with a boom. 
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png Save 
Money 


Cut this out and send with your order 
and get $2.00 per M discount on any 
of the following items if sent to us in 
July for local shipments out of Chicago. 


(1) 3/8x114 Clear Plain Red Oak........ $ 80.00 
(2) 3/8x144 Clear Maple.................. 75.00 
GP SLB Ce His don ois ccs ccecccccs 70.00 
(4) 3/8x142 & 2 No. 1 Maple............. 60.00 
(5) 3/8x2 Tenn. Red “Ceda’ Line’’...... 112.50 
(6) 3/8x34%, Tenn. Red “‘Ceda’ Line’”’.... 117.50 
(7) 13/16x24%, Tenn. Red Cedar Flg....... 175.00 
(8) 4/4 K.D. Tenn. Red Cedar Bds...... 125.00 


3uuce Oak Flooring 
the Best Cal tecin 


As this offer is good only during 
July we advise you to take advantage _ 
of this opportunity to increase your 
profits and to try our excellent service. . 


E. BARTHOLOMEW HARDWOOD Co, 


Office and Warehouse 
4052 Princeton Avenue, 
Chicago 


WE SELL TO DEALERS ONLY 








Claney’s RED BOOK Service 


Established 1876 






Continuously 
Revised Re- 
ports and 
Ratings for 
all who deal 
with the 
Lumber and 
Woodwork - 
ing Indus- 
tries. 


Write for Pamphlet 49 


LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street, 
CHICAGO, ILLINOIS 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit- t- Indemnity Co” 
S1t Local $. 1141 Morescts Bie 
- Louis. Mo. Chicago, Ill. 





80 Maiden Lane 
New Toe N.Y. 
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Bartley 


PORTABLE SAW MILLS 


Direct Steam and Belt Driven 


William Bartley & Sons, Inc. 
PASSAIC, NEW JERSEY 























ROBERT W. HUNT & CO. 


INSPECTING ENGINEERS 





Independent Unprejudiced Inspection of 
LUMBER .:- PILING: TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 





NEW ORLEANS, LA. JACKSONVILLE, FLA, 
Hibernia Bank Bldg. Bisbee, Bldg. 


Gen'l Office—2200 Insurance Exch., CHICAGO 


LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelleu facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 




















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8&8. 
Dearborn St., Chicago, IIl. 








Lumberme n : 


Building Estimator 


A Short 
Cut to 
Figuring 
Building 
Costs 


' 
' 
| 
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Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

A Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and og ed 
tested it out before it was finally printed in boo 


~” Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square, 

@ Same principle of cost per square can he applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the unit 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, size 5% x 8% 
inches, M8 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 





American Lumberman 





| 431 So. Dearborn St, | CHICAGO, ILL. 











Reports on World Lumber Markets 


WASHINGTON, D. C., June 26.—The lumber di- 
vision of the Department of Commerce has received 


from J. F. Butler, assistant commercial attaché at 
Paris, a report concerning the French market for 
American hardwoods, 

Mr. Butler states that the total annual prewar 
lumber production in France was 961,844,000 
board feet. The present French productive ca- 
pacity is estimated at 847,440,000 feet, a decrease 
of 114,404,000 feet as compared with prewar 
years. ‘These figures do not include Alsace and 
Lorraine, whose production is not sufficient for 
local needs. By far the greater part of the hard- 
wood production consists of oak. The uses for oak 
in France are numerous. Certain quantities of 
birch, beech and elm are also produced, 

Altho France has been importing wood from its 
colonies for a long time, those imports have been 
confined to only a few species, and the quantities 
have been rather small. Earnest efforts are now 
being made to increase the consumption of colonial 
woods in France. It is not believed, however, that 
the importation of hardwoods from the colonies 
will have a marked effect on imports of foreign 
hardwoods for some years. 

Normally France offers a market for American 
hardwoods, such as oak, hickory, walnut and gum. 
Certain quantities of beech, birch, maple, yellow 
poplar and chestnut could also be imported. The 
principal exports now coming from the United 
States are oak and gum. This does not include 
oak staves, imports of which are large. At present 
the French market for wood, especially hardwood, 
is dull. 

Brokers report that the demand for both im- 
ported and domestic hardwoods is erratic, and the 
abnormal conditions tend to keep stocks back. The 
principal activity in American hardwoods now is 
in sap gum and red gum. Sap gum, FAS, is sell- 
ing at $60 per thousand superficial feet. Red gum, 
FAS, is sold at $115, while No. 1 common is of- 
fered at $78. Some business is being done in oak 
and also in poplar logs, but other American hard- 
woods show little activity. 

While signs of improvement are noted, the busi- 
nes depression continues to retard buying. 

A report has also been received from Vice Con- 
sul Percy G. Kemp, Cadiz, Spain, covering lumber 
used in the industries of that city. American oak, 
he says, is the principal wood used in the Cadiz 
stave industry, while satinwood, which is red gum, 
is gaining in importance in furniture manufacture. 
Southern pine is highly regarded for ship building, 
but importations are not always.made_ direct. 
Staves are imported from the United States in 
large quantities. They are used principally in the 
wine industry in the Jerez district. Normally 
there is an excellent market for American oak 
staves, altho at present the trade is small and 
stocks are said to be sufficient to take care of 
requirements for the balance of this year. 

Baltic lumber is well regarded and is used ex- 
tensively in the manufacture of sash and door 
material. It is considerably cheaper than Ameri- 
can lumber. Southern pine is coming into use for 
making kitchen tables, shelving and spring mat- 
tress frames. Owing to the scarcity of cabinet 
woods, it is now being used in a small way in 
this industry. 

Information has reached the lumber division 
that a syndicate; of Belgian industrials, among 
them lumber brokers, building contractors and 
paper manufacturers, have decided to organize a 
company for the purpose of exploiting the May- 
umbe forests of the Belgian Congo. This decision 
was reached following receipt of a favorable report 
from a mission sent to the Congo region to study 
the problem on the ground. The plan is to export 
lumber, extract byproducts for export to Belgium, 
manufacture charcoal for fuel in the Congo and, 
at a later date, to produce wood pulp for paper 
manufacture. 

Commercial Attaché Arnold’s cable summary of 
conditions in China calls attention to the fact that 
lumber stocks are double normal and trade is de- 
pressed. 

According to a report from Assistant Trade 
Commissioner Sorensen at Copenhagen, the de- 
mand for American hardwoods in the Scandinavian 
markets has increased considerably during the last 
two or three months, and when compared with the 
generally depressed market conditions which pre- 
vailed in 1921 and in the early part of 1922 it 
might even be characterized as brisk. Complete 
exhaustion of high priced preboom stocks, general 
improvement in the industrials consuming this type 
of lumber and decreased competition from German 
exporters are some of the principal factors causing 
the larger demand for American hardwoods. Amer- 
ican prices are now almost at a level with German 


quotations, and as the quality of German hard- 
woods received in Scandinavia is of decidedly in- 
ferior grade the competition from Germany and 
Austria—especially German oak—is no longer so 
keenly felt as before. 

According to Consul General Brittain at Winni- 
peg, Manitoba is the first Province of Canada to 
rely solely upon the flying service for the protec- 
tion of its forests. One 10-passenger flying boat 
has been dispatched to The Pas, about 350 miles 
northwest of Winnipeg, and it will shortly be 
joined by three others. Four additional machines 
will eventually be stationed at Victoria Beach, on 
the eastern shore of Victoria Lake. Besides pa- 
trolling the forests of the Province and adjoining 
territory, the flying boats will be used for trans- 
porting agents of the Dominion Indian Department 
and survey parties to their posts. It is also the 
intention of officials to carry mail and make aerial 
photographs of the country from the planes. 


Status of British Lumber Trade 


In a report on the market for American woods 
in the Liverpool (England) district, contained in 
a trade circular of recent date, John H. Burrell & 
Co., of Liverpool, say as follows: 

ASH LUMBER—Very light arrivals. 
main heavy, and there is little inquiry. 

BLACK WALNUT LOGS AND LUMBER—No import 
of logs. A small amount of lumber has arrived, 
and there is occasional inquiry for No. 1 common, 
but as yet no increase in buying can be reported. 

GuM LUMBER—Arrivals have been light. 

Hickory Logs—A few parcels’ have been re- 
ported. There is little inquiry and ample stock. 

OAK Boarps—Stocks are heavy and arrivals 
have been free. 

Oak LoGs—No import and no inquiry. 
remain the same. 

OAK PLANKS (Cabinet)—The light import has 
been ample for the quiet demand Values have 
not improved. 

OAK PLANKS (Coffin)—No coffin planks have 
been reported, and there is no inquiry. 

OAK PLANKS (Wagon)—The moderate import 
has been suflicient for the quiet demand, 


Stocks re- 





Stocks 





Prevailing ocean freight rates on for- 
est products from Gulf and North and 
South Atlantic ports, as quoted by the 
American Overseas Forwarding Co., 
Memphis, Tenn., appeared on page 66 
of the May 27 issue of the American 
Lumberman, No changes have occurred 
since the publication of these quota- 
tions. 











PitcH Pine—The import of sawn timber was 
considerably more than last month, and stocks are 
proportionately increased. Demand has improved 
and prices have advanced for both timber and 
lumber. 

PopLar Logs—There have been no arrivals, and 
inquiry is very small. 

PopLar LUMBER—The moderate import has been 
suflicient for requirements. Holdings are fairly 
large and business is difficult. 

In reporting on the American hardwood trade 
in the London district, C. Leary & Co., of that city, 
say as folows: 


AMERICAN WALNuT—Logs: Demand runs almost 
entirely on prime timber suitable for veneers. 
Lumber: Inquiry for FAS is limited, but some 
business has been transacted in the lower grades. 
Values for 1-inch FAS are about 11d. per foot 
super, with No. 1 common at about 6d. 


AMERICAN OAK—Quartered: There is little call 
for this description. Values for 1-inch range from 
814d. per foot super for FAS, and 414d. upward 
for No. 1 common, Plain: Planks are only in 
moderate request. Stocks of 1l-inch boards are 
gradually being reduced, and there is a little more 
demand for good No. 1 common and selects. Prices 
are about 214d. per foot super for No. 2 common, 
3\%4d. upward for No. 1 common, and 644d. upward 
for FAS. 

AMERICAN WHITEWoOOD-——-The inquiry is some- 
what restricted, and spot stocks are in fair supply. 
We quote 714d. to 10d. per foot super for FAS 
and panel, and 344d. upward for No. 1 common. 

AMERICAN GuM—Hazel pine has been in better 
request, but owing to floods in the southern States 
prices have advanced beyond figures buyers are 
prepared to pay at present. Red gum is neglected. 
Quotations for the usual specifications are about 
6d. per foot super for FAS red gum, 314d. for No. 1 
common red gum, and about 3d. for FAS hazel 
pine. 

AMERICAN ASH is in little request, and there is 
but little forward business. We quote 44d. per 
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foot super upward for FAS, and 2%d. upward for 
No. 1 common, 
CRABB BZEBAEAE 


British Trade Is Improving 

LONDON, ENGLAND, June 12.—While it is ad- 
mitted that trade is better than it was and that 
it will probably continue to improve, it is generally 
conceded that the British trade will have a long 
way to go before normal is regained. The tone of 
the reports from British centers of industry are 
brighter and more confident. In the steel and 
engineering industries the position has been 
thoroly tested by the lockout of engineers, who, 
however, apparently are yielding to common sense. 
Freights are still dull with little inquiry. 

In the London timber trade the most notable 
event is the opening this week of the Timber Ex- 
change at the London Metal Exchange, where it 
has been transferred. 

The market for American hardwood lumber has 
maintained the improvement of last month, but 
business is only moderate. 
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Texas Resumes Hardwood Exportation 

GALVESTON, TEXAS, June 26.—One of the devel- 
opments of the traffic thru this port since the be- 
ginning of this year is the exportation of hard- 
wood timber. Altho in former years there was con- 
siderable shipment of this kind thru Galveston it 
ceased almost entirely last year, after a_ brisk 
business following the war. The renewal of these 
exports began about April 1, 1922, and since then 
approximately eighty cars of hardwood lumber 
have been exported thru here, most of it going to 
the United Kingdom and France. 

Hardwood lumber exports thru Galveston are 
confined largely to Texas timber because of the 
better freight rates—from timber growing sections 
of Tennessee, Arkansas and other States—which 
New Orleans enjoys, it is stated. 

Antwerp, Liverpool and Manchester are the 
principal ports to which hardwood lumber has been 
shipped from Galveston during the last few 
months, tho Havre and London have also been buy- 
ers on a smaller scale. There is at the present 
time a heavy demand for hardwood lumber from 
Glasgow and Avonmouth, Scotland, according to 
one broker, and it is probable that an attempt will 
be made in the near future to have the Shipping 
S3oard establish a regular service from Galveston 
to those points, with sailings once a month or 
every six weeks. It was pointed out that Scotland 
imports much grain and flour and that when the 
new grain crop begins to move the establishment 
of such a service may be found justifiable. 

The greatest volume of lumber moving by water 
out of Galveston consists of coastwise shipments 
to New York, which under normal conditions 
amount to approximately 450,000,000 feet a year. 
This trade also has shown considerable improve- 
ment within the last few months and at the pres- 
ent time is estimated about one-third normal, 
All the coastwise shipments are made up of rough 
lumber for construction purposes, including heavy 
pine timber and the like. 


Review of Ocean Freight Conditions 


In the steamer market a limited amount of char- 
tering was reported, most of which was for grain 
and West India business, most of the former being 
done in London, say Lunham & Moore, in their 
review of ocean freight conditions for the week 
ended June 24. ‘Tonnage continues in steady de- 
mand for the above named trades, and there are a 
few inquiries from shippers of sugar to Europe and 
lumber to Europe and South America. In all other 
trades freights are comparatively few. Rates in 
most cases are unchanged, but the general inclina- 
tion is in shippers’ favor, as ample tonnage offers 
for both prompt and future delivery. 

There were no changes of importance in the 
sailing vessel market and very little chartering 
was reported. A moderate demand prevails for 
tonnage for coal, lumber and other cargo in the 
coastwise trades, but in all offshore trades freights 
continue scarce, Rates are steady and unchanged 
and tonnage offers moderately for early loading. 


RECENT PATENTS 


The following patents of interest to lumbermen 
recently were issued from the United States Pat- 
ent Office. Copies thereof may be obtained from 
R. E. Burnham, patent and trade mark attorney, 
Continental Trust Building, Washington, D. C., 
at the rate of 20 cents each. State number of pat- 
ent and name of inventor when ordering: 

1,420,418. Device for holding lumber to be cut. 
Mikel T. Richards, Bristol, Tenn. 

1,420,244. ° Gluing clamp and drier. Frank 
Diehl, Wabash, Ind. 


1,420,489. Saw set. Arthur Manhart, Eliza- 
bethtown, III. 
1,420,547. Saw dressing and gaging tool. James 


C. Hilburn, Thornburg, Ark. 
1,420,591. Convertible woodworking machine. 
Frank E. Thomes, Portland, Me. 





* 
Inter - insurance 
CHAPTER VII 
Fire Loss Ratio as a Factor in Com- 
parative Cost of Indemnity 








The general subject of fire losses is approached 
with real diflidence. Volumes have been written on 
it without exhausting it, and to attempt within 
the limits of these articles anything more than a 
very superficial consideration is impossible. No 
superficial consideration of so important a sub- 
ject can be made the clearly convincing considera- 
tion desirable, despite which fact the argument 
advanced here must perforce be skeletonized to the 
last degree compatible with comprehensibility. 

Fundamentally, so far as concerns property own- 
ers, all fire waste may be classified under two gen- 
eral heads—unavoidable and avoidable. Unavoid- 
able fires are such as result from acts of Provi- 
dence, such as lightning, earthquakes and floods; 
from war, insurrections and riots; from conflagra- 
tions that pass beyond control; and more gener- 
ally from causes that the owners may not be rea- 
sonably expected to foresee and safeguard against. 
Fires of this kind, in the United States, while by 
no means inconsiderable in number or in values 
destroyed, form an incredibly small proportion of 
total fire waste, avoidable fires forming a corre- 
spondingly large proportion. For this reason, un- 
avoidable fires will be dismissel from our con- 
sideration, which we will confine to avoidable fires. 

These may be roughly classified under two heads 
—those due to physical hazards and ‘those due to 
moral hazards. 

Physical hazards may be said to run to such 
items as these: Character of the occupancy of the 
risk, meaning the nature of business done therein, 
character of construction, equipment and contents 
of the risk; character of fire protection in and 
about the risk; character and propinquity of the 
exposure to the risk, this last involving of neces- 
sity all the hazards, both physical and moral, that 
characterize each separate exposure. 

In respect to “occupancy” of the risk, it may be 
further explained by examples such as these: The 
“occupancy” of a dwelling house is the housing 
of its residents; the “occupancy” of a flour mill is 
the grinding of grain into flour and any subordi- 
nate performance, such as the sacking or storing of 
the flour, obviously necessary for the completion of 
the principal occupancy, follows thru as a legiti- 
mate part of the occupancy. 

Moral hazards, generally speaking, relate to the 
ownership rather than to the risk itself. And mark 
well that “low” or “poor’? moral hazard does not 
necessarily imply any tendency to illegal acts by 
or any moral turpitude of the owner, and in turn 
may be subdivided under two heads, active and in- 
active. Active low moral hazard that may result 
in a deliberate procurement of destruction of prop- 
erty by its owner in order to recover the insur- 
ance carried thereon is, of course, not unknown, 
but it is in fact and happily rare. But the subtle, 
insidious, inactive low moral hazard that results 
in the owner’s careless neglect of insured prop- 
erty, which causes increase of existing or creation 
of new physical hazards which sooner or later will 
occasion the destruction of the property, is un- 
happily all too common, 

Ordinary physical hazards, many and diverse as 
they are, which characterize any given risk can be 
fairly compensated thru adjustment of the rate 
imposed when a contract of indemnity is written ; 
but the extraordinary and acute physical hazards 
that may afterward arise out of inactive low 
moral hazard and occasion the destruction of the 
property can become known in proper quarters only 
thru timely and frequent inspections by experienced 
persons, and, once known, can be guarded against 
by inducing correction of the acute conditions, by 
compensatory rate increases, or in the last ex- 
tremity of necessity, by cancelation of the policy. 

By reason of the relatively frequent inspections 
made for the interinsurance exchanges as against 
the relatively infrequent ones made for the stock 
companies, both the physical and the moral haz- 
ards will be terminated or compensated for the 
one and not for the other, with a consequent reflec- 
tion in their comparative fire loss ratios in favor of 
the interinsurance exchanges. 


[Note: The above is one of a series of twelve 
monographs on the subject of “Interinsurance,” 
as related to the manufacturing lumber industry. 
The remaining monographs will follow at inter- 
vals, during the present year. The next instal- 
ment will appear in an early issue.—Ebitor.] 


THE CORNELL Wood Products Co. is suggest- 
ing to lumbermen that they start bird house com- 
petition among boys and use Cornell wood board 
as the building material. 





Cinch the 


Business 


of Carpenters 
and Contractors 


One of the most profit- 
able ways. to advertise 
your lumber business 
is to present your cus- 
tomers with one of 
our strong, well made 


Carpenter Aprons 


A variety of cloth specialties. 
Write for prices. 


Advertiser's Manufacturing Co. 
RIPON, WISCONSIN 











The Proper Card for You 


Your business is vastly too important to 
be represented by anything less than a 


Wiggins Peerless Patent 
Book Form Card 


Many of America’s largest card users com- 
pliment the skill and care exercised in 
engraving a Wiggins Plate by 
using Wiggins 

exclusively. Ask 
for tab of speci- 
mens; detach 
them one by 
one and observe 
their clean-cut 
edges and gener- 
al excellence. 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue 











POTEEL COMPANY 
SOITTSBURGH. PA 
PIOHER BUILOINR 
CHICA 


Die Embossers 
CHICAGO 











BEST LOCATION IN AMERICA 
FOR FOREST PRODUCTS INDUSTRY 


Unlimited supply of hardwood, Beech, 
Birch and Maple as well as softwood, makes 
this city ideally situated for furniture manu- 
facture, wood turning industries, etc. 

The Sault is growing into the center of a 
great wood-working industry, with several 
big plants locating here recently, and two 
handle factories in the past year. 

Ideal residence, location, good _ schools, 
etc., transportation, cheap electric power, in 
city of 14,000 make situation ideal. 

Unlimited raw material supply. 


Address, Civic & Commercial Association, Sault Ste Marie, Mich. 











LATADY, ANDREWS & Co. 
4 CERTIFIED PUBLIC ACCOUNTANTS 





JOHN F. ANDREWS, C. P. A. 
Formerly General Auditor Kaul Lumber Co. 
In Charge of Lumber Department. 





Brown- Marx Building, 
BIRMINGHAM, ALABAMA 














GILBERT NELSON & CO. 
Public Accountants 


600-601 LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 








Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 
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HAMMER BRAND 


Hand-Made Heart Cypress 


SHINGLES 


The Shingles of our Grandfathers 


Write for Booklet 


f=” 


The Hammer Lumber Co. 
DREXEL BUILDING. PHILADELPHIA 
Member Philadelphia Wholesale Lumber Dealers'Association 








A Saw —With Teeth 


is no more necessary than good twine. 
Ask us what we can do for you —- tell us your 
needs—we’ll be glad to help you on 


Sash Cord, Manila Rope 
Lath Yarn, Sisal Cord, Twines 


Not the cheapest — the best. 


A Quality Rope for every purpose inside and 
outside of your mill. 


Ask for “ SUNNYSIDE” brand—you 


can’t beat it for strength. 


The Twine & Cordage 
Co. of Chicago. 


1303 Lake Street, CHICAGO 











| WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pactic GRAND PRIZE 
——— ce 


“international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 








The Lumberman’s 


Searchlight 


BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions and other 
valuable information on making correct estim- 
ates. 


90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid 


ORDER YOUR COPY TODAY. 
431 So. Dearborn St., CHICAGO 
— = ! 

















Trucks Work Two Shifts 


PORTLAND, Ore., June 24.—-The first sawmill in 
Portland to discard horse-drawn lumber wagons 
and install gas-propelled trucks was the East Side 
Mill & Lumber Co., of which John P. Miller is 
president and manager; Charles Harsch, vice 
president, and John J. Miller, secretary-treasurer. 
John P. Miller is one of the pioneer lumber manu- 
facturers of Portland, and his son, John J., has 
grown up in the business. 

The East Side Mill & Lumber Co. is the parent 
body of the affiliated operations of the East Side 


stage and found advantageous have been adopted 
by other mills. As John J. Miller explained : 


“If we can work out a solution of a problem 
to our own benefit we are glad to have others bene- 
fit therefrom because progress never injured any- 
body. 

“When we placed our first motor driven truck 
in service some of the other manufacturers said 
the experiment would prove a failure, while all 
seemed skeptical. But they are all using them 
now, and I don’t believe they would go back to 
horses, 














The lumber carrier invented and used in the yard of the East Side Mill & Lumber Co. Note the 


piles of end stacked 


Box Co., the Oregon Door Co. and the East Side 
Logging Co., from which it will be seen that it is 
an organization complete in every branch and de 
tail of the lumber business. Red cedar shingles are 
also manufactured, 

John P. Miller and his son look after the active 
management of the lumber cutting plant. Antone 
A. Lausmann is in charge of the logging operations 
at Fernwood, near Timber, Ore., and J. H. Laus 
mann looks after the door factory, 

It has always been the policy of this organization 
to keep abreast of the times and many improve- 
ments after having been put thru the experimental 


lumber in the background 


“We have in operation at the present time 
nine White trucks, and they are certainly giving 
excellent service. We have tried many different 
makes, but have found the White by far the best 
and satisfactory in every way. We have no 
trouble with them; obtain parts when needed right 
here from the White people without delay. 

“Our first White was a 5-ton chain driven truck. 
It served us six years, until we traded it for an- 
other White. We have nine trucks now, two of 5- 
ton capacity and two 2-tonners for hauling lumber, 
three 2-tonners for hauling wood and two 2-ton- 
ners for handling the output of the sash and door 
factory. 

“When I say we are more than pleased with the 

















White truck taking on a load of lumber. All loads are assembled on a loading dock and the trucks 
when they return to the yard do not have to wait 


JuLy 1, 1922 
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performance of the White truck I want you to see 
how we handle our lumber, because it will give you 
a better idea of what we mean with service,” Mr. 
Miller continued. 

Going into the yard, which, with the mill, is ad- 
jacent to a large residence section of the city and 
enjoying a large local trade, Mr. Miller pointed 
to the loading system, another of their own inven- 
tion. 

The trucks and drivers waste no time. They 
are ever on the go, for when they call at the office 
for their ticket the load is ready for them. In 
two minutes it is on the truck and away. 

This is accomplished by means of a loading 
deck, elevated about three and a half feet over 
the street. On this deck the load, carefully piled, 
has been deposited by a gas-driven carrier, also in- 
vented and manufactured by the mill, and the 
truck backs under it and hauls it away. The load 
rests on rollers and the two men who attend to 
this work, by means of a ratchet, roll it on while 
the driver throws his clutch into low from reverse. 
These two men load the trucks as fast as they 
appear. 

The carrier, a view of which is shown opposite, 
is an interesting bit of machinery, ingeniously 
worked out, yet very simple in construction and 
operated with amazing ease. It dodges about in 
the yard as nimbly as a Ford. As will be seen 
from the picture, the engine is overhead. The car- 
rier “‘straddles’”’ the load piled on two planks laid 
crosswise, and these planks with the load are 
picked up by four grippers near the bottom. 

So popular have these carriers proved that fa- 
cilities for their manufacture were installed in the 
mills’ machine shop, where they are now being 
built. Nine of them have been delivered to other 
mills thruout the State. 


To utilize every foot of ground to the best ad- 
vantage, this company about a year or so ago built 
a shed that has attracted much attention and is 
now being copied by other mills. It is about 160 
feet wide and without an inside post, the entire 
roof being supported by trusses. It is many feet 
longer than its width—Mr. Miller did not happen 
to have the exact figures at hand. The entire 
inside of the shed is one open space, permitting 
the piling of almost twice as much lumber as if 
there were the usual rows of supporting posts. 
Said Mr. Miller: 


“Eventually we will have all of our sheds built 
like this one. To assure the city building in- 
spector that the shed is perfectly safe, we piled 
upon the roof such a tremendous weight of lumber 
that I doubt if one built on the old plan would 
have held nearly as much under the strain.” 


That the company is preparing for a growth of 
business and an increase in its truck equipment is 
indicated by the recent completion of a fireproof 
garage 90 by 140 feet. 

While the mill plants are operating one shift 
only, the trucks do a double turn. Again to prove 
that the management understands the secret of 
conservation, it might be stated that instead of 
one shift working straight thru the day and an- 
other during the night, the schedule is arranged 
so that one shift goes on at 4 a. m. and works 
till 12:30 p. m., the other going on at 12:30 and 
working till 9 p. m. This summer schedule elimi- 
nates the use of lights on the trucks as well as 
in many instances on the lumber dumped, espe- 
cially that delivered in the morning. 

In all its operations the company employs over 
four hundred men. 








Reports from a number of sash, door and mill- 
work manufacturing and distributing centers this 
week indicate that the demand continues strong, 
most plants operating with full crews and some 
running considerable overtime. 

Demand for window glass is reported by glass 
manufacturers and distributers to be very active, 
with prices holding firm. In some instances pre- 
miums are said to have been paid for desired sizes 
and qualities. 

The past two weeks have brought a record break- 
ing lot of orders to the sash and door manufac- 
turers of Tacoma, Wash. Business sufficient to 
keep the mills running for several months ahead 
has been booked during the two week period and 
the demand from the eastern building centers con- 
tinues very heavy. Prices are firm and an advance 
is expected on some items soon. 

The Minneapolis and St. Paul (Minn.) manu- 
facturers are enjoying a steady and active demand 
from contractors in the cities and their estimators 
are kept quite busy. Their gross business is not 
heavy, owing to the quiet country yard demand, 
but is better than any of the twin city men looked 
for when the season opened. Prices are firm on 
the second advance and further upward moves are 
likely. Lumber is stiffer in price and the desired 
grades sometimes are hard to get. 


Plants in the Kansas City (Mo.) district are 
getting all the business they can handle without 
working overtime, and report that it is becoming 
more difficult to buy shop lumber, both western 
and hardwoods, particularly oak flooring and mold- 
ings. Some small price revisions have been made 
lately and prices generally are quite firm. 


The Buffalo (N. Y.) door and millwork situation 
remains satisfactory, with all the plants getting 
a good number of orders. Some of them have about 
all they can handle, owing to the unusually large 
amount of dwelling house and other construction 
going on. Business is expected to continue good 
during the summer months. 

The Columbus (Ohio) millwork, door and sash 
plants are getting a better volume of orders and 
practically all plants are being operated with in- 
creased forces of workmen. For a time orders 
were mostly from hand to mouth but there is now 
some accumulation of orders, which indicates busy 
plants for the coming month or six weeks. Prices 
have shown considerable steadiness all along the 
line and some advances in sympathy with recent 
increases of lumber stocks have been made. There 
is a marked activity in building operations, espe- 
cially in residence and apartment construction. 


Reports about the state of the ‘sash and door 
trade in Baltimore (Md.) are all encouraging. At 
the present rate of activity among the builders 
there is every assurance that the demand upon the 
sash and door men will keep up, and assume even 
larger proportions. All the Baltimore jobbers are 


busy, and the factories are reported to have orders 
enough in hand to keep them going for months. 


With construction work active in San Francisco 
(Calif.) and suburban districts, the sash and mill- 
work plants have a large volume of business. Sash 
and door factories in the Bay counties are busy, 
with a satisfactory outlook for the summer. Fin- 
ished door factories connected with the white and 
sugar pine mills are busy and getting fair prices. 
There is a strong demand for sash and door cut 
stock, with mills sold ahead, Shortage in skilled 
labor prevents greater production. 


CLASSES FOR MILLWORK ESTIMATORS 


The Southern Sash, Door & Millwork Manufac- 
turers’ Association has arranged with the Millwork 
Cost Bureau, Chicago, to have the latter organiza- 
tion conduct classes in estimating at various points 
in the territory of the southern association. The 
first of these classes will be held at the Hotel 
Jerome, Columbia, S. C., on July 10, 11 and 12. 
The next will be held at the Hotel Burton, Dan- 
ville, Va., on July 13, 14 and 15. 


The class work will be conducted by H. T. Di- 
desch, assistant secretary of the Millwork Cost 
Bureau, who is an authority on cost and estimat- 
ing procedure. He will thoroly expound the prin- 
ciples of plan interpretation and quantity survey, 
and with the class will figure, from blue prints 
and specifications, the millwork of a complete spe- 
cial residence. A portion of one session will be 
devoted to a study of the elements constituting 
burden or overhead and its application. 


TROUBLE AND LITIGATION 


LOUISVILLE, Ky., June 26.—Woodford B. 
Fowlkes, former vice president and general man- 
ager of the Ohio Valley Tie Co., of this city, has 
lost the first skirmish in a suit to recover $40,836, 
alleged due him as a bonus, in a trial before the 
court of Judge Field when a jury answered two 
questions adversely to Fowlkes. The latter claimed 
a contract for payment of the bonus out of the 
net profits was made with P. H. Callahan who 
holds a majority of the stock as executor for C. P. 
3ush, former president and principal owner. 


PORTLAND, ORE., June 24.—The State law pro- 
viding for a tax on timber lands to cover the cost 
of the fire patrol is not unconstitutional is the 
opinion of Attorney General Van Winkle, given to 
State Forester C. A. Elliott. He recommends that 
the case of the First State Bank of Sutherlin 
against the Kendall Lumber Co. should be ap- 
pealed to the supreme court. In this case the 
judge held the law to be unconstitutional because 
of failure to provide for notice to taxpayers. This 
defect, according to Attorney General Van Winkle, 
does not render the law unconstitutional. 


‘MAKE ANOTHER ROOM 
IN THE ATTIC 
\ 0 


Sell the Presto 
stairs and make 
extra profits. The 
most practical stairs ; 
made. Excellent \W 
market for it in every 
town. Saves space— 
simple and safe—any- 
one can operate it. Easily 
and quickly installed in 
any home already built. 


° 
stock required. Write for 
prices. 


FARLEY & LOETSCHER MFG. 
DUBUQUE — IOWA 








Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 
















Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chicago 


Denver 
San Francisco 




















MICHIGAN 


Leosaaueaeeuees 


REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 Northern 17 
Hardwoods 


The Best Produced—We have it 


Maple, Elm, Birch and Basswood 


VON PLATEN-FOX CO. 
Main Office, IRON MOUNTAIN, MICH. 


17 Grand Rapids Office, Chicago Office, 97 
Perkins Bldg. No. 1329 Peoples Gas L 


sanaan 



































| Michigan Hard Maple B2n* 


> (4-4 to 16-4 No. 1 Com. & Btr. Maple 
Can Ship 14.4, 5.4 & 6-4 No. 1 C. & B. Basswood 
” {Also Pine, Hemlock and Tamarack 


ABBOTT & WAGNER, Cadillac, Mich. 


HARDWOOD Goevtaslliig FLOORING. 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. 
NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 

















LET US BE YOUR SALESMAN 
Your advertisement in the Wanted and For Sale De- 
pamment will reach the people. 
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Northern 


OAK 


2 cars 474” No. 1 C. & B. 

2 cars 4/4" No.2 Common 
| car 474” No.3 Common 
| car 574” Select & Better 
| car 574” No.2 Common 


DRY STOCK 
QUALITY LUMBER 


Anything in Northern Hardwoods, 


The Adams-Thom 
ways Lumber Co. 






Jean LaRue says: 
**She’s dam’ good 
mans to deal wid!”’ 














White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 





We solicit your business. 











Rust-Owen Lumber Co. 


DRUMMOND. WISCONSIN. 








Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 











Sawmill For Sale 


COMPLETE DOUBLE BAND MILL 


Refuse Burner, Generators, 
Pumps, Lumber Trucks, Russell 
Logging Cars, Flat Cars and 
incidental equipment. 


All located at Odanah, Wis., 
and available for inspection at 
any time. 


J. S. Stearns Lumber Co. 


ODANAH, WISCONSIN 
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June 27.—Trade with the hardwood lumber 


manufacturers and wholesalers of Evansville and 
southern Indiana has been fairly active during 
the last week or ten days. The demand for the 
best grades of hardwood is good, and prices are 
about stationary, but those of certain grades show 
a tendency to advance. Even the poorest grades 
of hardwoods are in better demand than _ they 
were six months ago. Wood consuming plants in 
Evansville, Owensboro, Ky., and Henderson, Ky., 
are being operated on fairly good time, and some 
of the furniture factories in Evansville are run- 
ning on practically a prewar basis. Reports from 
western and northern Kentucky are to the effect 
that there is great activity in the coal fields. The 
railroads in that section also are making improve- 
ments. The boom in the coal regions also has re- 
vived building. Box manufacturers report a slight 
increase in trade, Slack and tight barrel trade is 
still sluggish. Veneer trade is better than it was 
this time last year. ‘The retail lumber trade is 
steadily improving. Planing mills report plenty of 
repair work, with an increase in new business. 
Local and out of town sash and door business is 
getting better right along. 


INDIANAPOLIS, IND. 


June 27.—A continued expansion is noted in 
the demand for hardwoods. Prices are firm. The 
demand from the construction interests continues 
almost unabated. This is considered rather re- 
markable in view of the fact that some softness 
in demand has been noted in other woods with the 
exception of cypress. Some grades of hardwoods 
are rather difficult to get. The interior trim mills 
and flooring manufacturers report a big volume of 
business, as a result of the large number of apart- 
ments being built. Local furniture manufacturers 
have returned from the Grand Rapids show with 
reports of large orders, which will make the fall 
business better than expected. Incidentally there 
is a movement among the furniture manufacturers 
here to abandon the Grand Rapids show for the 
furniture mart in Chicago. The manufacturers of 
the entire State are considering the Indianapolis 
movement and may join with the local manufac- 


turers. 
MILWAUKEE, WIS. 


June 27.—Trade in the local market has struck 
a temporary lull. The crest of the city’s building 
boom has been passed. Last week there were 713 
permits, valued at $466,246; compared with 697 
permits, valued at $646,238, for the same week last 
year. Common construction lumber sales show a 
sharp falling off. Hardwoods for flooring and sash 
and doors are not moving as well as in preceding 
weeks. Factories and mills still have full order 
files, but these are rapidly becoming depleted. Prices 
have softened. Lumber buyers are now wary. Hem- 
lock, pine and fir are moving fairly well. Indus- 
tries are making medium purchases and the box 
trade is improving slightly. Lower grade hard- 
woods are in better demand than they have been. 


LOUISVILLE, KY. 


June 26.—The hardwood and softwood demand 
has been checked somewhat during June, as buyers 
are waiting for the freight rate reduction to go 
into effect. There have been some orders, but in- 
quiries have been very light. The demand is fair 
for oak, poplar, gum and ash. Some elm is mov- 
ing and walnut continues fairly active. Veneers 
are moving fairly well, but prices are low. Quota- 
tions, inch stock, Louisville: Quartered oak, FAS, 
$140; common, $70; plain, FAS, $115; common, 
$55. Walnut, FAS, $225; selects, $150; common, 
$100. Poplar, FAS, $110; selects, $80; common, 
$50. Quartered red gum, FAS, $115; common, 
$70; plain red, $100 and $62.50; sap gum, $47 
and $34. Ash, $90 and $45. 

At the latest meeting of the Louisville Hardwood 
Club there was general discussion of trade condi- 
tions, and an informal discussion concerning the 
meeting at Louisville the previous week of the 
hardwood men, and also the meeting held at Chi- 
cago last week, which was attended by a good many 
local lumbermen. Expressions of opinion showed 
that demand was fair, and prospects improving 
in the auto and furniture lines. Box shook de- 
mand was reported as more active, and it was 
predicted that a better demand from railroads is 
in sight. General reports were for fair to good 
business in the future, with present business the 
same way. j 

The North Vernon Lumber Co., which heretofore 
has done only a wholesale business at Louisville, 
is now getting active in the retail fields as well, 


handling any and all hardwood lines. The com- 
pany formerly operated a sawmill here, but sold 
that and is operating a planer and yards here, 
with mills at North Vernon, Ind., and Dyersburg, 
Tenn. The company is specializing in cypress and 
poplar siding at the Louisville quarters, along with 
general hardwoods. The local department han- 
dles about 2,000,000 feet annually, which will be 
increased as retail business is developed. 


MARINETTE, WIS. 


June 26.—With at least 125 residences being 
built and remodeled in this city at present, the 
local demand for building supplies has been active. 
There is much new work in sight, the contractors 
state, 

The dry kilns of the Below Lumber Co., now 
nearing completion, are expected to be in opera- 
tion within a month, according to Supt. H. F. 
3elow. 

To supply the rapidly increasing demand for 
hardwood lumber the hardwood mill of the I. 
Stephenson Co. Trustees at Wells, Mich., is being 
operated with day and night crews. The company’s 
entire cut of hemlock and pine at the big softwood 
mill has been sawed and the mill closed. : 

After being shut down for a short time, the Von 
Platen-Fox Co.’s mill in Iron Mountain has resumed 
operations, repairs having been made. ‘The force 
now numbers about 350 men at the mill and 150 
in logging camps. 


BUFFALO, N. Y. 


June 26.—The following Buffalonians attended 
the outing of the Empire State Association of 
Wholesale Lumber, Sash & Door Salesmen at New- 
port, on Irondequoit Bay, Lake Ontario, on June 22, 
Herbert Hill, “Bill” Lewis, F. J. Yeager, H. T. 
Trotter, H. C. Kelleren, Ed Gimmell, Harold Har- 
rower and William Voelkler. They report a pleas- 
ant day’s sport, with baseball, bathing and quoit- 
pitching, and an excellent lunch and dinner at the 
Newport Hotel. 

V. L. McCarthy, manager of the Goodyear Lum- 
ber Co.’s office at New Orleans, was a visitor at 
the head office here this week. 

George B. Montgomery, who left the local lum- 
ber trade to become a resident of California, is 
spending some time visiting friends here. 

Hugh McLean, who went to Vassar College to 
attend the graduation of his daughter, was taken 
ill there and has been confined to his home here 
for the last week or two, tho his illness is not con- 
sidered serious. 

Mark Cummings is on a three weeks’ business 
trip to New England points. 

Henry I. George attended the graduation of his 
daughter at Wellesley College last week and re- 
turned by way of New York, where he spent some 
time on business. 


MEMPHIS, TENN. 


June 27.—Demand for hardwood lumber con- 
tinues good. The disposition on the part of some 
consumers to delay shipments until after the rate 
cut is expected to result in rather large movement 
during the first two or three weeks in July. Others 
have not delayed their shipments, and the move- 
ment of hardwood lumber is quite full for this time 
of year. Building trade interests, under the lead- 
ership of flooring manufacturers, are absorbing 
lumber in volume. The same is true of automobile 
manufacturers. The improvement in the furniture 
industry is likewise stimulating an appreciably in- 
creased demand from that source. There is like- 
wise a very good miscellaneous demand for hard- 
wood lumber while fair buying is reported on the 
part of overseas interests. The market is showing 
an excellent undertone, with a tendency to ad- 
vance. Sellers are making the price as well as the 
terms of sale. 

Better weather has enabled greater progress to 
be made with logging operations. As a result quite 
a number of mills have been able to resume during 
the last week or so. Some hardwood millmen be- 
lieve that the loss of output because of floods will 
run as high as 75 percent, while others insist that 
it is not greater than 50. Offerings in Nos. 1 com- 
mon and better in shipping dry stock are going to 
be rather limited during the next two or three 
months. 

One Memphis red cedar specialist states that its 
shipments during the last month have exceeded 
1,000,000 feet. It is taking the output of about a 
dozen mills in southeastern territory. It is ship- 
ping direct from milling point to destination. Ce- 
dar prices have advanced appreciably. 

There is more buying of low-grade lumber now 
than at any time since the revival of demand 








iii 


Tie aes le 


ee aS 


ee oN 








Ee Seen Sener 


2 


se A te nse aint 








JuLy 1, 1922 


AMERICAN LUMBERMAN 


75 





manifested itself late in the spring. Quite liberal 
sales of Nos. 2 and 3 common in practically all 
items are reported. It is equally apparent that 
prices are improving, altho the advance in these 
has been nothing like as heavy as in the case of 
No. 1 common and better. 

The M. B. Farrin Lumber Co. will discontinue 
its branch offices at Memphis June 30, and all busi- 
ness will be transacted thru the general offices at 
Cincinnati. W. G. Stoutmyer will represent the 
firm in Valley territory. : 

J. A. McAllister is now vice president of the 
York Lumber & Manufacturing Co., which recently 
made a substantial increase in its capital stock 
and which has only within the last few months 
completed its millwork plant at Memphis. Mr. 
McAllister was formerly president of the Mem- 
phis Sash & Door Co. and more recently he has 
been vice president of the Cream City Sash & 
Door Co. at Milwaukee, Wis. 


MERRILL, WIS. 


June 27.—The market is unusually strong in 
hemlock and the majority of mills are charging 
$1 over the May, 1922, Broughton list, while some 
mills are $2 above this list. Many hemlock pur- 
chasers are being urged to buy No. 8 birch in 5- 
and 6-inch widths for sheathing and floor lining, 
and as this equals No, 1 hemlock in strength a 
saving of $10 is realized. No. 2 birch is selling 
at $20, mill; No. 2 basswood, $24 to $25; No. 2 
maple, $25 to $26; No. 1 birch, $42.50 to $45, and 
FAS selects, $105 to $110. Lath are strengthen- 
ing in price and No, 1 is selling at $9, mill, and 
No. 2 at. $8: 


COLUMBUS, OHIO 


June 26.—Hardwood trade is showing consider- 
able activity in central Ohio. Buying on the part 
of dealers is the best feature. Factories making 
automobiles, caskets, boxes and implements are in 
the market. Prices are firm. 

The E. A. Prentice Lumber Co. is having an 
especially good demand for plywood panels, which 
it is now manufacturing in its large mill. Addi- 
tional machinery is being installed from time to 
time, according to E. A. Prentice, president and 
general manager. 

The office of the Imperial Lumber Co., a whole- 
sale hardwood concern, has been moved from the 
Brunson Building to the Ontario Building, where 
an entire floor is occupied. J. A. Ford is general 
manager. 

The Beach-Chandler Lumber Co., of Plain City, 
about fifteen miles from Columbus, has purchased 
the retail yard at Hilliards, ten miles from Colum- 
bus, from the Western Lumber Co. 

W. E. Ewers, who has been traveling for various 
Columbus wholesalers, has accepted a_ position 
with the Detroit Lumber Co. and will move his 
family to Detroit. 

J. B. Patton, assistant sales manager of the 
W. M. Ritter Lumber Co., reports that business in 
hardwoods is more active than during the corre- 
sponding time last month. 

P. M. Andersen, of the Dealers’ Lumber & Sup- 
ply Co., reports a decided improvement in the re- 
tail demand for lumber, with prices gradually im- 
proving. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., reports a fair demand for southern pine, altho 
prices are not as strong as formerly. 





SEATTLE, WASH. 


June 24.—Seasonal shutdown of the logging 
camps in July, continuing at least for the custom- 
ary two weeks, will tend to cut down the prevail- 
ing scant supply of fir logs. This season the log- 
ging operators are cautious to the last degree, 
having in mind the warning of serious fires early in 
the season. The prolonged dry spell shows no pres- 
ent sign of abating, the weather forecast for the 
first three days of next week indicating high tem- 
perature and no rain. 

At Friday’s luncheon of the Seattle Lumber- 
men’s Club, President Ed R. Hogg introduced R. K. 
Eaton, formerly of the Century Lumber Co., with 
yards at Long Beach, Cal. The members present 
were greatly interested in the remarks by Mr. 
Eaton, who gave them an instructive analysis of 
lumber conditions, stating generally that in his 
judgment the accumulated and prospective housing 
demand in Los Angeles would insure prosperity in- 
definitely in that region. Mr. Eaton closed with 
this sweeping prediction: “I believe I am con- 
servative in stating that that portion of California 
will treble its population within the next five 
years.” During the luncheon President Hogg con- 
ducted a round-table discussion of specifications 
for car material, including such items as lining, 
decking or flooring, sills and framing. 

Backing up a prediction that sales of fir lumber 
on the Atlantic seaboard, which is practically a 
new market for the west Coast, will reach a billion 
feet in 1923, Robert B. Allen, secretary-manager 
of the. West Coast Lumbermen’s Association, says: 
“Good highways have made possible suburban home- 
building in the East on a scale not before believed 
possible. During the last decade people have been 
crowding to the cities. Now, however, a reversed 
movement to the country is beginning, which prom- 
ises to be the greatest shifting in population since 
the institution of the railroads.” 

Leonard Schumacher, vice president of the A. C. 
Dutton Lumber Corporation, with headquarters at 
Poughkeepsie, N. Y., is in Seattle on his semi- 
annual visit to fir territory. He will remain a 
month. Mr. Schumacher is an ardent believer in 
the ancient and honorable game of golf, and has 
brought all his equipment with him preparatory to 
entering into play July 12, when lumbermen from 
all Coast points will assemble on the Inglewood 
course for the second annual Pacific Northwest 
tournament. 

S. W. Barker, well known specialist in timber 
lands, and Robert Gillespie, manager of the Mill & 
Mine Supply Co., left during the week on a busi- 
ness trip te New York city. They will be absent 
about two weeks. 

Ralph Buyers, of the Stanwood Mill Co., presided 
at the luncheon of shingle manufacturers and 
wholesalers Wednesday, and directed an interesting 
analysis of conditions affecting the industry. One 
of the topics was the advance in clears, while other 
grades were stationary. There was also a discus- 


sion of the adjustment of claims on the basis of 
actual deliveries. 

William B. Mitchell, who is now sales manager 
of the Cameron Lumber Co., at Victoria, B. C., will 
come to Seattle July 1 as sales manager of the 
Cross-Bodine Lumber Co. Mr. Miller will succeed 
Mr. Mitchell as sales manager of the Cameron 
Lumber Co. 

The Schwager-Garland Lumber Co. will move 
from the Securities Building to the fourth floor 
of the Henry Building Aug. 1. The Buckley-Tre- 
maine Lumber Co. has moved from 535 to 1133 
Henry Building. 

William Flavius Starr, son of William P. Starr, 
of the Lakewood & Mount Baker Lumber Co., is 
one of the honor men of the Harvard class of 1922, 
having been awarded the highest departmental 
honors of the class, together with the degree of 
bachelor of arts. 


ABERDEEN—HOQUIAM, WASH. 


June 24.—Fifty-one vessels carrying approxi- 
mately 65,000,000 feet of lumber, with another 
week of June left, indicates that cargo shipments 
from this port will attain a figure never reached 
before in the history of the port. The mill of the 
National Lumber & Manufacturing Co., Hoquiam, 
has added a third shift. All available space at the 
Hoquiam mills was taken on June 19, vessels being 
docked at every mill. The Wilson Bros. Lumber 
Co. plans to close down for ten days. Its new dry 
kilns are nearing completion and the mill has or- 
ders ahead, so that it is practically out of the 
market for sixty days. The Eureka Cedar Lumber 
& Shingle Co. will be closed for repairs for two 
weeks during the latter part of July. Practically 
all the mills here are figuring on a shutdown of 
one day over the Fourth, but the logging camps 
will be down ten days to two weeks. 

The San Jacinto arrived yesterday from San 
Francisco and is loading at the E. K. Wood Lumber 
Co.; the Vinita is at the Eureka Cedar Lumber & 
Shingle Co. loading for Australia; the Alvena is at 
the Northwestern Lumber Co.; Forest King, at the 
National Lumber & Manufacturing Co.; Paraiso, 
at Wilson Bros.; Tahoe, at Donovan Lumber Com- 
pany; Liberator, at the Northwestern Lumber Co. ; 
Mundelta, at the Grays Harbor Commercial Co. ; 
Columbia, at the E. K. Wood Lumber Co., Edna 
Christensen, at the Aberdeen Lumber & Shingle Co., 
and the Wilhilo, at Anderson & Middleton Lum- 
ber Co. 

The Aloha Lumber Co. has started logging opera- 
tions in the Quinault Indian Reservation. Only 
one side is being operated. 

H. S. Knox, of Chicago, and R. A. Tooms, of 
Fort Wayne, Ind., who are the principal stock- 
holders in the Knox & Toombs Sash & Door Fac- 
tory, of Hoquiam, are guests of the local manager, 
E. W. Daniels. 

The Kuhn Logging Co., Onslow, suffered damage 
from fire June 17 caused by sparks from a locomo- 
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tive. About the same time a fire which started 
in the Stearns logging camps destroyed a small 
mill owned and operated by Z. A. Toye. 


LOS ANGELES, CALIF. 


June 24.—An even dollar will just about cover 
the spread between high and low offerings on com- 
mon ; it ranges from $22.50 to $23.50, ship’s tackle. 
Ordinary extra *A* shingles have weakened to $3,65, 
with one or two brands offered at $4. Lath, with a 
large surplus on hand, are extremely slow at $5.75. 
Rough green clears are still quoted around $50. 
Some rough and dried clears in stock at Los An- 
geles Harbor are held at $62 in pile. With the 
possible exception of the Rose Mahoney, cargo un- 
sold stock is not in evidence. That craft has been 
at the wharf nearly a month with most of her 
deckload still aboard. 

Up to June 21, the inbound movement so far 
for the month has been fully up to normal, eighty- 
one arrivals being reported, sixty-one with fir and 
twenty with redwood. The capacity of the fir boats 
was 73,755,000 feet and that of the redwood car- 
riers 10,375,000 feet. The San Diego harbormaster 
reports the receipt at that port during May of 
8,598,056 feet of lumber and 1,843,000 feet of 
railroad ties. 

The lively general activity in the lumber business 
in southern California is increasingly attracting 
operators from less favored districts. Two Colo- 
rado line-yard concerns, one from Minnesota and 
one from British Columbia have already located in 
this field. In addition, west Coast manufacturers 
are interested in several feeders. A number of in- 
dividual yards have also started up recently. Los 
Angeles has nearly sixty yards. 

To the night of June 21 building permits issued 
numbered 2,685, of $8,506,393 valuation. Since the 
beginning of this calendar year permits issued have 
averaged around 4,000 a month and indications 
are that this average will increase during future 
months. 

W. F. Duttinzen, a British Columbian line opera- 
tor, has bought out the Shirley Allen Lumber Co., 
Eagle Rock, and will continue the business. W. 
Bailey, vice president and managing director of 
Trites (Ltd.), timber operator, of Vancouver, B. C., 
is a local visitor. Franck D. Lawrence, of Geneva, 
Ill., is making an extended visit at San Bernardino. 


TACOMA, WASH. 


June 24.—Forest fires are again threatening in 
many of the timbered districts near Tacoma and 
most of the woods crews are engaged in fighting 
flames or holding smaller blazes in check. A fire 
which originated near the Kiulikoski Logging Co.’s 
camp near Orting has been threatening a big stand 
of timber and the plant of the Orting Lumber Co. 
Help has been sent from Tacoma to the crews 
fighting this blaze which was last reported as 
being held in check. A big fire on the holdings of 
the Vance Lumber Co., in Mason County, has been 
reported by the State fire warden and men are 
being dispatched from Olympia to the assistance of 
the fire fighters in that district. The Mud Bay 
Logging Co. lost 500,000 feet of logs in a fire only 
a few miles from Olympia this week. The Mutual 
Lumber Co.’s plant at Bucoda has been partly de- 
stroyed, and fires are reported on the Coweeman 
River and in other districts south of Tacoma. 

Lumber carriers at Tacoma mills this week in- 
cluded the following: For California, Santa Rita 
and Port Angeles at Terminal dock ; Stanwood and 
Santa Inez at Tidewater mill. For the Atlantic 
coast, Edward Luckenback at St. Paul mill and 
Californian at Baker dock. For the Orient, Van- 
couver Maru at port dock; Manila Maru at De- 
fiance mill and Pomona at St. Paul mill. 

An advance of $1.50 a thousand on the freight 
rate on lumber from north Pacific to Atlantic 
coast points has been announced by the inter- 
coastal steamship companies. The new rate is $14 
a thousand on lumber shipments. 

The new measurements on fuel wood, pulpwood 
and wood bolts, ordered by the State public service 
commission, go into effect on July 5. Wood of 
this character when loaded loosely in gondola cars 
will hereafter be estimated at 192 feet to the cord. 
Hogged fuel will be based on 200 feet to the cord. 

Sale by the Hewitt-Lea-Funk Co., of Sumner, of 
its silo plant and eight acres of ground to the 
Pacific Lumber Agency, of Aberdeen, was an- 
nounced here this week by Willis Brindley, man- 
ager of the Sumner firm. The property bought 
by the Aberdeen concern includes an 800-foot stor- 
age shed, two smaller sheds, a planing mill and the 
spur tracks serving the plant. The Pacific Lumber 
Agency plans the installation of new machinery 
and an increase in the capacity of the plant. The 
Hewitt-Lea-Funk Co. retains an acre and a half 
of land and plans the immediate construction of 
two new mill units on the site which will give the 
company an output equal to that before the deal 
was made, 

The annual picnic of the Tacoma locals of the 
Loyal Legion of Loggers & Lumbermen will be 


held at Spanaway Park on July 4. More than 10,- 
000 are expected to attend the affair which is one 
of the big annual events in the lumber industry 
here. One hundred mills and camps will send 
delegations and Norman F. Coleman, president of 
the 4L will be the principal speaker. The program 
will include baseball games, water sports, sawing 
contests and tree felling exhibitions. 


CENTRALIA, WASH. 


June 24.—Production in this district is about 
normal, with the mills reporting a good assortment 
of orders. Shipments exceed the cut at least 25 
percent, the mills being anxious to reduce their 
stock before there is a car shortage. Shingles are 
slow in returning to the former high price. Lath 
are still strong. Owing to the increase in wages 
June 15 the log market has strengthened and an 
advance is predicted about July 1 on all grades of 
logs. Railroads continue heavy buyers of ties and 
car material. Logging operations have been ham- 
pered by the recent forest fires and several heavy 
losses have been reported. 

The Mud Bay Logging Co.,. near Olympia, lost 
500,000 feet of logs by fire. The Vance Logging 
Co., on Porter Creek in Mason County, is having 
trouble with a fire. The Winlock Logging Co., 
of Winlock, reports a serious fire in its slashings 
south of Drew’s Prairie. 

The Chehalis Box, Basket & Veneer Co., of Che- 
halis, has resumed operations in its new plant. 
Orders for 200,000 apple boxes and 7,000 egg 
crates were recently placed with the company. 


SAN FRANCISCO, CALIF. 


June 24.—There is a continued demand for lum- 
ber in the city and nearby territory, due to build- 
ing and industrial activity. The principal demand 
is for Douglas fir. Redwood comes second, with 
white pine third. Prices are firm on the upper 
grades of all woods. Local commission men and 
mill agents have done enough business to stand for 
a little slackening if it comes in July. Retailers 
are very busy with building orders, and have fair 
stocks. The general impression among manufac- 
turers is that the principal danger is a runaway 
market. 

Export business is rather slow, with the west 
coast of South America, China, Australia and 
Japan taking a little lumber right along. The 
freight market shows more stability. Improve- 
ment is looked for in Oriental business, a little bit 
later. The Douglas Fir Exploitation & Export Co., 
this city, sold 1,739,000 feet during the week, des- 
tinations including South Africa, South America 
and Japan. L. E. Force is now sales manager here, 
while James E. Madison, now secretary, has gone 
to Seattle. The Redwood Export Co., this city, 
has just sold 1,000,000 feet of redwood for ship- 
ment to Australia. Some good shipments are yet 
to go forward to that country from Eureka on 
old orders. 

The Red River Lumber Co., this city, has a 
strong demand for white and sugar pine and is 
accepting only such business as fits the stock on 
hand. The cut at Westwood is over 700,000 feet 
with two shifts. 

G. W. Fenwick, general manager of the Ham- 
mond Lumber Co.’s California redwood interests 
at Eureka, and W. R. McMillan, superintendent 
of manufacturing, were at the San Francisco office 
during the week. The latter has just returned 
from a tour of the East. 

The Pacific Lumber Co., this city, says stocks of 
standard redwood items in upper grades are scarce 
and there is a general shortage of dry clears. 

It is expected that the Hutchinson Lumber Co.’s 
white pine sawmill, located near Oroville, will 
operate all year to make up for a late start. A 
large cut is expected when the electrical logging 
equipment is in operation. 

Cc. F. Flinn, general manager of the Albion Lum- 
ber Co., reports a very good demand for redwood 
in California, and that eastern business is holding 
up well. 

The Redwood Manufacturers’ Co. has a moderate 
assortment of stock at Pittsburg, Calif., and is 
doing a fair rail trade with the interior yards. A. 
H. Jongeneel, with headquarters at Pittsburg, has 
had a good volume of redwood tank business. The 
redwood pipe business has been quiet lately. 

The Lassen Lumber & Box Co., this city, has a 
big demand for shook, with orders ahead. White 
and sugar pine stocks are light and moderate ship- 
ments are being made. 

Charles R. McCormick & Co., this city, are doing 
a good volume of Douglas fir business, with all of 
their steam schooners operating. A good deal of 
rail business is moving. Prices on uppers are well 
maintained. Commons have stiffened a little and 
special cuttings are firm. While randoms are not 
so strong, the California market generally is firm. 

F. B. Macomber, representing the Chicago Lum- 
ber Co. of Washington, reports business active in 
white and sugar pine, with better shipments of 
shop to the eastern market and the demand far in 
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excess of the available supply. He is getting some 
good business on the hardwood line of the Bradley 
Lumber Co., of Warren, Ark. Stocks of eastern oak 
in San Francisco are very light and prices are ad- 
vancing. L. V. Graham, vice president and general 
manager of the Chicago company, is on his way 
here from Kansas City. 

R. A. Long, president of the Long-Bell Lumber 
Co., of Kansas City, was here during the week and 
went to Weed with J. D. Tennant, vice president, 
and J. M. White, resident manager, of the Weed 
Lumber Co. 

The Pacific Mill & Timber Co. has been pur- 
chased from President Hewitt Davenport by Fred 
S. Hamlin and Garry Bennett. A wholesale com- 
mission business will be done. Mr. Hamlin has 
been with Charles R. McCormick & Co. Prior to 
that he was with the Robert Dollar Co. and spent 
two years in the Orient. Mr. Bennett has been 
with Hill & Morton, this city, and was formerly a 
lumber salesman in Texas and Oklahoma. 

R. E. Danaher, general manager of the Michigan- 
California Lumber Co. and president of the Booth- 
Kelly Lumber Co., has returned from a prolonged 
eastern trip. It will be the middle of July before 
new dry white and sugar will be ready for ship- 
ment from the Michigan-California Pino Grande 
mill. 

William R. Thorsen, president of the West Side 
Lumber Co., this city, is making an eastern trip. 
It will take some time to accumulate an assortment 
of dry white and sugar pine at the Tuolumne mill. 

W. T. Virgin, president of the Clover Valley Lum- 
ber Co., this city, reports a strong demand for pine 
box shook. 

Col. W. B. Greeley, United States forester, has 
been holding a conference here with Paul G. Red- 
ington, head of district office No. 5, San Francisco, 
and other officials. He says the Forest Service is 
getting ready for the largest timber sales in its 
history. It is estimated that the national forests 
could sustain a yearly cut of 5,500,000,000 feet. 

F. B. Martin, of the Weyerhaeuser Timber Co., 
of Everett, Wash., is here on his way north, after 
motoring thru southern California accompanied by 
his wife. 

Among the lumbermen in the city as visitors 
are: Sales Manager Albertson, of the Pelican Bay 
Lumber Co., on his way from the East to Klamath 
Falls; J. W. Eddy, of the Ferry-Baker Lumber Co., 
of Everett, Wash.; A. J. Voye, manager of the Big 
Lakes Box Co., of Klamath Falls. 


PORTLAND, ORE. 


June 24.—While the weather is quite tropical 
again with renewed danger, the forest fires burn- 
ing in western Oregon last week were put out by 
a copious rain. But for the timely downpour, the 
logging and lumber companies would undoubtedly 
have had to keep some of their crews busy guard- 
ing the timber and equipment. The high water in 
the Columbia River, which has prevented several 
mills from operating for two or three weeks, and 
in a few instances on the lower Willamette, is now 
receding and the mills are running again. Prac- 
tically all of the sawmills in Portland increased 
wages last week 30 or 40 cents a day for common 
labor. 

Logging camps in the Columbia River district 
will close down for the usual Fourth of July holi- 
days but how long they will remain closed seems 
as yet unsettled. However, it will probably be not 
more than a couple of weeks. 

Thornton Ladd has been appointed sales man- 
ager for the Buehner Lumber Co., succeeding Al- 
lan Turner, who is now with the E. K. Wood Lum- 
ber Co. Mr. Ladd has been with the Buehner com- 
pany for three years, for a part of that time at 
the operations at North Bend, Coos Bay. During 
the last two years he has been in the Portland 
sales offices. 

A. S. Kerry, who built the railroad into the 
Nehalem country from the Astoria branch of the 
Spokane, Portland & Seattle and who is one of the 
active members of the logging fraternity, is ex- 
pected home soon from a trip to Washington, D. C. 
Mr. Kerry is chairman of the committee that is ar- 
ranging the program for the meeting of the Pacific 
Northwest Loggers’ Bureau that is to occur here 
the latter part of July and when it is expected con- 
ferences will be held with Chief Forester W. B. 
Greeley. Prior to that time, on July 10, the bureau 
will hold a meeting at Vancouver, B. C. 

Among the visitors in Portland during the week 
were: H. B. Butler, of the Union Lumber Co., of 
Pittsburgh, Pa., who was on his way home from 
the Shriners’ convention in San Francisco; Fred 
D. Decker, of Seattle, western representative of the 
Central Lumber & Coal Co. and the Spahn & Rose 
Lumber Co.,-of Dubuque, Iowa, and the Eclipse 
Lumber Co., of Clinton, Iowa; and Walter R. Shaw, 
who travels out of Kalamazoo, Mich., for the R. W. 
Monger Co., wholesaler, of Elkhart, Ind. 

The Winton Lumber Co. here has been succeeded 
by the J. W. Chase Lumber Co. and the business 
henceforth will be conducted under that name. J. 
W. Chase, president, announces that on July 1 the 


company will move into larger quarters in the 
Gasco Building. 

The Oregon-Washington Lumber Buyers, with 
offices in the Gasco Building, has entered the lum- 
ber buying field. S. G. Bettum and W. N. Sine are 
the managing directors. Mr. Bettum was for the 
last three years with the U. S. Lumber & Box 
Co., and before that was sales manager for two 
years for the Henry D. Davis Lumber Co. Mr. 
Sine for the last eighteen months has been in the 
lumber game in eastern Oregon, but prior to that 
was with the U. S. Lumber & Box Co. in Portland. 
The Oregon-Washington Lumber Buyers will serve 
to bring manufacturers here and eastern buyers 
together for mutual benefit. 

The West Oregon Lumber Co. at Linnton is in- 
stalling a new hog of its own design. A Ross car- 
rier was recently installed at the mill. Another 
improvement at this mill is the deepening of the 
channel in the river to permit better handling of 
the huge deep draft vessels that now enter this 
port in the lumber business. 

J. C. Leeper, of DeQueen, Ark., engineer, and 
V. L. Masey, of Dierks, Ark., timber cruiser, asso- 
ciated with the Dierks Lumber & Coal Co., of 
Kansas City, Mo., were recent Coast visitors. They 
looked over the timber holdings ef the East Oregon 
Lumber Co. at Enterprise. 


BELLINGHAM, WASH. 


June 24.—Anacortes will soon have a new saw- 
mill in operation, which will confine itself chiefly 
to the manufacture of hemlock lumber. It will be 
operated by the West Coast Lumber Co., succeed- 
ing the Anacortes Lumber & Shingle Co., organized 
by L. D. Rogers and his associates. The former 
concern’s plant, originally mainly a cedar mill, is 
being overhauled and remodeled and will be ready 
for operation about Jan. 1. Its capacity will be 
100,000 feet in eight hours. The company will 
install new equipment and build a new shed and 
a planing mill. It will ship considerable lumber 
by water. The new company is headed by L. D. 
Rogers. The other officers are: Guy L. Rogers, 
secretary-treasurer, and A. L. McNeeley, vice presi- 
dent. L. D. Rogers, who will be manager, was for- 
merly with the Anacortes Lumber & Box Co. and 
Rogers & Mylroy, of Seattle. His brother, Guy L. 
Rogers, was for the last six years with the Weyer- 
haeuser Timber Co.’s Snoqualmie plant. 

The cargo business continues very active in 
Bellingham and Anacortes. Shipments from Bell- 
ingham in the first three weeks of June totaled 
9,000,000 feet, representing eleven cargoes, or as 
many as during the whole of May, when 10,000,000 
feet was handled. The shipping points were Cali- 
fornia, Hawaii, Japan and the east coast. The 
Anacortes shipments included box shooks. 

Thru lumber donations by the Bloedel Donovan 
Lumber Mills and labor donations by the citizens, 
Skykomish, on the banks of the Skykomish River, 
has a new bridge. The lumber company has two 
mills and one logging camp at that place. 

In tribute to the late Gov. Ernest Lister, of 
Washington, a noble fir tree was dedicated to him 
June 21 on Chuckanut Drive, one of America’s 
most scenic roads, which he was largely instru- 
mental in building. Among the program participants 
was Gov. Louis F. Hart. ‘Chuckanut Drive leads 
to Bellingham along Puget Sound and several citi- 
zens of this city, among them J. J. Donovan, vice 
president of the Bloedel Donovan Lumber Mills, 
were consistent boosters for the road’s construc- 
tion. 


SPOKANE, WASH. 


June 24.—The Potlatch Lumber Co. is busy re 
modeling the plant of the Dixon Lumber Co. here 
at an estimated cost of $100,000 under the direc- 
tion of H. F. Corwin, manager of the plant. When 
completed this fall it will be one of the most mod- 
ern and convenient retail yards and planing mills 
in this part of the country. There will be several 
new lumber sheds. A coal shed and warehouse for 
the country retail trade are also being built. The 
entire plant will be a distributing point for the 
numerous retail yards of the Potlatch company 
in the smaller towns as well as to supply Spokane 
with millwork. 

The Forest Service emergency warehouse for the 
supply of fire fighters with equipment and rations 
has been opened here in charge of J. B. Terry. 
There are sufficient supplies to feed and equip 
1.000 men, ready for shipment at a moment’s no- 
tice. The month so far has been dry and the pros- 
pect begins to look serious from the standpoint of 
fires. 

A high power radio receiving station, capable of 
intercepting messages coming from as far as 3,000 
miles, will be installed near Priest River, Idaho, 
by the Forest Service next month, according 
to announcement by C. K. McHarg, supervisor of 
the Coeur d’Alene forest. An operator is to be in 
charge at all times and the station will be used to 
receive fire weather reports from San Francisco 





Easier Selling 
For Dealers 


By reason of its attractive natu- 
ral qualities, you'll find it hard 
to obtain better selling lumber 
than we're now cutting from a 
brand new tract of choice 
virgin 


hortleai Pie 


Soft, even-grained, light, bright 
and accurately milled, our 4-4, 
5-4, 6-4 and 8-4 finish, 3 and 4 
inch rift and flat grain flooring, 
No. 117 drop siding, boards 
and shiplap sell readily and in- 
sure satisfaction. 


For hardwoods address: 
Southern Hardwood Sales Co., 
Indianapolis, Ind. 
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H. H. Bates, Manager DEEMER, MISS. 
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BEST BOOK IN THE LUMBERMAN’S LIBRARY 
Is “‘Tote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet’? at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMLERMAN, Publisher, 
431 8. Dearborn St., Chicago, Ill. 
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Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
‘* Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co 


CENTURY, FLORIDA 
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Mills: Jacksonville and Sumner, Fla. 
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at Your Service 


With four modern Pine mills, we invite 
your inquiries on and orders for long joists 
factory flooring, dimension, flooring, finish, 
drop siding, boards and shiplap in 


Yellow Pine 


Concentration yards and dressing plants 
at Meridian, Miss. and Lisman, Ala. Our 
two up-to-date Hardwood mills are ever 
ready to meet your demands in 


Southern Hardwoods | 


ALL GRADES AND THICKNESSES 


Address all inquiries to 


C. L. Gray Lumber Co. 


MERIDIAN, MISS. 


Members: Southern Pine Association, American Wholesale 
Lumber Association and National Hardwood Association. 

















Red Gum | 1,500,000 feet now on 
Magnolia 


sticks and ready to 


White Oak: | Sif iets SG" 
Red Oak 
Poplar 

’ Hickory 
White Ash 


| licited. 


Eastman-Gardiner | 
Hardwood Co. 
LAUREL, MISS. 


















H. C. BELL 
LUMBER CO. 


a's PINE 


2x4’s 

Two by Fours 
Dress S4S Standard and % Scant 
9 to12 ft. 


shortleat YELLOW Pine 


ALSO OAK CROSSTIES 


McRae Lumber Company 
CORINTH, MISSISSIPPI 


Corinth, Miss. 


Dimension and 
Boards10 tol16’ 








Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Miss. 
and Lynn, Ala. 
L. F. GARRETT, Owner and Manager 











and fire warnings from other sections of the coun- 
try. 

K. A. McGoldrick, son of J. P. McGoldrick, presi- 
dent of the McGoldrick Lumber Co., is one of the 
crack rifle shots of the Northwest. When he chose 
the young lady who is now his wife, he selected one 
who can make him hustle for his laurels in his 
favorite sport. Last Sunday the pair led the Man- 
ito Pistol & Rifle Club shooters in competition on 
the old smelter range. In the four competitive 
events of the day, the McGoldricks took all first 
honors, winning either first and second places or 
tieing for first place between themselves. 


SHREVEPORT, LA. 


June 26.—The lumber market is in the doldrums. 
buyers and sellers can get together easier. It is 
believed that on account of impending car short- 
age prices may take a slight forward movement 
inside of thirty days. Stocks are pretty badly 
broken, or will be when present orders are shipped 
out. The outlook is that there will be all the busi- 
ness the mills can handle from now on. Railroad 
material continues to be the item in greatest de- 
mand. A steady call for yard stock is holding the 
present market very firm. 

The hardwood market has been rather dull, tho 
the trend of prices is upward. There is a feeling 
that buying is halting on account of the conflict 
of authority on hardwood grading rules; another 
influence has been the furniture show at Grand 
Rapids. Not much stock is being offered in this 
market, the supply being rather limited. 

The Jumber fraternity is particularly interested 
in the approaching municipal primary, to be held 
in September, because of the announcement of E. R. 
Jones as a candidate for mayor. Mr. Jones is 
president of the Victoria Lumber Co. 

Contract has been awarded, it is reported from 
Monroe, to M. H. Reynolds, of Oak Grove, La., to 
erect a number of lumber town buildings for R. 
J. Darnell & Co., of Memphis, who are building a 
plant at Floyd, on the Missouri Pacific road. About 
twenty dwellings and two hotels will be = con- 
structed in connection with the new mill. 


PENSACOLA, FLA. 


* June 25.—Lumber and timber export has been 
quite active at both Pensacola and St. Andrews 
of late. Steamer shipments from Pensacola last 
week were: Jossifuglu, for Rosario, 2,285,866 
feet pitch pine; Molesly, for Buenos Aires, 699,378 
feet pitch pine; Antonius, for London, 473,680 feet 
pitch pine, 8,536 cubic feet hewn timber, 142,950 
feet mahogany and 28,000 feet ash. Shipments 
from St. Andrews were: Barge Jackson, for 
Havana, 238,638 feet pitch pine and 438,710 feet 
pitch pine timber; schooner Copperfield, for Las 
Palmas, 532,231 feet pitch pine; steamship La- 
bette, for Montevideo, 578,961 feet pitch pine; for 
Buenos Aires, 494,806 feet pitch pine; barge Peter, 
for Havana, 406,719 feet pitch pine; barge Teddy, 
for Havana, 381,224 feet pitch pine lumber; 
schooner Stranger, for Fort de France, Martinique, 
422,246 feet pitch pine. 


LAUREL, MISS. 


June 26.—Southern pine conditions remain very 
much the same as a fortnight ago. In a recent 
interview, the manager of one of the largest mills 
here, advised that while they were not booking as 
many orders just at this time, it was largely be- 
cause of a badly broken stock, that inquiries were 
numerous and they were not anxious to load their 
order files beyond a reasonable shipping date. He 
also said his company had recently issued a new 
list advancing practically all items $1 a thousand 
to raise prices to actual] sales basis. All items of 
special cutting continue in excellent demand. 
Some very nice orders for export were booked last 
week ; the best market for cubic average timbers, 
however, is still found in domestic trade. Prime 
and saps show a general advance over prices ob- 
taining a month ago. 


NORFOLK, VA. 


June 26.—The volume of business transacted 
during the last week in North Carolina pine in- 
creased slightly, due to a tendency on the part of 
some mills to sell slightly further ahead; that is 
a better price than obtained for prompt shipments. 
For the last two or three weeks reports have been 
coming in from buyers and wholesalers that the 
demand had slumped off, and as a result lower 
prices were looked for. But North Carolina pine 
mills are still under the necessity of refusing to 
quote on many inquiries. Everything is wanted 
for immediate shipment. During several weeks the 
mills have not booked as much business as during 
May, largely due, however, to their not having 
stock to offer. Fair weather has obtained during 
last week and efforts are being directed to increas- 
ing shipments. 

There is still a good demand for 4/4 edge No. 2 
and better. The unsold stock on hand is very 
small, but demand has not been sufficient to justify 


higher prices. No. 2 and better stock widths, 4/4. 
are still very active ;-5/4x10- and 12-inch are hard 
to buy in carlots. Edge No. 2 and better in 5/4 
and thicker is active. No. 3 4/4 edge is moving 
slowly. The No. 3 stock widths are active, altho 
8-inch is dragging a little. Railroad inquiries for 
No. 3 stock boards are picking up. 

There is still a very good demand for 4/4 edge 
No. 1 box, rough and dressed. Several cargo in- 
quiries are now out for shipment as soon as possi- 
ble or when accumulated, but millmen are not in- 
clined to sell any further ahead until they catch 
up on some old business in hand. A sale of 300,000 
feet of this item resawn rough was made at $32.50 
net, delivered on a 26% cent rate over Norfolk; 
and another sale of 240,000 feet of D2S %-inch 
was made at $30.75 net, delivered on the same 
freight rate. No. 2 4/4 edge box is also very popu- 
lar. Inquiries for 4/4 No. 2 stock box are fre- 
quent, with few mills able to quote other than on 
single carlots of one width, or mixed cars of dif- 
ferent widths. No. 1 4/4 stock box is still a brisk 
seller, rough and dressed. Box bark strips are very 
active in large and small lots, rough and dressed. 
Some buyers are disposed to buy for future de- 
livery at prevailing prices. One exceptional sale 
of 1x4-inch box bark strips D2S to }%-inch was 
made during the week at $22 delivered on a 24-cent 
rate over Norfolk. 

The brisk demand for flooring, thin ceiling, par- 
tition ete. continued. Prices as a whole do not 
show much change, but they are stronger. In- 
quiries are still very numerous. Roofers are in 
just as good demand as ever, altho sales are kept 
down, mills being inclined to get old orders out of 
the way. Dressed framing and pine lath are still 
good sellers, with both of them still hard to buy 
for prompt shipment. 


HOUSTON, TEX. 


June 26.—The lumber market has been inclined 
to quietness and softness during the last week or 
ten days, but dealers are hopeful of a greatly in- 
creased demand during July, following the rate 
reductions. While retailers bought heavily a 
month ago, it is evident from building operations 
that stocks are being depleted and the yards must 
come into the market again shortly. Dimension 
was the weakest item, the others holding up pretty 
well. The slackening of demand has resulted in 
increases in stocks at mills, but they are not yet of 
the proportions of the early part of the summer. 
Foreign demand is quiet. 

An unusual situation obtains in the eastern 
Texas section as regards timber supply. It appears 
that practically all mills, cutting the timber as it 
comes, are operating in patches where shortleaf 
predominates. This situation is embarrassing to 
the sales departments with timber orders in the 
files. Since all are in the same boat, shopping 
around gives no relief, and no timber business is 
now being taken except to protect regular cus- 


tomers. 
LAKE CHARLES, LA. 


June 26.—The lumber market just held its own 
last week. Tho prices have declined $1 to $5 
since May, as a whole the market is still healthy. 
Buying continues to be more or less spasmodic, the 
demand being mostly for mixed cars. Mills still 
have large order files that will require thirty to 
sixty days to clear up, and in the meantime the 
present rate of production will undoubtedly be 
maintained to take care of orders and round out 
stocks before fall buying gets under way. Weather 
has been ideal and logging operations have been 
pushed forward. Retailers still find business active. 
Local demand for building material has shown a 
tendency to increase since the deep water bond 
election. There is also a strong call for railroad 
stocks, ties, siding, timbers and flooring. A large 
amount of lumber is moving to nearby ports for 
export to eastern markets. 


MERIDIAN, MISS. 


June 26.—The southern pine market thruout this 
section is becoming very spotted, and concessions 
are being made by mills that have caught up their 
order files. Orders have dropped off considerably, 
except on railroad material. Inquiries and orders 
for this class of stock are very heavy and some 
increase in prices is noted. Favorable weather has 
enabled the small shippers practically to catch up 
with their shipments in most instances. Some 
mills report that they are beginning to have trou- 
ble in getting cars. Lists of transit cars are still 
very heavy, and reports indicate that a good many 
of them are being sacrificed. This has had its 
effect on the dimension market for the time being, 
but there are no heavy stocks on hand at the 
mills. Large manufacturers report there has been 
some slackening in demand for the higher grades, 
and some recession in prices, but that in most 
instances they are well supplied with orders. 
B&better finish appears to be in strong demand 
and holding its own. No. 3 common boards show 
some decline. 
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KANSAS CITY, MO. 


June 27.—Southern pine men say the demand 
has picked up slightly, but generally buyers are 
holding back both to get lower freight rates and 
in the hope of some revisions downward in the 
price list. There are no complaints from handlers 
of other woods. The most disturbing factor in 
sight is the possibility of a car shortage. The 
mills, however, are trying to head this off as much 
as possible by loading to capacity. Meantime, 
there have been increased orders from the rail- 
roads for car repair material to get rolling stock 
in shape to handle the big wheat crop. The big 
crop and the otherwise general bright outlook for 
the farmer is reflected in an increased inquiry 
from the country yards as well as some increase in 
orders. Locally trade has been a little slower in 
the last week. 

Harry Kendall, sales manager for the Kirby- 
Bonner Lumber Co., of Houston, Tex., was in the 
city last Saturday visiting John Hatcher, local 
representative of the company. 

Official announcement was made today by the 
Long-Bell Lumber Co., of its intention to convert 
the Longville (La.). plant, recently demaged by 
fire, from a southern pine to-a hardwood mill, to 
be devoted to flooring. The pine timber remaining 
in the Longville area will be handled at other 


ylants, 
MINNEAPOLIS, MINN. 


June 28.—Small mills cutting logs for the box 
trade and other industrial uses have scored a point 
in getting a ruling from the Minnesota railroad 
commission, classing logs from 8 feet 4 inches to 
10 feet in length as logs instead of as pulpwood, 
where they are not intended for use as pulpwood. 
This gives such logs a lower rate. 

W. R. Ballord, of the Somers Lumber Co., Somers, 
Mont., who has been here visiting his brother, J. G. 
Ballord, says the company is enjoying a good trade 
and is looking for Montana to make a great come 
back this fall, the crop outlook in that State being 
remarkably fine, as it is thruout the Northwest. 

James A. Mathieu, formerly manager of the 
Sheyvlin-Clarke Co.’s plant at Fort Frances, Ont., 
is back from a trip to Europe, which he took after 
severing his connection with the company last 
spring. 

J. P. Lansing, of the Polleys Lumber Co., Mis- 
soula, Mont., stopped here on his way east and 
reported the company’s trade very satisfactory. 

Charles E. Thompson, of Brooks Bros., Minne- 
sota Transfer, is making a business trip to eastern 
cities, conferring with the company’s sales repre- 
sentatives. 

A. C, Opperman, of the Wm. Schuette Co., Pitts- 
burgh, was here last week on his way to Seattle, 
and visited J. J. Rogers, the Schuette company’s 
representative in this market. 

W. F. Brooks, of the International Lumber Co., 
was renominated for the State senate in the Thirty- 
first district, Minneapolis, last week, and may have 
as his colleague Oscar D. Hauschild, secretary of 
the Retail Lumbermen’s Inter-Insurance Exchange, 
who was nominated in the Thirty-third district. 
Each man stood at the head of the poll in his dis- 
trict. Mr. Hauschild has never been a candidate 
before, but Mr. Brooks has served in the legislature 
for four years with distinction. 


DULUTH, MINN. 


June 27.—Retailers are busy, with building 
operations continuing to develop nicely. There is 
an increase in the number of permits for moderate 
priced houses, and the list of large projects in the 
way of public buildings, including schools, churches, 
courthouses ete. is also increasing. The value of 
projects being figured on or in sight at the Duluth 
Builders’ Exchange at the end of last week ag- 
gregated $2,500,000. Inquiry for the lower grades 
of lumber, including box, is increasing, another 
moderate advance in some items is looked for 
within the next ten or fifteen days. Actual rail 
shipments of lumber have been light lately as re- 
tailers have been generally requesting deferring of 
shipments until July 1 when lower freight rates 
will become effective. Practically no Pacific coast 
lumber is rolling this way at present, but repre- 
sentatives here of Coast mills expect a substantial 
movement to set in next month on orders for 
dimension stuff booked recently. Reports show 
that sawmills at Duluth, Cloquet, Virginia and 
International Falls are operating to capacity, the 
majority of them on two shifts. The Bayly- 
Thompson Co.’s shingle mill in West Duluth is 
working with a full force on orders booked some 
time ago. Considerable new construction is ap- 
proaching the- stage where lath are required and 
it is expected that a rush for deliveries will de- 
velop soon. The market on standard lath is stable 
at an average of $7.50. Three cargoes of lumber, 
including considerable box stuff, were shipped out 
from here during the last week for Tonawanda 
and Buffalo delivery. One cargo is scheduled to 
be loaded this week. Jobbers have advices that 


mill stocks of seasoned lumber in the better grades 
in this district are badly broken. 

A special train is scheduled to arrive at Clo- 
quet, Minn., at the week-end carrying over one 
hundred officials and salesmen of the Weyerhaeuser 
companies. The party will be unique in the lum- 
ber industry in that it will cover nine States and 
travel over 6,000 miles. Two days will be devoted 
to looking over the Weyerhaeuser mills and in- 
dustries at Cloquet, after which a visit will be 
made to Duluth and other points. 

The Virginia & Rainy Lake Co. entertained its 
retail customers in Duluth and Superior and in 
other northern Minnesota points to what has come 
to be looked forward to in the trade as an annual 
outing. The company’s mills at Virginia were in- 
spected and then the visitors were taken to Namie- 
kon Lake, where they were put up in a house boat 
and tried their luck at fishing. Charles R. Matt- 
son, sales manager of the company here, was in 
charge of a party of over twenty-five from Duluth 
and Superior. 


OMAHA, NEB. 


June 27.—Lumber sales in the rural sections are 
showing some slight increase, farmers building 
granaries to hold the great wheat crop they are 
expecting. Harvesting has begun in the southern 
part of Nebraska, and threshing will be in progress 
immediately. This means a demand for certain 
dimension stuff and shingles. However, some con- 
siderable construction of residences is beginning 
to start up in the smaller towns. Farmers are 
building an occasional hog house, cattle shed or 
barn, and in some instances even a residence. They 
are particularly willing to put some money into 
hog houses, for their returns came from hogs that 
saved them from bankruptcy. It has been esti- 
mated by experts here that farmers are getting 
easily $1.25 a bushel for all corn they fed to 
their hogs. Cattle, too, which were bought as feed- 
ers last fall are now being marketed at a figure 
that is making the farmer big money. 


NEW YORK, N. Y. 


June 26.—A rather material slowing down of 
orders placed by wholesalers has been the outstand- 
ing feature of the lumber situation during the last 
week. This slackening has made itself felt more 
especially in the softwoods from the southern, 
Canadian and northern mills in the order named. 
Mill stocks are badly shattered and their assort- 
ments have narrowed down to such an extent that 
many cars are coming in minus specified items. 
Most mills seem to have small stocks of one width 
while oversold on another. There is a growing 
scarcity of flooring, partition and ceiling and every- 
thing in the building line. Quite a deal of com- 
plaint has been heard thruout the week from the 
consumers that lumber has been cut wet. This is 
probably due to the dry kiln wood getting out of 
condition for manufacture owing to the incessant 
rains of the last thirty days. Lumber coming into 
New York from all sections except the west Coast 
will have a reduction of 12% to 13 percent July 1. 
The dulling of the keen edge of demand may be 
traced to the fact that the price lists have worked 
up a shade too high. Shipments have been lighter 
in the last ten days, but some consumers are getting 
to the point where they will be forced to buy. 
Prices at present are standing still. Most of the 
hardwood mills have raised their prices recently, 
but business in hardwoods is quiet, tho not dis- 
tressingly so. Western fir and hemlock are meet- 
ing with a ready demand, as are also shingles and 
lath. 

Black & Yates, wholesalers, 34 Fifth Avenue, re- 
port that their business has increased every day 
since the beginning of the year. This company has 
two distinct branches, one for importing Philip- 
pine mahogany and the other for hardwoods in 
general. Two sizable shipments of mahogany ar- 
rived for the company in the last week, on the 
steamships Esther Dollar and Celtic Prince. The 
company now has a good assortment of every size 
in mahogany on hand. 

The Camp Manufacturing Co. reports thru its 
local office that its mills are running full time and 
that stocks of dry lumber on hand are temporarily 
rather depleted. 

E. 8S. Loomis, local manager of W. A. Webster & 
Co., says that his shipments of west Coast prod- 
ucts are meeting with an almost immediate sale. 
Mr. Loomis is looking for a slight falling off in 
demand which has taken place in all former years 
with the near approach of the Fourth of July. 

H. S. Valentine, manager of the main office of 
Eppinger & Russell, large wholesale distributers 
of railroad and construction lumber, reports that 
the company has now entered upon its busy season 
and has a most satisfactory business booked ahead. 
The company deals primarily in creosoted lumber, 
mostly of southern pine. 

Announcement is made by the Wm. Schuette 
Co. with headquarters at 220 Fifth Avenue, that 


(Concluded on page 82) 














Here’s 
66 o 99 
Prompt Service 


We know the importance to 
dealers of quick shipments, es- 
pecially during the building sea- 
son. So make your “hurry-up” 
orders read 


W2 f iL 7) 
SHORTLEAF PINE 


Your customers will like the soft- 
Ness, even texture, good color and 
perfect milling of our lumber and 
you can depend on it to please 
builders and win sales. Try a 
mixed car of finish, ceiling, sid- 
ing, flooring, mouldings, lath and 
boards. 


Nothing over 16 feet. 
Mixed or straight cars. 


The 


Sumter Lumber Co. 
Electric Mills, Miss. __ 


D.H. Foresman,Gen. Mgr. N. Nicholson,Ass't. Mgr. bg 
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SHORTLEAF 3 


piss 
Y eyo’ Band Sawed, 


Steam Kiln Dried 
and Soda Dipped. 

We invite your future inquiries and 

orders. Daily Capacity, 125,000 Ft. 


COLUMBUS 


LUMBER COMPANY 


COLUMBUS, MISSISSIPPI 
D. F. McCullough, Gen’l. Mgr. M.D. Thomason, Ass’t Mgr. 




















4x4 to 










18x18—10 to 70 ft. 
Rough or Sized 

3” and 4” Ceiling and 

Flooring, No. 116 Siding, 

PORE Moulding, etc.,in all grades. 


4 to 24 Ft. 


Williams Yellow Pine Co. 








POPLARVILLE, MISSISSIPPI 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Il. 
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PACIFIC COAST 
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Pacific States Lumber Co. 
Mineral Lake Lumber Co. 


TACOMA, - + WASHINGTON 


Watch this space weekly 
for attractive offers. 





1 car 1x4 to 1x12 
Box and Better 


Rough Spruce 


$15.00 Mill Base 


Weight 3000 lbs. 
Subject to Prior Sale. 





AGENTS: 


K. F. Richards, 518 Peoples Gas Bldg., Chicago 
G.A. Jones, 706Lumber Exchange, Minneapolis 
jJosephLean, - .O. Box 774, Omaha 
Frank Probst, - P. O. Box 1187, Fargo, N. D. 








Fir 
B stconing 


is only one of the 
big, value, quick selling items 
we manufacture for exacting 
dealers. Our trade mark is a guaran- 
tee of quality on all 







FERRY-BAKER LUMBER CO. 
BVYERETT, WAGh. 


Fir Lumber, Hemlock Boards, Shiplap 


Vertical Grain 


and Flat Grain Fir Flooring 


Send your orders for straight or mixed cars. 


| Ferry-Baker LumberCo. 


General Office and Mills, EVERETT, WASH. 











} Celine.” 
Bevel 
Siding 
| and Finish, Long Bevel Siding, 
Timbers, Joists, Finish and 
Dimension, etc. hingles. 














| WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
; ern Pine at Dalkena, Washington. Send us your inquiries. 











IDAHO |WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
| PINE 609-614 Lumber Exchange, | We make a special- 
All Grades Minneapolis, Minn. ty of Shop. 











LONGFIRJOISTS —..- 
«BIG TIMBERS 2° 


need | FIR CEDAR AND SPRUCE 
ALIFORNIA REDWOOD 
RED CEDAR SHINGLES 





ARDS: 
+ nae nll H. B. WAITE LUMBER Co. 
Transfer MINNEAPOLIS, MINN. 

















ID. E. Hedges, of D. E. Hedges & Son, Mount 


Vernon, Iowa, called on several of his friends in 
the local lumber trade during the week. 


L. W. Wineman, local wholesaler, left this week 
for a business trip to Detroit and other Michigan 
lumber consuming points. Afterward he expected 
to go East. 


The Coe Manufacturing Co., Painesville, Ohio, 
manufacturer of veneer dryers and machinery, has 
opened a Chicago office at 549 West Washington 
soulevard, with H. R. Masters in charge. 


J. W. Watzek, of the Watzek Lumber Co., Port- 
land, Ore., is on an eastern business trip, and spent 
a few days of this week in this city, calling on a 
number of his connections and friends. 


R. E. Thompson, operator of a saw- and planing 
mill at Wilson, La., transacted business in this 
market during the last week, and expressed himself 
as very optimistic regarding the late summer and 
fall trade. 


O. M. Smith, president of the Smith Lumber 
Co., Barnesville, Ohio, was elected president of 
the Barnesville Chamber of Commerce during the 
recently held annual meeting of that organization, 
according to advices just at hand. 


F. M. Reed, of the F. M. Reed Lumber Co., Nece- 
dah, Wis., by his cheerful expressions regarding the 
lumber trade and prospects in the northern terri- 
tory, contributed much to the optimism prevailing 
among the distributers of northern lumber in this 
market, during his business visit to this city this 
week. 


J. W. Wells, of the Stout Lumber Co., Thornton, 
Ark., who came to Chicago last week to attend 
the annual convention of the National Hardwood 
Lumber Association, remained in this city for sev- 
eral days afterward, calling on his company’s con- 
nections here and making a general survey of busi- 
ness conditions and prospects. 


G. A. Vangsness, of the Vangsness Lumber Co., 
expects next Monday to go to Minnesota for a va- 
cation, accompanied by his family. They will go by 
boat to Duluth, and from there to St. Paul, where 
they have relatives and many friends. While there, 
Mr. Vangsness expects to attend the summer meet- 
ing of the Northern Wholesale Hardwood Lumber 
Association, which will be held in Minneapolis on 
Friday, July 14. 


J. A. Pease, sales manager for the Pearl River 
Valley Lumber Co., Hammond, La., was among the 
southern lumbermen here during the last few days. 
Mr. Pease felt very optimistic regarding the lum- 
ber market, believing that the present slight lull 
in demand is nothing more than a temporary fluc- 
tuation and that the call for lumber will within a 
very short time burst out anew, and perhaps will 
become even stronger than was the case this spring. 


Thornton Estes, president of the Estes Lumber 
Co., Birmingham, Ala., passed thru Chicago re- 
cently on his way back home after a vacation spent 
on the Pacific coast. Mr. Estes was very much 
impressed with the Pacific coast and what he saw 
of the lumber business as conducted there. Busi- 
ness remains good in Birmingham, according to 
reports which reached him, and he is very op- 
timistic ‘over the outlook. 


Fred H. Burnaby, of the Burnaby Lumber Co., 
late last week hurried to Oklahoma City, Okla., to 
attend the funeral of a brother, W. R. Burnaby, 
who died on Wednesday, June 21. He had been in 
ill health for about two years and suffered a 
paralytic stroke. He was resident manager in 
Oklahoma City for Wilson & Co., the packers, with 
which concern he had been connected ever since 
his coming from Nova Scotia in 1902. Mr. Burnaby 
left a widow. 


Franklin T. Turner, president of the Turner- 
Farber-Love Co., Memphis, Tenn., who came to 
Chicago last week to attend the annual convention 
of the National Hardwood Lumber Association and 
spent several of the following days here in confer- 
ence with E. N. Beard, manager of the concern’s 
Chicago office, has gone to New York City and 
other eastern trade centers, to make a survey of 
general conditions. C. W. Parham, sales man- 
ager for the company, also was in the city last 
week. 


M. C. West, sales manager for the Wisconsin 
Lumber Co., accompanied by Mrs. West, are vaca- 
tioning at Fifield, Wis. They motored from Chi- 
cago to the northern lake country, and Mr. West, 
being an enthusiastic sportsman, carried with him 
his fishing paraphernalia, expecting to devote a 


great part of his holidays to the gentle art of 
angling. Before leaving his office, he promised 
P. E. Gilbert, vice president, and his other asso- 
ciates in the Wisconsin Lumber Co., that if luck 
was with him, they would all enjoy a good fish 
dinner upon his return. 


A card to the AMERICAN LUMBERMAN from Fred 
G. Steenberg, of Fond du Lac, Wis., dated North 
Adams, Mass., June 21, states that he and Mrs. 
Steenberg are fully enjoying the auto trip in the 
East that is being made in celebration of their 
twenty-fifth wedding anniversary. They have 
traveled over 2,000 miles in their car and spent 
twelve days in Washington, four days at Atlantic 
City, three days in New York City and several 
days in Connecticut around his mother’s old home. 
Mr. Steenberg is a golf enthusiast and stopped off 
in Vermont for a round before driving to North 
Adams. It was his intention to visit Albany, then 
to drive to Schenectady to visit the old Union 
College where his father, O. C. Steenberg, grad- 
uated in 1860. The automobile tour will end in 
Buffalo, from which point Mr. and Mrs, Steenberg 
will continue their trip by boat. 


F. W. Long, sales manager for the Wisconsin & 
Michigan Lumber Co., Eagle River, Wis., while in 
the city on a business visit this week reported that 
the northern hardwood market holds up excel- 
lently. Maple and beech flooring stock is having a 
tremendous movement, and the demand for thick 
maple has increased perceptibly during the last 
few weeks. Birch is in an advantageous position, 
and the other hardwoods hold their own, with 
recent price advances on not a few items. A fea- 
ture of the current situation is the improved call 
for the lower grades, which, however, has not yet 
resulted in any strengthening of prices. The 
upper grades are still in very low supply, and the 
manufacturers thruout the Eagle River section, 
because of a rather acute labor shortage, find it 
impossible to increase their production to the point 
desirable in view of the demand and promising 
outlook, 


W. A. Clampitt, manager of the Kingsville Lum- 
ber Co., Kingsville, Tex., was a recent Chicago 
visitor. Mr. Clampitt first attended a hardware 
convention and then devoted several days to at- 
tending to other business. Building in Kingsville 
is brisk and good results are being obtained from 
the advertising campaign that the company is en- 
gaged in. The one drawback is that it is not al- 
ways easy to finance the building operations. The 
company very carefully selects building prospects 
and practically all have at least 50 percent of the 
cost of the building, but it is, nevertheless, diffi- 
cult to obtain money covering the other 50 percent. 
There is a very active building and loan association 
in Kingsville, but the funds of that association 
are always fully employed. The building cam- 
paign inaugurated by the Kingsville Lumber Co. 
has resulted in starting with over $100,000 worth 
of construction. 


(SEREBBEBaEaa: 


RECOMMENDED AS COMMISSIONER 


Advices from Washington state that David L. 
xyoodwillie, prominent local box manufacturer and 
chairman of the Central States Forestry League, 
is being urged as a member of the United States 
commission to the Brazilian Exposition, which will 
be held at Rio de Janeiro in the near future. Sen- 
ators McCormick and McKinley, of Illinois, last 
Monday recommended to President Harding the 
appointment of Mr. Goodwillie to this place, which 
is considered a very important one in view of the 
Government’s strong desire to develop to the last 
possible degree the friendship existing between this 
country and Brazil, and the Latin American re- 
publics generally. 


WHOLESALE CONCERN REORGANIZES 


The reorganization of the firm M. W. McDonnell 
& Sons and the adoption of the new name of M. W. 
McDonnell Sons was announced this week from 
the headquarters at 1007-1021 Otis Building. John 
McDonnell, who heretofore has operated inde- 
pendently as a wholesaler of and commission 
broker in northern and western softwoods, has dis- 
centinued this business and joined his brother, 
Martin McDonnell, in the M. W. McDonnell Sons. 
By so doing he has occupied the vacancy caused 
thru the recent death of C. S. McDonnell, another 
brother. 

Martin F. Lunow is the third member of the 
concern. 

The M. W. MeDonnell Sons will continue to 
handle northern and western softwoods on a whole- 
sale and commission basis. 


—nacte Dees ciate 
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SALESMEN VISIT NORTHERN PLANT 

On the theory that “seeing is believing,” the en- 
tire sales force of the Dearborn Co., Chicago, made 
a visit to Oshkosh, Wis., last week to permit the 
individual salesmen to visualize for themselves 
the manufacture of the products of the Badger 
Lumber & Manufacturing Co., of that city. The 
Dearborn Co. has the exclusive sale of the output 
of that plant, and also has financial interest in it. 
Following the inspection of the plant in the morn- 
ing, the visitors, to the number of about twenty, 
were entertained at dinner at the Athearn Hotel. 
There were also included among the guests several 
representative men of this city, many of whom 
spoke. aul Steinhilber, president of the Badger 
Lumber & Manufacturing Co., acted as master of 
ceremonies. 

One of the principal talks was that of J. F. 
Robineau, president of the Dearborn Co., who ex- 
pressed his satisfaction at the interest taken by 
the individual members in seeing “the wheels go 
round.” Mr. Robineau and others who followed 
him expressed their admiration for the remarkable 
efficiency in production which has been evolved 
thru the careful selection of the working force in 
the plant, systematic arrangement of the series of 
operations and careful attention to all details. 

SHAE BBBBBEBEA 


RETURNS FROM ORIENTAL TOUR 


American visitors in Japan are treated courte- 
ously, and reports being circulated in the United 
States that there is a feeling of animosity existing 
between the Japanese and Americans are all un- 
founded, in the opinion of C. P. Tinkham, Milwau- 
kee wholesale lumber dealer, who has just returned 
from a three months’ tour of the Orient. 

Japan has passed thru practically the same 
periods of business inflation and deflation as the 
United States, altho it is recovering from the de- 
pressed state much slower than this country, de- 
clared Mr. Tinkham. In Japan the merchants and 
manufacturers are more unwilling to take the loss 
in the markets than in other countries, he stated. 

The cost of labor in Japan is almost four times 
the rate paid in China, while Japanese labor is 
very inefficient, he said. Altho Japan is not wit- 
nessing a building boom, many modern buildings 
are being constructed. Inhabitants of that coun- 
try are gradually adopting the European customs 
in dress and living, but a great portion of the 
natives cling to the Japanese methods of living, 
asserted Mr. Tinkham. 

@PaeeGaaBaBaAaAaas 


ASSOCIATION SECRETARY RESIGNS 

S. F. D. Meffley has resigned as secretary-man- 
ager of the Lumbermen’s Association of Chicago, 
effective July 1. The board of directors of the 
association will meet on that same day to deter- 


many years’ connection with the Lumbermen’s 
Association of Chicago and its predecessors. 

Mr. Mefiley’s plans for the future are unan- 
nounced. 

Division C—hardwood wholesalers—of the asso- 
ciation, this week presented Mr. Meffley with a 
handsome traveling bag in recognition of his serv- 
ices and as a token of its members’ friendship for 
him. 

See aaaeaaan 

MADE EASTERN REPRESENTATIVE 

His many friends in the lumber trade will be 
interested in knowing that Frank H. Campbell, who 
for a long time was in Chicago as northern sales 
representative of the Peavy-Byrnes Lumber Co., 





FRANK H. CAMPBELL, PHILADELPHIA, PA.; 
Representing Natalbany Lumber Co. 


Shreveport, La., and later was Grand Rapids 
(Mich.) representative of the Frost-Johnson Lum- 
ber Co., recently has become connected with the 
sales department of the Natalbany Lumber Co., of 
Hammond, La. Mr. Campbell is located in Phila- 
delphia, from which point he will cover eastern 
New York State and New York City, eastern Penn- 
sylvania, New Jersey, Maryland, Virginia and 
West Virginia. Mr. Campbell is a southern pine 
salesman of long and varied experience and in 


SELLS OUTPUT OF OWN MILL ONLY 

The Chicago office of the Deer Park Lumber Co., 
Deer Park, Wash., directed the attention of the 
AMERICAN LUMBERMAN to an error in connection 
with an item concerning Clyde H. Wilson, manager 
of the local office, which appeared on this page in 
the issue for June 24. In this item it is stated 
that “the Chicago office handles the product of 
other western pine manufacturers in the eastern 
States, in addition to that of the Deer Park plant.” 
The company advises that this is contrary to fact, 
as it markets the output of its mill only and has 
no selling arrangements whatever with any other 
manufacturer of western pines. 


PURCHASES PINE TIMBER TRACT 

A large tract of pine timber located near Oxford, 
Miss., has been purchased by H. C. Bell, now of 
Oxford but for the last eight years residing at 
Corinth. Mr. Bell is installing mills and planing 
mills on this tract and will continue to specialize 
in 2x4-inch, 8- to 12-foot lengths. He expects to be 
ready to commence shipments in about thirty to 
forty days. 

(‘Se@@aaaaaaaas 


CAR SHORTAGE IS PREDICTED 

An acute car shortage is impending and is likely 
to prove exceedingly embarrassing to the retail 
lumber dealer and other consumers who do not take 
advantage of the present favorable opportunity to 
lay in stocks, in the opinion of F. R. Watkins, 
manager of yard sales for the Exchange Sawmills 
Sales Co., Kansas City, Mo., who spent a few days 
in Chicago this week, in conference with L. J. 
Marshall, the company’s sales representative in 
this territory. 

Mr. Watkins stated that he had noted a lull in 
the demand for lumber, and attributed this to the 
retailers’ uncertainty regarding the future trend 
of prices and determination to “lay low” for a 
while and watch developments. He did not believe 
that their absence from the market could be pro- 
longed, however, for his information showed that 
the retailer today is moving lumber out of his 
yards just as fast as he was some weeks ago, if 
not faster, and that his stock as a rule is too 
low to permit much hesitation about purchasing. 
He believed that the late summer and fall would 
be very active, and stated that the manufacturers 
with which he has acquaintance are taking advan- 
tage of the present lull to rebuild their stocks, 
which they hope to do at least to a level where 
they can care for their regular customers’ require- 
ments when the “rush” is renewed. Many of the 
large manufacturers in the meanwhile refuse to 
sell material that they can not ship immediately. 
Mr. Watkins reported that Texas, Oklahoma and 
Missouri are consuming a world of lumber, and that 
































Creosoted southern pine paving blocks being used for repaving LaSalle Street, Chicago, where operations incident to the construction of the 
magnificent new Federal Reserve Bank Building, part of the imposing entrance of which is seen in the background, necessitated tearing 
up the old pavement. LaSalle Street, the heart of Chicago’s financial district, is paved for a considerable distance with creosoted southern 
pine blocks, as are also Jackson Boulevard and other important downtown thorofares. 





mine upon his successor. President Frank H. 
Burnaby stated this week that Mr. Meffley’s resig- 
nation will in no manner affect the work of the 
association, but that the inspection service, the 
traffic department and legal information facilities, 
as well as all other of its functions, will be con- 
tinued as heretofore. 

Mr. Meffley has served the association as its 
secretary-manager for the last year and a half, 
having been appointed to succeed Ed Hooper, who 
resigned at the annual meeting Jan. 17, 1921, after 


addition has had valuable experience in the manu- 
facturing end of the business, which has thoroly 
familiarized him with southern pine from the 
forest to the home or factory. The Natalbany 
Lumber Co. operates mills at Natalbany and Ham- 
mond, La., and at Norfield, Canton and Pela- 
hatchee, Miss., and in his capacity as eastern rep- 
resentative Mr. Campbell will be in position to 
take orders and make prompt delivery of any kind 
and type of southern pine lumber from heart long- 
leaf stock to soft textured shortleaf finish. 


most of the middlewestern States may be expected 
to swing into the heavy purchasing column very 
soon. The amount of building and repair work 
that the farmer will undertake has been under- 
rated by many, Mr. Watkins felt sure, and he 
looked for a big spurt in business from this source 
immediately following the completion of the farm- 
er’s field work. 

Mr. Watkins came here from Clinton, Iowa, 
which is his home town. He had spent some time 
there visiting relatives and friends. 
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Polleys Lumber Co. 


Manufacturers of 


Western White Pine. 


Dry Selects 


i. via General Offices and Mills 
Milwaukee Rys. MISSOULA, MONT. 


S - 


Tne Zone Lumber Co. 


Manufacturers and Wholesalers 


SPOKANE, WASHINGTON 


Starting their Modern Planing Mill May 
15th, on their large and complete Dry 
Stocks of 


Western White Pine 
Fir and Larch 


To be worked to your specifications of stand- 
ard sizes. Have also started the Hanson 
Lath Mill at Mock, Montana on 


LODGEPOLE PINE 4' LATH 
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+ Your Orders Solicited. yy, 
SEATTLE 
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FIR 
Flooring, Siding, 
Ceiling, Timbers, 
Dimension, Lumber 


Try Our Mixed 
Car Service 


It will save 




















you time, CEDAR 
trouble and LONG FIR Siding and 
money on Shingles. 
every order. TIMBERS Tell us your 
It always needs now. 
satisfies. JOHN D. COLLINS 
HEMLOCK a 
Boards and Shiplap seaT Tix. Wann. 

















The Atlas Lumber Co. 
SEATTLE, WASH. 
Manufacturers 
FIR, HEMLOCK and CEDAR LUMBER 
CEDAR SIDING and SHINGLES 
Straight or Mixed Cars. 



































Established 1891 


Carstens & Earles 


(INCORPORATED ) 


Red Cedar ‘ 
Shingles PACIFIC COAST 
Always in FOREST PRODUCTS 


SEATTLE, WASH. 











News Letters Continued 


(Continued from page 79) 

on July 1 E. J. Behrens will become assistant 
sales manager and will be brought to the New 
York office. F. 8S. Roche, with headquarters at 
Boston, and Arnold TT. Haigh, with headquarters 
in Connecticut, have been added to the sales force 
of the company and will cover the territory for- 
merly covered by Mr. Behrens. Mr. Behrens will 
call on a few special customers in the vicinity of 
New York and the balance of the time will be spent 
in the office looking after the sales organization 
and relieving Mr. Schuette, who will thus be 
enabled to devote more time to looking after the 
stocks at the company’s mills. 


PITTSBURGH, PA. 


June 27.—There is little change noted in the 
lumber market this week, with business going along 
at a very satisfactory rate. There is a slight 
tendency to tighten in prices of most grades of 
lumber, with the market settling down to a more 
stable basis. The railroads and big manufacturing 
concerns are reported to be buying more generally 
than for many months. There is no let-up in build- 
ing operations. The planing mills are working 
almost up to the limit. Contractors are advertis- 
ing for men, especially carpenters, the scarcity of 
these tradesmen holding up a number of big ven- 
tures. The hardwood market continues its 
strength, demand being good and prices going up 
slightly. The woods in good demand include oak, 
poplar, maple, birch and chestnut. There is a 
good sale always of white pine, but spruce is not 
inquired for very generally, altho holding its price. 

The H. K. Porter Co., of this city, reports that 
the Clark & Wilson Lumber Co., of Linnton, Ore., 
has recently purchased thru the Loggers & Con- 
tractors Machinery Co., Portland, representative 
of the Porter organization, one 19x24-cylinder, 
78-ton “Mikado” locomotive. 


JACKSON, MISS. 


June 27.—-The feature of th> southern pine mar- 
ket has been the increased demand for yard and 
shed stock. Manufacturers are now receiving all 
the business they care to handle. Railroad mate- 
rial is very much in demand. No. 2 dimension is 
the hardest item on the list to obtain, as stocks 
of this are completely exhausted. Prices show no 
upward tendency. Shipments are very heavy, but 
orders booked are bound to be low for some time, 
as the mills have not the stock to take care of 
heavy bookings. Wardwood manufacturers report 
an improvement in demand, especially for lower 
grades. Stocks are decreasing. Furniture factories 
continue to be the principal buyers, but all con- 
sumers require large amounts. Practically all 
mills are now running. 

The Long-Bell dry kilns at Quitman, Miss., re- 
cently destroyed by fire, are being rebuilt under 
Moore’s moist air system. Work is being rushed 
and it is expected that the new kilns will be ready 
for operation July 1. 


PHILADELPHIA, PA. 


June 26.—The last week has been one of steady 
progress in the local lumber trade. Almost every- 
one seems to have been busy, and prices have held 
most of their recent gains. There have been a few 
slight advances, with about equal recessions. The 
proportion of large work is increasing. Delivery 
facilities among the retailers are taxed to the limit, 
and all are busy; planing mills are filled with or- 
ders; inside trim men and cabinet makers have 
all they can do; most contractors have use for 
all their equipment; jobbing carpenters are busy ; 
furniture factories are booking better business, 
and are buying better; many of the big industrials 
are feeling more optimistic over the future, and are 
buying more lumber; the railroads are feeling out 
the market ready for action if a strike does not 
materialize; box makers are doing a fair volume 
of business, and some of the lumber manufacturers 
are oversold on certain items. 

The demand for hardweods is increasing stead- 
ily and lacks sensationalism, with white oak, gum 
and poplar in strong enough demand to keep stock 
lists broken and keep prices steady. There is also 
a steady demand for all kinds of hardwood floor- 
ing, chestnut, maple, birch, beech, ash, basswood. 
mahogany and cherry, with the walnut demand 
still bettering slowly. White pine demand is steady, 
being slowest in the lower grades. There is a 
searcity of the upper grades. Spruce is selling at 
good prices, in limited quantities. Hemlock is a 
little more plentiful since the new crop is reaching 
market, but stock lists are still generally broken. 
Cypress is in good demand in all but the low 
grades. Southern pine in many items is oversold, 
altho some mills have heen catching up a little. 
Prices are strong on the entire line, and flooring 
and timbers are sometimes hard to get. North Caro- 
lina is selling in large volume, but is not quite 


as high generally as a week or two ago. Timbers, 
flooring, sizes and roofers are all finding a ready 
market. Western woods are moving in larger vol- 
ume, Lath of all kinds and sizes are selling readily 
at good prices, and the market for shingles of all 
kinds is active and strong. 

The Philadelphia Wholesale Lumber Dealers’ 
Association has just issued a very useful book to 
the trade in the shape of a Lumber Telephone Di- 
rectory, giving the names, addresses, and both tele- 
phone numbers of all the dealers within toll dis- 
tance of this city, as well as those in the city, 
together with a very complete list of railroad sta- 
tions and agents and other transportation data. 


ORANGE, TEX. 


June 26.—There has been very little change in 
the local southern pine market for the last ten 
days. There has been some slight dropping off in 
orders, because of the 10 percent cut in freight 
rates to become effective July 1, but they are still 
above normal and prices are holding firm. Demand 
from the interior of Texas has slumped, but it is 
thought that it will pick up after the first of the 
month. 

The Lutcher & Moore Lumber Co.’s schooner 
Roseway cleared Saturday for Sagua la Grande, 
Cuba, with 214,743 feet of merchantable pine. 
The British steamship Bradburn is expected here 
July 1 to take on 3,000,000 feet for River Plate 
delivery ; this will be the first South American 
cargo to go out of Orange in some months. 


SAGINAW, MICH. 


June 28.—Conditions have improved in every 
line. The question of unemployment is entirely 
eliminated and there is a marked scarcity of 
skilled labor. There is a heavy demand for high 
grade lumber and a seeming scarcity. A lot of 
building and repair work is in progress. 

Mershon, Eddy, Parker Co. reports that it is 
finding trade much improved in all lines, the vol- 
ume being sufficient to keep its factories busy 
operating to capacity. Since the opening of navi- 
gation the company has brought in about 5,000,- 
000 feet of Canadian white pine from the Bay 
Shore, and is at present loading two boats there 
with white pine and lath. Besides the lumber 
brought in by the Mershon concern, there have 
been the following receipts at the port of Saginaw : 
2,491,297 pickets; 631,000 feet of hardwood, and 
10,198 cedar posts. 


NEW ORLEANS, LA. 


June 26.—Secretary-manager J. E. Rhodes, of 
the Southern Pine Association, left yesterday for 
Chicago to arrange for and attend the special meet- 
ing of the association’s directors, which will be 
held in that city July 7. Mr. Rhodes will look 
after other matters of interest to the association 
during his stay, and is arranging for meetings of 
the grade marking and other association commit- 
tees that will be held during July. 

Consul General F. de la Ossa, representing Pan- 
ama in this city, announces that within the next 
twelve months Panama will complete a network 
system of highways which will open to develop- 
ment approximately 1,000,000 acres of hardwood 
forest along the west coast of Panama. 

With a unanimous favorable report from the 
senate conservation committee, the D. R. Johnston 
forestry bill passed the Louisiana senate last week. 
The measure, which has the backing of the State 
conservation department, is designed to encourage 
reforestation by private land owners in coépera- 
tion with the State conservation department. It 
provides that land unfit for agricultural purposes 
can be entered for reforestation under contract 
approved by the conservation authorities and the 
police jury of the parish in which it is situated. 
Such lands shall have a minimum assessment valu- 
ation of $3 per acre, and no land having an assess- 
able valuation exceeding $8 an acre can be placed 
under reforestation contract. The assessment fixed 
by the contract shall continue unchanged for a 
term of ten years. It is then subject to reassess- 
ment for a term of five years, and at the expiration 
of the additional 5-year period is to be reassessed 
for five more years, giving the contract a total life 
of twenty years. 

Lumberton, Miss., is organizing a Fourth of 
July celebration which will include, with the usual 
barbecue and picnic, the operation of the first thru 
train over the railroad from Lumberton to Kiln, 
Miss., which connects the two plants of the Edward 
Hines Yellow Pine Trustees. Among the speak- 
ers on the occasion will be Judge W. S. Bennett, 
of Chicago, general counsel for the Edward Hines 
Yellow Pine Trustees; Supt. W. T. Stewart, of the 
Gulf & Ship Island Railroad, and Supt. R. C. Reid, 
of the New Orleans & Northeastern Railroad. 

Among the year’s graduates from Tulane Uni- 
versity’s Medical College is Miss Helen Hinton, 
daughter of Mr. and Mrs. J. H. Hinton, of Me- 
Comb, Miss. Mr. Hinton is one of Mississippi's 
veteran and widely known lumbermen and re- 
sided in New Orleans some years ago. 
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The volume of sales continues very satisfactory. Higher grades of Michigan hardwoods are very scarce. There has been no change in the 
list, which remains as revised last week, f. o. b. Michigan mill points: 
FAS Selects No. 1 com. No. 2 com, No. 3 com. FAS Selects No. 1 com. No. 2 com. No. 3 com. 

Basswoop— Sort E~LmM— 

4/4 $ 70.00@ 75. = $ 55.00@ 60.00 $ 40.00@ 45.00 $23.00@25.00 $18.00@20.00 8/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 swscaeds 
5/4 75.00@ 80.0 60.00@ 65.00 45.00@ 50.00 25.00@27.00 20.00@22.00 10/4 95.00@100.00 75.00@ 80.00 65.00@ 70.00 38.00@40.00 osc aden 
6/4 80.00@ 85. 00 65.00@ 70.00 50.00@ 55.00 28.00@30.00 20.00@22.00 12/4 105.00@110.00 85.00@ 90.00 75.00@ 80.00 43.00@45.00 .....@..... 
8/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 .....@..... 16/4 125.00@130.00 105.00@110.00  90.00@ 95.00 48.00@50.00 .....@... 
10/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 38.00@40.00 Harp Maptp— 

BrECH— 4/4 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 28.00@30.00 14.00@16.00 
5/8 No. 2 common and better, 32.00@35.00 12.00@14.00 5/4 85.00@ 90.00 65.00@ 70.00  50.00@ 55.00 31.00@33.00 15.00@17.00 
4/4 60.00@ 65.00  45.00@ 60. 35.00@ 40.00 23.00@25.00 15.00@17.00 6/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 31.00@33.00 15.00@17.00 
6/4 65.00@ 70.00 50.00@ 55.00  40.00@ 45.00 26.00@28.00 16.00@18.00 8/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 16.00@18.00 
6/4 70.00@ 75.00 55.00@ 60.00 45.00@ 50.00 29.00@31.00 16.00@18.00 10/4 95.00@100.00 75.00@ 80.00 60.00@ 65.00 38.00@40.00 18.00@20.00 
8/4 75.09@ 80.00 60.00@ 65.00 50.00@ 55.00 33.00@35.00 16.00@18.00 12/4 105.00@110.00  85.00@ 90.00 70.00@ 75.00 43.00@45.00 ” —- 00 

BircH— 14/4 115.00@120.00 95.00@100.00 pepe as bat ee i <Giasae 
4/4 110.00@115.00 80.00@ 85.00 45.00@ 50.00 23.00@25.00 15.00@17.00 | 18/4 _125.00@130.00 105.00@110.00 = 90.00@ 95. es 6s 
5/4 110.00@115.00 80.00@ 85.00 50.00@ 55.00 26.00@28.00 16.00@18.00 Sorr MaPLp— 

6/4 115.00@120.00  85.00@ 90.00 55.00@ 60.00 29.00@31.00 16.00@18.00 4/4 70.00@ 75.00 50.00@ 55.00 35.00@ 40.00 23.00@25.00 15.00@17.00 

8/4 115.00@120.00  85.00@ 90.00 55.00@ 60.00 33.00@35.00 .....@..... 5/4 75.00@ 80.00 65.00@ 60.00  40.00@ 45.00 26.00@28.00 15.00@18.00 

10/4 120.00@125.00 90.00@ 95.00  60.00@ 65.00 38.00@40.00 .....@..... 6/4 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 29.00@31.00 1e:b018-00 

12/4 125.00@130.00 95.00@100.00 65.00@ 70.00 43.00@45.00 aes 8/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 32.00@34.00 16.00@18.00 

16/4 1385.00@140.00 105.00@110.00 75.00@ 80.00 48.00@50.00 ere eee ENnp Drigp WHITE MAPLE— 

Sort ELM— 4/4  90.00@105.00 ......@...... 60.00@ 75.00 - eee a aiiees 
4/4 70.00@ 75.00 55.00@ 60.00 40.00@ 45.00 25.00@27.00 18.00@20.00 5/4 95.00@110.00 ......@......  65.00@ 80.00 .....@..... a ee 
5/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 28.00@30.00 19.00@21.00 6/4 100.00@115.00 ......@...... att 4 BGO oc ccceQece ey 
6/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 19.00@21.00 8/4 115.00@130.00 ......@...... 85.00@100.00 ocuar oes Qfuese 

There has been a slight falling off in the volume of business placed, because buyers are holding off to take advantage of the freight rate 
reductions. Meanwhile there have been advances in many items. Ash, No. 1 common and better, all thicknesses, is up $5. 3irch, select and better, 

all thicknesses, and No. 1 common, 5/4 and thicker, have advanced $5. Oak, No. 1 common, 4/4 and 5/4, up $5. Basswood, No. 1 common, 4/4, 
and No. 2 common, 4/4 and 5/4, are up $2. Maple, FAS clear, 4/4, has advanced $2@5; 5/4 top price.is up $5; No. 1 common, No. 2 


4/4, is up $2; 


common, 4/4 and 5/4, Revised quotations f. o. b. 


mill points follow: 


is up $3, and 6/4 has advanced $2. Hemlock shows an advance of $1 thruout the list. Wisconsin 














FANS Selects No. 1 com, No. 2 com. No. 3 com. FAS Nelects No. 1 com. No. 2 com, No. 3 com. 
ier 95.00@105.00 $ 75.00@ 80.00 $ 50.00@ 55.00 $25.00@30.00 $14.00@16.¢ prose 
4/4 95.00@105.00 $ 75.00@ 80.00 $ 50.00@ 55.00 $25.00@30. -00@16.00 ; ; @ 70.0 5.00@ 50.00 $ 30.00@ 35.00 $18.00@22.00 $10.00@12.00 
5/4 100.00@110.00  80.00@ 85.00  55.00@ 60.00 30.00@32.00 16.00@18.00 Hr + ee reas ° taaum ance * tae ae ee eS ee 
6/4 105.00@115.00 85.00@ 90.00 55.00@ 60.00 30.00@32.00 16.00@18.00 6/4 70.00 80.00 55.00@ 60.00 40.00@ 45.00 24.00@26.00 12.00@14.00 
8/4 110.00@120.00 90.00@ 95.00 60.00@ 65.00 35.00@38.00 16.00@18.00 8/4 80.00@ 90.00 60.00@ 65.00 45.00@ 50.00 30.00@32.00 12.00@14.00 
BASS woop— 
4/4 $ 70.00@ 75.00 $ £5.00@ 60.00 $ 42.00@ 44.00 $22.00@24.00 $17.00@19.00 OAK ; 
5/ 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 24.00@26.00 20.00@22.00 4/4 $105.00@110.00 $ 85.00@ 90.00 $ 50.00@ 55.00 $28.00@30.00 $10.00@12.00 
6/4 80.00@ 85.00 60.00@ 65.00 50.00@ 55.00 26.00@28.00 20.00@22.00 5/4 105.00@115.00 85.00@ 90.00 55.00@ 60.00 30.00@32.00 12.00@14.00 
8/4 85.00@ 90.00 65.00@ 70.00 55.00@ 60.00 32.00@34.00 20.00@22.00 6/4 110.00@115.00 90.00@ 95.00 55.00@ 60.00 36.00@38.00 12.00@14.00 
: ; - "4 11 @120.0( 90.00@ 95.00 60.00@ 65.00 40.00@45.00 12.00@14.00 
BircH— 8/¢ 0.00@120.00 90.00@ 95. 10.00@ 65. -00@45. 2.00@14. 
4/4 $110.00@115.00 $ 80.00@ 85.00 $ 40.00@ 45.00 $18.00@22.00 $10.00@12.00 HgmbLocx, No. 1. S1S1E— 
5/4 110.00@120.00 85.00@ 90.00 55.00@ 60.00 22.00@24.00 12.00@14.00 BML ° gry eee 10° 49-25" 16° 18-20" 
6 -00@120.6 85.00@ 90.00 55.60@ 60.00 24.00@27.00 12.00@14.00 w-4 Sa Ps 
8/4 115:00@125.00 90.00@ 95.00 60.004 65.00 30,00@32.00 12,00@14.00 2x 4” $31.00@ 33.00 $ 31.00@ 33.00 $ 29.00@ 31.00 $31.00@33.00 $34.50@36.50 
10/4  120.00@130.00 100.00@105.00  80.00@ 85.00 45.00@50.00 .....@..... = we fia pny epee pos pet 59.60 30.00@32.00 33: B0@35 60 
2 2 « 5 30.00@ 85 5 M5 ( 2x 8” 30.00@ 32. 30.00@ 5 28.00@ J 30. 32. 33.50@35.5 
on a stearate iasianndl iain Meanie tia as 2x10” 28.00@ 30.00 29.00@ 31.00 29.00@ 31.00 31.00@33.00 33.50@ 36.50 
Sorr ELM— ov19" § 4 @ 32.00 0.00@ 32.00 32.00@34.00 34.50@36.50 
4/4 $ 70.00@ 75.00 $ 50.00@ 55.00 $ 40.00@ 45.00 $22.00@24.00 $14.00@16.00 | 2X12” 29-00@ 31.00 30.00@ 32.00 — 30.00@ 32.00 32.00@8 endnts 
5/4 75.00@ 80.00 55.00@ 60.00 45.00@ 50.00 24.00@26.00 15.00@17.00 Merchantable, $2 less than No, 1. 
6/4 75.00@ 80.00 55.00@ 60.00 45.00@ 50.00 24.00@26.00 15.00@17.00 No. 2, $4 less than No. 1. 
8/4 80.00@ 90.00 60.00@ 65.00 50.00@ 55.00 28.00@30.00 15.00@17.00 b Se sai 
10/4 90.00@100.00  75.00@ 80.00 65.00@ 70.00 40.00@45.00 @. Select No. 3, $8 less than No. 1. 
€ F = Fe 5 "7 fa) 75 AS 
12/4 ; 95.00@105.00  80.00@ 85.00 70.00@ 75.00 40.00@45.00 ..... @ — ee 
Rock EuM— ge? 10-14" 16° 18-20’ 8-16’ 
4/4 $ 65.00@ 75.00 ......@...... $ 40.00@ 45.00 $20.00@ 22.00 $14.00@16.00 1x 4” $25.00@ 27.00 $ 26.00@ 28.00 $ 28.00@ 30.00 $30.50@32.50 $27.00@29.00 
5/4 70.00@ 80.00 ...... re 45.00@ 50.00 25.00@27.00 15.00@17.00 1x 6” 27.50@ 29.50 28.50@ 30.50 30.00@ 32.00 32.50@34.50 29.00@31.00 
6/4 75.00@ 85.00 ...... 45.00@ 50.00  25.00@27.00 15.00@17.00 | 4y g” 98'50@ 30.50 29.50@ 31.50  31.00@ 33.00 33.50@35.50 30.00@32.00 
pos QM | aban 45.00@ 50.00 25.00@27.06 15.00@17.00 | 4x19” 29.50@ 31.50  30.50@ 32.50 32.00@ 34.00 34.50@36.50 31.00@33.00 
10/4 80.00@ 90.00 ...... Cicwsee 50.00@ 55.00 30.00@35.00 .....@..... 1x12” 30.50@ 32.50 31.50@ 33.50 33.00@ 35.00 35.50@37.50 32.00@34.00 
12/4 85.00@ 95.00 ...... | A ae 55.00@ 60.00 35.00@40.00 .....@..... ‘a . : , ‘: ; “ ws 
: archanté », $2 less than No. 1. 
Harp MAPLE Merchantable, $2 les 
a $ 72.00@ 80.00 $ 55.00@ 60.00 $ 42.00@ 47.00 $27.00@30.00 $ 9.00@11.00 No. 2, $4 less than No. 1. 
75.00@ 85.00 60.00@ 65.00 45.00@ 50.00 27.00@30.00 11.00@13.00 Select No. 3, $8 less than No. 1. 
e/4 80.00@ 90.00 60.00@ 65.00 45.00@ 50.00 28.00@30.00 11.00@13.00 Add for shiplap and flooring, 50 cents a thousand. 
8/4 80.00@ 90.00 60.00@ 65.00 50.00@ 55.00 30.00@32.00 11.00@13.00 oe . sag ao gigs , 
10/4 90.00@100.00 75.00@ 80.00 60.00@ 65.00 40.00@45.00 .....@..... 2x4” and wider, 6’ and longer, No. 3 hemlock, rough, $15 to $16. ah 
12/4 95.00@105.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 .....@..... 1x4” and wider, 6’ and longer, No. 3 hemlock, rough, $15.50 to $16.50. 
OAK FLOORING SOUTHERN HARDWOODS 
: a i ‘ . “he owing are current quotations on southern hardwoods f. o. b. 
Cincinnati, Ohio, June 26.—The following are | cy ome Mo., June 26.—The following c juotations o 
average prices, Cincinnati base, obtained for oak Guten. 4/4 5/h &6/4 8/5 b/4 5/4 &6/4 8/5 
flooring during the week ended June 17: Qtrd. red: Pisa Wee Oa 
13x1%" 4§x2"” 49x2%” %x1%” %x2” Ep akans' $105@110 $110@115 $120@125 FAS $105@110 $115@125 $125@135 
' ‘ - 7 92 No. 1 com... 65@ 67 67@ 72 7O@ Th é pernlahasdoe & ‘ 
Clr. atd. wht. i. bi ‘ 143.80 102.55 107.92 ia Sco... 38@ 41 48@ 51 55@ 58 No. 1 com. and ; - 
Pt wea ha my 86 96.41 an 57.26 Plain red: OO a cdweess 58@ 60 61@ 66 68@ 71 
Cir. pln. wht. 97.10 Bh uae SF FAS .......$100@105 $110 $115@120 No. 2 com..... 34@ 36 37@ 39 42@ 46 
Clr. pln. red 95.33 reer 99.59 67.37 66.59 No. 1 com... 60@ 65 65@ 70 7O@ 75 No. 3 com..... 18 22@ 24 22@ 24 
Sel. pln. wht. 77.21 89.71 88.60 61.96 59. 02 No. 2 com... 30@ 32 34@ 36 42@ 44 Sound wormy.. 30@ 32 37@ 39 39@ 41 
Sel. pln. red 77.03 90.00 88.93 53.87 53.7 Plain sap: < . 
No, 2 com... S175 58.06 SB.GS 95.77 Te eas nae 44@ 47 $ 47@ 49 $ 56@ 59 | PLain Rep Oak— 
me 2 ae as No. 1 com 30@ 33 32@ 35 37@ 42 
* ” ri Fs + . “ee * ee e ty . 4 ‘ 9 ~ 2 
oo NG No.2 com... 20@ 22 21@ 23 22@ 25 Sage Hedwndos eae $110@120 $120@130 
vO. com. anc 
MAPLE FL RI COTTON WoOp— : aad ie 5 " ™ 
ET 55@ 58 60@ 63 66@ 71 
FAS .........$ 44@ 47 $ 47@ 52 : <a oe ae ee . 
The following are current prices on maple Na. 1 com... 37@ 39  37@ 40 No. 2 com..... 34@ 36 37@ 39° =42@ 44 
flooring f.o. b. Cadillac, Mich., basis: No. 2 com..... 31@ 35 32@ 35 PorpLar— 
QUARTERED WHITE O«K— ne $110@115 $120@125 $130@135 
rene Ctser He. . nati FAS reuse ne .$130@ 135 $140@145 $1: 50 @ D155 Saps & sel 7@ 82 80@ 85 90@ 95 
epee hile +e 00 20.00 No. 1 com. and - ” No.1 com..-.. 50@ 52 53@ 55 63@ 65 
18/1631 34” se Ailptey Y T sel. ..+++++- 65@ 70 T5@ 80 90@ 95 No. 2 com. A.. 32@ 34 334 35 33@ 35 
Pulsidelesaee 87.00 73.00 28.00 32 33@ 3: 33@ 3! 
ou 90.00 T5.00 30.00 QUARTERED RED OAK— No. 2 com. B.. 27@ 28 28@ 29 28@ 29 
31,” .1........ 85.00 75.00 35.00 PAS «soos $110@115 $115@125 $125@135 | ose 
ee 95. AL 35.00 No. 1 com..... 55@ & f Ss I ; 
ee eee: a a sent 38@ 41 48@ 51 55@ 58! Log run ..... $37 $42 $47 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, June 26.—The following are average 
Kentucky and Tennessee hardwoods today: 


ginia, West Virginia, 





prices, Cincinnati base, quoted on Vir- 


VALLEY HARDWOODS 


Cincinnati, Ohio, June 26.—The following are 
today’s average prices on southern Mississippi 
Valley hardwoods f. o. b. Cincinnati: 





Gum— 
4/4 5/446/4 8/4 4/4 5/46/54 8/4 trd. red FAS. $130 135 $140@150 $150 160 

QUARTERED WHITER OAK— — $120@125 $125@130 $125@130 Sn Nou) pore. 14 ue 130 130 180 138 140 
Sree $140 150 70 160 $160 170 ag ATT e0Q 128 S1z6@ ie) Sig's Sate pea fe. 1 
Selects ....... 105 115@120 No.3 com..... 18@ 20 20@ 21 20@ 21 aegis 60@(65 75@ 80 85@ 90 
No. 1 cots... 85@ 90 | Ro. 8 com 4 Sap boxtonrds, eo ...@ > 

Yo. oe 0) eee cooQ@eee 
Soon waceny. 60@ 65 sa tae ahh 80@ 32 82@ 35 35@ 38 Sap FAS, 6” & 
No. 1 com. hn OE ang a8 Hg 31 eg £0 
R OsaK— 0. 1 com. 

QuaRTERED RED and better... 85@ 388 42@ 44 42@ 44 Sep No dco: eS eos OS 38 
| “ae 120 see . MAPLE— Corron oe 
No. 1 com..... > a. ree $ 75@ 80 $ 85@ 95 $ 90@100 FAS, 6” & wdr.$ 55@ 60 $ 60@ 65 ...@... 
No. 2 com....- es No. 1 com..... 50@ 55 60@ 70 65@ 75 No. icom..... 40@ 42 44@ 46 °::@... 

No. 2 com..... 82 35 385 40 40 NO, 2 COM... 30 33 32 ar Oo 

PLAIN WHITE AND RED OAK— — 

138 s1sse@i40 | P= 3 to 17”... 75@ 80 3@ at a 
ee $135 . $180@135 $ 950100 ere $110@120 $115@125 $120 125 9 to 12”... 60@ 65 °.. See ies 
Selects .....-. - 90 95@100 8 No. 1 com..... BO@ 65 65 M4 75 | QuaRTERED WHITE OAK— 

No. 1 com..... 15 80 18@ 838 80@ 85 i... 85@ 40 40 45 FAS $115@120 $120@125 $125@130 

No. 2 Com... 42 47 43 48 45@ 50 aa +7 90 95 95@100 -100@105 

No. 8. com..... 20@ 22 25@ 28 28@ 82 | Brrcu— a an oe 10@ 75 

Sound wormy.. 45@ 47 55@ 60 55@ 60 --$ 15@ 80 $ 80 85 $ 80@ 85 No.2 com..... 42@ 47 47@ 52 52@ 57 
No. 1 COM: o.00 — 45@ 50 45@ 50 QuarTeRED Rep Oak— 

PoPpLAR— No. 2 com.. 30@ 35 385@ 40 35@ 40 FAS veneers es +8110 115 a ee | Tn 
WAS se cessiors $115 4 "38 125 $122@180 | Wuite AsH— 0s 2 COM. 60.0: oe rere ON 
Saps and selects a 100 1 a FAS - | 85 90 $ 95 . 5 G3 No. 2 COM. ..6. 38 43 eee eee ee eee 
ng ile aa ie 406 45 No. 1 com..... 50@ 55 “~~ ees $105@110 $110@115 
Sie, 5 com. B.. > fen | *F..... Oe 40 Selects ....... 50@ 55 60 60@ 65 
Panel and wid HicKkory— No. 1 com..... 50@ 55 BS 60 60@ 65 

No.1,18 to 23" 155@165 ae 180@190 ht cl : - $110 120 $110 No. 2 com..... 82@ 36 35@ 38 37@ 40 
nesaiete No. 1 com..... No. 8 com..... 20@ 22 23@ 25 25@ 28 
' tan... s Sd. wormy .... 30@ 82 38@ 87 35@ 88 

18 to 17”... 115@120 ...@... ...@.-. PorpLar— 
WaLnuT— FAS .........$ 90 95 $ 95@100 $100@105 

Bass wooD— PAO Sacnie - 8240 250 $250 260 #260 270 Saps & selects. 70 15 80@ 85 
| oe Fe $ 85@ 90 $ 90 100 $100@105 Selects ...... 155 180 185 No. 1 com..... 50 $5 55@ 60 60@ 65 
Ne. 1 com..... 50@ 55 55 60@ 85 No. 1 co : 110 iis 120 125 135 130 No. 2 com. A.. 83@ 36 85 88@ 40 
No. 2 com..... 82@ 84 87 3 40@ 45 No. 2 on. eens 55 No. 2 com. B.. 22@ 25 25@ 28 28@ 30 


The following are current f. o. b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 
New Grades 
Factory 
Factory 


Tank FAS Selects Shop Pech 
4/4. - a 4 or 4 $ hy = = 926. 50 $26.50 
4. 


6/4 .000 28.50 
S/4 seve 138, 50 114°60 30:60 Bo. Hi 38. 60 28.50 
aa: ..e. 135.25 122.25 97.25 67.25 80.25 29.25 
10/4 .... 141.25 128.26 108.25 78.25 ..... «see. 

12/4 .... 141.25 128.25 103.26 73.25 ..... ‘ 
16/4 . 146.256 138.25 108.25 78.25 ..... «eens 

Boards 
No.1 No.2 No.3 
x8 0-18" 5. 62005098048540R00 $51.50 $36.50 $29.50 
Finish, 828 
aad heart A B oO D 
1x4- to 12” 


dom lengthen. $108.00 $100.00 $90.00 $80.00 $62.00 
1x2- to 11” spec- 


ified widths, 

random igths. 108.00 100.00 90.00 80.00 62.00 
1x12” random 

lengths ...... 115.00 108.00 98.00 88.00 69.00 


For 5/4, add $5 to above prices; for 6/4, add $8; 
for 8/4, add $16; for 5/4 and 6/4 ‘‘D’”’ grade, add 
$3; for 8/4, add ‘$6. 


YELLOW CYPRESS— 


Factory 
No. 1 No.1 No. 2 
FAR Selecta shon common common 
4/4.. 7 00 $90.00 $55.00 $45.00 $32.00 
5/4... 110.00 95.00 65.00 45.00 32.00 
6/4... 110.00 95.00 65.00 45.00 32.00 
8/4... 115.00 100.00 70.00 50.00 32.00 
10/4... 125.00 110.00 80.00 50.00 32.00 
12/4... 125.00 110.00 80.00 50.00 35.00 
Boards 
No.1 No.2 
common common 
1x 6-, 8- and 10-inch.........e006 $48.50 $35.00 
tel oo ee sssee BEODU 40.00 
Peck 
1-inch random peck........ pdinn00660s6cteeeRRteue 
Cincinnati, Ohio, June 26.—The following are 


average prices today f. o. b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory 
Factory 
Selects Shop 
ha eT te $75.00 $45.00 
Finish—SiS or S2S 
Clear 
Heart A B oO D 


1x4 to 12” 
incld. S828.$107.50 $99.50 $91.50 $79.50 $61.50 
Common Grades, ae . 
No. 1 No. 8 
de | A ee $44. 00 $32. 00 $26.00 





YELLOW CYPRESS— 
4/4 5/4 66/4 8/4 


FAS .....2+++0-e-$90@95 $105 $120 
Belects ..ccces -- 75@80 85@95 95@100 
No. 1 shop....... 47@50 60@65 68@ 75 
Random Widths— 

No. 1 com..... 82 40 42 

No. 2 com..... 25 28 30 

No. 1 com. No. 2 oom. 

Le e 2 Coe $30 
SOM ooc0vncsnkensdecsa at 38 

St. Louis, Mo., June 26.—The following are 


current quotations on cypress f.o. b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 
Factory 

Tank Selecta cher Bow 
4/4 eeeiaelaty --$123.25 $74.75 $44.75 5.50 
Te. pske eee aae 128.25 84.7 54.75 28.50 
Be. se¥esee ews 131.25 87.75 57.75 28.50 
8/4 . cocees SBOE” 95.50 65.50 29.50 

Se ssacsvsaas 144.25 106.25 76.2 evar 

Pere -svswsuneee 144.25 106.25 76.25 Ayaee 

eee 149.25 111.25 81.25 vat 
POOR PANTO 666556 vb shee e sense eee 


oh ie or _ 
Olear heart 
1x4 to 10”.$106.75 $ 98 75 $ Bs 75 $78. 75 $60, a 
1512” .ocoe 11800 106.75 (96; 144 ~~ " 7 
1x14” ..... 126.75 118.75 108. 
2x26” ...-. 166.75 T2b75 118; 4B 
Common Grades—Rough 
Va.1 No. 2 No. 8 
2x4. to 20" . oc oc vicsancscsQe.DO $8200 $27.60 
BRAS. G04 in cecie ips cheese Ges 56.50 39.50 27.50 
Siding, Flooring Etc. 
A B Oo 
1x4, 6 and 8” drop siding, 
flooring, ceiling, casing 
Se eee ee 
%x4 and 6” bevel siding. 49.25 42.25 
Bungalow siding, from 
B5GEO” MWURCKie ss. 6incas 72.25 63.25 


No. 1 a Pickets 


x1\%” 1144x1\” 
S-LOOt G-INED 6.6 60is:006 00 “8882 5 = 75 
ROO Kant skxnancaek on 4.50 


Panel Stock, bsg sol ner 


5” ” ie 
$45.50 $53.25 $68.50 
Lath 


$107.25 $90.25 $81.25 


37.75 
59.50 


1x3” 
$46.00 
52.50 


$85-25 


8 

DO, 2 BRO... i205 42 55 57 60 70 
No. 1 common..... 30 35 35 85 ee 
No. 2 common..... 22 25 25 28 aie 

Boards 

126” 178” 19710” 1012” 
No. 1 common....... $36.00 $36.00 $37.00 $44.50 
No. 2 common....... 26.00 27.00 28.00 30.00 


PRON 6 Sikes ss Sneaee Rie ae ere 





The following are the prevailing redwood 
prices, f. o. b. Chicago: 


Bevel Siding, S1S2E 


--—-Clear-——, ———-A-——.._ B 
8’-7' = =8/20’ 8’-7’ 8/20’ 3/20’ 
Size— 
%x4” . - -$25.25 $42.25 $22.25 +00. 25 sas. 25 
ee - 28.25 45.25 26.25 3.25 8.25 
Oe 27.25 44.25 25.25 riety Hae 


Not less than 10 percent 8- to 7-foot; balance 
8-foot and longer. 
For specified lengths, add $2. 


Bungalow Siding, $1S2E 








--——Clear-——_, t A: 
» 3/7’ 8/20’ 3/7’ 8/20° 
ze— 
%x 8” ......$48.25 $46.25 $41.25 $44.25 
SeRIO” os ccc 45.25 48.25 48.25 46.25 
OS ——— ar 50,25 58.25 48,25 51.25 
SEER” a cccee 52.25 55.25 50.25 58.25 
we caweins 66.75 69.75 64.75 67.75 
KIO” oc 0080 68. 71.75 66.75 69.75 
i) ——— ae 70.75 73.75 68.7 71.75 
For rough bungalow siding, add $2. 
Finish—Rough—S2S or S4S 
-———Clear——__, - A—- , B 
8/20’ 8/20’ 8/20’ 8/20’ 8/20’ 2/20’ 4/20’ 
Wiath 1” 1Y%4-1Y¥2" 2” i” 1%4-1Y%2"” 2” ol 
Y Swot ene $87.50 $94.50 ~ . $80.50 $87.50 $85.50 $72.50 
89.50 96.50 82.50 89.50 87.50 74.50 
91.50 98.50 96.00 84.50 93.50 91.60 76.50 
91.50 98.50 96.50 84.50 91.50 89.50 76.50 
91.50 98.50 96.50 84.50 93.50 91.50 76.50 
92.50 99.50 97.50 85.50 94.50 92.50 77.50 
95.50 102,50 100.50 88.50 97.50 95.50 80.50 
91.50 98.50 96.50 84.50 92.50 90.50 76.50 





Short siracclicinaonin8 or S4S 





144 8 


pain 
—1?—, 1% Pomme 
3’-4'6” 5’-9’ 8 §°-4 "6" 5’-9" 3°-4'6 m1 5’-9’ 





3 & 4”....$47.50 $57.50 $54.50 $64.50 $52.50 $62.50 
5 & 6”.... 49.50 59.50 56.50 66.50 54.50 64.50 
alee es6aete 54.50 64.50 61.50 71.50 59.50 69.50 
TO” secccese 65.50 75.50 72.50 82.50 70.50 80.50 
: |? a 67.50 77.50 74.50 84.50 72.50 82.50 
8 to 6” 44.50 54.50 51.50 61.50 49.50 59.50 
8 & 4” 42.50 52.50 49.50 59.50 47.50 57.50 
D sessed 44.50 54.50 '53.50 63.50 51.50 61.50 
MS scares a's 44.50 54.50 51.50 61.50 49.50 59.50 
Oe 49.50 59.50 58.50 68.50 56.50 66.50 
TE vse cece 60.50 70.50 69.50 79.50 67.50 77.50 
Be” rin ara weiexe 62.50 72.50 71.50 81.50 69.50 179.50 
8 to 6”.... 39.50 49.50 48.50 58.50 46.50 56.50 


Other specified lengths, add $2. 
Shop, Rough, or S2S, Random Width and 
Length, 8 to 20’ 
- 1 ” 1 Y, ” 1 Yo" 2" 242" 3” 4” 5&6” 
Width— 
5” & wdr.$42.50 $52.50 $52.50 $45.50 $75.00 $73.00 $77.00 $81.50 


Short Stock, “A”’ & Better, Rough, $2S, 
S4S, or T&G 





r—1% & 1%"— 7 
Over ver 
20-40” 42-54” 54-96” 20-40” 42-54” 54-96” 


ia ay 


— 
.. & Ae » 2 oe 7. = oes. - eg 4 5 E. + 
eb écatkes nace 39,50 46.50 56.50 46, 50 58, 50 63.50 
Eee eee 44.50 51.50 61.50 538.50 60.50 70.50 
a 5 4b eae 55.50 62.50 72.50 64.50 71.50 81.50 
Se «520 0'¥0s 57.50 64.50 74.50 66.50 73.50 83.50 
8 to 6” 84.50 41.50 51.50 43.50 50.50 60.50 
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4 Jacksonville, Fla., June 19.—Following is a recapitulation of f.o.b. mill prices realized in this territory during the two weeks ended June 17: 
Week ended— June 17? June 10 Week ended— June 17 June 10 | Week endcd— : June 17 June 10 Week ended— June 17 June 10 
. . Siding B 
i n . a , oards 
| Flooring witatie a , 20. No. 1 common— 
. 1x4 Bé&better.......... 47.00 fee better ...... . ee cteee at. Se |, ee 
i 1x4 Bkbetter .....$43.35 ..... No. 1 com.... 37.00 40.00 No 2 ee aan as 8:00 cfeee io 8 Bo eee Bee © nena 
" No. 1 com.... 37.16 $39.50 ne ES. By Bete nT Aa as lla Ue. rs 
i Nc 4 2 com 16.01 17.53 NOR ONIN s coo. eic.e dus 7.00 nee ed eage— 25.66 i ee 40.00 40.00 
| No. core 20. . Pex3% B&better i s&better .......-- 9.66 ..... BSED WOE deccecece 40.00 40.00 
4 No. 3 com. and No. 1 com 20.90 No. 2 com. ...0- 0 19.32 ..... 1x 6 to 12 D4S8 39.00 : 
j 9.55 ** sene sage NGS C0Miiccas<s Co ae & /Ay : dicebeeds yp > 
4 cull ......- 8.18 9.55 eiies ba 2 com.... 13.71 14.00 oe ° Ves pe Sintwsses 40.00 ..... 
5/4x3 B&btr. ht. face 70.00 ..... x3 % better ..... 26.41  ..... oofers 5/4x Bi Saeccviien CT eee 
: ss No. 1 com. ht Ne Clic cs SEO ~csens 1x6 No. 2 com.... 22.00 24.75 No. 2 common— 
t 5 Tumse No. 2com.... 10.09 ..... No. 3 com.... 14.75 14.00 1 se 
| (CC esieicies 50.00 ... . iM x3 D4S ......... 15.26 20.00 
| 1x3 B&btr aa rift. 72.50 68 00 No. S coms... FOO .encs Boards er 7 seme pied 22°24 21.94 
' thst age , a Bébetter— i Beppe easy 
B&better rift.. 67.00 ..... Partition ee 7 ae 1x8 Shiplap ...... a“... 
—_ Ey are 1x4 B&better 46.00 ix 8 D4s bi ii 46.50 oiwes 1x6 to 12 D4S.... 2200 2222: 
No. 2 com. sap 7 shapes a x Perr re | eee 
Z — 27.50 ..... No. i com.... GQ ..s«: 1x12 D4s Sealer 46.50 ade ” Shingles 
r . 5/4x Saree Gene” <edanas 4x No. 1 pine..... 3.75 ; 
B&better flat.. 52.99 52.00 Siding 5/4x 5 D48 ......... 55.00 |... “ees 
No. 1 com. flat 42.53 43.55 126 Novelty— 5/4x 7 aaa ta od CAR ae = aha Lath 
No. 2 com, flat 15.68 16.50 No. 1 com.... 20.65 42.00 | 5/4x10 D4S ......... 55.00 ..... | 4’ No.1std. kiln dried 4.38 ...., 
No. 3 com. flat ..... 7.00 No. 2 com.--. 21.79 22.50 | 5/4x12 D48 2.225222. 56.67 ..... 4’ No.1 std. air dried. 3.70 
1x6 No. 2 com.... 18.14 ..... Pe en conta 8.00 | 5/4 & up D4S............ 47.50 | 4’ No.1std.green.... 3.41 | 3.50 
The following f.o0. b. mill prices are taken from sales reported during week ended June 24 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kun 
Alex- ming- ties- 8as Alex- ming- ties- sas Alex- ming- ties- gas 
andria,ham, burg, City, andria,ham, burg, City, andria, ham, burg, City. 
La. Ala, Miss. Mo. La. Ala. Miss. Mo. La, Ala. Misa. Mo. 
Flooring Fencing, S1S Dimension, 81S1E 
1x3” EG B&better . 67.11 66.60 ..... 67.88 | No, 2 om No. 2, 2x 8”, 10’ ...... a 20.39 25.5 
- rea eaceces 60.50 ..... 6750 ..... | N% + ganbetnaimeee me ' re aces 20.39 25.50 
Che cee, wees ONO GRAS cca. Geass ttt bekacereceses 15.54 14.00 ..... 16.7 nO a 24.04 20.38 22.69 
| SATs See PEP ie Sroka 53.48 > 4 | Mr ee ee a 20.74 18.50 13.00 20.31 1R&20’ il 24.71 25.23 
Ge B Kalwale-cea cone oar Wests o. 3 (all lengths)— o10° — bg 21.51 by 
We, Se wncnaes wee weeex eeu ‘“shax (Si Git See . 2 2 » ee aa 3 8.50 24.58 
FG B&better ..... 54.00 5263 54:14 53.00 Be ketenes Te 4 Te qssens aa =o ao 
peeRe Rea eG ee <cos (GURGOF «apace senae 16 ont? -. 21.86 23.69 
D ee ey ro ea akin “xa 47.60 _— 18&20’ .. 26.25 25.02 26-71 
; No. : 44.00 47.11 45.92 ree Boards. S18 or S2S ‘aii 10° to20° 28.50 21.50 ..... 
4 ) ear esos 2S0O 17: 1 = P nee een wenees vies 21.50 24.3 
1x4” EG yc eis sone ..... ac. GROe No. 1, 1x8”, 14 and 16’.. 29.60 ..... ..... 30.75 7 oe lapel = 23°08 pag 
{ene kanes “hes a ee Oe eee dar" ** gage, See omer ae 18&20’ seve cocee S98 SAGB 
Or », ’ é DP coeve oVU. eccee ecece ol. , , = 
C veveceeseees ens = Other lengths ....... vets, 42.50 38.00 34.55 | No. 3, axa” . 1° 1070 ie “in 12 tT sete 
Bie (See enh txio", 14 and 16°... S0SR 2.405 cscce COO een ganna 14,00 o tere 
FG : 45:60 47.21 Other lengths ....... wees. 42.50 46.21 44.42 an Oe idea 
tare wee eens No. 2 (all 10 to 20’)— ; 
wee tees 2¢ PaO EM o se ccsaawenns » a es Longleaf Timbers 
t . ata wy _ teeta esses senses bg py ee apy No. 1 Sq.E&S, S4S, 20’ and under— 
2 5. 19.40 23.78 UB ala ai ep on. 9141. 24. a me Tete e eee eee e ee ene ieGas aad 24.00 22.44 
a 7 . 50 paar 1x1 eee veleseaivedi 25.47 21.41. 24.86 26.26 Wises van ncceeen ae 
1x6" Now t GMa. ras .... 29.50 ..... | No. 3 (all lengths)— Se kceeserevevecacense 30.38 
i OMe aves’ 20.00 32.46 ee co sate, 18.50 52 eee wis 40.78 
NO. & Git. cn -ccss 1 ween 3 OS a eS 18.50 18.50 ..... t 
‘ SE a ee RES 18.31 ..... 19.00 17.92 Shortleaf 1 Timbers 
: Ceiling 1 5 | i eee Ri 17.75 19.00 19.32 18.16 | No. 1 S4S, 20° and under— 
4 sai Maile 42.25 41.25 No. 4, oe widths and a | Det eagles setae at 30.00 
a 4x4" B&better ........ oe 250 wees 28 TABU. ca rdwoesaads 7.00 0 ; 
NE See ee et a - § eee “nea aa 
Ee rewatesint Plaster Lath 
ba Se cece coe vind wenn 
5x4” B&better ......-. 39.45 39.00 46.00 39.28 Reefers ae a ee 4.86 4.26 5.10. 4.84 
MD sokintnaecns 83.96 38.00 39.00 94.46 Wa i BIO 5k ch cccsss 20.87 22.00 INGE Dy FR 6 A ss ccedens 4% 42% 426 <<. 
4 -Qer 94 OF 
oe gs: er ee ee ee so lta dalaeiait we ns Byrkit Lath 
4” Babetter ielwaeues ; 47.00 48.00 49.33 ’ Ce eS eer errr 05 
ai _ greeliieetebasteiaiea ee = — ieee Shiplap Band 10% eee eso 15:33 
P Partition No. 1, 1x8”, 14 & 16’.. 30.23 28.61 oO ENE eee 16.79 
he “ne 9 
1x4 & 6” B&better...... 50.38 49.46 Pee seees** axas pond Car Material 
1 a rere 40.00 ei ae 5 ae Snes * — >o'a | (All 1x4 and 6”)— 
No. 2 2300 Other lengths eae 33.75 B&b 
1x6” } ea conieides ee 52.00 | No. 2 (10 to 20’)— dee ee... 61.00 
Lk ee ee Cre 22.90 19.00 23.00 22.95 No. 1, 5’ and multiples 29.00 
: Bevel Siding De <...tekaauece weed 23.12 20.80 ..... 28.84 No. 2 Random........ 15.14 
44x6” Bé&better ........ 80.00 ..... ..-.. 82.00 | No. 3 (all lengths)— 
ee ees ea | ere ee a Sao 18.00 15.50 16.79 18.24 . Car Decking 
5x6” No. 2 .....+eee- .s.-. 20.00 . BOING ovincceoucenctes 18.50 19.00 18.92 18.35 | No. 1, 2”, 9, 10, 18 of 20’ 30.25 
Drop Siding Grooved Roofing Car Sills, 84S 
1x4 or 6” B&better..... 43.37 40.00 41.97 42.64 | No. 1, 1x10”, other Igts. 38.00 | Up to 9”, 34 to 36’.... eee 34.50 
Wes Eo Soar uandss 36.53 36.00 38.14 36.56 Up to 10”, 34 to 36’.7.. ..... 25.00 ee 
Nek 2 Skane 24.04 22.51 25.384 24.65 Dimension, $1S1E Up to 12”, 84 to 86°.... ..... 37.50 
Finish Nos 1 Dee IRE occas 26.66 25.51 27.23 Car Framing 
B&better Rough— terre 5 26.14 26.18 10” & over, 20’ & under 30.00 
; Oe 46.00 49.91 i ( eee wecee 24.94 27.04 
ae ee eth tenes op ery 1S&20" | 29.00 2732 29.58 Stringers 
Mieke eee ree 2. DE rye 
Asie ais driap etar teach 52.75 52.00 53.2! ui Car “18+ gorae gaag | 80.B.. up to 20’........ 38.00 
1x5 and 10”.......... Pa Beier satiate Py 3.62 gaa eter pie 46.55 
PGCE 10 TN ac cses.. 60.00... 59.00 ; te ap 
” ” 4 ae 23.00 22. 3.% Caps 
Cian SI oes Baws 58.00 ane : p 
vin len egreae oe ne atta patch ae 4.50 | No. 1, 14”, 20’ & under 32.00 
1% and 2x4 to 12”.... 62.63 67.00 ox 8”. 10° rey -_ 
B&better Surfaced— a : 2° Me eee inna é v 6x8”, 8’. N 1 Sq.E&S ~ 22.00 
BA eg elise here whe meee 50.383 48.00 52.00 54.47 16" eres 26.25 es ig ER Og taek xe IM 
1), 2 eee rosa ia 51.28 50.00 50.20 54.25 18&20’ 26.00 24.94 28.00 
Wee lor Meta) atl, 53.85 52.50 53.36 54.97 10’ to20’ aia Mae 
a aaa Bos 803 Bet OL aaron, Hoe 2st asia | CYPRESS SHINGLES & LATH 
MR ea iasie wale « 56.71 ..... 61.89 62.12 fe acta : 27. 26.43 26.1% 
DEE NG I ces etek. 66.21 nevee C828 arp A : oes 28.00 5 , aaa Cincinnati, Ohio, June 26.—The following are 
5/4x5" & 10"... ee ee tiene 63.00 .... 0x12” ie. oak? oatgg | average prices today f. o. b. Cincinnati: 
Cc — aced— wae a, nae 26.87 27.49 | Rules of March 18, 1922— 
Bais deena hae Sewn ee = 20 a tres 24.21 26.74 29.75 
BU ose oii ata tamara 44.00 50.50 20)? OG Bs ¢ . Shingles 
18S&20 26.53 29.04 30.45 
Casing and Base - @ oe aw etm 26.48 ee Bests Primes Economies 
B&better— - No. 2, 2x 4”, + aa em it ap 3” $5.50 $2.30 
4 ¢ * EO TE ee Oee 63.5 56.15 86 Be Vehitataare 9.32 ae Bete § GS cevsscceeesces oD. . eeee 
Eo BE abbaentee 60.00 6100 65.93 | eee 20.11 r coves ose. 6.5 4.50 $3.55 
18&20" .. ap + Be @éeecedawvedaas 6.80 5.05 3.80 
Fencing, S18 “ie ia. ee spent ohhh : 6.80 5.05 3.80 
ox OU, LU wewees 8 
60s 6 $y TO one's SOBO -ci.4 cx SO 12’ ...... 22.50 66 Lath, %x1” 
Other lengths .. ..... 38.00 39.! 46 16’ ...... 23.50 . 21. . 
1x6”, r 18’. - ee 24 — ores 18&20’ .. 26.00 21.68 20.08 No. 1, 4-foot No. 2, 4-foot No. 3, 32-inch 
Other lengths 40.00 38.78 33.76 10’to20’ 26.00 IEG .65x: $8.75 $8.25 $3.65 
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The following are current f. 0. b. 


ARKANSAS SOFT PINE 


mill prices for Arkansas soft pine 


made during the week ended June 23: 


; Flooring ; Fencing and Boards Dimension S&E 
Edge grain 1x3 1x4 No. 1 No, 2 No. 3 No No. 2 
sae ** 62.0 avO7 NO. « av O. « P “4 ™ ‘ ‘ 
y — ** wie ce EEE B86 O aoccess $28.00 $15.00 $12.50 | 12, 14, 10, 18, 12, 14, 10, 18, 
B& better . $71.50 58.75 ph tp 16 29) 16 20 B&better 
“mR” ** 56.50 Ix 6 32.50 22.00 17.75 Pip mee ” P : 99 ® 
i. eeunaauenee OO me tS Ix 8” ....... 30.50 2325 1825 | $25.00 $27.00 2x 4 $21.00 $22.50 | No. 1 ... 
Cc" seesecees GB25 40.75 | rig (722. '5'" 9°00 «9835 «18.50 22.00 23.50 2x 6” 19.00 20.00 | No. 2... 
Flat grain ene: Oo ar On ar < 24.50 26.50 2x 8” 20.00 21.25 
SEE 4424 005¢0%5 $2.75 25.75 19.00 bgt ye : m on & os 
B&better ‘ . 53.50 47.00 25.29 26.75 2x10” 20.50 22.00 
eS eee 88.00 37.25 Finish—Dressed 27.50 29.50 2x12 22.50 24.00€ %x114—4 
No. 2 1..2!: / 19:25 21/00 B&better C ; ee 
WR csc iseesvacansrade $55.50 $49.25 S2S&CM—Shiplap 
Casing and Base eo ie 69.00 52.50 No. 1 No.2 No.3 1% and 
B&better EOC ES ee | ee 65.00 54.50 PO” nvsawe eden $33.00 $22.25 $17.50 1% and ¢ 
Rh Gi Bsc taccds a doe aseaa ea . $67.50 1%, 1%, 2x4 to 8"......% 68.50 +s POR” 6.6 semaine 30.50 24.00 18.50 
1x5, 10” ieee e aise 72.00 1%, 1%, 2x5, 10, 12”.... 71.50 ** OGIO” ccs coc cns $2.50 23.75 19.00 ** None 











Ceiling and Partition 


y," 5%” ¥” 4,” 
Clg. Clg. Cle. Part. 
. . $39.50 $40.50 $46.25 $50.25 


.. 84.25 34.00 36.75 40.00 
% ** §19.50 *e §6©22.00 
Lath 

No. 1 No. 2 

Dey ee Ce ee: $5.25 $4.25 
Moldings 

under,...32 percent discount 
over......27 percent discount 
sold, 





Norfolk, Va., June 26.—The 


following prices for 


NORTH CAROLINA PINE 


North Carolina pine have 


~ 


been obtained f. 0. b. Norfolk: 





Edge Rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
of, OREO $50.50@52.50 $32.50@34.00  $22.500@23.50  $19.50020.50 Lath, No. 1.$6.00@ 6.25 toofers, 6”. $26.50 27.50 D4S, 6"... -$57.00@ 61.00 
B/4 ooo... 55.50@58.50 — 35.00@37.00 23.500 24.50 ie ones No. 2. 3.00@ 3.50 8”. 27.250 28.25 are 59.00 @ 68.00 
6/4 ..........-+. 58.50@61.00 — 37.00@39.00 —.23.50@ 24.50 @..... | Factory, 2”.27.00@31.00 10”, 28,25 @ 29.25 207 +++ 62.00 05.90 
DAE: weincenennasd 61.00@64.00 — 41.00@ 43.00 NG a coesrs '@ 1. | Sizes, 2”... .23.50@26.50 12”. 29.25@30.25 2”... 67.00@ 71.50 
R oe 4/4 Finished Widths— No. 2 & better No. 3 No. 4 
as Ae 56.50@58.50  36.00@38.00 26.00@27.00 — 22.50@ 23.50 iia cthien. “alain. stant sab , . P 
no” LILIIILIDIIIT, Bss0@6050 — 3800@40. 00 27.00028.00 28.5040 24.50 sania:  ¢ “Seepaatperen a eoer be $421000 44.00 $23500026.60 
OPS iiwcuesckwnd 65.00 @ 67.00 42.500 44.5 28.00 @ 29.00 24.00 @ 25.00 OM ORES oo csseceres no ti a ones saned ace 
‘eili %" 34.50@ 36. 2 .00@ 15. 
Bark strips, Nos, 1 & 2...$34.50@36.00 Bark ide partition, nist * Wheshdaroealabtataaicen ee ods eoooeT eo © «ST b0080.00 «16.000 17.00 
BOK cs.s cag oce 12.500 13.50 Sta eo a: $41.00@ 44.50 OO Da ae a as pact taestonshaoa i “ : 
Cull red heart ...6.c.5.0600% 11.25@ 12.25 POSTION TE 6 sin cn ce aedeeekeuene 54.50@ 61,50 42.00 @ 44.00 23.00 @ 26.00 





Duluth, Minn., June 27.—Quotations in all lines of northern pine lu mber and dimension stuff are 


current lists. Dealers have 


f.o. b. Duluth follow: 
CoMMON Boarps, RougH— 
6’ 8’ 10° 12’ 
No. 1, 8”.......$63.00 $65.00 $68.00 $68.00 
| Pe 68.00 74.00 74.00 
| ae. 75.00 81.00 81.00 
No. 3, 87 ..0000< 2900 61.00 64.00 57.00 
10” .000020 DOO 53.00 56.00 55.00 
AE ss%s0% - 56.00 58.00 63.00 63.00 
Os By Be” sve veen 31.00 33.00 34.00 34.00 
BD 6cnewee 31.00 33.00 34.50 34.50 
ie sesese% 33.00 34.00 35.00 35.00 


For all white pine, Nos. 1, 2 and 3, add $1.00. 
No. 4, 6 to 20’, 8”, $25; 10”, $27; 12”, $27. 


NORTHERN PINE 


For S81 or 28, add $1; S1S1E, add $1.50; for resawed, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. 


Shiplap and D&M, 8’ & up, add $2. 
No. 1 Piece Sturgr, 8181E— 


“bd 8’ 10’ 12’ EM 
ox 4”. “ee 00 $32.00 $35.00 $34.00 $34.00 
2x 6”.... 31.00 32.00 33.00 33.00 33.00 
2x 8”.... 32.00 35.00 36.00 36.50 35.50 
2x10”.... 33.00 35.00 36.00 36.00 36.00 
2x12”.... 34.00 37.00 37.00 37.00 37.00 
2x14”.... 37.00 40.00 45.00 44.00 44.00 


ad 


unchanged and t 


he market is firm at the 


Stee 2 sieoe stuff, $2 less than No. 1; pine rough, deduct $2; D&M or S4S, 





received intimations that moderate advances in the lower grades may be announced within the next ten days. (Quotations 
FENCING, RouGH— 
14416" 18° 20° 6° 8’ 10,12414° 16’ 18420’ 
$68.00 $71.00 $71.00 eee ey (rE $60.00 $64.00 $68.00 $70.00 $70.00 
70.00 76.00 76.00 INO Dekiineaaeaawets 47.00 50.00 52.50 55.00 55.00 
75.00 76.00 81.00 RS 2 32.00 32.00 34.00 35.00 34.00 
55.00 58.00 60.00 OP OOS ii ciawacaune 57.00 59.00 63.00 69.00 69.00 
53.00 58.00 60.00 SE re tee 40.00 43.00 48.00 54.00 55.00 
58.00 65.00 68.00 SU 6.5 oes epracearv ie 27.00 29.00 31.50 32.50 31.50 
34.00 84.00 34.00 : ” ” 
24.50 34 50 34.50 No. 4, 6-foot and longer, mixed lengths, 4”, $34; 6”, $27. 
35.00 35.00 35.00 6” fencing, same as 6”. 
All white pine, Nos. 1, 2 and 3, add $1. 
S1 or 2S, add $1; S1S1E, add $1.50; S4S, add $2. 
Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $3. 
Well tubing, D&M and beveled, add $4. 
16° 18° 20° Siding may contain not to exceed 20 percent of 4- and 9-foot. 
$35.00 $38.00 $37.00 Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
oe ped pooped Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
35.00 39.00 38.00 SIDING, 4 AND 6”, 4 TO 20’— 
36.00 40.00 40.00 4” ” 6” 
45.00 45.00 45.00 B&better seseeeeee $52. 15 $82. 75 | ee ne - $27.75 $27.75 
LaeGb ince nraeaes ae Norway, C&better... 44.00 44.00 
D Seu aee cee . ‘= 00 ry 00 





WESTERN PINES 


{Special telegram to AMPRICAN LUMBERMAN] 


Portland, Ore., June 28.—The following are 
f. o. b. mill and f. 0. b. Chicago shop prices: 


No. 2 No.3 

com. com. 

Oe BE 66d ca sams sso $33.00 $16.00 
2s 8, & ane 10", 30:20 28" .6654% 35.00 19.50 
be bg FS | ree . 86.00 20.00 
ixis” and wider, 10 to 16’ ........« 38.50 22.00 
No. 4 No. & 

com. com. 

ER” BOO WIP « 56.00.86.5 550 ke suas $13.00 $ 8.50 

SELECTS— Bédbetter “O” “D” 
1x 4”, 6” an 8”, 10 to 20’. 7 00 °$79.00 $63.00 
ee ee ree 8.00 83.00 72.00 
re Seomioee se Ar eit 89.00 77.00 
1x13” and wider. ry - 99.00 94.00 82.00 
5/4, 6/4x4”" & eee - to 20’: 97:00 92:00 80.00 
ee rr 99.00 94.00 82.00 
SHop 828 F.0O.B. iaiaaibidian No.1 No.2 No.8 
it and WS. ee. $80.00 $65.00 $47.50 
icbinie Rehan s@ravacaueat 90.00 75.00 47.50 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 28.—The following are 
prices prevailing here today: 


WOON ORE is ch chide Dba K aa chiscees . -$73.00 
BRE BRIO 65.5. 0.410.509: 06440isoeinee 68.00 

BOWER WIIG, SORES i56.o.6 600-0005 e 0 ww eben 36.00 
WONG one sd dads asneeehtic - 87.00 

RUUD bic Ale cee a a Sis www GIS GIS oes alesis we 6.50 
Factory stock, it beh as ee sss Gs es -. 35.00 
14%”. bso Siw Wipracctn ie 6-6 wate Slee 40.00 

BW. bai ork oar ome waters cer x 45.00 

Ce ES cgis oes RS bisa aa RR aS oo« 20,00 

ERNIE ss cis wicker cmipiers wat 50.00 

Common rough dimension.............. -. 25.00 
Be SOG REINO oa ios soi @ o.0 Ko KE - 18.00 
nir Gried...... erosee ae eaes re 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., June 28.—The following prices 
paid for yard items, f. 0. b. mill, were reported 
today: 
Pre- 
High Low  vailing 
Price Price Price 
Flooring 
1x4” No. 2 clear v. g.....$51.00 $47.00 $51.00 
OG We Ah cass secs os 41.00 38.00 41.00 
No. 2 and better s. g. 36.00 33.00 34.00 
Oe OP es Kee ee: Stage hie 
1x6” No. 2 a better s. g. 39.00 37.00 39.00 
PHOS BS Bes wea wee BO. ieee cess 
Stepping 
No. 2 and better clear.... 65.00 SSO cesar 
Finish 
22e6 na NO” 6 iss sae es RO: «tieee Yates 
Casing and Dage..........0.% 63.00 C200 cow se 
Ceiling 
52x4” No. 2 and better... 35.00 33.00 35.00 
BS Khe eeu ass 5 | A a 
1x4” No. 2 and better... 36.00 S240 saves 
MOS Kae shee toe MP 8 <¢Nsave 8 “a-aees 
Drop Siding 
1x6” No. 2 and better.... 38.00 35.45 38.00 
DEES Sa clewprratea e 34.50 33.90 33.50 
Boards and Shiplap, No. 1 
bce fer Ue | | aaa a en 16.7 12.50 14.50 
ee” ssh unibaseuwnunk coe 2000 AEMOO.  aisieen 
Dimension, No. 1 S@&E 
Bea”. 42 ONG 18" has 17.50 13.50 14.50 
Plank and Small Timbers 
dx 4”. 12 to 26” B48 .....« 21.00 1650 oksas 
Skiz”, 12 tO 26” -BS5....> OO bake | hase 
Timbers, 32’ and Under 
BE” RRS: on sssaisoioa wank 22.00 ee 
Vertical Grain Fir Shop 
FE ic siwd iw bs RAR ESE ORE aoxeotts 
BVA ON ice a recinaseneerties EC ae ae eee A 
OYE NOs Bids sned cakes ss PR | Ses ns eee 





[Special telegram to AMERICAN LUMBERMAN] 


Portland, 
f. 0. ?. 


Ore., June 28.—Fir 
mill are as follows: 


prices today 


Vertical Grain Flooring 


Re AN AR MONOID ooo) ois are wren sa ae hale ours $54.00 
EUs eet NE 5 5.5) b)'6 656. Sichcu Bel 6-8 hie as ovelvl ecole 51.00 

a Ce, CCE Un 40.00 

1x3 and 14x4” No. 2 clear and better..... 55.50 
DOS WOE. 5.6 oiib ace eee 42.00 


Slash Grain Flooring 


1x4” No. 2 clear and better as ato te CRs or ol0s a oecbire 36.00 
NOs. B GIANG bocce ones < Oe re -. 31.00 
1x6” No. 2 clear and better... Cr eccecce ee 
INO; 16) CLERE: iiss ocaisieimersieialsieinve’s's 65 6’ 35.00 
Vertical Grain oeaesinn 
1% and 114 No. 2 clear and better......... 65.00 
Finlsh 
NO. 2 Clear BEE DORE iis oki cc cedicenews 55.00 
Ceiling 
54x4” No. 2 clear and better............. 336.00 
Oy tie ED 66 6.55 os edb S <b os wares oO 27.50 
ixt” No. 2 clear and better i:. ccc cece . 37.00 
Py 0 SON ots Gala ono Gow wine as acetate 31.00 
Drop Siding and Rustic 
iz6” No. 2 clear ant Dette? eiiccaisc ccccuws 38.00 
Me I ee rena 33.50 
Miscellaneous Items 
Dimension, below 22-foot, off Rail B list.... 2.00 
Long dimension, 22-foot and over.......... List 
DORTGG. Oe TA FF. TGC os ccsiescwsiceswenes 5.00 
Small timbers, of Rat) B list.........042 6006+ os S00 
6x6” and larger timbers, off Rail B list..... 5.00 
Fir lath, per thousand, green......... Sacks. eee 








Mer atest 


eV: 











JuLy 1, 1922 


AMERICAN LUMBERMAN 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., June 24.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ending June 24: 

DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.8 No.2 No.8 

§ CéBtr. C&Btr. CéBtr. CéBtr. 

We snes $55.00 $45.00 1%x3”...$58.00 $47.00 
eee sce we 51.00 44.50 14%4x4”... 55.00 47.00 
1x6” - 54.00 46.50 1%4x6”... 57.00 47.00 

Slash Grain bbe 
a" . $34.00 $31.00 14x3”...$50.50 $39.50 
ih” 34.00 31.00 1%4x4”". . 47.50 39.50 
+ | re 37.00 35.00 1144x6”... 49.50 39.50 
Vertical Grain Stepping 
1%, 1% and 2x6 to eet teeecaces $65.00 $52.00 
pe ee ae eS re ee 67.00 54.00 
Finish, No. 2 Clear and Better, S2S or S4S 

PS bis SHOR UORES cee eee enee - 50 om 50 
1x 6” Levies ankcnadvwudaae ed ee. 53.50 47.50 
= S, PSUR EO + séveadweccesanwens 48.50 
OPT OO ne 56.50 50.50 

ths 1-%x5, Si BO ONE IF" 6 cess cwccs 57.50 51.50 
Re aNd Ae Oe Malena WAee Cane wea 58.50 52.50 

3% “san SE4; & GG We 06 cvcccwvwns -. 63.50 57.50 


Cetling, CREB and C&EV and Partition 
~ ..--$30.00 $25.00 x6”... .$83.50 sare 
4 3 


-. 32.00 27.00 x6”.... 35.50 50 
ax xan -».- 30.50 25.50 bo --. 34.00 29.00 
x4”.... 33.00 30.00 1x6”.... 36.50 33.50 
Drop Siding, Rustic 
5% x6”... .$34.00 $¢ ro 50 3=1x6”.....$388.00 $34.50 
1x4”.... 86.00 3.00 BE 66s 45.00 42.00 
Fie Battens 
i See ee ae” OQ ccdes $ .85 
De She Giese éicaes .80 rg | 3: eee .80 
Lath 
Pit, Per THOUSANG. 6 oii cis on ceescncee om ROO 
Common Boards and Shiplap 
No.1 No.2 
m. com. 
1x 2, REO GRO TS oii ccceeses - $16.00 $13.00 
EM Da aaidice veewe tery eae aw waite 4.00 11.00 
1x é” Cie hs Ae KER OME ek eee 14.50 11.50 
po RO 1 ee een 15.50 12.50 
PEs ONG: TOGRES 66 ce kites necnceae 16.00 13.00 
128 OGG 50, BUGMES 60k er ceases was 18.00 15.00 
MN. Hecsered «ose eee Reed eeead ai 16.50 13.50 
i2ze ONG SO” ca viinsvasecavace i 17.50 14.50 
Common Planks and Small Timbers 
RR eee er ee wediom ears $20.50 $17.50 
oe Op Oe SAO” vices covawavns 20.00 17.00 
an, SES scenes Keealus kbs Cees « 17.50 
S210, SEES, 4282? wc vccvces eaewae 21.50 18.50 
Common Dimension, $1S81E, 12’ 
No.1 No.2 = a po 2 
com. com. 
2x3, 2x4” .$14.50 $11.00 2x14”. $i 00 $14. 00 
2x6, 2x8”. 14.00 10.50 2x16”. 15.00 
2x10"”.... 15.00 11.50 2x18"..:. 30. 09 17.00 
2x12” - 15.00 12.00 2x20”.... 22.00 19.00 
Common Dimension, 2x4”, S1S1E 
OE $13.50 $10.50 18’......$16.50 $13.50 
Ee wccces SEDO Tne 24° wc cece 21.50 18.50 
BO wien « 3050 F250 Fe svc . 23.50 20.50 


Common Timbers, Rough, 32’ and Under 
No. 1 Sel. No.1 Sel. 


com. com. com. com. 
6x 6”... .$20,00 $23.00 18x18”. ..$24.00 $27.00 
10x10”... 21.00 24,00 20x20”... 25.50 28.50 
14x14”... 21.50 24.50 22x22"... 2.0 30. 50 
16x16” . 22.00 25.00 24x24”... 30.00 33.00 


Common Timbers, 12x12” 


34 to 40’ .$23.00 $26.00 72to 80’.$51.00 $54.00 


42 to 50’. 29.00 32.00 S82to 90’. 61.00 64.00 
52 to 60’. 35.00 38.00 92to100’. 71.00 74.00 
62 to 70’. 41.00 44.00 
Tiles, Rough 
Ce ig Ce Peavtctasacknees $16.00 
Cee ere a. ere $ 9.00 
WESTERN HEMLOCK— 
Boards, S$1S, or Shiplap 
> 2 yhoo 2 No.1 No.2 
com. com. 
ix2 & 8”. $16. 00 $13.0 00 1%&1 
ESO” ccs 1408 18 sx ¢. i 
> re 14.50 11. 50 x ¢” 16.50 12.50 
1x8 & - 15.50 12.50 xX 8&10" 17.50 = 50 
ES52".. 6.00 13.00 x12”... 18.50 15.50 
1%4x2&3” . 19.50 16.50 


RED CEDAR— 
Common Boards and Shiplap 


ee. ies $15.50 $12.50 1x10”....$17.00 $14.00 
556" .3.+- 3600 33.00 in527.... ISG 14.50 
EIS sexes 17.00 14.00 
Flume Stock 

No.1 Sel. No.1 Sel. 

com. com. com. com, 
I 6 o 6 ore $19.00 $22.00 1x10”....$21.00 $24.00 
OE vise 60 20.00 23.00 1x12”.... 21.00 24.00 





WEST COAST LOGS 


Seattle, Wash., June 24.—All log prices firm; 
quotations: 

Fir: No. 1, $25; No. 2, $18; No. 3, $13. 

CEDAR: Ten percent base, $22. 

HEMLOCK: No. 2, $12; No. $10. 

Spruce: No. 1, $25; No. | 2. S13 No. 3, $18. 
[Special telegram to Asantcan LUMBERMAN] 
Portland, Ore., June 28.—Log quotations: 
Fir: $20, $16 and $12, 
CEDAR: $20. 
HeEMLOCK: $10, $9 and $8. 
SPRUCE: $24, $18 and $12. 


RED CEDAR SHINGLES 


Seattle, Wash., June 24.—Eastern prices, f.o.b. 
mill, are: 





Per Square Per M. 
, Bunches 4 or 5 Bunches 
First GRADES, STANDARD Stock 


Extra stars, 6/2........ $2.19 $2.75 
extra stare, 5/2....<.e¢ 2.43 3.05 
Extra clears ........++ 2.46@2.80 3.45@3.50 
PORUKCCUN, OSE vcecccwuea s o2e 5 
NORD cc ewscd eee eieae 2.84 3.90 
PORICCEIONE: 6 eck c deeeae 3.57 @3.61 4.85@4.90 
FIRST GRADES, RITE-GRADE INSPECTED STOCK 
Extra stare, 6/2... «...<< $2.23 @2.27 %. 80 @2.85 
Pistra state, O/2....0.+5 & 2.47 3.10 
FEEXtra CIORRS. 2. ccc ccc 2'92@2.96 3.65@3 .70 
Perfects, 5/2 ........-. 3.3% 3 4.15 
og orcas eeecaue ee 2.91 4.00 
PORICCUION® 6.6 k's ce hewds 3.64@3.78 4.95@5.00 
SECOND GRADES, STANDARD STOCK 
Common stars, 6/2.....$ .55@ 63 $ .70@ .80 
Common stars, 5/2..... ae 83 95@1.05 
Common clears ........ 1.52@1.60 1.90 @2.00 
BRITISH COLUMBIA STOCK, SEATTLE MARKET 

Sam (Canadian) ...... See) ee % 70 @3.95 
>.>. 9,9. >. 98) LAME >) Per 3.37 @3.45 4,20@4.30 
Eurekas (U. Seen 3.49 4.80 
Perfections (U. &.)..... 3.75@3.79 5.10@5.15 
XX 6/2, 16 (Canadian). ....@.... 1.55 

Me 5/2. 36 (Os ec... 8: 2.30 

XX Eurekas (U. S.).... 1.69 2.30 

XX Perfections (U. S.).. 1.51@1.55 2.40@2.45 


CROSS TIES 


Chicago, June 28.—The following cross tie 
prices prevail, f. o. b. Chicago: 

Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.65 $1.05 
No. 4, 7x8”, ei 8-inch face..... 1.55 .95 
No. 3, 6x8”, , 8-inch face..... 1.40 85 
No. 2, 6x7”, 3” T-inch face..... 1.25 .75 
No. 1, 6x8”, 8’, 6-inch face..... 1.10 65 


Red oak and heart cypress ties, 10 cents less than 
=— oak; sap cypress 20 cents less than white 


oa 
— fir cross ties, all sizes, $40 per thousand 


feet. 
Switch Bridge 
Ties Plank 
A er ee 47.00 $45.00 
OO cn ccctscaeasenceeewaas 42.00 40.00 
PGMINE EN weceeviwsctuens a 42.00 42.00 


St. Louis, Mo., June 26.—The following cross 


tie prices prevail, f. 0. b. St. Louis: 
Untreated 
White Southern 
Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face.....$1.45 $1.15 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.00 
No. 3, 6x8”, 8’, S-inch face..... 1.25 .90 
No. 2, 6x7", 8’, T-meh taee..... 1.10 80 
No. 1, 6x8”, 8’, 6-inch face..... .90 .70 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 

Ties Plank 

WREOOIGE: fics dc cveesuncacuendale $40.00 $40.00 
pO Cree errr 35.00 
Ja i | me er er 37.00 37.00 


For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


Minneapolis, Minn., June 26.—Wholesale trade 
is somewhat slacker since the arrival of warm 
weather. City building demand holds up well. 
The factory trade has bought liberally of select 
stock and most mills are running low on this 
material, which is being shipped before it is dry. 
Prices are firm and the outlook for the fall is 
good, as crop prospects were never better. Low 


grade stock moves fairly well and is stronger 
in price. 
Buffalo, N. Y., June 26.—The northern pine 


demand is on a steady 
items moving actively. Upper grades are not 
in brisk demand. Some improvement is re- 
ported in the lower grades. Stocks here are in 
better shape than formerly. 


basis, with building 


Boston, Mass., June 26.—Demand for northern 
pine has improved materially and prices are 








PORTLAND, ORE. : 
AND THE COLUMBIA VALLEY 


SRC AARAOBERMNAEE: 











Geo. T. Mickle 
Geo Lumber Co. 


Cargo 
WHOLESALERS — MANUFACTURERS 


Ties Spruce 

Mine Timbers emioc 
Railroad Red Cedar 
sama ee, Codie 


MILLS:—North Portland and Thornburg, 
Oregon; Yacolt, Washington 


|_ 00 Yeon Building, PORTLAND, ORE. 














( 1 
Write 
for a List of our 


Special Odds 
and Ends in 


Fir and Spruce Lumber 


Buehner Lumber 
Company 
1508-9-10 Yeon Building, 


( Portland, Oregon. J 


HOTEL BENSON 


Portland, Ore. 


E_helieve 

that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 


























Keller and Boyd 


Owners and 
Operators 

















Tote-Road 


TOTE-ROAD ° 

s} AND TRAIL | and Trail 
é Superbly illustrat- 
ed in colors by 
i Oliver Kemp, and 


filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 








DOUCLAS MALLUCH 
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CALIFORNIA } 


SPREE EBEBEERERBAEEEERBEERREBEBEBBEBAEBEBBEEAS 





alifornia White Pine 

alifornia Sugar Pine 

and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber, 


<< LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 














RELIABLE INFORMATION SUPPLIED WITH 
REFERENCE TO 


California Sugar and White 
Pine Timber Tracts 


in large and small bodies 


SAW MILLS, BOX FACTORIES 


and OPERATING PROPERTIES 


ANY. YEARS’ close identification 

with the California pine manutfactur- 
jing interests places me in a position to 
render expert service to investing clients, 
including engineering reports. 


G. X. WENDLING 


2665 Jones St., San Francisco, Cal., U.S.A. 




















PITTSBURGH 


NO STOP 


to our business — now operating 
under Receivership. 








All purchases on cash basis. 


MILLS: Send Us Your Stock Lists. 
BUYERS: Send Us Your Enquiries. 


AMERICAN LUMBER & MFG. CO. 


PITTSBURGH, PA. 











CTT 


West Penn Lumber Co. 


Wholesale Lumber 


FT TT 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 








White Pine MINNESOTA 
CALIFORNIA & 
OREGON STOCKS 
[ LONG and SHORT LEAF 


) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 





ALSO 


















ES B.W. Cross Lumber Co. 


301 Oliver Building, 
Pittsburgh, - - Pa. 


White Pine, Yellow Pine,Hemlock & Fir 


Ay) 














firm and well maintained. Industrial buyers 
show more interest, but the great bulk of the 
demand originates with the builders, who are 
rushed with business. 


EASTERN SPRUCE 


Boston, Mass., June 26.—There is a good de- 
mand for eastern spruce, and the market is very 
firm. Orders for dimension are not so numerous 
as in May or during the first week or two of 
June. The base price is steady at $42; in fact 
some difficult schedules are being put thru at 
$45. The news from the Maine log drives is not 
encouraging. Quotations on dimension, rail, 8- 
foot to 20-foot lengths: 8-inch and under, $42; 9- 
inch, $43; 10-inch, $44; 12-inch, $46. Random 
sells fairly well and the undertone is somewhat 
firmer. Quotations: Maine, 2x3 to 2x7, $33 to 
$34; 2x8, $38 to $40; 2x10, $40 to $42. Provincial, 
2x3 to 2x7, $30 to $33; 2x8, $38; 2x10, $40. The 
lowest price now taken for covering boards, 
5-inch and up wide, 8-foot and up long, S1S is 
$31 and good makes bring $33. The full range 
on clipped matched boards, 10- to 16-foot, is $34 


to $36. 
WHITE CEDAR 


Minneapolis, Minn., June 26.—There is a lull 
in cedar buying and wholesalers do not ex- 
pect much improvement in post business for a 
while. There is not much retail buying, and 
while the yards as a rule are carrying small 
supplies of posts, they will not stock up exten- 
sively until the outlook for fall trade is more 
assured. Pole demand is not strong. 


HARDWOODS 


Chicago, June 28.—While some local hardwood 
distributers report a slight lull in the demand 
for hardwoods, the trade as a whole remains 
very satisfactory. What decrease has occurred 
in the demand undoubtedly can be traced to the 
furniture interests, whose attention just now is 
centered upon the furniture shows; but the en- 
couraging reports emanating from these indi- 
cate that a very brisk furniture trade can be 
expected during the late summer and fall. Prices 
have shown no notable changes during the last 
week, but the upward tendency of the better 
grades continues to be strong. 


Minneapolis, Minn., June 26.—Wholesalers re- 
port that stocks of northern hardwood in the 
upper grades sell freely and are getting low in 
some cases. Trade still lags in the lower grades. 
Birch uppers hold firm at the advanced prices, 
and there is an upward tendency in maple and 
oak. Wisconsin lumbermen are reported to be 
doing considerable summer logging. 


Kansas City, Mo., June 27.—There is a big 
demand for oak and gum trim and hardwood 
flooring. Moldings also are wanted, but certain 
patterns in oak are very hard to get. Mills are 
behind on orders and in some cases shipments 
are rather slow. There is some demand for 
heavy stock, such as ship timbers for repair 
work and for bridge timbers and planks. 


St. Louis, Mo., June 26.—The hardwood mar- 
ket is rather quiet, yards buying very little. 
There is a strong demand for 2-inch maple, avail- 
able stocks of which are in the hands of retail- 
ers and wholesalers. 


New Orleans, La., June 26.—Gradual improve- 
ment of demand continues, with some better- 
ment of prices. Upper grade stocks are depleted 
and broken, and buyers are distributing their 
orders rather ‘strategically’? to avoid pressure 
upon items in limited supply that would shoot 
the prices upward too far or too fast. However, 
the price tendency continues upward. Com- 
mon finds improving demand and box grades 
show activity. Production is increasing, and 
by early July, with favorable weather, the mills 
in the lower Mississippi Valley should be pretty 
well back into their stride. 


New York, June 26.—There is an increased 
inquiry for hardwood. Orders booked have not 
followed the inquiries in the usual proportion. 


Prices remain practically the same and stocks. 


on hand are at present meeting requirements. 
The demand for poplar and birch is increasing 
apparently at the expense of gum. 


Buffalo, N. Y., June 26.—The hardwood trade 
is fairly active and some yards report im- 
provement within the last week or two. De- 
mand covers a good range of woods, with oak, 
maple and chestnut among the leaders. 


Boston, Mass., June 26.—Improvement is re- 
ported in the hardwood demand this month as 
compared with May and less is heard of price 
concessions being offered. Furniture and piano 
manufacturers are becoming almost as inter- 
ested as normally, while inquiries from auto- 


mobile body makers are most encouraging. 
House finish is fairly active. Quotations, FAS 
inch: Ash, white, $105 to $115; basswood, $85 
to $100; beech, $80 to $85; birch, red, $150 to 
$155; sap, $120 to $130; maple, $90 to $100; oak, 
white, plain, $120 to $135; quartered, $155 to $160; 
poplar, $125 to $135. Demand for hardwood 
flooring is excellent and quotations are firm. 
Offerings of maple flooring are light and recent 
advances are insisted upon. Quotations on 
western kiln dried stock, 13/16x24% clear: Maple, 
$97.50 to $99.50; birch, $95 to $99.50; beech, $88 
to $90. 


Baltimore, Md., June 26.—There is a fairly 
steady expansion in the hardwood movement, 
and many mills are either speeding up produc- 
tion or have already done so. Demand from 
furniture factories is not brisk, but many other 
consumers are placing orders with some freedom. 
Export inquiry shows distinct improvement. 


Columbus, Ohio, June 26.—Hardwood demand 
holds up well with the retail demand the best 
feature. Dealers are buying to replenish stocks. 
Implement, automobile, box and casket factories 
are good customers, and there is some demand 
for railroad material. Scarcity of the better 
grades is reported. Prices are firm, and there 
is less cutting to force trade. Oak prices at 


the Ohio River are: No. 1 No. 2 No. 3 

FAS com, com. com. 
Quartered ...... veceghaO $75 $50 een 
PAG hike bosiraserets oo Lav 70 40 $20 


Cincinnati, Ohio, June 27.—Hardwood buying 
continues to be for immediate needs. Demand 
from manufacturing consumers has let up to 
some extent, but there is a good call from the 
building trade. Prices show little change. 


HEMLOCK 


New York, June 26.—The hemlock market re- 
mains in a most healthy condition. While the 
demand has not been quite so insistent as in the 
first two weeks in June, still a most satisfactory 
volume has been moving. Prices are practically 
unchanged. Yards are fairly well stocked. 


Buffalo, N. Y., June 26.—The hemlock market 
shows a fair amount of activity and prices are 
stronger. Much firmness is shown in merchant- 
able boards, with the longer stock not very 
plentiful at mills. Production has not been 
large recently, but improvement is looked for 
soon. Retail buying is cautious. 


Boston, Mass., June 26.—The stronger tone of 
the hemlock market is maintained. Eastern 
lengths of clipped boards can not be found for 
less than $33, and one manufacturer is quoting 
$35. The bulk of the trading is reported to be 
at $34. Even all 12-foot boards are now being 
sold at $33. Eastern producers have very light 
stocks of hemlock. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., June 24.—The fir market is 
strong at the prevailing price levels. Whole- 
salers state that buying is a trifle easier than 
at the beginning of the month, but that the 
market is extremely firm. The mills would wel- 
come special cutting. 


San Francisco, Calif., June 24.—The California 
demand for fir holds up well and both rail and 
cargo shipments move in fair volume. Prices 
are firm, especially on the upper grades. On 
randoms, prices in the California market are 
somewhat out of proportion. Some buyers have 
requested that their rail shipments be held up 
until after July 1, so as to take advantage of 
the scheduled reduction in freights. Cargo rough 
green common is about $20.50 base San Fran- 
cisco. Production is a little above normal, but 
orders are keeping ahead. 


Chicago, June 28.—The Douglas fir trade is 
still a little dull in this territory, due to the 
temporary withdrawal of retail dealers from the 
market. However, the dealers continue to move 
large quantities of lumber out of their yards, 
and their stocks are being steadily decreased 
to a point where their early reéntrance into the 
market is imperative. The west Coast mills, 
their books still being overburdened with or- 
ders, are in the meanwhile maintaining a stiff 
front as regards prices, and concessions are 
rarely heard of. Local distributers expect a big 
improvement in demand soon after the Fourth. 


Kansas City, Mo., June 27.—Fir does not ap- 
pear to be much easier to get now than a month 
ago, altho it was said recently that by July 1 
the west Coast mills would be in a better posi- 
tion to handle the business offered them. Dimen- 
sion is in particularly good demand now and 
other commons are being bought freely. Floor- 
ing is scarce. Prices appear to be almost at a 
standstill. 
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New York, June 26.—The supply, demand and 
price of Douglas fir show little, if any, change. 
Some local distributers find difficulty in secur- 
ing ship space sufficient for their needs. The 
demand and inquiries for Canadian spruce show 
a decrease. Prices remain firm. 


Buffalo, N. Y., June 26.—The fir market is 
stiff, with a pretty fair demand in flooring, drop 
siding-and ceiling. Dimension stock is not mov- 
ing very actively. Stocks are a little easier to 
obtain, owing to the active operation of the 
mills. An increasing demand for spruce is 
noted, with prices advanced on the upper grades, 
tho common grades are not much changed. 


Boston, Mass., June 26.—The better demand 
for west Coast lumber is continued, especially 
in southern New England. Prices retain their 
stronger tone. Sales of dimension Douglas fir 
for shipment to this territory have been made 
by producers at $20, f o. b. mill, which means 
an average total cost of around $33, Boston. 
Long timbers and large sizes bring comparatively 
higher prices than dimension suitable for the 
house builders. There is a moderate demand 
for clear spruce at very firm prices. More Coast 
hemlock is coming into the market and is bemg 
offered at prices somewhat under the quotations 
on eastern lumber. 


WESTERN PINES 


Chicago, June 28.—The western pine market 
remains strong, with demand still keen both 
from industrial and retail buyers, tho probably 
slightly less than it was a few weeks ago in the 
case of the latter. However, requirements are 
still heavy, and local distributers look for heavy 
business thruout this year. Stocks are unim- 
proved and prices are strong. ' 


San Francisco, Calif., June 24.—A heavy de- 
mand is reported for California white and sugar 
pine. Mills are well sold ahead, and there is 
not much dry stock unsold available for ship- 
ment. The shortage in shop still keeps buyers 
in an anxious state, with prices firm and likely 
to go higher. Scarcity of labor prevents many 
mills from increasing their cut. The demand 
for pine box shook is very strong with pros- 
pects for a shortage this fall from present crop 
outlook. 


Kansas City, Mo., June 27.—Factory buyers 
have a difficult time in keeping supplies of shop 
on hand and the market is being combed for 
shop items. A few mills are out of the market. 
Yard buyers are taking finish, boards and di- 
mension. Prices generally are very firm. 


New York, June 26.—Prices for western pines 
have remained stationary. The promptness 
with which orders were placed would indicate 
that a diminution of stocks on hand will bring 
about a slight advance very shortly. Retail 
demand for common grades of Idaho white pine 
has increased and boards, dimension and finish 
move freely. 


Boston, Mass., June 26.—There is a fairly 
steady demand for western pines at firm prices. 
Idaho white pine is doing particularly well in 
this territory and the tone of the market is 
distinctly firmer. The common grades are en- 
joying the most attention just now. The inde- 
pendents are quoting on Idaho white pine: 


124 1£6 128 1219 1212 
No. 1 com...$76.50 $77.50 $76.50 $79.50 $83.00 
No. 2 com... 68.50 69.50 68.00 68.00 70.50 


Chicago, June 28.—Demand for redwood con- 
tinues active, but mill supplies are so low that 
local distributers are obliged in most instances 
to turn away and otherwise discourage busi- 
ness. Prices have shown no change during the 
last week. 


San Francisco, Calif., June 24.—June has been 
favorable thus far, in redwood operations, with 
a good volume of orders and shipments. Pro- 
duction has been about normal, and is increas- 
ing somewhat. Clears are in good demand with 
a searcity of dry stuff. The lower grades suit- 
able for building construction also sell well. 
Siding, moldings and finish are wanted in good 
quantities both in California and the East. 
Some clears are going to foreign markets right 
along. 


Kansas City, Mo., June 27.—Redwood prices 
are up as much as $3 on some items and there 
has been a horizontal increase of $2 on siding, 
for which the demand is strong, especially for 
the wide items. Moldings are in strong demand 
and factory buyers also are taking considerable 
other stock. Yard demand remains good. 








A Plain Statement of Facts 


In full justice to the retail yard trade whose business has 
been entrusted to us, as well as to our customers who have 






already secured stocks for their early summer needs but are 
now contemplating providing for additional Redwood ma- 
terial, we wish to announce certain facts regarding our op- 


erating conditions so that there 
ing of our situation. 


During the past year, the fall 


will be a better understand- 


and winter months particu- 


larly, which period has always been considered the Redwood 
buying season for early spring and summer needs, there was 
very little activity in retail yard trading, and our customers 
did not anticipate their requirements to the usual extent. 


As a result, our stocks were not 


equal to the extremely heavy 


demands made on us since last February. Being desirous 
of serving our trade in a satisfactory manner, we not only 
began operating full capacity as soon as the orders on hand 


justified, but supplemented this 


we have continued since the month of March. 


of the super-efforts we have put 
our facilities proved inadequate 


by overtime, on which basis 
Irrespective 
forth to meet these demands, 
; therefore, in fairness to the 


customers whose orders we had on file, we deemed it advis- 
able on June Ist to withdraw from the market as far as new 
retail yard specifications were concerned, until such time as 


we could assure the buyers of 


creditable service. 


By acquainting our customers whose orders are now on file 
with the fact that we are not accepting new business, even 
at advanced prices, until their orders are completed, we hope 
for their indulgence, and give our positive assurance that no 
opportunity to make earliest possible shipment will be over- 


looked. 





To the many customers who have permitted an alteration in 


grades, sizes, and lengths, to 


meet our stock conditions, 


thereby facilitating earlier shipment, we express our appre- 
ciation. 


CHICAGO NEW YORK CITY 
2067 McCormick Bldg. 841 No. 40 Rector St. Bldg. 
THE PACIFIC LUMBER C. of Illinois 
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SAN FRANCISCO 106 ANGELES 
311 California St. Central Bldg., 6th & Main Ste. 
THE PACIFIC LUMBER CO. 
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For Good Quality, 
Milling and Grading 


Langlade lumber is now recognized by 
discriminating buyers as offering a little 
better value than the average. Cut from 
famous Wolf River Valley timber and 
manufactured to Langlade standards, we 
believe you will find it a very good buy. 


May we quote you? 


Langlade Lumber Co. 


ANTIGO, WIS. 






Factory buyers will 
find it hard to equal the 
values we offer in Birch, 
Basswood, Soft and 
Rock Elm, Ash, Soft 
and Hard Maple. 






















Hemlock 
Hardwoods 
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LACLEDE-CHRISTY 
FLAT ARCHES 
For Burning Wood Refuse 


The actual arch shown above has increased capacity over 
35%, and at the same time raised the efficiency. It will pay 
you to consider our arch. In Stock—Any Shape—Any Size. 


Guaranteed to Satisfy 


Northwest Arch Representatives : 
Gordon & Finkbeiner, Portland :: J.D. Hull, Seattle 


LACLEDE-CHRISTY 
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ypress 


Sells on Merit 


Finish 

Siding 

Ceiling 

Flooring 

Mouldings 

Shiplap 

Sheathing 

Decking 

a. 0", 8,10” 

No.1 and 2 Com. Rough 








You don’t have to mislead customers 
about its true characteristics to make 
sales. Its durability and easy working 
qualities will help you land the orders. 
Let us tell you how other dealers are sell- 
ing our cypress profitably. 










ZA 


>MPHILL LUMBER 


KENNETT, Mo. 














New York, June 26.—Redwood in the building 
line continues in pressing need. Wholesalers 
report a slight falling off in orders. There has 
been no change in price. Stocks on hand are 
not as large as desired, and mill stocks are badly 
broken. 


Buffalo, N. Y., June 26.—The redwood market 
holds strong, with bevel siding leading the de- 
mand, quotations being $43.25 to $45.25. Mill 
stocks are short. 


Boston, Mass., June 26.—The sustained ac- 
tivity of the building industry is developing a 
very good demand for redwood. Wholesalers 
complain of difficulty in getting their asortments 
filled completely with dry lumber for quick ship- 
ment, 


NORTH CAROLINA PINE 


New York, June 26.—There is still a brisk 
demand from the building trade for North Caro- 
lina pine, altho movements for the week have 
been noticeably smaller. Manufacturers are 
declining orders due to the fact that they are 
oversold on a great many items. High grade 
roofers are very scarce and few mills have any 
to offer. This is also true in a great measure 
of the lower grades of roofers. Prices show no 
material change. 


Buffalo, N. Y., June 26.—The North Carolina 
pine demand is slightly easier and fewer short- 
ages of stock are reported. But little change in 
prices has taken place lately and the market is 
expected to hold steady. 





Boston, Mass., June 26.—The North Carolina 
pine market holds steady. Prices are well main- 
tained. For 4/4 rough edge under 12-inch the 
full range is $59 to $62.50, desirable kiln dried 
lumber bringing the higher price. Shortleaf 
flooring and partition are in fair demand at the 
firmer prices recently reported. Quotations on 
flooring, 1x4, and partition: A rift, $78; B rift, 
$72; C rift, $61; B&better flat, $64. Partition, 
B&better, $58.25. 


Baltimore, Md., June 26.—Orders for North 
Carolina pine came in with rather less freedom 
last week. The consumption of shortleaf pine, 
however, continues to gain, and higher prices 
are looked for. Mills refuse to make conces- 
sions. Stocks that are sold now can not easily 
be replaced at the same figure, if at all. 


SOUTHERN PINE 


Chicago, June 28.—The southern pine mar- 
ket remains comparatively quiet, but prospects 
are for an early resumption of demand. The 
numerous transit cars still on the market make 
for a slight weakness in prices, but these are 
gradually being cleaned up. The majority of 
the manufacturers in the meanwhile hold firmly 
to their price lists; are hesitant in selling ahead 


and are making every effort to rebuild their ~ 


stocks in preparation for the active trade which 
they confidently expect will develop very shortly. 
An acute car shortage within the very near 
future is generally feared by the industry, and 
is already actually developing in some sections. 
This prospect leads manufacturers to advising 
their customers to place their orders for summer 
and fall stocks now, while transportation condi- 
tions are still favorable. 


Kansas City, Mo., June 27.—Business still is 
somewhat dull with southern pine mills, buyers 
evidently waiting for lower prices and reduced 
freight rates. Some buyers, however, are plac- 
ing business with the request that shipment be 
deferred -until after July 1. Cars still are in 
ample supply at the mills, but are getting 
scarcer and wherever possible are being loaded 
to capacity. Mills stocks still are badly shot 
and some sales managers are trying to keep up 
assortments by limiting quantities of the most 
popular items. Prices are firm. There is plenty 
of inquiry, country buyers being among the 
most numerous. Railroads are buying consider- 
able car repair material, and there is a good 
demand from car builders. 


St. Louis, Mo., June 27.—Buying of southern 
pine has fallen off some during the last week. 
There is a better demand from the country than 
from the cities, country orders running largely 
to mixed cars. The supply of transit cars of 
such items as 6-inch No. 2 S2S&CM, 8- and 10- 
inch No. 2 shiplap and 12-inch No. 2 boards is 
greater than the demand. But generally the 
market is strong because mills have rather 
heavy order files. 





New Orleans, La., June 26.—Mill reports re- 
ceived here today indicate further decline of 
bookings and production for last week, while 
shipments increased. Orders on hand reported 
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by 126 mills exceed 15,000 cars, however, so that 
the order files are in comfortable shape. The 
market is featured by the active call for car 
and railroad material, with healthy effect upon 
the price situation. Quotations generally are 
well held. 


New York, June 26.—Southern pine mill stocks 
are badly broken and most mills find it difficult 
to fill an order for a mixed car if it has many 
items in it. Stocks of flooring, ceiling and 
partition are badly broken, and distributers here 
find an increasing delay in receipt of shipments. 
Stocks are smaller than for some time, but 
prices show no change. 


Buffalo, N. Y., June 26.—The southern pine 
market is a little easier. In some items the 
number of transit cars is large enough to cut 
out some direct mill business. Retailers are 
not laying in much stock ahead. 


Boston, Mass., June 26.—Business has slowed 
down a little the last week. With the exception 
of roofers quotations are still fairly well main- 
tained. Mills appear to be much more eager 
to sell than they were and retailers much less 
disposed to buy. No. 2 common 1x6, air dried, 
can be bought now for $32.50, altho some sellers 
are still quoting $35.50 for kiln dried 6-inch roof- 
ers. Flooring and partition are still selling 
fairly well. Quotations on longleaf 1x4: Flooring, 
A rift, $85; B rift, $80; C rift, $70; B&better flat, 
$62.50. Partition, B&better, $62. 


Cincinnati, Ohio, June 27.—The southern pine 
market is active, and prices are firm. Building 
operations in this section continue to increase, 
with prospects for a continued big demand from 


this source. 
CYPRESS 


New Orleans, La., June 26.—An advance of $6 
on No. 1 common and $1 on No. 2 common is 
reported and explained as a readjustment to 
bring quotations on these grades in line with 
current stock and market conditions; otherwise 
prices are unchanged. Demand is steady and 
up to the volume of recent weeks, tho June 
bookings probably will not make quite so good 
a showing as those for May. Production con- 
tinues steady and the movement is of good 
volume. 


Chicago, June 28.—Local cypress distributers 
report an excellent business, both from indus- 
trial and retail sources. Stocks at the mills 
are becoming broken, and there is greater diffi- 
culty in securing needs. But the majority of 
the mills are producing at or near capacity, and 
are making every effort to meet all present and 
prospective requirements. The price tendency 
is upward, tho few actual advances have been 
made lately, except on the lower grades. 


St. Louis, June 26.—Because of short stocks 
and better demand, the market for Gulf coast 
cypress is stronger and some items have ad- 
vanced, all common grades being up $6. B fin- 
ish and bevel siding are in very good demand, 
stocks of the former being badly broken. The 
common grades of yellow cypress are off in sym- 
pathy with the movement in southern pine. 


Kansas City, Mo., June 27.—Country trade is 
the standby of the cypress market just now. 
City trade has fallen off considerably. Prices 
recently have taken a jump, No. 1 and No. 2 
common items being up as much as $6. 


New York, June 26.—Firm and steady quota- 
tions mark the week’s cypress market. The de- 
mand from the factory trade is fairly active. 
Retailers have not shown the usual eagerness to 
add to their stocks, altho supplies are none too 
plentiful. 


Boston, Mass., June 26.—Cypress is attracting 
its full share of attention. Prices on all items 
are firmly maintained. Roofers have sagged a 
bit in demand but no price concessions are being 
made. Quotations: FAS, 4/4, $103 to $108; 5/4 
and 6/4, $108 to $113; 8/4, $114 to $121; selects, 
4/4, $85 to $91; 5/4 and 6/4, $90 to $96; 8/4, $102 
to $107; shop, 4/4, $55 to $60; 5/4 and 6/4, $65 
to $70; 8/4, $73 to $78. 


Baltimore, Md., June 26.—Considerable ac- 
tivity is noted in the demand for cypress, with 
sellers disposed to adhere to quotations orto 
push them td a higher notch. North Carolina 
stocks are having an extensive distribution, and 
southern cypress is moving in fair volume. 


Cincinnati, Ohio, June 27.—The demand for 
cypress continues steady, with the price situa- 
tion firm. 
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Port Orford Cedar Tree 





Saw Mills, Marshfield, Oregon 





| Orford Cedar 


< RETAIL DEALERS INTEREST 
is is YOUR SUPERVISORS IN 
PORT ORFORD CEDAR 


For Bridge 
Planking 


Few woods on the market offer such long 
wearing qualities and resistance to decay as 
does Port Orford Cedar. For this purpose it 
will outwear any other wood three to one— 
the fibre will not break nor splinter under 
heavy loads. That is why you can safely 
recommend it to your supervisors for Bridge 
Planking. The cities of San Francisco and 
Los Angeles use nothing else for planking on 
their municipal docks. 

We have 15,000,000 feet of PORT ORFORD 
CEDAR at our Bay Point, California, Plant. We 
are sawing 135,000 feet of PORT ORFORD 


CEDAR daily. 
this valued timber. | 


NO. 
“C” GRADES ARE UNEXCELLED 


For Sash, Door, Screens 
and other Factory Uses. 


For further uses of PORT ORFORD CEDAR 


| We also manufacture Annually 125,000,000 feet of 
DOUGLAS FIR (Oregon Pine). 


Coos Bay Lumber Company 


GENERAL SALES OFFICES, 1000 BALFOUR BUILDING, 
San Francisco, California 





We own sixty years’ supply of | 





1 SHOP AND FACTORY 


Watch this Space 


Distributing Yards, Bay Point, California 




















SHINGLES AND LATH 


Seattle, Wash., June 24.—Further increase in 
the spread between clears and stars features 
the red cedar shingle market, clears advancing 
12 to 14 cents during the week, and being ex- 
ceptionally strong. One explanation is that the 
mills have had star timber lined up, and have 
figured on heavier production in that grade, 
while clears have become oversold. There is 
a growing scarcity of 5/2 stars. Clears have 
been advancing for about ten days. The mills 
are running generally, and have probably three 
weeks’ business booked ahead. 


Minneapolis, Minn., June 26.—Prices have ad- 
vanced here in response to Coast advices. Trade 
is fair in cities but light with country yards. 
Wholesalers believe prices are due for another 
upward movement, owing to the advance in log 
prices and the active foreign demand. Clears 
have advanced more sharply than stars. 


Kansas City, Mo., June 27.—The shingle mar- 
ket is a little quieter and prices are about 


* 

steady. Clears are quoted generally around 
$3.50, tho some were sold yesterday for less. 
Stars are around $2.75. Rite-Grade clears are 
about 25 cents more than the ordinary kind. 
The demand for lath continues heavy and 
southern pine are firm at $5. Siding demand 
continues heavy, and prices are firmer, but 
unchanged, except for redwood, which is $2 
higher. 


New Orleans, La., June 26.—Cypress shingles 
are in seasonable demand, but there is some ac- 
cumulation of late in preparation for the brisker 
fall movement. Prices are unchanged. Cypress 
lath find a ready sale at unchanged prices, and 
there is a good call for pine lath. 


New York, June 26.—The market for lath is 
strong, and they are moving in slightly better 
volume. The lath demand has been keen since 
the first of the month and prices are strengthen- 
ing, particularly in Canadian spruce. Shingles 
which showed a slight weakness a few days ago 
seem to be coming back perceptibly. 
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Buffalo, N. Y., June 26.—The shingle demand 
continues good, as retail stocks are generally 
small and building continues active. The mar- 
ket is a little stronger, particularly in extra 
clears, which are quoted at $5.24, with stars at 
$4.38. Mills report that the supply of logs is 
very small. A strong market also prevails in 
lath, with spruce at $8.50 and hemlock $9.25. 


Boston, Mass., June 26.—There is a fair vol- 
ume of business in shingles, altho retailers show 
a tendency to be rather conservative in their 
buying policy. Red cedar shingles are a little 
stronger, the best Vancouvers being priced at 
$6.10. White cedars are fairly steady, extras 
bringing $5.50 to $6 and clears, $4.25 to $65. 
Spruce lath are firmer, $8 being rock bottom for 
1%-inch, some factors quoting $8.25. For 1%- 
inch lath the lowest price is $9. Demand is not 
as brisk as it was in late May. Furring is quiet 
and 2-inch is firm at $32, some sellers asking 
more. There is no change in spruce clapboards. 
Offerings are light and are absorbed quickly on 
the basis of $120 for extras and $115 for clears. 


Columbus, Ohio, June 26.—The shingle demand 
shows up fairly strong. Dealers in farming 
sections are the best buyers, altho some orders 
are being placed by city dealers to replenish 
stocks. Prices are firm at the advanced levels. 
Extra clears red cedar stocks sell around $5.24, 
and stars at $4.45, Columbus. Some demand for 
British Columbia XXXXX is reported. Other 
varieties are quiet. Lath trade is steady and 
prices rule firm. 


MAHOGANY 


Boston, Mass., June 26.—The demand for ma- 
hogany is very good and inquiries now in hand 


indicate that business should continue on a 
satisfactory basis all summer. Not only are 
numerous and sizable orders being placed by 


various industrial consumers, but the 
industry is using a surprisingly large 
mahogany this season. Veneers 
at 1% to 7 cents a square foot. 
regular orders: 


building 
amount of 
also sell well 
Quotations on 


4/4 5/4 6/448 / 4 10/4&12/4 
PUN. cctsagasnaeks $200 $205 @210 $215 
No. 1 common.... 155 160 170 
No. 2 common.... 90 90@ 95 100 


New York, June 26.—The 
is slowly but steadily improving. Prices for the 
last fortnight have been stationary. Stocks are 
fairly good and anything wanted can be got with 
little inquiry. Wholesalers are very much 
pleased with the present call and the June dis- 
tribution has shown up ahead of any previous 
month of the year thus far. 


BOXBOARDS 


Boston, Mass., June 26.—The boxboard and 
shook business has improved somewhat in re- 
cent weeks. Demand from textile industries 
is still very slow because of the continued strikes. 
Prices look a little stronger right thru the list, 
with the best grades of white pine showing the 
greatest strength. The best square edge pine 
boxboards, inch, bring $40, with some lots of- 
fered for less. Round edge, inch, are quoted at 
$30 and up. Mixed lots of inch are offered 
around $25. 


mahogany demand 


NEWS NOTES FROM BOSTON, MASS. 


June 26.—The New England lumber market is 
holding firm, altho demand has sagged a little. 
Spruce dimension is hardly so active this week, 
but there is no prospect of any concession from the 
base quotation of $42. The undertone of the mar- 
ket for random lengths of spruce has strengthened. 
Northern and eastern boards are bringing better 
prices. Spruce lath have advanced, as also have 
red cedar shingles. Southern roofers have softened 
a little, but both longleaf and shortleaf flooring and 
partition are steady at the higher levels recently 
attained. Export inquiries for hardwood lumber 
are very encouraging. 

After weeks of dry weather responsible for dis- 
astrous forest fires, the heaviest rainfall ever 
known in this part of the country has flooded low- 
lands and transformed streams and rivers into 
raging torrents. Lumber mills in northern New 
England have been forced to close dowh and several 
plants have been seriously damaged. Many thou- 
sands of cords of pulpwood have been swept out of 
booms and lost, and drives of saw logs have suf- 
fered severely. At least $200,000 damage was 
caused in the vicinity of St. Albans, Vt., to lumber 
interests. Logs in the boom of the Missisquoi Pulp 
& Paper Co. at Sheldon Springs were carried for 
miles over the flooded valley. Officials estimated 
that salvage would cost $100,000. Retailers say 
that the weather is plainly reflected in the lighter 
demand they have experienced the last week. 





Advertisements will be inserted in this dee 
Dartment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. - 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 
ht words of ordinary 1 © one 

signature. 
H counts as two lines. 
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Remittances to accompany the order. No 
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secure insertion in regular Copantent All 
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‘under heading Too Late to Classify. 
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TO WHOM IT MAY CONCERN 


This is to notify 
W. F. Bleck & Co., 


you that the long established firm of 
at 1818-1848 North Lamon Avenue, 
Chicago, Tlinois, originally consisting of D. E. Nickey, 
Sr. WwW. w- Bleck and D, E, Nickey, Jr., and at the 
death of D. E. Nickey, Sr., continued by W. F. Bleck 
and D. E. Nickey, Jr., has incorporated under the laws 
of the State of Illinois as W. F. Bleck & Co., Inc., and 
all of the assets and liabilities of the old firm of W. F. 
Bleck & Co, have been taken over by the corporation 
which will continue the business as heretofore. 
W. F. BLECK AND D. E. NICKEY, 
as co-partners of W. F. Bleck & Co. 
WANTED—ABOUT 56 CARLOADS 
Of dry sawdust. State price f. o. b. your mill, 
what delivery you can make. 
Address “A. 131,’ care American Lumberman. 
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NOTICE 
Are you looking for employment? 
When answering advertisements do not send your orig- 
inal letters of .recommendation. Best to send copies of 
the letters. 





RETAIL MANAGER 
Able to draw sketches, make absolutely accurate lum- 
ber bills, and do construction if necessary, construct 
model buildings and firmly believes in this manner of 
salesmanship. Must be familiar with farm trade and 
able to solicit the country and get the business against 
the strongest of competition. Convince us you are gen- 
uine live wire. State salary expected. No cigarette 
smokers or health seekers. 
P. O. BOX 711, Nampa, Idaho. 


WANTED—HIGH CLASS BOOKKEEPER AND 
Accountant for wholesale lumber concern. Must be neat 
and accurate, and have several years lumber experience. 
State age, whether married or single, and salary you 
would want to start. This position will pay good salary 
to right man. Good chances for promotion. Only 
high-class, experienced bookkeepers need apply. Address 
P. O. BOX 440, Jacksonville, Florida. 











WANTED—ENERGETIC MAN 
With yellow pine experience to act as assistant to buyer 
for large Chicago Wholesale and Retail Company, must 
be good correspondent and office man. Fine opportunity 
for man who wishes to advance. State if you have had 
stenographic experience and give experience in full, age 
and references. 


Address “C, 128,’’ care American Lumberman. 


WANTED 
In a progressive southern city, competent and expe- 
rienced detailer, biller and draftsman for large sash, 
door and millwork factory making special work. Must 
be competent to detail and bill for all departments, 
more especially frames, trim, stair and cabinet work. 
State whether single or married and salary expected, 
with all necessary references as to character and ability. 
Address “B. 106,’’ care American Lumberman. 


TWO HARDWOOD LUMBER INSPECTORS 
Wanted. Must be familiar with Southern Poplar Oak 
and Gum. Wire or write stating age and salary ex- 
pected; also giving references and date you can report. 
BAER AND THAYER HARDWOOD CO., Bogalusa, La. 


WANTED—SAWMILLMAN AND LOGGERS 
Come west. Big timber. Big town. Eight hours work 
every month in the year. Write for wage scale. 

COMMERCIAL CLUB, Hoquiam, Washington. 


WANTED—LATH MILL MAN 
One who can keep up machines and get results. Healthy 
location in good live town of 12,000 population. Ad- 
dress SUMTER HARDWOOD COMPANY, Sumter, S. C. 


WANTED—AT ONCE 
Thoroughly experienced yard superintendent. Must have 
best of references and be a live wire. 
CITIZENS LBR. CO., Sturgis, Mich. 


WANTED—YARD FOREMAN AND INSPECTOR 
Familiar with mahogany lumber. Permanent position. 
Apply ASTORIA MAHOGANY COMPANY, INC., 2256 
Lumber Street, Chicago, Ills. 


WANTED—EXPERIENCED YARD FOREMAN 
For lumber, coal and building material yard. Must be 
a real salesman and a hustler. Give age and experience. 
Good city of 10,000, N. W. Ill. 

Address “OC, 101,’’ care American Lumberman. 





























EXPERIENCED SALES MANAGER WANTED 


A northern hardwood flooring and lumber manufacturing 


concern, having an enviable reputation, requires an ex- 
perienced sales manager, who also possesses a good gen- 
eral knowledge of cedar products and logging, and who 
can work harmoniously with other departments. Our 
aim is an organization whose only selfish interest is to 
advance the business as a whole. In your first letter 
state your experience and date you can report for work. 
Address “OC. 134,’? care American Lumberman. 


MILLWORK ESTIMATOR 
Wanted at once, an experienced estimator, who can 
show satisfactory evidence of practical experience, also 
knowledge and use of Cost Book ‘‘A’’ method of estimat- 
ing. State when you can report, salary wanted, and 
give complete references in first letter. 

WACO SASH & DOOR CO., Waco, Tex. 


WANTED—ENERGETIC MAN 
With executive ability to manage office of large Eastern 
Wholesale Hardwood Lumber Yard. Must be fully con- 
versant with Hardwood terms and all details pertaining 
to office, also familiar with rates ete. This is an 
unusual opportunity for the right man. Give full par- 
ticulars in strictest confidence. 
Address “B, 133,’’ care American Lumberman. 


WANTED—LOGGING SUPERINTENDENT 
Northern Wisconsin and Michigan. Experienced man 
logging by railroad, capable to handle men and get re- 
sults on operation of twenty million per year. Good sal- 
ary and a long job. Must be active. Give references and 
full details of experience. 

Address ““B. 142,’’ care American Lumberman. 


WANTED—RETAIL LINE YARD MANAGER 
Must be capable working against strong local competi- 
tion. Yard located in County Seat town in Kansas. 
Give references in making application. 

Address “B. 135,’ care American Lumberman. 


WANTED—SUPERINTENDENT 
For Planing Mill located in Northern New Mexico. Per- 
manent job for right man. Address stating experience, 
references and salary wanted. 
Address “B. 126,’’ care American Lumberman, 


WANTED—PLANING MILL SUPERINTENDENT 
Take full charge small mill, principally carload custom 
work at milling in transit point. Must have practical 
planing mill experience. Prefer man who has been in 
business for himself. Goood opportunity to secure in- 
terest in business later if desired. Washington. 
Address “©, 114,”’ care American Lumberman. 


WANTED—FIRST CLASS YARD MANAGER 
Who has yard and wholesale experience. Familiar with 
handling lumber and ties, running the yard, supervising 
labor, keeping up inventory and familiar with handling 























railroad shipments. Yard located near Chicago, Ill. 
Give full details in first letter. 
Address ©, 115,’’ care American Lumberman. 





WANTED—TWO HARDWOOD INSPECTORS 
Must be familiar with Poplar. Prefer men who can 
also ship Cypress. Give full information in first letter. 

CASE FOWLER LUMBER CO., Macon, Ga. 


MILLWORK DETAILER AND BILLER 
Wanted at once, experienced millwork detailer and 
biller. State when you can report, salary wanted and 
give complete references in first letter. 

WACO SASH & DOOR CO., Waco, Tex. 


WANTED—YOUNG MAN 
Married preferred, to take charge of set of books and 
do billing with new retail concern. Must furnish refer- 
ences. Address ‘‘C. 129,’’ care American Lumberman, 


WANTED—FOREMAN TO TAKE CHARGE 
Of yard and mill with new retail concern. Must be 
married and not afraid to work. Also furnish references. 
Address “©, 130,’’ care American Lumberman. 


WANTED—COMPETENT MAN 
For auditor and collector for line of retail yards. 
be thoroughly competent. 
MANSFIELD LUMBER COMPANY, 
Fort Smith, Ark. 


WANTED—LUMBER BUYER AND 
Inspector—Man to work eastern Kentucky and West 
Virginia territory, buying and shipping all grades hard- 
wood. Good salary for right man. 

Address **A, 119.’’ care American Lumbeman. 


MAN TO TAKE CHARGE OF MILL 
Manufacturing hardwood flooring. Must be thoroughly 
familiar with Yates flooring machine and be a producer. 
Wire or write ATHENS WOODMILLING CO., INC., 
Athens, N. Y. 














Must 











WANTED—DRAFTSMAN. 
Machine designer or detailer preferably with experience 
sawmill machinery. ALLIS-CHALMERS MFG. CO., 
Sawmill Dept., Milwaukee, Wis. 





WANTED—HARDWOOD LUMBER INSPECTOR 
Must be experienced in grading Wisconsin Hardwoods. 
Good wages to competent man. 
LUMBER CO., Owen, Wis Wis. 


References required. 
Address JOHN S. OWEN 





WANTED—GOOD ALL ROUND 
Sawmill machinist. Must be able to do lathe and shaper 
work 


Address “*A, 124,’’ care American Lumberman. 


WHY WAIT WHEN YOU WANT SOMETHING? 
When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 





machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lumber 
industry, you can get it at a small cost by advertising 
in the ‘‘Want-Columns’’ of the AMERICAN LUMBER- 
MAN, Manhattan Building, Chicago, Ill. 
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WANTED—SASH AND DOOR SALESMEN 
FOR SOUTHERN TERRITORY 
By large wholesale manufacturing and jobbing house 
located in St. Louis. Must be men of proven ability in 
sales work, but not necessarily in Sash and Doors, but in 
some line of building material. Unlimited opportunity 
and chance to make good income. Address, giving age, 
sales experience and references. 
““C. 117,’’ care American Lumberman. 


HARDWOOD SALESMEN WANTED 
To sell mahogany logs on a commission basis. Prefer 
men who are employed by firms in good repute to under- 
take the sale of these logs in connection with their own 
stocks. Liberal commission, so first class men could be 
suitably recompensed. 
Address ‘‘MAHOGANY,”’ 


THE MALLEABLE IRON FITTINGS COMPANY 
Manufacturers of the well-known and reliable M. I. F. 
Zine Coated, i. e., ‘‘Hot Galvanized Brand”’ of shingling 
nails would like to employ salesmen calling on retail 
lumber trade to sell these veils on a commission basis. 
Applicants should state the exact territory that they 
cover by counties. For full particulars address 
MALLEABLE IRON FITTINGS CO., NAIL DEPT., 
Branford, Conn. 


SASH AND DOOR SALESMAN 
Experienced salesman to represent old established job- 
bing house in very active eastern market. Must have 
best qualifications and record as a business getter. 

TROQUOIS DOOR COMPANY, Buffalo, N. Y. 


SALESMAN WANTED 
Yellow pine manufacturer selling to yard trade desires 
two additional experienced salesmen. State age, ex- 
perience, territory formerly traveled and when could re- 
port ave cee Address reply to P. 0. BOX 68, Tusca- 
loosa, Ala. 





eare American Lumberman. 














WANTED—EXPERIENCED 
Sash and door salesman to travel in Missouri and Kansas 
choice territory, selling stock items for large wholesale 
concern in Kansas City. State fully age, previous expe- 
rience and salary expected. PACIFIC MUTUAL DOOR 
COMPANY, Kansas City, Missouri. 


LUMBER SALESMAN 
To sell White Pine Lumber in Western New 
old established firm having large stocks available. 
be experienced and thoroughly familiar with 
Pine grading. 
Address "e.. 706,"" American Lumberman. 


EXCEPTIONAL OPPORTUNITY 
For lumber salesman. I will make opening in my 
office for man who can get industrial business in 
Chicago or elsewhere by letter or personal calls, and 
will give him ads d opportunity to make big success. 
USSELL J. MATTHIAS CO., Chicago. 


ar CLASS, FURNISHED OFFICE 
For rent to high-class mill representative or to respon- 
sible factory lumber or other specialty lumber sales- 
man, 
Apply 





York for 
Must 
White 


eare 








on wholesale profit sharing arrangement. 
Chicago. 


1402 FISHER BUILDING, 





PURCHASING AGENT AND 
MERCANTILE MANAGER 


of wide experience and demonstrated ability desires to 
connect with sound lumber or mercantile concern effec- 
tive September 1st or at such time as is fair to all 
parties. 
A reliable, energetic, and conservative buyer with 
ability to organize an efficient staff that will insure the 
proper care and economical use of all supplies. Ex- 
cellent knowledge of retail store management and ¢ca- 
pable of successfully operating mercantile department 
in conjunction with my other duties. Am thirty-six 
years of age. My health is good, my record is clean 
and my -judgment mature. -ast and present records 
= show that I have and can produce the desired re- 
sults. 
Salary is important, of course, but due allowance will 
be made for a real live opportunity for future growth 
where advancement is determined by ability. 

Address ‘A. 134,’’ care American Lumberman. 


I AM 35 YEARS OF AGE, MARRIED 


Good health, ability to work and to get along with my 
fellow employees. Ten years lumber experience, first 
as a retailer, later with a large western manufacturer 
in sales capacity. Familiar with yellow pine in a com- 





petitive way and know western pines and Douglas fir 
intimately. Past sales work has given acquaintance 
with many wholesalers and commission salesmen in 


middle western and eastern territory. Can handle sales 
for small or medium manufacturer or will take assistant 
sales manager for large mill. Desire to locate on the 
2acifie coast. 
Address “m. 306,"? 


AGGRESSIVE SALESMAN 

Experienced in the sale of lumber, with a 
knowledge of grades in Yellow Pine, N. C. Pine and 
West Coast products, gained from work and travel in 
and among mills, desires a connection with a responsible 
wholesaler or manufacturer. In addition to lumber 
experience, have done considerable specialty selling and 
know how to consistently get results. 

I am 27 years of age, married, and at present em- 
ployed. Can furnish as many references as may be 
required. Address ‘‘C. 103,’’ care American Lumberman, 


‘WANT A POSITION 

Or better your present employment? Advertise in the 
American Lumberman. We carry your message to the 
man who is looking for employees. If you don’t want it 
known you ure advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, and will mail all answers the day they are 
received by us. Now is the time; send your ad to the 
‘AMERICAN LUMBERMAN, 431 South Dearborn St., 
Chicago, Tl. 


care American Lumberman. 
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LUMBER SALESMAN 
With high-class established yard trade N. W. Iowa and 
N. E. Nebraska, wants coast and Inland Empire mill 


connection. Exclusive on commission basis. Begin 
August first. 
Address “C. 133,’’ care American Lumberman. 





WANTED—POSITION AS ASSISTANT 
Accountant. Graduated at business college in 1912, also 
LaSalle graduate in higher accountancy. Four years’ 


experience in accounting. Best of references can be 
furnished. 
Address ““C. 132,’’ care American Lumberman. 





WANTED—SITUATION AS MANAGER 
Of retail lumber yard. Experienced as general yard 
foreman, shipping clerk, time keeper and head book- 
keeper. Want chance to become a partner. Prefer IIli- 
nois or Indiana, but will consider other states. Can fur- 
nish references as to honesty, truthfulness, character 
and ability. 
Address *“*A. 101,’’ care American Lumberman. 


EXPERIENCED LUMBER AND MILLWORK MAN 
Desires position with line yard concern and assist 
management. Complete knowledge of buying and mer- 
chandizing all commodities handled through retail yards. 
Manofacturing, retailing and mail order experience. Also 
familiar with construction and service department opera- 
tions. Age 31; references; married. 
Address “©, 127,”’ care American Lumberman. 


HIGH-CLASS SALESMAN 
Open to represent large manufacturer or wholesaler, or 
both, handling Gum, Oak and Southern Hardwoods, sell- 
ing direct to the consuming trade, Eastern Tennessee, 
Georgia, North Carolina and Virginia. Want connection 
reaching this territory on favorable rates. Will work on 
traveling allowance and commission. Want exclusive 
representation, but will certainly get results. 
Address *C, 122,’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Experienced in rough country railroad building and 
logging, able to handle men and produce results, is open 
for engagement. Prefer north, but will go anywhere 
where salary is an inducement, so state your maximum 
in first letter. Address ‘‘NORTHERNER 45,’ care 
American Lumberman. 


WANT—MANAGEMENT OF LARGE RETAIL 
Yard with large volume or where large volume is pos- 
sible. 12 years’ experience, six years city management. 
High-class references. Employed. Could make change 
30 to 60 days. Reasons for changing will be satisfactory. 
Give location first letter. 
Address “C, 124,’’ care American Lumberman. 


WANTED—ANY KIND OF CLERICAL POSITION 
With good concern at Southern Yellow Pine or West- 
ern Saw Mill by middle aged man with a number of years 
experience in office of Yellow Pine Saw Mill from time- 
keeper to office manager. Have ability. Character and 
habits above reproach. Not afraid of hard work or long 


hours. 
Address “C, 135,’’ care American Lumberman. 


OFFICE MANAGER 
Expert accountant; employed; desires to make a change. 
Address ‘‘Auditor’? P. O. BOX 546, Central Station, 
St. Louis, Mo. 


RETAIL OR WHOLESALE MANAGER 
Or assistant manager; eight years’ experience in saw 
mill, manufacturing, wholesale buying and selling and 
managing city retail yard; age 30, married, now em- 





























ployed. References from past and present employers. 
Address “C, 123,’’ care American Lumberman, 
Al SAW FILER WANTS POSITION 
35 years’ experience. Circular mill preferred. Satisfac- 
tion guaranteed or no pay. 
616 W. 8 ST., Rushville, Ind. 
WANTED POSITION 
As hardwood lumber buyer for good concern. Have an 


established office and personally acquainted with the 

large and small mills through Tennessee, Arkansas, 

Mississippi and ‘Louisiana. Small salary and expenses. 
Address ““B. 145,"’ care American Lumberman. 


WANTED—POSITION AS BAND SAW FILER 
Fifteen years’ experience; can furnish A-1 reference 
with good results. 

Address “CC. 105,’’ care American Lumberman. 


EXPERIENCED SUPERINTENDENT 
Wants position as manager of a good hardwood opera- 
tion. Can show results and handle men. Married, age 
45; can furnish best of references. 

Address “C. 107,” care American Lumberman. 


POSITION, YARD FOREMAN 
Man of twenty-eight, six years’ experience in large yard, 
acquainted with line yard work. East of Mississippi 
preferred. Address ‘fA. 121,’’ care American Lumberman, 


WANTED—JOB HEAD MACHINIST 
Band or circular mill. Address IRA C. DITMER, 
Martin St., Greenville, Ohio. 


A YOUNG MAN 25 YEARS OLD 
Manager of a line vard doing a business of $70,000 a 
year, desires a position with a lumber company that 
will sell him apn interest in their business. Best of 
references. Clean record. 

Address “RB. 116.’’ care American Lumberman. 
CONNECTION WANTED 
reliable concern to handle out-put of two 

ted Cypress — and lath. 
“C. 125,’ eare American Lumberman. 
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WANTED—POSITION 


Experienced lumberman, 





AS RETAIL MANAGER 


with modern ideas and ability 


to use them. Could report on short notice. West or 
middle west. 
Address “CC. 126,’’ care American Lumberman. 





A MARRIED MAN OF FIFTEEN YEARS 
Experience in the sale of yellow pine from the mill, 
acquainted with details from stump to car. wants to 
make change. Would consider traveling position; have 
had road experience. References. 

Address “RR. 115,’’ care American Lumberman. 
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ATTENTION, MR. WEST COAST OPERATOR 
Smaller mill operator having met with reverses, wishes 
responsible position with reliable concern. Can handle 
any position as I know the details. Willing to start 
on moderate salary and demonstrate ability. 

Address “C. 100,’’ care American Lumberman. 


WANTED—POSITION BY 
Combination bookkeeper and stenographer. 
experience in lumber business. 
J. RIESBOL, Morgan City, La. 


SASH AND DOOR FOREMAN 
Wishes position, 15 years’ experience stock and special 
work, Scuthern or Southwestern States preferr 
Address “C. 119,’’ care American Lumberman. 


LIVE AND ENERGETIC MARRIED MAN 
Experienced salesman and yard manager, wants per- 
manent connection. Best of references. Prefer Northern 
Illinois or Indiana. 

Address “C. 120,”’ care American Lumberman. 


EFFICIENT OFFICE MAN 
Now assistant to lumber sales manager desires to break 
into selling game. Willing to spend part time in office. 
Married. Age 33. Open for best offer. 
Address “C. 118,’’ care American Lumberman. 


SALESMAN AND GENERAL OFFICE MAN 
With some estimating experience, thirty-two, married, 
twelve years’ retail lumber experience, now employed, 
wishes to make change. Excellent references. Wisconsin 
town preferred. Could make investment. 

Address “C, 110,’’ care American Lumberman. 


EXPERIENCED ACCOUNTANT 
Certified accountant, wants position as auditor, casbier 
or accountant; eigiteen years’ experience—five years 
shipping and traffic. Familiar with grades cypress and 
yellow pine. 
Address “B, 141,"" care American Lumberman. 


I WANT A POSITION WITH PROGRESSIVE 
Retail lumber yard and mill. Must be good opportunity 
for promotion and investment. Ten years’ experience 
estimating, detailing, selling and plan service work. 
North Central States preferred. Give full particulars. 

Address “B, 124,’’ care American Lumberman. 


WANTED—POSITION BAND SAW FILER 
Righteen years on single and double cutting saws. 
Guarantee good results. 

Address *“*B. 125,’’ care American Lumberman. 


A-1 LUMBER STENOGRAPHER—LADY 
Desires permanent position, preferably in West; report 
immediately. 

Address *“*B. 131,’’ care American Lumberman. 


I WANT WORK IN A LUMBER YARD 
I have had six months’ experience and wish to learn 
the lumber business. Will work for small salary. 
Address “B. 182,’’ care American Lumberman. 


BAND SAW FILER WANTS POSITION 


Always get results. State what you have and wages. 
Address ‘“‘N. P. W.,’’ 57 Kirkwood St., Akron, Ohio. 


BOOKKEEPER WITH TWENTY YEARS 
Experience, wants position as bookkeeper or assistant. 
Was with one lumber manufacturing company eight 
REED, 2601 Izard St., Little 





Fifteen years’ 






































years. Address J. C. 
Rock, Ark. 
WANTED 
Bookkeeper, Accountant experienced in manufacturing 


and trading concerns especially lumber, wishes to change 
position July 15th. Single, 35 years of age and of 
ented habits. A-1 references furnished. 

Address P. 0. BOX 284, Pineville, La. 


POSITION EXECUTIVE OR SALESMAN 
Yellow pine or fir. ‘C'welve years’ experience, particu- 
larly railroad and car company trade. Wide acquain- 
tance with purchasing agents throughout middle west 
and east. 

Address 





‘ow. 124,’ care American Lumberman. 


COMMISSARY MANAGER 

Wants position. Experienced, successful, 
liable. First class references. 

Address “A. 123,’? care American Lumberman. 


EXPERIENCED SALESMAN 
At present employed, seeks position on sales force of 
good representative sash and door house or yellow pine 
mill. ‘Will consider any territory. 
Address ‘“*W. 104,”’ care American Lumberman. 


POSITION WANTED—AS MANAGER OR SUPT. 
25 years of actual experience; can bring results; have 
logged in rough and smooth country; A-1 references; 
can come at once. 

Address “Ww. 112,’’ care American Lumberman. 


I HAVE OVER 15 YEARS’ EXPERIENCE 
Of woods work in general. I want logging or logging 
ana railroad contract; from 15,000 to 30,000 ft. logs a 
day; not less than 2 years’ job. Write to ‘‘LOGGER,”’ 
care American Lumberman. 


FIRST CLASS BAND FILER 
position where there are good schools. 
want small job. Eleven years’ experience. 

Address “F. 117,’’ care American Lumberman. 


WANTED—SITUATION 
As superintendent or manager of woodworking plant, 
by a man with years of experience who can fill any 
place in the business. Will guarantee satisfaction. Can 
furnish best of references. 


Address “W. 120,’’ care American Lumberman. 


COMPETENT BAND FILER 
Wants position; now employed but desires change. 
Address **A. 128,’’ care American Lumberman. 
FIRST CLASS SAWYER WANTS POSITION 
On right hand rig, band or circular. First class refer- 
ence. Address ‘‘W. 130,’’ care American Lumberman. 
A-1 ACCOUNTANT DESIRES CONNECTION 
With lumber office or saw mill. 
Address “W. 109," care American Lumberman. 
COMPETENT HARDWOOD INSPECTOR 


Desires position as reinspector or yard superintendent. 
Address **A, 116," care American Lumberman. 
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OREGON LUMBERMAN 
Wants connection us buyer of Pacific coast products for 
eastern firm. Commission basis. 
Address Is. 115,’’ cure American Lumberman. 


SAW MILL SUPERINTENDENT 
Wants position, up to date on the manufacturing of 
perfect lumber and the upkeep of mill; 25 years’ ex- 
perience and can furnish the best of reference. 
Address “RB. 108,"’ care American Lumberman. 


CASHIER AND BOOKKEEPER 
Married, eight years’ experience, desire change. Now 
handle one hundred thousand cash per month. Sest 
references. 
Address “A. 110,’’ care American Lumberman. 


A SAW FILER 
With 20 years’ experience on bands, single and double 
eut, can hammer rotary and care for gang saws, open 
for a position. 
Address “A. 126,’’ care American Lumberman, 


WANT—POSITION AS CASHIER-BOOKKEEPER 
Or either at Southern Pine or Western Saw Mill. Have 
always lived in the South and have seventeen years’ 
experience from timekeeper to office manager. Am not 
afraid of hard work or long hours. 

Address “BB. 118,’’ care American Lumberman. 














WANTED—LATH 
5 cars 4’ No. 1 Hemlock; 2 cars 4’ No. 2 Hemlock; 5 
cars 4’ No. 8 Mixed Lath. Also White Pine, Jack 
Pine and Basswood Lath. Also Cedar Posts. Quote de- 
livered Detroit. 
BREWSTER LOUD LUMBER CO. 


508 Lincoln Bldg., Detroit, Mich. 


WANTED—BY WHOLESALER 
Contract for cut of hardwood mill in Michigan. Will 
make advances on stock. 
Address “B. 105,’’ care American Lumberman. 


WANTED—WHITE OR SUGAR PINE BLOCKS 
In large quantities. Size 5/4x6”’x19—%". Stock may 
be D2S to Standard thickness. Stock must be of soft 
texture and free from shake. Address POST OFFICE 
BOX NO. 388, North Tonawanda, New York 











WANTED—1” AND 1%,” COMMON 
And Better Cherry, can use No. 2 Common and Better, 
also Cherry logs. 
O., Jamestown, N 


—o WARREN ROSS LUMBER 











WANTED—POSITION AS RETAIL MANAGER 
Yard or office man capable of handling office accounting, 
estimating from plans, making out lumber and mill bill 
for customers and using most modern sales system; 
seventeen years’ experience; have handled this end in 
large city yard, 

Address “B. 119,’’ care American Lumberman. 


WANTED—AT ONCE POSITION 
As hardwood inspector; 15 years’ experience grading 
hardwood lumber and R. R. material; can give best of 
reference; those needing a good yard man on the road 
will be glad to correspond with them. 
Address “RB. 120,’’ care American Lumberman., 


HARDWOOD SUPERINTENDENT OPEN FOR 
Position July 15th; can bring sawyer, filer, inspector; 
only band-mill proposition considered. 

Address “BRB. 122,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
In Retail yard. Over fifteen years’ experience. Salary 
in proportion to responsibilities assumed. 
Address “B. 117,’’ care American Lumberman. 














BAND FILER WANTS POSITION 
10 years’ experience, satisfaction guaranteed, can come 
ANGEVINE, Falconer, N. Y. 


on short notice. is 





LUMBER STORAGE 
Our booklet covering ‘‘Lumber Storage,’’ at Chicago 
Heights is now ready for distribution. Write us today 
and be sure you get a copy. It tells about storing in 
transit and how to receive this privilege by storing in 
our yard. We store, we buy, we sell 
GORDON LUMBER STORAGE CO., 


Chicago—1602 Mallers Bldg Phone Ce ontral 8176 
Yard and main office, Chic ago Heights, Ill. Phone 562. 


WANT—TO BUY 
PINE TIMBER 


In tracts from 10,000,000 feet to 75,000,000 feet, con- 
venient to railroad and attractive price. 
Apply to C. W. WARD, Alexandria, La. 





WANTED—TO BUY 
Tract of timber on pay-as-cut basis. Can furnish forty 
thousand capacity sawmill, and excellent references. 
Address “A. 130,’ care American Lumberman. 


MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘*‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Il. 


GET WHAT YOU WANT 
By advertising in the Wanted and For Sale Department. 
Do it now. 

















WANTED TO BUY 
2 cars 24%4x2% and 3x8—30” clear Soft Maple, Beech or 
Birch Squares. 
1 car’ 1x2—39\%” clear Oak Strips. 
or more cars 1x4 and wider—438, 46 and 49” and 1x34, 
4 and 44%4—25” Red Oak Table Tops. 
or more cars 1x1—48” clear Beech, Birch or Maple. 
or more cars 14%4x1% or 1544x15%—26” and up sound, 
cull Ash Squares. 
or more cars 2x2—16” and up, sound, cull Beech, Birch 
or a & squares. 
i: oe LANG. ASHIRE, Oberlin, Ohio. 


WANTED—LATH 
10 to 15 cars strictly No. 1 4’ Chestnut Lath, 
8 cars strictly No. 1 4’ Hemlock Lath. 
5 cars strictly No. 1 4’ White Pine Lath. 
Quote on Columbus, Ohio, rate of freight. 
DODSON SAW MILL & LUMBER COMPANY, 
Columbus, Ohio. 


FOR METROPOLITAN TERRITORY 
N. C. Boards, Dimension, Spruce, Lath, R. C. Shingles. 
Carloads. Cash basis. 
CHRISTENSEN, DICKEL & CO., 
110 Hudson St., New York. 


WANTED—RED OAK SWITCH TIES 
500M ft. Sawn 7x9 Red Oak switch Ties 8 to 16 ft. 
6 in Brakes to be loaded two lengths to the car. 
Make best price F. O. B. East St. Louis, Ill., to be 
inspected as loaded pay cash soon as loaded. 
Address P. O. BOX 163, Centralia, Ill. 
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ARE YOU THE OWNER OF A RETAIL 


Lumber yard and desirous of easing up your work, but 
retaining an interest in the business? I am an expe- 
rienced retailer, 80 years old, married, and wish to buy 
an interest and take an active part in a well established 
yard. Highest references, and fine record, 

Address “©, 121,’’ care American Lumberman. 


WANTED—TO BUY LUMBER YARDS 
Or good locations for yard, in New York, New Jersey, 
Long Island and Connecticut, give full particulars, which 
will be treated strictly confidential. 
Address “©, 108,’’ care American Lumberman. 


WANTED—TO BUY SAWMILL IN OHIO 
Must be on railroad; give full particulars regarding 
equipment and price. 

ddress “B, 121,’’ care American Lumberman. 


MILL CONNECTION WANTED 
Lumber, shingles, lath; for New York market. 
Address “B. 102,’’ care American Lumberman. 


WANTED—TO BUY 
A good retail lumber business located in Illinois. Will 
pay good price. 
Address ““B. 104,’’ care American Lumberman. 


WANTED—I WANT TO BUY ONE OR MORE 
Good retail lumber yards in Iowa, Illinois, Wisconsin or 
Minnesota; spot cash. 

Address **S. 16,’ care American Lumberman. 




















WANTED—LUMBER 
We are always in the market for yellow pine boards, 
dimension and finish. If your manufacture is good and 
you want orders, please write or wire us, 
GEO. ©. GRIFFITH LUMBER Co., 
1124-7 Central National Bank Bldg., St. Louis, Mo. 


WANTED 


Superintendents, foremen, salesmen, retail yard man- 
agers, inspectors, bookkeepers, stenographers, yard men, 
tally men, graders, sawyers, filers, mill mechanics, sash 
and door employ ees, who are looking for employment, or 
wishing new situation, to advertise in the ‘‘Wanted 
Employment’’ columns of the AMERICAN LUMBER- 
MAN. Published every week. Goes direct to the peo- 
ple who would be interested. Now is the time to ad- 


vertise, 
AMERICAN LUMBERMAN, 
431 8. Dearborn St., 
Chicago, Ill. 








WANTED—TO BUY RETAIL LUMBER AND 
Coal business in western or north central Indiana. Will 
pay cash, Address P. 0. BOX 46, Perry, Ohio. 


WANTED—ONE OR MORE 
Good retail lumber yards in Iowa, Illinois or Wisconsin. 
Address **A. 117,’ care American Lumberman. 


WRITE US 


When you want employment, employees, lumber, shin- 
gles, machinery (new or second-hand), timber, timber- 
lands, sawmills, planing mills, lumber yards, factories, 
locomotives, cars, rails, etc. If you don’t want any- 








thing you may have something to sell. A cheap and 
quick way to get what you want or to sell what you 
don’t want is to advertise in the Wanted and For Sale 
Department of the American Lumberman. 
every Saturday. Goes everywhere. Write us. 
AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 S. Dearborn St., Chicago. 


Published 





WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 


Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber districts of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. S. 8S. & A. Rys. State your wants and we will 
help you find a location. Address 

H. S. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





FINANCIAL ASSISTANCE 
TO SAW-MILLS SEEKING 
SALES OFFICE CONNECTION. 
Will consider only mills operating in virgin timber and 
producing not less than half million feet per month; 
otherwise do not reply. 
Address “C, 131,”) care American Lumberman, 





WHITE AND SUGAR PINE CONNECTION 


With manufacturer wanted by old established house 
with ample capital and first class selling facilities. 
Located in the heart of the consuming territory between 
Pittsburg and Chicago. Have a good trade built up 
which is capable of indefinite expansion. 

Address “B, 128,’’ care American Lumberman. 





BUYING SERVICE YELLOW PINE 
Yellow pine lumberman of many years’ experience in 
buying, selling and manufacturing is opening purchas- 
ing office in Mississippi city and solicits the accounts 
of a few high-class concerns who need personal repre- 
sentation in producing territory. Orders will be care- 
fully placed, prompt quotations given on special bills, 
regular reports on prices and mill conditions. Purpose 
is to give a real, personal, business building service 
at moderate cost. 
Address “B, 140,’’ care American Lumberman. 





WANTED—MILL CONNECTION 
We are in position to handle to advantage the output 
of one more first-class yellow pine saw and planing mill. 
If you can guarantee a well manufactured and graded 
product we would be glad to entertain a proposition. 
W. T. FERGUSON LUMBER CO., 
1788 Arcade Building, St. Louis, Mo. 





WANTED—SMALL TRACT OF CUT-OVER LAND 
On inland lake in Wisconsin or Michigan. DR. GEO. F. 
TYSON, 845 Chicago Ave., Evanston, Ills. 





NOW IS THE TIME TO ADVERTISE 
The best way to get what you want or sell something is 
to advertise in the Wiated and For Sale Department. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 





TARPAULINS 
FOR SALE 


We have recently purchased from the U. 8S. Govern- 
ment about 1,000 used heavy Paulins, size about 17 ft. 
by 29’. These covers can be used for lumber, cement, 
machinery, trucks, wagons and all property requiring 
protection from rain or snow. Priced low. 


N. BLOCK & COMPANY, 
Norfolk, Va. 





HOMES IN THE NATIONAL CAPITAL, 
Many Western and Northern people are buying homes 
in and near Washington, D. C. I have many fine homes 
and nearby estates. Any size or price. Correspondence 
a pleasure. ARTHUR M. CONNOR, 726 14th St., N. W., 
Washington, D. C. 


BALED SHAVINGS FOR SALE 
Can ship prompty. 
HUNTINGTON & FINKE CO., Buffalo, N. Y. 
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FOR SALE 
FIRST CLASS BAND SAW MILL 


And about 85,000,000 feet 
Cypress, Oak, Gum, Tupelo, 
Poplar, Ash, Pine, ete. 

Logging Railroad and equipment, 
Steam Skidders, Large Mill 
Yard, Operatives’ Houses, 
Machine Shop, etc. 


RARE OPPORTUNITY, 


being ready to begin operations 
now, when increasing 
demand for lumber at 
advancing prices. 


Address: “OPPORTUNITY,” care 
American Lumberman. 





FOR SALE—COMPLETE REMILLING PLANT 
In South Georgia town. Equipment consists of Amer- 
ican No. 65 Fast Feed Planer and Matcher, double pro- 
files, Berlin No. 260 Circular Resaw, Wheland three saw 
edger, Tower trimmer, 10,000 ft. capacity Moore Moist 
Air dry kiln, 150 H. P. high pressure Schofield boiler, 
90-100 H. P. Cole engine, 10 H. P. engine, stock shed, 
tank, pump, complete head equipment for machine, stack- 
ing chains, loading chains, chains to stock shed, all 
machines and line shaft on concrete foundations, 600 ft. 
sidetrack, free water. Mill completed in January this 
year. All machines new or first-class condition. Locat- 
ed in best town in section, 15,000 population, served 
by seven lines of railroad and numerous small mills near- 
by provide ample supply boards and framing at favor- 
able prices, either on contract or open market. Good 
grade original timber and one or two sawmills can be 
bought. Excellent proposition for experienced planing 
mill operator and now going, but wholesaler owner 
wants to confine activities to wholesale business, 

Address “B. 136,’’ care American Lumberman. 


FACTORY OPPORTUNITY 
THAT COMES BUT ONCE 


New, brick, steel and concrete building; over 50,000 
square feet floor space. 
Power plant and iron working machinery. 
Everything modern in plant and office constructions. 
Plant has never been operated; absolutely new. 
Located on two trunk lines with private switches in. 
One of the best towns in Central States; ideal labor 
conditions. 
To be sold at private sale on or before July 15th, 1922. 
For full particulars address 
E. E. ALLEN, RECEIVER, 
Huntington, Indiana. 
Write today—before it’s picked off. 


GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Do it now. 


FOR SALE—CONCENTRATION YARD AND 
Well equipped planing mill—two fast feed machines, 
dry kilns, ample shed room; also well established retail 
lumber business now being operated profitably in South- 
ern city 20,000 population—three railroads, Yellow Pine 
and Hardwoods. 

Address “TT. 106,’’ care American Lumberman, 


FOR SALE 
Small sawmill, now operating near Willits, California. 
Capacity 15-20 thousand feet per day. Estimated four 
million feet available timber, 80 per cent Douglas fir 
(Oregon pine), 20 per cent sugar and Calif. white pine. 
Price $12,000. Write for particulars. 
COCHRANE LUMBER CO., Willits, Calif. 


BUY AT ROCK BOTTOM PRICE 
A 10 M cap. portable mill, 18 ft. carriage, cable feed, 
3 headblocks, 62 in. Simonds inserted tooth saw, 40 
. P. loco, type boiler, 30 H. P. vertical direct con- 
nected engine, all in A-1 condition. First offer of 
$1,000 cash takes it where it is 5 mi. from R. R, 
in N. Eastern Ark. ARTHUR H. NILES, Sturgis, Mich, 




















EVERYBODY WANTS SOMETHING 


You want to buy 
or 
You want to sell. 
Want a job, employees; want anything? 


If you advertise you can get what you want or sell 
what you don’t want. 


Nearly everybody reads the classified ads. Your ad- 
vertisement in the Wanted and For Sale Department of 
the American Lumberman would be the messenger which 
would act for and bring you in touch with the Lumber 
World and allied industries. 


It would be read by the very people you want to reach. 


Get quick returns. 
Send your advertisement to 
AMERICAN LUMBERMAN, 


431 S. Dearborn St.. Chicago, III. 





UNUSUAL OPERATING OPPORTUNITY 


Since April list, last, Yellow Pine orders have been 
30% greater in volume than production. 

In two years time Yellow Pine output will be reduced 
one half because of timber depletion. 

This basic situation offers unequalled opportunity to 
re-establish himself for ten years to come, to operator 
who is cut out, in connection with sale of property of 
Fourche River Lumber Company, Bigelow, Arkansas. 

COMPLETE PLANT includes: 


Double band Saw Mill (daily capacity 100,000 feet), 
Planing Mill, Five brick dry Kilns, two large Sheds, 
fully equipped Machine Shop, Office, thirty five Room 
Hotel, Warehouse, one hundred houses, two hundred 
buggies, Kiln ears ete. 


COMPLETE RAILROAD to timber includes: 


Common e¢arrier Railroad, twenty miles, valued by Inter- 
state Commerce Commission at $250,000, also, additional 
twenty miles (rails leased) 2 consolidated, 3 Shay loco- 
motives, 80 cars, 2 log loaders, 4 gasoline motor cars; 
track tools, ete. 
TIMBER CONSITS of: 

80 million feet finest quality Arkansas Short Leaf Pine 
under contract at $2.75 per M (to be paid for as cut) 
and 20 million feet, included in purchase price, 125 
million additional available. Complete Camp. 

Excluding cutover lands, price $300,000. One third 
cash, balance subject to agreement with Receiver. Apply 
to C. S. McCAIN, Receiver, in care Bankers Trust Com- 
pany, Little Rock, Ark., or to Fourche River Lumber 
Company, Bigelow, Arkansas, 


FINE TIMBER AND SAW MILLING 
PROPOSITION FOR SALE. 

A proposition with merit that will appeal to Lumber 
Manufacturers. 

‘ Must be sold quickly on account of ill health of 
wner, 

A new proposition with new machinery and railroad 
that controls thousands of acres of virgin timber with 
good conditions of all kinds. Now manufacturing lum- 
ber every day, and will be sold for less than cost for 
Quick Sale. 

Principal Items are as follows: 

6355 acres of choice timber consisting of white oak, red 
oak, white ash and red gum, Estimated to cut 32,- 
000,000 ft. No lands. 

10 miles of standard gage railroad 

2 locomotives 

1 log loader and 24 log cars 

7 ft. modern band mill capacity 40,000 ft. daily. 

Mill site with main line spur, two residences, tools, 
office and fixtures. 

Located in south eastern Arkansas on main line rail- 
road. Good rates and good car service, 

Our railroad controls 20,000 acres more timber in close 
vicinity. 

This proposition can be bought for $250,000.00. No 
trades. 

If interested in this proposition you deal direct with 
owners. 

Address “©. 102,”’ care American Lumberman. 








FOR SALE—SAW MILL AND TIMBER 


30,000 capacity saw mill ready to operate. Planing mill, 
dry kiln, ete. 15,000,000 feet of western pine timber 
goes with mill. 100,000,000 more can be had. Property 
located on railway. Right prices and terms for quick 
sale. Will sell mill or timber separately if desired. 
A good opportunity to get a bargain in good mill and 
good pine timber. 


Address “C, 109,"’ care American Lumberman. 





FOR SALE—WOODWORKING PLANT 
IN NORTHERN WISCONSIN 


Main building 52x54, 2 story with elevator. Additional 
buildings 1 story, 20x70 and 25x45; warehouse 48x100. 
Side track. Dry Kiln. 2 Boilers and Engine. Also 
Electric Motors. Equipped to run both ways. Machinery 
all in 1st class running order. Doing nice little business. 
For further information address “‘B. N. T.,’’ care Ameri- 


can Lumberman. 





WANTED—RELIABLE PARTNER 
Who can handle the office and sales end. I have oppor- 
tunity to secure a good mill and plenty of timber. Oak, 
cypress, gum, elm, maple, etc., on land. Sawmill, lath, 
shingle planer and flooring machine. This is a good 
opportunity to make money. 
Address “©, 116.’’ care American Lumberman. 


FOR SALE 
2500 acres unimproved coal land in tracts, $35 per acre; 
has several seams; top drift; adjacent railroad, mines, 
gas and oil write CAVANAGH, McAlester, Okla. 


FOR SALE—85 MILLION FEET TIMBER 
Mostly pine, in Citrus and Levy Counties, including mill, 
tram road, etc. 

Address Owner, ‘‘S. 131,’’ care American Lumberman. 


YOU MAY BE MISSING SOMETHING 


If you do not read the classified ads each week. If you 
have something to sell or exchange, insert a small ad- 
vertisement in the Wanted and For Sale Department. 
When in need of an employee or employment write us. 
AMERICAN LUMBERMAN, Manhattan Bldg., 431 8. 
Dearborn St., Chicago. 

















LUMBER YARD FOR SALE 
Established Lumber business, Retail and Wholesale, 
with good opportunity for milling in transit trade. 
Located on leased railroad ground Portland, Oregon. 
Railroad trackage on two sides of yard. Rental $35.00 


per month and _ taxes. Will be priced on going market 
value for sto¢ék on hand (at present about $25,000) 
together with yard improvements and two motor trucks. 
Terms to suit purchaser with satisfactory security. Of- 
fered account owners having no time for supervision. 
HENRY D. DAVIS LUMBER COMPANY, 
Portland, Oregon. 





FOR SALE 

Band and gang mill, south branch, Frazer River, Ladner, 
British Columbia, fourteen miles from Vancouver; fresh 
water log pond, eight acre site. Dwelling house, stables, 
blacksmith’s shop, office, lath mill, all accessories. Ca- 
pacity seventy thousand ten hours. Railway siding, 
Great Northern. Capacious dry kilns, planers, moulders, 
cut-off saws, all in up-to-date condition. Also three 
hundred million feet timber, 75% fir, Sechelt Peninsula, 
Half Moon Bay, forty miles from Vancouver. These 
properties can be bought together or separately. For 
particulars and prices, address J. BE. MURPHY, 26 
Adelaide Street West, Toronto, Ontario. 


FOR SALE—RETAIL LUMBER YARD AND 
Sawmill. Only yard in town. Growing commmunity in 
fruit and diversified farming section. Annual retail 





“business around $27,900. Have complete saw and plan- 


ing mill and two million feet of standing timber. 
Abundance of good timber available. Excellent oppor- 
tunity for box factory in connection. Good reasons for 
selling. $36,000, half cash, balance terms. 

COUNCIL LUMBER CO., ‘Council, Idaho. 


PROFITABLE OPPORTUNITY 
For sale, complete tight stave mill and 80 acres land. 
Good machinery, plenty of timber available. Also 80 
acres land near where oil test well drilling. 
J. F. STASTNY, Box 411, Pine Bluff, Ark. 


WILL PAY GENEROUS PREMIUM 
To party investing $10,000 to $15,000 with ‘or without 
services in plant in Southeastern Michigan, manufactur- 
ing woodwork for truck and automobile industry. 
Address ““A. 127,”’ care American Lumberman. 


FOR SALE—ONE SINGLE BAND AND 
Gang sawmill, fully equipped, together with planinre mill 
attached. Ample yard room, excellent loading facilities. 
Situated in good town in mountain district of British 
Columbia, with or without three hundred million feet of 
timber. Ample supplies of timber available for long run. 
Price very low and terms easy. 
Address “R. 106,’’ care American ,Lumberman. 


FOR SALE 
LUMBER MILL PROPOSITION 
Complete equipment; now in operation. Eastern North 
Carolina, 25,000,000 feet timber. Plenty more available. 
Big bargain. $175,000. Half cash, balance terms. 
Address “G. 106,’’ care American Lumberman. 


SMALL PLANING MILL 
In North Texas town of 7,500. Two railroads. Good 
run of work in sash and frames. 5 h. p. electric motor, 
circular saws and sticker. Building and machinery for 
sale; leased ground. 
Address “D. 110,”’ care American Lumberman. 




















GULF RED CYPRESS 
We are always able to supply you with rough or dressed 
dry red Cypress in straight or mixed cars of old grade 
1914 rules in the following sizes: 
Ist & 2ds: 1, 14%, 1%, 2 and 3” RW 


1, 1%, 1%, 2x13” and Wider 


Selects: 1, 14%,1 ry 2 and 3” RW 


2% and 4 
No. 1 Shop: 1, 14,1% 2 and 3” RW 
sexing: 1, 14%,1% and 2” 


No. 1 Barn: 1, 1%, 1% and 2” RW 


14% x4, 6, 8, 10 and 12” 
No. 2 Barn: 1, 14, 1% and 2” RW 
1x4, 1x6, 1x8, 1x10 and 1x12 
14%4,x4, 6, 8, 10 and 12” 
Pecky: 1, 1%, 1% and 2” RW 
1x4, 1x6, 1x8, 1x10 and 1x12” 
Shingles: ‘ and 5x18” all grades 
Lath: 4 ft. No. 1 and No. 2 
Also, B, C and D Finish in mixed cars. 
GRESS ‘MANUFACTU RING COMPANY, 
Jacksonville, Fla. 





FOR SALE 


Poplar Bevel Siding. 
Poplar lattice. Baled shavings. 


GAMBLE BROTHERS, INC., Highland Park, Ky. 





YOUR ADVERTISEMENT 


In the AMERICAN LUMBERMAN would be seen by the 
very people who are interested—it 


WILL 
always carry your message to more readers—bring bet- 
ter returns than any other medium and 

MAKE 
you money—send your advertisement to the ‘Greatest 
Lumber newspaper on Earth’’ and get quick results all 
the time—it is a 

GOOD 


thing to be in good company—besides it supplies many 
wants each = and has no equal as a salesman. 
end your advertisement to 
THE AMERICAN LUMBERMAN, 
431 8. Dearborn St., 
Chicago. 





96 AMERICAN LUMBERMAN 


JULY 1, 1922 








[firs 





OFFERED FOR QUICK SALE 
WE WANT TO MOVE AT ONCE 


The following hardwood shorts: 


100 M ft. 7/4 Res in centre. 
125 M ft. 6/4 Res in centre. 


These are 3’ and 4’ lengths, with about 10% of 2’ 
lengths, mostly Maple, with a sprinkling of Birch, Elm 
ete.; good widths, even thickness, and all sound. 


MENOMINEE BAY SHORE LUMBER COMPANY, 
Soperton, Forest Co., Wisconsin. 





FOR SALE 


The following thoroughly air dried, high-grade, well 
manufactured, band sawn Michigan stock: 
Bass wood— 

4/4 Selects & Bet., 1 car. 

4/4 No. 2 Com. & Bet., 5 cars. 

5/4 No. 1 Com & Bet., 2 cars. 

6/4 No. 1 Com. & Bet., 1 car. 
Rock Elm— 

5/4 No. 2 Com. & Bet., 2 cars. 

6/4 No. 2 Com. & Bet., 2 cars. 

8/4 No. 2 Com. & Bet., 2 cars. 
Red Oak— 

4/4 No. 2 Com. & Bet., 4 cars. 

4/4 No. 1 and No. 2 Com., 1 car. 


4/4 No. 1 Com. & Bet., 1 car. 
Quartered White Oak— 
4/4, practically 6” and wider, 2 cars. 
Oak Tie Sides— 
4/4 No. 2 Com. & Bet., 4 cars. 
Mich. White Pine— 
4/4 and 8/4, 3 cars. 
Cherry— 
4/4 No. 2 Com. & Bet., 2 cars. 
Black Walnut— 
4/4 No. 2 Com & Bet., 2 ca 
We will ‘ered quote and furnish detailed description 
upon req 
FRENCH L Liuoue & MFG. CO., Battle Creek, Mich. 


R SALE—APPROXIMATELY 
100,000’ 7/ aA ¥% 8/4 Sap Gum. 
50,000’ UA & 8/4 Magnolia. 
75, 000° 7/4 & 8/4 Blk. & Tupelo. 
All No. 2 & 3 Common. Can surface two sides and re- 
saw to thickness desired. 
McCARROLL LUMBER CO., LTD., Holden, La. 


READ THE CLASSIFIED ADS EACH WEEK 


When you want anything or have something to sell or 
exchange. When you want employment, employees, or 
anything used in the Lumber World write us—we can 
help you. 
Ralention in the GREATEST LUMBER JOURNAL ON 
ARTH. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 


HARD MAPLE FOR SALE 

2 cars 2%”—I1st and 2nds. 
1 car 24%”—No. 1 Com. & Selects. 
1 car 3”—I1st and 2nds. 
1 car 3”—No. 1 Com. & Selects. 
1 car 38”—No. 2 Common. 
Choice, dry, band sawn stock. Can ship immediately at 
attractive prices. 

HUNTINGTON & FINKE CO., Buffalo, N. Y. 


350,000 FT. 4/4 NO. 2 COMMON SAP GUM 


150,000 ft. 4/4 No. 3 Common Oak. 
200,000 ft. 4/4 Log Run Cypress. 
75,000 ft. 2-inch Oak S28 to 1%. 
We also make a specialty of large, long fir timbers and 
rough clear green fir. Ask for special prices. 
S. H. CHATTEN LUMBER CO., Kansas City, Mo. 


FOR SALE—CANADIAN HARDWOODS. 


2 cars 2” ©. & B. Hard Maple. 
1 car 3” C. & B. Hard Maple. 
1 car 3%” C. & B. Hard Maple. 
1 car 3” & 4” C. & B. Hard Maple. 
2 cars 1” Wintercut Basswood. 
THH BRADLEY COMPANY, Hamilton, Ontario. 


WANTED—A RELIABLE BUYER 
For 4/4 and 8/4 hard maple, red oak and basswood. 
WILLFORD LUMBER CO., Mount Hope, W. Va. 


VALUE VS. CHEAPNESS 

You can buy a tally card for a penny or two, while the 
‘Climax’ tally book costs $1.00 per copy or 6 for $5.50, 
yet thousands of them are sold and hardwood men who 
once used them always get them. Why? Because they 
are the best. For sample pages and description, address 
AMERICAN LUMBERMAN, Publishers, Manhattan Bldg. ; 
431 South Dearborn St., Chicago. 


























FOR SALE 

10 cars 4/4 No. 1 Common Cottonwood. 
5 cars 4/4 FAS 6” & wider Cottonwood. 
3 cars 4/4 No. 2 Com. & Btr. Mixed Oak. 
5 cars No. 2 Com. & Btr. Mixed Gum. 
1 car 6/4 Log Run Elm. 
1 car 8/4 Log Run Elm. 
2 cars 4/4 Log Run Sycamore. 
10 cars 4/4 Log Run Beech. 

GEO. W. CLEVELAND, JR., 


FOR SALE 
200,000 feet Northern Spruce logs in water. 
25,000 feet White & Nor. Pine logs in water. 
300,000 feet Poplar logs in water, 
Would contract saw into lumber any reasonable specifi- 
cation. Get particulars ‘‘PORTABLE SAW MILL,”’ 
807 Union Trust Building, Winnipeg, Man. 


FOR SALE—CYPRESS SCRAP 414” WIDE 
And from 10 inches to 2 feet long, clear grade in car 
lots. Can furnish it narrower rw 4%” if necessary. 
The above is from 1” & 14%” stoc 

THE MALTA MANUFACT URING COMPANY, 
Malta, Ohio. 


WANTED—WHOLESALER OR JOBBER 
To take output of small mill cutting Kentucky Hard- 
woods to make advance on stock expect to have two to 
three million feet. 
Address 1321 BEACH ST., Flint, Mich. 
FOR SALE—VENEER LOGS AND LUMBER 
Curly hard maple veneer logs. One car 4/4 black 
walnut boards. One car 4/4 white walnut boards. 
WILLFORD LUMBER CO., Mount Hope, W. Va. 


Houston, Tex. 




















FOR SALE—RETAIL LUMBER AND 
Feed Business in New York State. Owner wishes to re- 
tire. Price low and terms easy. 
Address “A, 129,’’ care American Lumberman. 
FOR SALE—RETAIL LUMBER YARD 
In north central Illinois, in good one-yard town, fine 
farming country. 
Address “A. 125,’’ care American Lumberman. 
LUMBER YARD FOR SALE 
County seat; good business; good reason for selling. 
Address “B. 139,’ care American Lumberman. 











YARD IN TOWN OF 1,200 POPULATION 
In Western Ohio; splendid farming community, good 
roads; yearly sales $75,000 to $100,000. 

Address “G. 5,’’ care American Lumberman. 





TIMBER AND LAND INVESTMENT 
In Wisconsin, Upper Michigan and Canada, 
Small and large tracts. 
6 per cent interest and a fifty-fifty net split when 
realized, to all investors. 
Investment secured by land and timber. 
By reliable parties. 
If you have any money to invest address 
“A. 113,’ care American Lumberman. 





FOR SALE—CEDAR POSTS 
8 carloads located near Witch Lake, Mich., on C., M. 
& St. P. R. R. Peeled and seasoned in 7’ and 8’ 
lengths. Also have about 200, 10’. Address all in- 
quiries to SETH WIXTROM, Republic, Mich. 


MINNESOTA PINE LATH 


Highest quality. Quick ea. 
We manufacture our own lath 
JAMES E. McGRATH & SONS, 

Stillwater, Minn. 


TENNESSEE SECOND GROWTH AND 
Original growth White Pine. We can fill orders espe- 
cially at the time for 6/4, 8/4 and 12/4, also have several 
nice cars of 4/4 poplar, 4/4 and 6/4, 8/4 Ash, 4/4 Cherry 
and Walnut, 4/4 basswood and 4/4 plain oak in log run 
stocks. WHITE OAK LUMBE Harriman, Tenn. 


FOR a SQUARES. 
11,500 pes. 2x2—30”, 
22,000 pes. 2x2—30”, a. 
8,000 pes. 2x2—19"" Mixed, 35 per cent Red. 
All nicely manufactured and Bone Dry. For prices, 
wire or write J. WEBB, Dermott, Arkansas. 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry. 
a LUMBERMAN, 431 S, Dearborn St., Chi- 
cago, Ill. 

















FOR SALE—LUMBER YARD, COAL YARD AND 
Hardware store, in town of about 1,000. Good business. 
About $20,000 in stock. Best of lumber and coal shed. 
Location Northern Illinois, 60 miles from Chicago. Rea- 
son for selling: Going out of business, 

Address *“C, 112,’’ care American Lumberman. 


TO ANY ONE INTERESTED 
In the purchase of a retail lumber yard, and having the 
necessary cash to swing the sume, we can furnish prac- 
tically any size yard desired—in either irrigated or dry 
farming territory. Most yards located in Colorado. 
Some in adjoining states, Full particulars and infor- 
mation upon request. 
Address “*K. 100,’’ care American Lumberman. 


FOR SALE—MICHIGAN RETAIL LUMBER YARD 
Established thirty years, located in one of Southern 
Michigan’s best small towns. A paying business, and 
terms can be made to suit purchaser. Must be sold to 
close an estate. Address R. H. HOLMES, care Armour 
Grain Co., Battle Creek, Mich. 


FOR SALE—RETAIL LUMBER YARD 
In a town of 1,000 people surrounded by a prosperous 
farming territory in northern Missouri now doing a 
good business and very promising prospects of future 
business. Owner has other interests requiring entire 
attention. Address ‘‘A. 112,’ care American Lumberman. 


RETAIL LUMBER, BUILDING MATERIAL AND 
Hardware business in suburb to one of Pacific coast’s 
best cities. Sales $75,000 to $100,000. No real estate. 
Would sell half interest to live wire. 

Address “*B. 100,’? care American Lumberman. 


FOR SALE 
A lumber yard in Chicago, occasioned by the settling of 
an estate. Real estate. Necessary to handle, one hun- 
dred fifty thousand dollars cash. Worthy of investiga- 
tion. Address ““W. 102,’’ care American Lumberman. 


FOR SALE—YARD 
In rich farming country. S. E. Neb. 
Address ““B. 103," care American Lumberman. 


NOW IS THE TIME 


To advertise. We can help you sell Machinery, Engines 
and Boilers, Rails, Locomotives, Cars, Timber and Tim- 
berlands, Lumber, Shingles and Lath, Lumber Yards, 
Planing Mills, Factories, Woodworking Plants, Logging 
Equipment, Camp Supplies, Automobile Trucks, Horses 
and Mules, Wagons and Carts, Sawmills, Cutover Tim- 
berlands, Farms, Electric Equipment, Sash, Doors, Boxes, 
Crates, Hose, Pipes, Chains, Belting, etc. 

AMERICAN LUMBERMAN, 

431 S. Dearborn St., Chicago, mM. 


























FOR SALE—12,000 ACRES 
Northern Michigan Timber Lands containing about 60: 
million feet well grouped Virgin Timber, accessible to 
Railroad, consisting of about 35% Hemlock, 25% Birch, 
25% Maple, balance mixed woods. Also a large quantity 
of Pulpwood and Cedar Products. Will make reasonable 
terms to responsible parties. 
Address “A. 104,’’ care American Lumberman. 


FOR SALE—HARDWOOD LIMIT 
On North Shore Georgian Bay, containing the finest birch 
in the north country, large quantity of maple, some oak, 
a considerable quantity of hemlock, pine and spruce, and 
a very large quantity of ties. Can be bought on very 
reasonable terms and paid for largely in lumber. For 
reply address ‘‘W. 103,’’ care American Lumberman. 


TIMBER AND LAND INVESTMENT. 
In Wisconsin, Upper Michigan and Canada. Small 
and large tracts. Let us know your wants. 








CARTIER & RATH, Sault Ste. Marie, Mich. 





FOR SALE 
LARGE TIMBER HOLDINGS 


In Eastern North Carolina convenient to rail and water. 
Timber estimated at 75,000,000 feet, mostly pine; land’ 
about 10,000 acres. The owners will sell timber sepa- 
rately or with land. For particulars, apply to J. W. 
HUNTER, Chairman of the Board, Virginia Bank and! 
Trust Co., Norfolk, Va. 





FOR SALE—AT BARGAIN 
3500 acres Virgin timber 10 miles from Ellijay, Georgia 
low estimate will cut 5000 ft. saw timber per acre, also- 
many thousand acres more can be blocked in at low fig- 
ure, 3500 acres consists, 


Werte Oe FOF GOR ion cic ced ccvecunes 50% 
ROUOW SOWINE is.cevesesncesvenaweve 20% 
Chestnut ..... A re ee ee 12% 
OOM RENO saetenasevtiecesnce 222 10% 
Locust & other woods............2.- ‘0 


Also many thousand telephone Poles & cross ties. 
Address 0. A. BEEVER, Box 955, St. Petersburg, Fla. 


FOR SALE—300,000,000 FEET PINE 
Wanted operator to cut three hundred million feet virgin 
long leaf pine in Florida. Mill and railroad already in 





timber. Pay for stumpage as cut. Rail and water 
transportation. 
Address “C. 106,’’ care American Lumberman. 





FOR SALE—TIMBER ON 4,000 ACRES 
Of land on railroad, twenty miles north of Vicksburg, 
Miss., consisting of about two-thirds white and red oak. 
Balance gum, cypress, pecan, ash, ete. Will cruise 
about 5,000 feet to the acre. Address HARRY MAR- 
SHALL, South Brownsville, Pa. 


FOR SALE—11,000 ACRES, SO. WEST ALABAMA 
Timber tract, cruising 70 million ft., 26 M.L.L.Y. Pine, 
24 M,S.L.Y. Pine, 20 M, Hardwoods. Price $2.75 per 
M. Buyers only 

MORTON BUTLER, Marquette Bldg., Chicago, Ills. 


FOR SALE—ABOUT 100,000,000 FEET 
Of hign-grade shortleaf pine and oak. Can pay for same 
as cut. For particulars, address H. H. WEFEL, JR., 
Owner, Mobile, Ala. 


és FOR SALE—ONE HUNDRED MILLION FEET 
ypress. 
ici ERNEST YaGER, Box 1171, Jacksonville, Fla. 














YOU READ THE CLASSIFIED ADS 
Most everybody reads these ads. 
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VALUABLE TIMBER LANDS FOR SALE 


The Los Angeles Trust & Savings Bank, of Los Angeles, 

‘alifornia, offers for sale approximately 35,000 acres of 
timber land in the southwestern part of Tehama County, 
California, estimated to cut 30,000 feet to the acre and 
also estimated to consist of about 55% sugar and white 
pine and 40% fir. For information address TRUST 
DEPARTMENT, LOS ANGELES TRUST & SAVINGS 
3ANK, Los Angeles, California. 


FOR SALE 
Approximately thirty million feet of red cedar or. 
age suitable for shingles. This property is located 
British Columbia on a fine drivable stream with good 
booming grounds and facilities for shingle manufacture. 
Price is low and terms reasonable. 
Address “W. 136.’’ care American Lumberman. 


WE ARE INTERESTED IN AND CONTROL 
Both fir and pine tracts and invite correspondence with 
actual investors desiring large bodies of timber for op- 
eration or holding. a if you desire to sell send us de- 
scriptions and pric 
WELLS GILBERT, “Tis Spalding Bldg., Portland, Ore. 


66 MILLION PINE AND MODERN MILL 
30M’ capacity, for sale, Eastern Oregon. High grade 
pine; easy logging. Price $125,000. % cash. Adjoins 
Forest Reserve, ample additional timber. We have 
many choice propositions, fir and pine. 

TIMBER-LAND BUREAU, 
Board of Trade Bldg., Portland, Oregon. 


SAW MILLING OPPORTUNITY 
Soft light weight yellow fir timber sufficient to supply 
good sized mill for 20 years, can be logged and manufac- 
tured vr enough to meet any competition. Coast 
rates apply 
Address W. J. SMITH, Rt. 1, Box 11A, Medford, Ore. 


BARGAINS IN BRITISH COLUMBIA PULPWOOD 


Aeroplane Spruce and Hemlock—1,400,000,000 feet; good 
harbor; very accessible; price 25c thousand. 
J. RANDALL BLACK, 
Suite 3, Benson Block, Edmonton, Alberta. 


FOR SALE ON STUMPAGE BASIS 
80,000,000 ft. sugar and yellow pine in California, lo- 
eated on railroad, excellent logging conditions. Address 

C. BYXBEE, 
307 Holland ‘Bldg., Fresno, California. 
BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
L. KEATE, 1026-27 Standard Bank Bldg., 
Vancouver, B. C. 


























20x42 MONARCH CORLISS ENGINE 
Wickes gangs, boilers, generators, machine shop tools. 
MILES MACHINERY CO., Saginaw, Mich. 





a=" CORLISS ENGINE 
et! a 


NNMUBLLER ENGINEERING COMPANY, 
503 First National Bank Bldg., Chicago. 


THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, ete, Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, IIl. 











250 VOLT D. C. GENERATORS 


K.W. Speed 
1 15 Crocker-Wheeler, MP ........+.+.. Preece 
1 50 G. B., type DLC, interpole ............. -. 1150 
1 75 Westinghouse, MP, type M............+- -. 750 

100 Triumph, 6-pole ..... cAneadetmenesege PTC RS 


1 150 General Electric Curtis, non-condensing 
steam turbine for 140 lb. steam pressure. ..2000 
Send for our Monthly Bargain Sheet showing net 
prices. All machines like new. America’s headquarters 
for second-hand electrical machinery. 


GREGORY ELECTRIC CO., 


16th and Lincoln Streets, Chicago. 





MOTOR BARGAINS. 

2—200 HP, 450 RPM, 3 Ph, 440 V, 60 Cy, new G.E. 
2—150 HP, 500 RPM, 3 Ph, 440 V, 25 Cy, used. 
1—100 HP, 900 RPM, 3 Ph, 220 V, 60 Cy, new G.E. 
1— 75 HP, 900 RPM, 3 Ph, 440 V, 60 Cy, F.M. 
1— 70 HP, 225/450 RPM, 230 V, D.C., D ina Speed. 
13— 50 HP, all speeds, 3 Ph, 25 and 60 Cy. 

Large stock Motors and Generators, A.C. and D.C. 

Vv. M. NUSSBAUM & CO., Ft. Wayne, Ind. 


8—42@ H. P. BOILERS; .1—800 K. W. GENERATOR 

1 Engine and 100 KW. Generator unit; Steam and Cen- 

trifugal Pumps, Oil and Filter Presses, Motors, etc. 
BETTENDORF STONE COMPANY, 

Box 301, Davenport, Iowa. 








FOR SALE 
LOW PRICES—IMMEDIATE SHIPMENT 
PLANERS 


Berlin No. 175—30”x12” Double Surfacer, divided rolls. 

American No. 145—30”x8” Double Surfacer, round heads, 
see, rolls. 

Whitney P-i9—30”x7” Double Surfacer, round heads, sec. 
rolls. 

Fay & Egan No. 140—A-27”x8” Double Surfacer, round 
heads, sec. rolls. 

American No. 
head, divided roll. 

Whitney 40”x7” Single Cabinet Planer, 





laner, square 


square head, 


sec. roll, 

Buss 26" x6” Single Cabinet Planer, square head, sec. 
roll. 

Fay & Egan 24”x6” Single Endless Bed Planer, square 
head. 


FOUR SIDE MOULDERS 


Yates No. 111—10” Five Head Fast Feed Moulder with 
Hopper Feed. 

Fay & Egan No. 37—10” Outside Moulder. 

Fay & Egan No. 181—8” Outside Moulder. 

Fay & Egan No. 375—8” Outside Moulder, round heads. 

Houston 10” Outside Moulder. 

Bentel & Margedant 8” Outside Moulder. 

Hermance 12” Outside Moulder. 

Yates C-3, 4” Fast Feed Moulder. 

Woods _ 107—12” Fast Feed Inside Moulder, round 
heads. 


RIP SAWS 


Yates G-2 Chain Feed Edging Saw. 

Fay & Egan No. 362 Chain Feed Edging Saw. 
American No. 1 Chain Feed Band Rip Saw. 
Fay & Egan No. 202 Chain Feed Band Rip Saw. 
Yates No. 282 Combination Band Rip & Resaw. 
Fay & Egan Hand feed Rip Saw Table. 


RESAWS 


McDonough 44” Resaw, 5” blades. 

Fay & Co. No. 4—40” Combination Resaw, 3” blades. 
Berlin No. 283—44” Resaw, 4” blades. 

Yates No. 281—44” Combination Band Resaw, 4” blades. 
Jones Superior Combination Scroll & Resaw, 2” blades. 


DOUBLE END TENONERS AND SAWS 
Smith Double End Tenoner, stock up to 78” long. 
Bentel & Margedant Double End Tenoner, no copes. 
Hall & Brown No. 142 Hand Feed Double Cut-off Saw. 
Dauber-Bell No. 1 Automatic bevel double cut-off Saw. 


GRINDERS 


Machinery Co. of America Style K—30” Automatic 
Knife Grinder, motor drive. 

Machinery Co. of America No. 3 Band Saw Grinder, 
up to 5” blades. 


MISCELLANEOUS 


Porter 30” Hand Jointer with Jackson & Church (Her- 
zog) Auto. Feeder. 

Berlin No. 213 Continuous Feed Glue Jointer. 

Falls Continuous Feed Glue Jointer. 

Mattison Automatic Turning Lathe. 

Whitney No. 9 Double Spindle Shaper, bronze bearings. 

Fay & Egan No. 226 Double Spindle Shaper, bronze 
bearings. 

Single spindle Shaper, reversible spindle. 

Berlin No. 14—30”x14” Timber Sizer. 

Berlin No. 2—30”x14” Timber Sizer. 


SANDERS 


All makes and sizes. We have the largest stock of used 
Sanders in the United States. 


WE UNDERSELL ALL OTHERS—WRITE FOR PRICES 


WOOD-WORKING MACHINERY SALES 
ORGANIZATION 
140 S. Dearborn St. 


CHICAGO Phone State 7477 








FOR SALE 
SANDER BARGAINS 


Fay & Co. 30” Triple Drum. 

Fay & Co. 36” Triple Drum, 

Fay = Egan No, 225—42” Triple Drum, direct motor 
drive. 

Fay & Co. 54” Triple Drum. 

American 42” Triple Drum. 

American 48” Triple Drum. 

Berlin Invincible 42” Triple Drum. 

Berlin Royal Invincible 48” Triple Drum. 

Serlin Invincible 60” Triple Drum. 

Lerlin Royal Invincible 60” Triple Drum. 

Berlin 42” Single Drum Sander, spiral drum. 

Serlin Royal 30” Six Drum Double Sander. 

Berlin Royal 48” Six Drum Double Sander. 

Yates S-3 Oscillating Edge Sander. 

Oakley & Jansen (Curtis No. 24) Sand Belt Machine. 


IMMEDIATE SHIPMENT--GET OUR PRICE BEFORE 
BUYING 
We have the largest stock of Sanders in the country. 
WOOD-WORKING MACHINERY SALES 
ORGANIZATION 
CHICAGO 


140 S. Dearborn St. Phone State 7477 





WAYNE REBUILT MACHINERY 


‘“‘Known by every user for its Quality, 
And to be Invariably as Represented.”’ 


1400 Machines in stock. 
EDGERS 
1—32” Dixie 3-Saw 
1—36” Tower 2-Saw 
1—42” Stearns 4-Saw 
1—48” Garland 4-Saw 


PLANERS & MATCHERS 


1—24x6 I. X. L. 3-Side 

1—24x6 Indiana No. 1 3-Side 

1—24x6 Indiana No. 2% 4-Side 

1—15x6 American No. 10 6-Roll 4-Side 
1—15x8 American No. 32 6-Roll 4-Side 
1—16x8 Fay & Egan No. 275 6-Roll 4-Side 


Do you get our monthly Wayne List? 
There is copy for you. 
Try our Distinctive Service. 


WAYNE MACHINERY COMPANY 
Fort Wayne, Indiana. 





FOR SALE 
OUR POWER PLANT AND 
PACIFIC COAST TYPE SAWMILL 


The power plant consists of the following: 
8—72x18 and 1—72x14 Houston, Stanwood and Gamble 
boilers, high pressure, ad Ib. steam pressure per- 
mitted by Hartford. 
All necessary boiler feed pumps and fire pumps to 
protect the plant. 
Full fuel room equipment. 
a Allis Corliss Engine, cylinders in good condi- 
on. 
The sawmill consists of the following: 
2—8’ single band mills, one right hand and one eer 


hand. 
3—block carriages with hand set works. 
12” shot gun feeds. 
2—Hoo-Hoo oscillating steam niggers 
All log deck machinery with log loaders and kickers. 
1—Double Pacific Coast Type Edger. 
—20’ overhead trimmer. 
1—6-saw slasher. 
~~ equipped filing room for right and left hand 
mill. 


All transmission machinery, shafting, pulleys, belting- 
and conveyor chains. 
1—60” Diamond Iron Works Hog. 
1—Muskegon Iron Works brick lined refuse burner. 
This mill is complete in every —_— and is one of 
the best built in the South. All of the shafting, pulleys, 
etce., are extra heavy and were built to our special 
order by the McDonough Mfg. Co., Eau Claire, Wis. 
This mill can be inspected at any time at Little 
Rock, Ark., and if interested can be bought at a bar- 


gain. 
A. J. NEIMEYER LUMBER CO., 
Box 649, Little Rock, Ark. 


CLARK BROTHERS BAND MILL, SIX FOOT 
R. H. complete, with carriage, trimmer, edger, nigger, 
steam-feed, filing room tools, engines, boilers, ete. 
Mill building, logging equipment, rails, mules, hoisting 
engine, etc. (Located in Kentucky.) For particulars 
address P. 0. BOX 598, Rochester, N. Y. 


50” INSERTED TOOTH CIRCULAR SAW 
Swing cut-off saw, Tower three saw edger, and fuel wood 
saw. All nearly new. Good condition. 

WESTGATE WALNUT COMPANY, 
Aurora, Illinois. 
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FOR SALE 


Type B-2 Yates Machine Company’s 30 inch Double 
Surfacer equipped with sectional rolls and 
sectional chip breaker; four knife round 
heads with grinder and jointing attachments; 
25 H.P. Motor attached direct to upper cylin- 
der; 15 H.P. direct connected to lower cylin- 
der. Compensator and Starter; Motors suit- 
able for AC 3 phase, 60 cycle, 220 volts. 
Yates 12 inch Molder with Hopper Feed. 
Square heads also and extra set of round 
heads; 30 H.P. Wagner Motor connected di- 
rict to countershaft, suitable for AC 8 
phase, 60 cycle, 220 volts. All of the inter- 
nal belting is with Molder. 

Both of the above machines are in first class 
condition, 


CARNAHAN-BYRNE MACHINERY CO. 
733 Beaubien St. Detroit, Mich. 


No. 108 





FOR SALE 
MACHINERY AND EQUIPMENT 

1—9” Woods bardwood flooring machine, 
1—3 Saw Berlin edger. 

1—No. 2 C-Mitts & Merrill hog. 
1—154%4x24 left hand Buckeye engine. 
1—18% x30 left hand Buckeye engine. 
1-—-24x35 left hand Buckeye engine. 
1—-3-block carriage with steam set works. 
1—Hill oscillating nigger. 

1—No. 1 Wickes 16x52 gang mill. 

1-72” 6-saw edger, 
30—8x20 live rolls. 

1 

1 

1 


300 H. P. feed water heater. 
)~-72x18 HRT boilers with Dutch oven and stack. 
sprinkler system, 
Refuse burner 24’x105’, 
0—Ton 12 pound rail. 
300 feet 14” cast iron pipe. 
25—Lumber buggies. 
NORTH WESTERN LUMBER COMPANY, 
Stanley, Wisconsin, 


FOR SALE 
a set of Morgan Lock Corner Box Machinery as fol- 
ows: 
1—No. 8 Morgan Lock Corner Cutter. 
1—No. 1 Morgan Setting Up Machine. 
1—Morgan Lock Corner Box Trimmer. 
1—Morgan Lock Corner Cutter Grinder. 
1—Set of Copper Glue Pots and Pans. 
1—Extra Set of Cutters for Locker. 
All the above are in perfect condition and ready for im- 
mediate use. Used only about three months. Full de- 
scription and price on application. Address TROY BOX 
4 LUMBER COMPANY, P. 0. Box No. 623, Troy, 
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FOR SALE 

One Woods No. 59—30”x6” Fast Feed Double Surfacer 
with four knife round heads and truing devices and 
belt driven cylinder grinder. 
One Berlin No. 94—15”x6” fast feed Planer and Matcher 
with six knife round heads, truing devices and double 
ee: Both machines completely rebuilt in our own 
shop. 
Prices on application. 

THE EBY MACHINERY COMPANY, 

35 Main St., San Francisco, California. 


SELF-FEED RIP SAWS 
American No. z Fig. 5701. 
Berlin No. 256-S. 
Greenlee No, 426, 
Fay & Egan No. 1 Band Rip Saw. 
Hundreds of used woodworking machines in stock. What 
do you want? 
HERMANCE MACHINE CO., 
Williamsport, Pa. 


60” BERLIN (ROYAL INVINCIBLE) 
Three Drum Sander. 
48” American (Columbia) Three Drum Sander. 
Berlin No. 255 Power Feed Rip Saw. 
Dauber Bell No. 1 Double End Cut-off and Mitre Ma- 
chine, 95 per cent new. 
D. S. OAKLEY, 
405-6-7 Murray Bldg., Grand Rapids, Mich. 


PLANERS AND MATCHERS FOR SALE 
Woods No. 24, 15x6 with profilers. 
Yates No. 91, 15x6. 
American No. 126, 21x8. 
Hermance, 26x8. 
A. C. LOVE CO., Huntington, W. Va. 


FOR SALE—COMPLETE SAW MILL 
Circular and Band Saw Mill complete. Allis Band and 
Edger, Garland Trimmer, Heavy Lath Mill, Wood Ma- 
chine, Steam Feeds, Niggers, Log Kickers and Loaders, 
in good repair. Address 

A. M. CHESBROUGH, Thompson, Michigan. 


WE CAN FURNISH YOU WITH ANYTHING 
In the line of used and rebuilt engines, boilers and saw- 
mill machinery. Write us. 

HELENA REBUILT MACHINERY & SUPPLY CO., 

West Helena, Ark. 


; FOR SALE—LATH MILL PLANT 
Entire plant at Atlanta, Mich., fully equipped with Gar- 
land machines for manufacturing lath from bolts or 
slabs. Particulars, price and terms, address 
BREWSTER LOUD LUMBER CO., 
508 Lincoln Bldg., Detroit, Mich. 


FOR SALE—9 FT. FILER & STOWELL 
Band mill, almost new; Filer & Stowell carriage and 
steam set works; 7-ft. Clark band resaw and all engines 
and machinery for complete saw and planing mill. To 
anyone interested will send complete list and price each 
stom. eon RAINE-ANDREWS LUMBER CO., Even- 
wood, ™ {* 


REMANUFACTURED WOODWORKING 

Machinery, over 400 on hand. Write for catalogue. 
CHICAGO MACHINEY EXCHANGE, 
1212-1224 Washington Blvd., Chicago. 





























FOR SALE—SAW MILL AND 
LOGGING EQUIPMENT COMPLETE 


Prefer to sell as a whole but will consider inquiries for 
individual units. 

1 Clark Bros. 9’ Band Mill complete with Steam Log 
Deck, Heavy Three-block Carriage, 12”x42’ Shotgun 
Feed, Live Rolls, Heavy 72” Six-saw Edger, 20’ 
Ten-saw Trimmer, 60” Diamond Hog, Butting Saws, 
Shafting, Pulleys, ete, 

Shingle and Lath Mill complete. 

16x42” Giddings and Lewis extra heavy Gang Mill 
complete with Live Skids, Live Rolls, Steam Lifts, 
ete. e 

42'x96’ Refuse Burner with Patent Tongued and 
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1 
Grooved Lining, Refuse Conveyor and Conveyor Drive 
complete. 

1 Filing Room Complete for Band, Gang and Round 
Saws. 

1 Blacksmith and Machine Shop Complete. 

4150 H. P. 72”x18’ Return Tube Boilers (150 Ibs. 


Steam Pressure) with Casey & Hedges Patent Dutch 
Oven Setting. 

400 H. P. Clark Bros. Corliss Valve Engine. 

750 gal. Worthington Duplex Fire Pump with 25,000 
gal. Tank on a Steel Tower 80’ High and complete 
Sprinkler Equipment for Mill and Boiler House Build- 


he 


ings. 

Mill Building, Boiler House and Machine Shop Build- 
ing all in Good Condition. 

Heavy Three-drum Lidgerwood Overhead Cableway 
Skidder Complete with Full Equipment of Lines, 
Blocks, Chains, ete. 


-_ 


1 Heavy Three-drum Lambert Skidder Without Equip- 
ment. 

1 35 Ton, Lima Rod Locomotive. 

1 25 Ton, Davenport Rod Locomotive. 

1 25 Ton, Lima, Shay Geared Locomotive. 

55 40,000 Ib. Capacity, Skeleton Frame Log Cars. 


Tank Cars, Sawdust Cars, Passenger Cars, etc. 
For further information and prices, address the 
OPDENWEYER-ALCUS CYPRESS CO., 
Sorrento, La. 


GRAVITY CONVEYORS ‘ 
Practically New. 

We have recently purchased from the U. S. Govern- 
ment approximately 4,000 units (sections) Gravity Con- 
veyors in 8 feet sections, 15” wide, rollers set 6” on 
center. All steel construction. These conveyors have 
been only slightly used and are guaranteed to be in 
first-class working condition. We are in a position to 
sell in quantities to suit your requirements and can 
quote very low interesting prices. Immediate ship- 
ments. Just the equipment for lumber, industrial, man- 
ufacturing and transportation companies, A modern 
time, space and labor saving device, Location, Nor- 
folk, Va. 

Also offer any part of 1450 (100-lb.) Kegs %x9” Wire 
Spikes, absolutely new, original kegs intact. How many 
kegs can you use? 

N. BLOCK AND COMPANY, 
Norfolk, Va. 


SURFACER & MATCHER FOR SALE OR TRADE 
One Hall & Brown fig. 1142 No. 156 lowering bed 
double surfacer and matcher to double surface 24 inches 
wide, 8 inches thick match 14 inches wide furnished with 
one pair 24-inch for each head; one nair 4-4 side slotted 
side heads with one set each solid milled cutter for 
flooring and ceiling, one set beading cutters shiplap and 
joining cutters counter-attached, 

This machine has only been run a short time and is 
as good as new. We will trade the above machine for 
yellow pine, oak or gum lumber, either yard or mill 
stock, if interested write. 

WICHITA FALLS LUMBER & BUILDING CO., 
Wichita Falls, Texas. 








RELAYING RAIL 


250 Tons 30-lb. Rail 
350 Tons 35-lb. Rail 
1200 Tons 56-Ib. Rail 
80 Tons 60-lb. Rail 
At Special Low Prices in Carload Its. 
Also, send us your inquiries for other 
weight Rail. 
IRON AND STEEL PRODUCTS CO., 
421 Wood Street, Pittsburgh, Pa. 





RAILS 


New and Relaying. 
All sections and weights. 
Write 
NATIONAL STEEL RAIL CO., 
Phone Olive 563. 711 Third National Bank Building, 
St. Louis, Mo. 





RAILS RAILS 


For relaying and Construction Purposes; 
16-lb., 20-lb., 25-lb., 30-lb., 35-lb., 40-lb., 
50-lb., 56-lb., 60-lb., 70-lb., 80-lb., 100 
angle and splice bars—spikes, bolts, tie 
plate, frogs and switches. 
CENTRAL IRON & METAL CO., 
Successors to 
Chicago Rail & Equipment Co., 
3648 S. Rockwell St., 


RAILS 


Chicago. 





RAILS—NEW AND RELAYING 


New—8 to 45 pounds—Joints and Spikes 
Relaying—all sizes—Frogs and Switches. 
B. E. SCHONTHAL & CO., INC., 
294 South Michigan Ave., Chicago, Ill. 


BEFORE BUYING WRITE FOR OUR BULLETIN 

We have 10,000 tons of relaying rails with angle bars 
for sale, 20, 25, 30, 35, 40, 45, 50, 56, 60, 65, 70, 80, 85 
Ibs., all guaranteed first quality relayers subject to in- 
spection during loading or will ship subject to approval 
at destination. 

New rails—8, 12, 16, 20, 25, 35, 45 lbs. up to 100 lbs., 
with complete fish plates—at manufacturers’ prices. 
Fish plates for any section in stock. Frogs, switches, 
bolts, nuts, spikes and all track accessories, 

We know lumbermen’s requirements, so be sure to 
write us, no matter what your needs. Can deliver any- 
where in the United States. We buy second-hand rails 
and logging equipment, no matter where located. 

L. B. FOSTER COMPANY, 
Park Building, Tribune Building, 
Pittsburgh, Pa. 154 Nassau St., New York, N. Y. 








FOR SALE 
One 8x15 Hall & Brown Mississippi No. 34 planer, in 
good condition. Terms. Address BUSH-MOSELY LUM- 
BER CO., Tuscaloosa, Ala. 


(1) 24”°—2 DRUM FAY & EGAN SANDER 
$75.00 F. O. B. Cleveland, Ohio. BRADWELL AVE. 
LUMBER CO., 3888 West 25th Sreet, Cleveland, O. 


FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote Road and Trail,’? by Douglas 

Malloch, ‘*‘the Lumberman poet.’’ Tllustrated in color. 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St., Chicago, 























GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Cars—Coaches 
Standard Trucks for Logging 

Repair Parts for Cars and Locomotives 





FOR THE USE OF RETAIL LUMBERMEN 


And contractors. The Lumberman’s Actuary—It pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. : 
Seventh Edition. 
Bound in leather. Price $8.50 postpaid. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., 


Chicago, Ill. 





NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and 
spikes. Also standard sections, relaying rail. 

CHARLES A. RIDGELY & CO., 
1605 Old Colony Bldg., Chicago. 


STEEL RAILS—ALL SECTIONS 
In stock for immediate shipment. Prices cheerfully 
quoted. Also frogs, switches, spikes and bolts. 
M. K. FRAN 


Frick Bldg., Pittsburgh, Pa. 
ABOUT 175 TONS OF RELAYERS 


Mostly 25 lb. wt. splices, switches. (Located in Ken- 
tucky.) Address P. 0. BOX 598, Rochester, N. Y. 


RELAYING 40-LB. AND 60-LB. RAILS 
Also 30-lb., 35-lb., 45-lb., 56-1b., 70-lb. and other weights, 
and new rails, all weights, switches, frogs, second-hand 
locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 
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RAILS, NEW AND RELAYING 
12 to 100-lb. sections. 
Also logging equipment. 
L. A. GREEN RAIL & MACHINERY CO., 
First National Bank Bldg., Pittsburgh, Pa. 





1—S. G. 28 TON SHAY GEARED, CYLINDERS 8x10 
1—S. G. 36 ton Shay geared, cylinders 10x11. 
1—S. G. 6 wheel switcher, cylinders 17x24. 
1—S. G. 6 wheel Porter saddle tank, cylinders 11x16. 
20—S. G. Russell logging cars, fully equipped with au- 

tomatic couplers, hand and air brakes. 
1—15 ton Holt caterpillar tractor. 

HARRY P. BOURKE, Escanaba, Mich. 


FOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard gauge, rod 
and geared types. Rebuilt in our own shops. Immediate 
shipment from stock. 
SOUTHERN IRON & EQUIPMENT COMPANY, 
Atlanta, Ga. New Orleans, La. 


CLIMAX 20 TON, 36” GEARED, LOCOMOTIVE 
With 7 skeleton cars. Also mule teams, power boat, 
wagons, ete. (Located in Kentucky.) Address P. 0. 
BOX 598, Rochester, N. Y 
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